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Do you want: ]. Less sales resistance 2. More ring installations 3. More Profit 
then install the rings preferred by more people 
than any other brand... Perfect Circles 


ler piston ind I} I 


pees rfect ircle 2-in-1 chrome piston rings 


The Standard of Comparison 





Holds every 
tool you need 
for any oil 
change, filter 
installation 

or cartridge 
change! 


Special Sludge 
Syphon Holder 
stops dripping! 


FRAM Filter Service Tool Rack 


Fits anywhere in your station... helps appearance... inspires customer confidence that leads to sales! 


The sensational new Fram Oil Change and Filter Service size. A suggested tool layout is printed right on the rack 
Tool Rack is the modern way to keep all the tools you need Supplied complete with mounting screws, spacers, hooks 
for fast, efficient servicing of oil filters, cartridges and oil and stabilizers, you can mount it on your lube room wall in 
changes! Every tool is handy to reach every oil and car a minute. Then see how quickly you win your customer's 
tridge change will be easier than ever! Here are the details. . . confidence! The professional appearance of your FRAM Filter 
Made of tough, perforated Masonite, this terrific rack is at Service Tool Rack proves you're the man who can give expert 


tractively painted to simulate a cartridge. It’s 16” x 24” in oil filter service —it pays off in more filter profits! 


2 ways to get your FRAM FILTER SERVICE TOOL RACK! 


Rack complete with necessary Combination of Tool Rack ” Shad 
1 fixtures to mount and hang and Fram Sludge Syphon % io FRAM CORPORATION, 
: Providence 16, R. |. 


tools (tools not included) $ 50 h 24 
with 2 
ein $ 00 with 24 for only 1 cartridges OL + AIR + FUEL + WATER Fram Canada Ltd., 
y cartridges Stratford, Ont 


Order yours from your FRAM Distributor today! 
(Tools supplied by dealer) 





Volume 35 











A pair of soft, fluffy, luxurious 
pillows—full size—for com- 
fortable sleeping — from a 
world famous manufacturer — 


absolutely guaranteed 








_WiTH ANY 2 CASES OF PERMATEX COOLING 
SYSTEM SERVICE PRODUCTS 


NEW PERMATEX 


COOLING SYSTEM 
CLEANER & CONDITIONER LIQUID RADIATOR SEALER 


saan Cle: and Scal 
1. Cleans Rust and Scale Stops radiator leaks qui kly and 


2. Dissolves Grease and Oil ffectivels will not clog or inter- 

3. Prevents Rust Re forming* io with seinen < ine iediies 7 

4. Stops Leaks and Seepage* List (Case) $18.00. Dealer Price $10 

List (Case) $36.00. Dealer Price $21.60 DEALER PROFIT $7.50 
DEALER PROFIT $14.40 a 


* Exclusive 


PERMATEX 


a” 
ere » ow 
wee 
vet 





PERMATEX PERMATEX WATER PUMP 
HEAVY DUTY LUBRICANT AND 
RADIATOR CLEANER RADIATOR ANTI-RUST 


Dissolves rust, scale and lime —even the Gives complete protection 
tough jobs—No neutralizer necessary against rust after anti-freeze 
— Harmless to rubber and metal parts. is removed — Keeps water crys 
List (Case) $18 00. Dealer Price $10.80 tal clear Stops those squeaks 
DEALER PROFIT $7.20 and squeal: Prolongs water 
pump life 
List (Case) $20.40. Dealer Price $11.2 


DEALER PROFIT $9.12 


PERMATEX conrany, we 


pdvertised » " Brooklyn 35, N. Y. 


ionally oe 
Nati Syst poli ae MECHANICS Kansas City 15, Konses 
poPULAR SCIEN" . More Than 50 Chemical Products 
Order your spring stock now. for Better Automotive Maintenance | 


Your jobber will serve you promptly. Or write to 
Permatex, giving jobber's name. 
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.»» GUARANTEES SMOOTHER 


THESE 
PERFORMANCE! ¢ URE- -FIRE 
OSoz 


.. FREES STICKY VALVES —\)! si FEATURES 


AND PISTON RINGS! 


. PREVENTS HYDRAULIC : GUARANTEE 


VALVE LIFTERS STICKING! 


2 \ CUSTOMER 


. EASES BREAK-IN! 


CUTS START-UP WEAR! = 
ae 


von / SATISFACTION! 


"GETS RID OF 
GUM AND GOO! 


.. SPEEDS OIL TO 
MOVING PARTS! 


GIVES QUICKER STARTS 
ALL YEAR ’ROUND! 
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YAZOO 
MASTER 
MOWER 


ROTARY MODE AV-20 
2.5 hp 4-cycle; 20” blade 


ARE YOU IN A RUT... trying to sell power mowers 
that look alike and act alike? 

Then—here’s the power mower that gives your sales 
a boost in the right direction! Here's the mower that 
outlooks outdemonstrates outperforms any 
other! 

It's the WHEELS that do it! BIG BICYCLE-TYPE 
WHEELS glide easier ... won't bog down in turf! Have 
better weight distribution for greater safety .. . complete 
operator control! 

Yes—Yazoo will outsell any mower you've ever sold 
—hands down! SEE YOUR YAZOO JOBBER RIGHT 
AWAY! 

WE HELP YOU SELL with complete advertising 
and merchandising program: ‘ 


1 Hord-hitting ads in consumer and trade 
magazines! 


2 Complete advertising ‘Kit'' for yout 
3 "Sales Shots" bulletin to your salesmen! 


SEND COUPON BELOW FOR 











CATALOG AND COMPLETE 
OrTALS > 





——_—_——_—eseewe ewe 

J YAZOO MANUFACTURING Company F 
34607 Livingston Road, Dept. SA-2 
Jackson, Mississipp: 


Please send me your Cetsieg and comptete 
@etatte on How | com BOOST MY SA4LER with 
Varoo Gig Wheels 


evecer 


g err evare 
mm wee wea ee 
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Another in a series of reports to AC wholesalers and dealers 


AG OIL FILTERS 


-rescie engines trom themselves! 





Long ago engineers realized that internal com- 
bustion engines produce something besides 
power, That something is a destructive combi 
nation of dust, dirt, grit, metal particles, carbon 
and acids that are picked up by the lubricating 
oil and recirculated. Such polluted oil lets an 
engine destroy itself. Oil is) constantly being 
contaminated, and an oil change alone is not the 
solution, The oil itself needs constant protection 
the kind of protection AC Oil Filters give 
filtering out the damaging grit—rescuing engines 


from themselves! 


AC CUSTOM-ENGINEERED OIL FILTERS 
Special Material « Special Method « Special Form 


For years AC engineers worked to secure better filtering than density 
type cotton fibre packing could provide. They found it in paper! Not 
any ordinary paper, but a special material fabricated to such exacting 


porosity standards that it freely passes oil while stopping foreign matter 


as tiny as | 100,000th of an inch. Then AC developed a special impreg 
~ The special 


to water and 


nating resin that can be cured without blocking the pore 
curing process makes the filtering material imperviou 
crankcase acids, AC; accordion-folds this superb filtering material =) 


that it gives ten times the filtering area formerly available. 


Atomic Research Techniques Insure 
AC Maintaining Oil Filter Supremacy! 


Radiochemical techniques are being employ oday as a part of AC's 


continuous product-improvement program, Radioisotopes have been 





called into laboratory use in perfecting the filtering element, and the 











laboratory work. with customary AC engineering thoroughness, is 
backed up by proving ground and road test procedures. You can be 


sure AC Oil Filters will remain at the head of the class 


...gnother AC 
sales story that can? 
be topped / anes ies 


AC SPARK PLUG 


11GAN 


AC ENGINEERING WITH GM RESOURCES CAN ALWAYS BE LOOKED TO FOR LEADERSHIP 
Want more facts? Use Reader Service Card Page 98 SOUTHERN AUTOMOTIVE JOURNAL for February, 1955 
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Fast Break-in 










CHROME TOP RING 


a CHROME SIDE RAILS 





FULL-FLOW SPRING 


FAST BREAK-IN 




















Automotive 


MARKETS 














Ford Executive Says the Optimists 
May Lull Themselves from Selling 


“oe the first time in some 
time there are no predic- 
tions of a serious downturn in 
business. I fear that too many peo- 
ple may expect too much of these 
elements for a good year and ex- 
peet them of their own weight to 
keep things going and not do any- 
thing themselves to keep. things 
moving upward.” 

That comment came last month 
from J. C. “Larry” Doyle, sales 
and advertising manager of Ford 
Motor Co., in an interview with 
SOUTHERN AUTOMOTIVE JOURNAL 
at Atlanta. 

“But I do think our economy is 
on a sound basis,” the 


Manager Doyle 


hastened to add. The “elements” 
pointing to an excellent business 
year, he explained, include the re- 
duction of inventories in all lines 
of businesses, the million homes 
being built annually and the rap- 
idly growing number of families 
with two cars 

“Fifty per cent of all homes are 
over 30 years old and two-third: 
are more than 20 years old,” Doyle 
said. “Family formations are at a 
higher rate than the million new 
homes they are building each year 
Two-car families have more than 


executive 


doubled in the last five years 
not as a luxury item but because 
of necessity due to moving to sub- 
urbs.” 

He also cited the programs fo! 
public buildings, especially schools, 
and highways. 


On “bootlegging” of cars Doyle 


commented: 
“Our success lies in the deale 


organization and the dealer morale 
There 


is a primary interest to us 
has not been a single case of boot 


legging reported to us that we have 


not determined the source and con 
vinced the dealer that it is not 
good for him and his fellow deal 
er.” 

Recalling Ford’s climb from 
25.1% of the motor-vehicle mar- 
ket in 1953 to 31.2% in 1954, he 
said, “We expect to do better and 
retain that percentage of the mar 
ket in 1955.” 

New Ford Division 
plants in California, New Jersey 
and at Louisville, Ky., are being 
erected now, he pointed out. “Dur 
ing a good part of 1954 we went 
30% overtime in our plants 
Doyle said, and overtime work i 
going on now at many plants 

Last year the plants exceeded 
their “theoretical” capacity a num- 
ber of times, he said. “Our prob- 
lem this year is for our theoretical 


assembly 


sales capacity to exceed ot 
duction capacity.’ 

“Financial management = = and 
sales management” are big prob 
lems also this year as they relat 
to controlling Doyle «ce 
clared. “In order to maintain sal 
profit is a thing nobody can ove 
look, and with increased comp« 
tition naturally it is important f 
the dealer to get the right men 


costs, 


Big Year Ahead Predicted 
For Oil Filter Industry 


pete passing the $100,000,000 
tJ mark for the oil filter industry 
were predicted last month for 1955 
by Carlos D. Kelly, vice-president 
Purolator Products, Inc¢ 

“A very healthy part of this in 
crease will be made up of automo 
tive filters and refills,” Kelly said 
“Because of the rapid multiplica 
tion of filter-equipped cars, sale 
of both original equipment and r« 
placement element should in 
crease by at least 10% 

“Final figures for 1954 
show that close to 63%, o1 
000 cars, had oi! filters a 
ard equipment. To meet the de 
and to protect 


hould 
3,276 
stand 


mands of car owne! 
modern close-tolerance, high-com 
pression engine approximate! 
71% of the 1955 car 
filters as factory 
all the others will offer a filter a 
optional equipment. It appears al 

most certain that more than 4,000 

000 cars will be factory-equipped 
with oil filter thi yea! 


will carry oil 


equipment and 





Salesmen: Here's Your Market! 


ee OW many in this room have 
been called on by a car 
alesman in the last 12 months? 
About 15 out of his audience of 
around 300 held up their hand 
when J. C. “Larry” Doyle, sale 
and advertising manager of Ford 
Motor Co. asked that question last 
month in an address before the 
combined Atlanta (Ga.) Sale 
Executives and Advertising club 
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That's a higher than average 
I have traveled 


country, Doyle 


percentage and 
over the 
commented 

He then asked how 
be buying a new car in the next 
18 months. Probably one-half of 
the group held up their hand 

“You can see why 
astic about this bu 


entire 


man would 


I am enthusi 
ine he 


ved 








getting your share 
) 
| of this profitable 


— 


‘repair business? 


\ Associates’ affiliate Emmeo Insurance ¢ company pays 
millions of dollars every year for auto repairs done 
in the shops of Associates dealer-customers. 
This tremendous volume of profitable repair business 
results from the Associates Finance and Insurance 


Plan and Emmco’s “bring them back home” policy 





on repair jobs. [t pays—plenty—to do business where 


you get extra business in return. Ask us about it. 


The Od Sage sar... pe ssociates 


“In these days a busy shop can be the 
difference between so-so profits and 
real money success for a dealership.” 





Associates Investment Company 
(The Old Sage is a composite of all a . : hg 

ns secieieillth Meiiinss, maton tite te Associates Discount Corporation 
over a third of a century in the field.) Emmceo Insurance Company 


South Bend, Indiana 


Want more facts? Use Reader Service Card Page 98 SOUTHERN AUTOMOTIVE JOURNAL for February, 1955 











Automotive 














JANUAR] ~~ APRIL[—- AUGUST DECEMBER 
SMT WTISMTWTISMTWTISMI WTF 5 


Ike's Chief Economic Adviser Expects Etats Mieed © 
Great Gains in the South to Continue Bbaemey on gpaigenamny 


"WE ue man who closely advise The economist asserted that big 
President Eisenhower on eco- ne in business is not necessarily 








Feb. 26 Meeting of Oklahoma 

at Oklahoma City on proposed 
nomic matters had some mighty bad. unless by its bigne it clea consiitution af we oie atloa 
warm word to ay about the ly indicate that it is headed to Feb. 28-March 1—Annual convention 
South Jan. 31 ward eliminating reasonable com of Louisiana Automobile Dealer 


own 7 ociatlo 00 velit otel, Ne 
The South i industrializins petition. His reply was in answet eae tion, B wren © 
99 ean 
rapidly,” said Dr. Arthur F. Burns, to a question by a reporter as t March 14 
chairman of the council of econom whether he thought General 
ic advisers to the president, in an tol Which has lately been 
address before the thousands of counting for around 50% of 
delegates at the annual conven ale wa etting too b Virginia 
tion of the National Automobile President Charl C. Freed o Whole 
Dealers Association in Chicago NADA told a luncheon session of Hot , 
Pressed by SOUTHERN AUTOMO the Inter-Industry Highway Safe waren re arhnles 
itomotive Whoiesale! 
TIVE JOURNAL in an interview a ty Committee that one out amgper \renn on Andre 
few minutes later, the Columbia every 53 children born in Utah Hotel, Nashville 
University professor added (his home state) today can expect March 31-April 2 Semi-annual con 
vention of Independent Garage 
men’s Association of Texas, 5an 
Antonio 
important factor in the economy the people in thi ndust! to do March 31-April 3—Southwest Auto 
(of the nation) in the last 15 year omething about it, and he pledged motive Show, Bexar County Coll 
“How fat the trend will PO I do that the NADA Wa yoing to re seum, San Antonio, rexas 
April 28-30 — Southeast Automotive 
. : ' Show, Lakewood Park, Atlanta 
the trend to continue ran May 8-11 Annual convention o 
Automotive Engine Rebuilders A 
j ociation, Hote] Cleveland, leve 
Allan Mims (at left below), Ford dealer of Rocky Mount, N. C., a native land, Ohio 
of Timmonsville, S. C., and graduate of the University of South Caro May 16-17 Annual convenitor 
lina, is the new treasurer of the National Automobile Dealers Association. Missouri Automobile Dealers As 
Other officers elected are (1. to r.): Frank H. Yarnall of Chicago, pres sociation, Jefferson Hotel, St. Loui 
ident; Carl E. Fribley of Norwich, N. Y., first vice-president, and J. J. ept. 16-17—Annual convention 
Verschoor of Mitchell, S. D., secretary. Among the seven new directors New Mexico Automotive Dealer 
are Brown A. Fortier of Lafayette, La., Paul R. Lauritzen of Rich Association. Nickson Hotel, Ro 
mond, Va., and A. Leftwich Sinclair, Jr., of Washington, D. C. Mem sail 
bers of the executive committee include R. D. McKay of Wichita, 
Kan., Alton M. Costley of Atlanta, Ga., Thomas F. Abbott, Jr., of 
Fort Worth, Texas, Foster W. Talbott of Baltimore, Md., and Orville 
R. Harrod of Frankfort, Ky. Frederick J. Bell, former Navy admiral, 
is executive vice-president of NADA, whose members total about 30,000. 


¥ 


“The development of the South to die as a result of automobile ac 
ern economy is perhaps the most cident It’s high time, he said, fo 


not know, but I certainly expect double it upport of 


f 
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Don’t Set Valve Gap “Close Enough” 
-o- Set IT EXACTLY RIGHT! 





Use Model 111 
n ALL Cars 
with Valve-in-Head 
Engines...as well 
as most makes 
of light trucks 
and pick-ups. 
Both hands are free 
to use adjusting 
tools—away from 
exhaust manifold 
on Ford and 
Mercury 








P&G VALVE-GAPPER 100% Accurate Even When 
Rocker Arms Are Worn or Pitted 


The dial indicator registers 
exactly the entire travel of 
the rocker arm prior to con 
toct with the valve stem, 
but @ feeler gouge blocks 
off the pit, making occurate 
meascrement impossible. 


P&G MANUFACTURING CO. 


2262 N. ALBINA AVENUE ° 20) 269-1, |e pee) ticle). 


oavot 


accyueatt mm 
' 


worr BUT THIS 









The Valve-Gapper, a new precision instrument, utilizes 
an entirely new principle in measuring valve clearance, or 
“gap” on engines with overhead valves 

With the engine idling, an easy-to-read dial indicator 
registers the exact clearance before, during and after 
adjustment —as a result, you check valve gap visually and 
set clearances with micrometer accuracy. 

The Valve-Gapper is easy to use and reduces the time 
normally required for valve adjustment as much as 50%! 


Instant Location of Defective Hydraulic Lifters 
Defective or noisy hydraulic lifters can be spotted in the 
short time required to place the Valve Gapper on each 
rocker arm. Any defect will cause the needle to oscillate. 
With properly functioning hydraulic lifters the needle 
will remain stationary. 

Now, car owners and mechanics alike can see which 
lifters are defective. 


® ADJUST VALVE CLEARANCE 
@ TIME FUEL INJECTORS 
@ BALANCE FUEL RACKS 


The Model 201 Set enables engine 
owners or operators, as well as mechanics, to make 
these adjustments easily, quickly and with greater igi 
accuracy than ever before because the 
dial indicator registers the smallest 
variation in settings 

The Model 201 can also be used to 
set Valve Clearance on GM 6-110 en 
gines and adapters will soon be ovail 
able for timing injectors and balancing 
fuel racks on the 110 


g P&G MANUFACTURING CO., Dept 208 
' 2262 WN. Albina Avenve, Portiand 12, Oregon 


| Please send me Valve -Gopper literature and prices 
Firm Name 
Your Nome 


Address 


rn 


Type of business 


My Jobber is 














Automotive NEWS BRIEFS 


(Continued from page 9) 








Oldsmobile’s experimental Delta, debuted at the General Motors Moto- 
rama, has a fiberglas body, except for the top, a brushed aluminum 
roof, dual fuel tanks in the rear fenders, front seats that swivel and 


a wrap-around rear bumper that blends into rear fenders. 


Over-all 


length is 201”, road height, 53” and wheelbase is 120”. The 250hp 
engine has a 10-to-1 compression ratio. Hood width extends from 
fender crown to fender crown. 


Gas Turbine Engine 
Revealed by Ford 


A N EXPERIMENTAL gas turbine 
engine has been assembled by 
the Scientific Laboratory of Ford 
Motor Co.’s engineering staff afte 
extensive testing of component 
parts at Dearborn, Mich 

Albert H. Beaufrere, manage! 
of the laboratory’s gas turbine de 
partment, disclosed the Ford ver- 
sion of a “regenerative free tur- 
bine’ powerplant in an address be- 
fore the 50th anniversary meeting 
of the Society of Automotive En- 
gineers in Detroit 

Beaufrere emphasized, however, 
that his group’s only concern at 
this time was to develop and im 
prove separate 
packages, not to introduce a com 
plete engine 

“We realized at the outset of ou 
turbomachine development pro- 
gram that before the gas turbine 
could attain an important position 
in the automotive field, many fluid 
dynamic and material problems 
would have to be solved, and that 
acceleration performance and fuel 
economy, particularly at part load 
would have to be greatly im- 
proved,” he said 

“We further recognized that al 
though these problems were nu 
merous and difficult, substantial 


components as 


progress toward thei! olution 
could be made through the appli- 
cation of fundamental 
within the basic components rathe1 
than by the construction of com- 
plete engines whose performance 
at this time would be admittedly 
not even competitive with present 
piston engines.” 

The heat exchanger 
Ford’s laboratory is of the regen 
erative rotary matrix type which 
occupies a minimum of space. 

“The key to the achievement of 
a successful automotive gas tur 
bine powerplant is the develop 
ment of high efficiency, 
range components and effective re 
generation,” he asserted 


principle 


used by 


broad 


Robie Heads Corporation 
Buying Avis System 


R ICHARD S. Robie, Boston finan 
cier and pioneer in the car and 
truck rental business, heads a new 
corporation which has bought the 
international Avi Rent-A-Cal 
System in an $8-million transac 

tion. 

The Avis System has franchised 
operators in 330 U. S. cities and 
ll foreign countrie The R. S 
Robie interests operate in 42 New 
England and New York cities. The 
new corporation wil] operate un 
der the Avis System name 
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Vision Difference Trifling 
With Tinted Windshields 


_ tests show the difference 
in seeing distance between 
conventional safety glass and 
heat-absorbing 01 
shields to 
or nine feet in a distance of 300 
feet, insignificant in night driving 
according to a paper presented by 
General Motors to the Highway 
Research Board 

“In daytime drive! ee equally 
well through tinted windshield; 
because the eye adapts itself to 
brightness changes,” the paper re 


tinted win 


average only 3° 


ported, and “at night there is a 


light difference in seeing distance 
because the eye ts le adaptable to 
loss of brightnes 

Tinted glass, which absorbs more 
than half the radiant infrared en 
ergy from the sun’s ray reduce 
heat from 
daytime glare. The 
light transmitted 
from 87% to 
till above the 


Safety Code 


unshine and cuts down 
infrared ab 
orption reduce 
through the glas 
. which i 
American Standard 
requirement for windshield 
General Moto: 
cluded that the 3° 
eeing distance between the tw 
windshield 
instant of “threshold 
while an object on the 


about 73% 


cientist col 
difference 
types of occu! onl 
during the 
eeing”’ 
road is just coming into the driy 
er’s View 


From then on there is no dif 
ference in the distance at which 
the object can be een, whether 
viewed through a heat-absorbin 
or standard windshield 


Rosen of Caterpillar Is 
New SAE President 


4 pes Society of Automotive EF: 
gineers has elected Car! George 
Arthur Rosen, consulting 
to the president of 
Tractor Co. and lecturer on the 
faculty of Stanford University, a 
president for 1955 to succeed Wil 


enpinet 


Cate rpilla 


liam Littlewood, vice-president of 
American Airlines, In« 

Rosen, a past vice-president of 
SAE, helped found the SAE con 


truction and industrial machine! 


technical committer erved a 
chairman of the SAE Army Ord 
and ha 


othe! 


nance advisory committee 





been active in numerou 


SAE project 





Thanks to the thousands of visitors who stopped by our exhibit at the 

TH A A K ASI SHOW ...we heartily appreciate the interest and enthusiasm 
that was evidenced as our machines were shown and demonstrated. 

We were happy to greet so many present users of our equipment 

YO U | and to enlist many new ones. Thanks to all who helped make our 

bad participation in the 1955 Show so outstanding in many ways. 


PROFIT-MAKING EQUIPMENT 
FOR YOUR MACHINE SHOP 


Storm-Vulcan, Inc. is proudly maintaining the reputation for 
engineering quality and dependability established through 35 
years of service. Thousands of our earliest machines are still 
in daily use. Why not investigate these high production 
machines for your shop now? 











MODEL 75A CAMSHAFT GRINDERS 


The industry's most sensational development 
of the decade! Thoroughly proven un- 
equaled in precision, simplicity, and speed of 
production. Handles automotive, industrial 
and diesel camshafts up to 99”: duplicates 
any cam profile. 








wy- 





MODEL 85 HEADMASTER 


Today no automobile manufac 
turer grinds cylinder heads! So, 
why not restore the original fin 
ish when resurfacing heads by 
MILLING them on the Storm 
Vulcan Headmaster. Just one 
sweep of the exclusive carbide 
tipped cutter across the head re 
moves all necessary stock with 
positive control amazingly fast! 








} MODEL 15A 
: . CRANKSHAFT GRINDER 


No other machine has ever approached 
the performance of Storm-Vulcan 
Crankshaft Grinders for precision, 
speed or economy of operation! 
Handles crankshafts up to 62 inches 
between centers 











WIRE or WRITE 


MODEL 40 FOR COMPLETE NEW 
vtT CATALOG 
* Storm-Vulcan, Inc. also manu- 


factures Cylinder Boring Bars, 
PARTS CLEANING MACHINE Rod Aligners, Rod Straighten- 

Only 40 inches from floor! Here is a large capacity ing Presses, Cylinder Hones, 

(holds 3 to 5 engine block) cleaner with new conven- Piston Grinders, Rod Grinding 

ience for handling parts. Powerful Turbo-Blast agitation and Boring Machines 

cleans fast and thorough at low cost. 


STORM -VULCAN INC. ints texas 

















Quality * Dependability * Service... for over 35 years 
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Automotive NEWS BRIEFS 


{Continued from page I!1] 





Garagemen Elect Texan 
As National President 


bene National Automotive Main 
tenance Association has elected 
as president for 1955 Ed Putman, 
Palo Duro Tune-Up, Amarillo, 
Texas, who was first vice-presi- 
dent of the association in '54 and 
is past president of the Panhandle 
Independent Garagemen’s Associ 
ation of Amarillo 

A native of Oklahoma, Putman 
Wa hop foreman for a Stude 
baker agency until he opened hi 
present business in 1933 

John Harruff, who 
John’s Garage and Body Shop in 
Casa Grande, Ariz., i: 
tion’s new third vice-president 

Noel Church, who ha 
retary-treasurer of the organiza- 


operate 
the associa- 
been sec- 
tion for many years, was reelected 
to that office. He is past president 
of the Indianapolis, Ind., AMA and 
is head of Church Bros. Body Serv- 
ice in Indianapolis. Guy N. Cum- 
mings of Indianapolis i 
secretary. 

Independent Garagemen of A- 
the name of a new ga- 
rage body, as reported in detail on 
page 33 


merica 15 





The Plymouth Division of Chrys- 
ler Corp. has named William L. 
Martin as sales manager, William 
J. Bird, vice-president in charge 
of sales, announced last month. 
Martin had been on the Plymouth 
executive sales staff for five 
months before which he headed 
automotive products for Ingersoll 
Products Division of Borg-Warner 
Corp. He began his business ca- 
reer with Chrysler, however, in 
1933 and was assigned to the 
Dodge, Fargo and Cycleweld Di- 
visions. 


executive 


The Chrysler 300, which will be available to the public in March, fea- 
tures a 300hp modified FirePower V-8 engine fitted with special suspen 
sion, a 126” wheelbase, 219” over-all length, 59” over-all height and 
79.1” width. Wheels are of chromed wire and there is no front ornament. 
The engine, which develops peak horsepower at 5200 rpm on premium 
grade gasoline, has two four-barrel downdraft carburetors, a full-race 
camshaft and a dual exhaust system. Compression ratio is 8.5 to 1, 
bore is 3.81 and stroke is 3.63 with a 331 cubic inch displacement. 


Curtice Predicts New Peak 
For National Economy 


oe, H Curtice General! 
Motors president, whose bus! 
ne forecast last January almost 
hit the bull’s-eye predicted last 
month that the national] economy 
would reach a new peak thi Yeal 
and that automotive production 
hould exceed 1954 by 10°, with 
GM pa howing the 
highest unit sales in their histor 
He described the automobile in 
dustry | 


tributor to the tren 
’ 


enger Cal 


as the greatest 


economy,” and said 
juce a total of 7.600.000 car 
truck 
duction and exports to 

ket The domestic mark 


approximate! 


including C:; 

hould 
ab oO! b § 600.000 
vehicle 


enjoy labor peace,” he said 


provided we continue 
Regarding busine general] 
optim! ti 

if strength 


Curtice said he wa 
cause the element 
the economy are 


today than they 


and there 
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GOOD NEWS! 


GHAMPION SPARK PLUG GOMPANY 


ToLEDO 1}. Our0.U.S.A- 


February 1, 1955 


Dear Champion Dealer: 

In 1954, Champion merchandisers enjoyed their biggest. 
most profitable year. Now - here's what we're doing to make 
1955 even petter for you! 

Champion's advertising budget - already the largest 
for any spark plugs - has been increased again! Your sales 
messages will appear before a larger audience than ever 
before! 

Champion advertising now appears on regular schedules 
in the high readership publications shown on the opposite 
page. And this year — you will notice — our list has been 
expanded to include the fabulous Reader's Digest now 
carrying advertisine for the a st time to its ten million 
readers. - es — 

[nd you can again count on Champion for effective 
sales promotion support through posters, decals, point-of— 
sales material and sales literature, roadside signs and 
other proven sales stimulators. 

In addition, Champion research and engineering — which 
produced the sensational new Turbo-Action Champion and many 
other spark plug improvements during 1954 - will continue to 
anticipate the needs of your customers and yourself, supply- 
ing you with the best - first! 


Sincerely, 


Gen 


es 


P. 5S. Champions powered the mighty 1955 Packard when it (@) 
rewrote the record book in a 25,000 mile endurance run at Wes 


nee 1927 | 


) an average speed of 104 m.p.h. [meme 
y fo = 





= 
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Transport Topics 
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The only brake lin- 
ings approved by the 
Pittsburgh Te sting 
Laboratories 


Thermoid Hydraulic Brake 
Fluids, “A” and “HD” types 
contain corrosion inhibitors 
mix with any quality fluid 

meet or exceed SAE 
specifications 


Thermoid’s complete 
line of Hydraulic Brake 
Parts are precision 
engineered to the same 
industry-leading stan 
dards as ‘Thermoid 
Brake Linings. 


Want more facts? Use Reader Service Card Page 98 
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Play it safe— 

don’t gamble with your 

customers’ lives. Thermoid 
“Custom-Built”’ Brake Linings are 
custom-built for modern cars with 
power brakes and automatic transmis- 
sions. Always install genuine Thermoid 
“CB” Sets—the safest thing on wheels. 


ermol 


Thermoid Company * Trenton, New Jersey 


the standard of precision processing in 
brake lining, brake blocks, hydraulic fluid, 
cylinder assemblies, hydraulic brake parts. 
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<——Now Hoar Thie! 
Complete Tune-up Treatment! 


Because Castor Oil is the oiliest oil known to 
man, it has been used as a lubricant on planes, 
racing cars and other super-powered motors. 


NOW ..... and it’s been tested and proved since 
1947... thanks to Casta’s patented process of 
completely degumming* castor oil, the average 
motorist, fleet and bus owner can enjoy the 
protection, the efficiency of a completely 
degummed castor oil tune-up 


CASTA’'S unique creeping, penetrating and 
clinging properties dissolves and removes, as 
the engine runs, the gum that holds the 

carbon, varnish and other foreign matter 
and the dealer reaps profits and satisfaction 
from real tune-ups and motor-happy customers 


The Trizol Trio gives you the greatest 
opportunity you've ever had for extra sales, 
extra profits, more repeat business from 
satisfied customers. Why? Because you 
can now give new life, new zip to sluggish 
motors and keep new motors young 
every Motorist will buy it... and then 
continue to use it 


CASTOROIL PRODUCTS, INC. 
Affiliated With CASTA CHEMICAL CORPORATION 
145 Alexander Street, Yonkers 2, New York 
Send me full inf tio the Trizol Tri 
oa : eee non complete ° 
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Nation-wide Survey of GM Dealers and Customers Shows: 


P R STEERING 


Second only to automatic transmission as 


MOST-WANTED OPTION! 


iain ee oh 


LEE 


2% 


os 





NOW PRICED TOO LOW 
TO PASS UP! 


Want more facts? Use Reader Service Card Page 98 


If you think Safety Power Steering appeals only to a 
limited market—forget it! The figures prove that more 
people want Safety Power Steering than any other option 
except automatic transmission (excluding radios and 
heaters, of course). In fact, when first and second choices 
are totalled, Safety Power Steering leads ‘em all! 


What’s more, we found that a road demonstration will 
convince a lot of prospects who didn’t think they needed 
power steering. And the new low prices for 1955 make it 
easier to sell than ever before. So don’t pass up extra 
profits by neglecting to push Safety Power Steering just 


as you now push automatic transmission! 


Make sure EVERYBODY gets behind the wheel before you 
deal—especially the ladies. Once they drive and park with 
Safety Power Steering, they’re never satisfied without it! 
Saginaw Steering Gear Division, General Motors Corpo- 


ration, Saginaw, Michigan. 


1T PAYS TO PUSH 





afer. 
cuquuLouww 
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1(@)0 a1) 8 &@)\\\ sm Oro lee 
new mirrors 


Now, for the first time since the side view mirror x 


was invented, something different has been 


done with its 
is your guarantee that the Pacesetter and Comet 


design. The Yankee trademark 


are as rich in appearance as they are rugged 
and durable. These. exclusive Yankee designs 
give you the peak of perfection and style that no 
other manufacturer can offer. Here are the really 
new mirrors your customers have long wanted 


sell them Yankee’s Mirrors of Tomorrow now 
- 


f | — , \ 


“4 - 4 —_— 
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Here's a huge, fully-adjustable 

Jf a 4'o"' head mounted on a sleek, jetlike mirror arm 
-— Mount it right or left, on body or fender the arm 

can be odjusted for any mounting position 

,) ” 
~~ * 
aa 1 

4 The ultra-modern appearance 


se —~ of the adjustable head suspended within a gleaming 
oat ae ‘ . P chrome ring makes this Mirror of Tamorrow 
‘ 4 4 a point of pride for every car owner 
—_— a 
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When electrical energy takes the path of least 
fesistance following deposits over insulator tip 
(A). .. it robs electrical energy required for 
proper firing at gap (B) resulting in partial com- 
bustion, hard starting and reduced gas mileage. 


To Help You Boost 
is Telling 


Here’s the story 
Auto-Lite is telling 
millions in top 
magazines! 





"IGNITION ENGINEERED” AUTO-LITE SPARK 
PLUGS are designed to maintain insulator tip tem- 
peratures to resist the depositing of end products of 
combustion at (C) allowing full utilization of spark — 
plug energy at gap (D).. . thus permitting maximum 
energy for proper combustion ot gap. Results . . . top 
engine performance, fast getaway, sure starting. 





rofits ... Auto-Lite 
our Customers... 


Auto-Lite Spark Plugs 
are Ignition Engineered to 
minimize effects of fouling 


Auto-Lite Spark Plugs are designed and built by ignition 
specialists to minimize effects of fouling in all types of 
modern engines. They give your customers the best per- 
formance money can buy. 
The Auto-Lite Campaign is telling millions of motorists you 
are the man to help them get top engine performance! 
Make sure you have the complete line of Auto-Lite ignition 
engineered Standard, Resistor, Marine and ‘Transport 
Spark Plugs. 
THE ELECTRIC AUTO-LITE COMPANY 
Toledo 1, Ohio Toronto, Canada 
AUTO-LITE MAKES A COMPLETE LINE OF RE TOR, STANDAR 
TRANSPORT AND MARINE SPARK PU 


AUTO-LITE 03: 
PLUGS 


AUTO-LITE MANUFACTURES SPARK PLUGS, BATTERIES, SEALED BEAM UNITS, WIRE AND CABLE, 





This sign identifies you as 
an Auto-Lite Registered 
Sperk Plug Dealer. 


AND ELECTRICAL SYSTEMS 





\\) SsTrtEP UP TO 
MODERN CLEANSING 


Once you use granulated V-C Specialized Cleansers, you'll 
never again be satisfied with ordinary, old-style cleansers. For 
these superlative, modern V-C Cleansers have extra cleansing 
power —extra quantities of the costly ingredients that enable 
cleansers to do a more efficient job. 


V-C Cleansers are tiny granules of solid cleansing action. They 
are granulated to a uniform particle size to prevent caking or 
dusting. This means less waste and easier use in hot or cold, hard 
or soft water. The beads stay separate and easy to handle, dis- 
solve quickly and start cleansing immediately. 

Yet, these top-quality V-C Cleansers cost no more than ordinary 
cleansers because V-C produces most of the raw materials in its 
own mines and factories, and sells direct to you through author- 
ized dealers. Savings are passed on to you in more cleansing 
power at lower cost. 


Ask your cleanser supplier to give you full facts about V-C 
Cleansers, modern cleansers for modern cleaning. 


USE 


wo KTrUrE 


for heavy-duty cleansing 


A superlative cleanser for removing really heavy de- 
posits of oil, grease and ground-in dirt from concrete, 
cement and metal. V-C TUFF is ideal for cleaning grease 
pits, shop floors and grease-caked machinery. It’s a power- “ik ab 
ful blend of five different detergents to give you faster, ; I Uk I 
more effective, economical cleaning. Non-flammable, com- 
pletely free-rinsing, will not corrode metal or harm rubber 


equipment or fixtures. Excellent for use in cleaning white- 
wall tires. Fortified with pine oil, leaves concrete spark- 


HEAVY-puTY CLEANSER 
Concrete, Comer +, Metal 


ling white. 


Other Modern V-C Cleansers ~ gizuus 
for Modern Cleaning 


V-C FIT*—Car-Washing Compound: Fast V-C JET Medium-Duty Steam Cleaner 
acting, non-streaking, non-spotting For general all-around use 


V-C ROY ® — Concrete Cleanser: Economical V-C QUICK ® —Light-Duty Steam Cleaner 


ideal for day-to-day maintenance cleaning For delicate surfaces. Safe on most metals 


V-C ZIP —Heavy-Duty Steam Cleaner: For 
tough surfaces, strips paints, excellent vat V-C CHL ® — Water Conditioner: Softens water 


Sold through leading cleaner. in solution tank of steam-cleaning machines 
Automotive Supply Houses * Reg. Applied For 
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Irv Burkett machine shop of Portland, Oregon 


DOUBLED cylinder business 
with a KaikWlay “FR” machine 


In the summer of 1954, Irving Bur- 
kett bought a Kwik-Way ‘“‘FR’”’ Cy- 
linder 30oring Machine from his 
Kwik-Way man, Tom Hawkins. In 
a letter to us, Mr. Burkett had this 
to say of what Kwik-Way has meant 
to his business: 

“My Kwik-Way “FR” Cylinder 
Boring Machine is the nicest piece 
of equipment I have ever used, and 
it has doubled my cylinder boring 
business since I have had it. I have 
my shop 100% Kwik-Way equipped, 
and like it very much.”’ 

Mr. Burkett doubled his cylinder 
boring business by combining his 
skill with the speed, efficiency, and 
precision of Kwik-Way equipment. 
You can do the same — just mail 
coupon below! 











The machine that doubled 
the business 


Features like these make the difference .. . 
@ Overhead chip removal @ Rigidity—extra support 
; ; unnecessary 
@ Screw feed; eutometic @ V-belt drive — no gear 
retraction 
chatter marks 
@ Two speeds— instantly Pre-loaded spindle 
changeable bearings 
. , Capacity: 2.2” to 
@ Three finger centering 47/16": 1214" 
Quick, positive stroke The Kwik-Way “FR” 
anchoring @ Bores close to fire wall Cylinder Boring Machine 





— sme ce ce cre cc rr rer ee ee ee eee ee 
ik-Wey Precisi Equi tj \ CEDAR RAPIDS ENGINEERING CO. 
Kw Ruan ~— eee sete only 915 17th Street N.E., Cedar Rapids, lowa 
through factory trained representatives ‘ ; ; 
{) Please send complete details on “FR and other 
Cylinder Boring Machines 


Serving The Engine . ; 
Reconditioning Industry LJ Have Kwik-Wey Men coll 
Since 1920 0 

(Other equipment tn which tnterested) 


VALVE FACING MACHINES @ VALVE SEAT 
GRINDERS @ VALVE SEAT INSERT TOOLS Name 
CYLINDER BORING MACHINES @ VORTEXME 
SUCTION DEVICE @ LINE BORING MACHINES aw 
PISTON GRINDERS @ CYLINDRICAL GRINDERS IM Street 


City State 
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announcing the 


ANOTHER HISTORY MAKING DEVELOPMENT 


Air-Operated 


Adopted by leading fleet and bus 
operators for automatic, controlled 
application of lubricant to bearings each 
time driver applies the air brake. Complete 
Systems available in handy kits for 
immediate installation. Air-Operated 
Multi-Luber Systems may be used 
effectively wherever compressed air is 
available as motive power. They are 
slashing operating costs and increasing 
performance efficiency on equipment 
ranging from transport trailers to 
automated lathes and packaging machinery. 


For applications where compressed air 

is not available, the air cylinder of the 
Multi-Luber can be replaced with a 
manually actuated pushbutton. These 
Systems are also available in convenient kits 
for quick installation on tractors, farm 
implements and a wide range of industrial 
machinery for positive, dependable 
lubrication in seconds. 


*Trade Name Registered Patent Pending 


APPLICATIONS UNLIMITED 


Wherever wheels and shafts turn . . . wherever it is 
necessary to maintain a constant, protective film 
of refinery-pure lubricant on bearing surfaces, there is 
on application for a Lincoln Power Lubrication System. 
Lincoln Engineers will be glad to show you how 
Controlled Power Application of the Right Lubricant, 
in the Right Quantity, at the Right Time can add 
multiple sales features to your product, or slash 
operating a on existing tocilities. Just let us know TRACTORS AND TRARERS 
how and when we can be of service. 


DEPT. 5708, LINCOLN ENGINEERING COMPANY ©* St. Lovis 20, Missouri 
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systems for POWER LUBRICATION 


FROM Linco/n ENGINEERING COMPANY... 


Vacuum-Operated 


Multi-Luber Systems are also available for 
instantaneous, automatic lubrication of 
equipment ranging from light trucks to fork 
lift trucks, or any application which makes 
available vacuum as motive power. 

A fingertip touch of the control button, 
located wherever desired, assures that a 
pre-measured quantity of refinery-pure 
lubricant is applied with positive uniformity 
by the Multi-Luber sealed system. 


LINCOLN and MERCURY 


motor cars 


Here is the newest and most revolutionary 
application of Lincoln’s Vacuum-Operated 
Mullti- Luber epee. Now pom ane of 1 new 


instantaneous Power Lubrication at their own 
convenience. A mere touch of a button on 
the instrument panel provides the continuous 


pleasure of smoother car performance, greater 
steering ease and increased operating economy. 


AND COMBINES SHOP TRUCKS 


PIONEER BUILDERS OF LUBRICATING EQUIPMENT FOR A QUARTER-CENTURY 
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The Complete 
Engine Bearing Service 


The F ederal-Mogul line has all your 
engine bearing needs . . . More 
part numbers than any other line... 


and the only complete, nation-wide 





connecting rod service. 


FEDERAL-MOGUL SERVICE 


Division Federal-Mogu!l Corporation 
DETROIT 13, MICHIGAN 


Want more facts? Use Reader Service Card Page 98 SOUTHERN AUTOMOTIVE JOURNAL for February, 1955 








GM Factory-Equipment Hydraulic Valve Lifters 
are small, precision-built parts. They automatically 
spring into action to take up any play in the link- 
age between cam and valve. This controls valve 
operation and eliminates noise. The lifters operate 
hydraulically with oil and can develop trouble if 
the oil is dirty, if the oil pressure is too low, or if 
there’s insufficient oil. 


With millions of cars using 12 to 16 hydraulic valve lifters each, it takes 
no mathematical genius to appreciate the size of this service market. The 
volume is there, and it’s growing. You can cash in on this if you set up to 
show car owners that you have the service know-how to deal quickly and 
effectively with hydraulic valve lifters. It’s your opportunity. 


GM Hydraulic Valve Lifters are precision-engineered for the specific 
engine’s requirements. So carefully are the parts of each GM lifter fitted 
to each other that care must be taken in service not to mix the parts. 
Sometimes lifters can be cleaned, but, considering the labor factor involved, 
the customer will usually be better served in engine performance and in 
cost by your installing a new set. 





Be prepared — they're available in GM 
car division cartons for Cadillac, Buick, 
Oldsmobile, Pontiac and Chevrolet cars. 


Obtainable promptly from your regular... . « 


GM 
AC SPARK PLUG DIVISION bemed GENERAL MOTORS CORPORATION 


PLUNGER RETAINER 


PUSH ROD SEAT i 4 


PLUNGER 


BALL CHECK @ 


BALL RETAINER Le J 


SPRING 


FOLLOWER 





EXPLODED VIEW OF Gm 
HYDRAULIC VALVE LIFTER 


SUPPLIER 


* FLINT, MICHIGAN 
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Mr. Jobber: 


Here Is Availability 


ITCHBURG ® 
7 
: TON®e e 
ADELPHIA 
> BALTIMORE AS 
HINGTON®%@] 


INBRICHMOND* 
. PORT NEWS 


GNC 


ALBUQUERQUEe © 


EL PASO 


Each of the above locations represents a franchised VMC SYSTEM factory method rebuilder, each 
producing... 


VMC ARMATURES...GENERATORS...STARTING MOTORS 


. rebuilt to the highest manufacturing standards of Quality, Performance and Uniformity, to better 
serve you and your customers. 


BUY FROM YOUR JOBBER 





Vi THE VMC SYSTEM 
CZ FACTORY METHOD RECONDITIONING 
LOCAL SERVICE © NATION-WIDE 








ATLANTA, GEORGIA 
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City-Owned Driver's Course 


By Richard Lane 


A* ACCIDENT-REDUCING project 
in Memphis is attracting in- 
terest as far away as Iowa and has 
drawn inquiries from a number of 
other Southern cities, including 
New Orleans and Chattanooga. 

It’s the nation’s first city-owned 
driver’s course for beginning 
motorists. 

The beginner driver automobile 
range is a $12,500 model layout 
covering six acres at the Fair- 
grounds. Money raised by the 
Memphis Junior Chamber of Com- 
merce paid the cost of the course, 
designed to teach beginner motor- 
ists how to drive properly and to 
improve the _ behind - the - wheel 
habits of other autoists. 

The driving range was dedicated 
recently at a ceremony attended 
by visitors from Iowa, Chicago, 
Nashville, Oak Ridge, Tenn., and 
Biloxi, Miss., who rained praise on 
the Jaycees for building the 
course 

Let’s take a 
the driver range 

Roadways are all asphalt, similar 
to Memphis There are 
straight stretches, winding curves, 
circles, dead-ends and inclines 

For maneuvering, there are 
mushrooms imbedded in the road- 
ways. For practice in stopping and 
then taking off on a hill grade, 
there is a railroad crossing on a 
curve. Drivers also have the op 
portunity to stop at a given line, to 
back properly and to park against 
a curb—all without encountering 


close-up view of 


streets 


the usual hazards of fender dent- 
ing the novice driver faces when 
learning to drive on traffic-con 
gested streets. 

Various traffic signs are posted 
around the course to familiarize 
the drivers with them 

In charge of the 
traffic-experienced officer, Patrol- 
man A. S. Czachowski, assigned to 
the post by City Police Commis- 
sioner Claude A. Armour, who of- 
ficially opened the course to the 
public after “deed”’ 
from William W 
president 

The course is open from 10 a.m 
to 6 p.m. Tuesday through Sunday 
and is closed on Monday 

Czachowski directly 
the course and also give 


course 18S a 


accepting a 


Farri 


Jaycee 


supervise 
advice to 
adjusting the seat 
hifting gears. etc 


beginner on 
brakes, 

A licensed driver must act as an 
beginning driver 
When the begin 


treet 


clutch, 


instructor for 
using the course 
ner moves out into a public 
to drive, he must have a special 
permit issued by the state. To 
all driver 


or with 


practice on the course 
must be 16 years or older 
in 60 days of reaching that age 

How long does it take drivers to 
get out of the novice cla by using 
the course? 

After five or six 
ing on the course, most drivers are 
afely and ex 


hours of driv 
able to handle a ca! 
pertly,”’ Czachowski 
They know how to curb park in 
tight places, how to contro! their 


declare 


Memphis’ motor vehicle safety inspection lane today 
is known over the United States. Now that city is 
again in the forefront with this program which aims 
at training drivers of the cars you sell and service. 
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TENNESSEES First 
BEGINNER-DRIVER 
AUTOMOBILE RANGE 


puitt ey Tee MEMPHIS JAYCEES ano 
DONATED TO THE CITIZENS OF MEMPHIS 
FOR THEIR USE IN PROMOTING TRAFFIC 


SAFETY 


WAY WE Remind YOU TO LEARN TO awe 
— nine 

CAFELY and STAY ALE | 

" seepRCTFULLY 


iv roMopiLe, RANGE 


wey 


ae tat 7 80 108 ' ne om poi ~~ 
ee Lam 10 LL 70 Dave ‘ 
APES MD STAY Ave im 55, 
(al, 





Left to right: Top row, Driver takes off from the 
start line for a stopping test; Patrolman A. 8S. Czachow- 
ski, an experienced city officer, 
the range. Here he checks with a driver who is prac- 
ticing backing into a parking stall; driver takes 
a curve. Middle row: A simulated railroad crossing 
on an incline offers opportunity to practice stop- 
ping and take-off; maneuvering between mushrooms 


car under all conditions met in 
ordinary day-to-day traffic. 

“Many young drivers spend an 
hour a week on the course. On an 
average day, there are a dozen or 
more drivers on the course. On 
weekends, as many as 30 or 40 use 
it during a day. This next spring 
and summer, the number is ex- 
pected to be much larger.” 

What do those using the course 
think about it? 

Here’s a sample: 

“I never would have had the 
courage to go down and get my 
driver's license if it hadn't been 
for the driving range,” declared 
Mrs, Christine Lancaster of Mem- 
phis State College. 

There was a brand-new driver's 
license in her hand as Mrs. Lan- 
caster sang the praises of the safe, 
out-of-traffic driving range. 

Mrs, Lancaster spent about five 
hours on the range before getting 
her license. Confidence before 
facing traffic was what she learned 
at the range. “So much better than 


30 


is in charge of 


trying to practice on the street,” 
she said. 

The course is available to all 
Memphians. Shortly after it was 
opened, a private driving training 
school requested and was granted 
permission to use the course as an 
off-the-street place for instruction. 

James D. “Dad” Curry, chair- 
man of the committee that made 
the course possible, reports the 
Jaycees now plan to raise more 
money and erect a building at the 
course for use as a clinic for driver 
education. 

Lieut. W. M. Robinson of the 
Tennessee Highway Patrol in safe- 
ty talks throughout Shelby County 
is urging beginner motorists to use 
the new course. City officials and 
Jaycees have made similar pleas 

William B. Wolfe of Memphis, 
president of the Tennessee Jaycees, 
reveals that other state chapters 
of his organization will be en- 
couraged to build similar courses. 

Everette LaFon, director of the 
Tennessee Driver’s License Divi- 


embedded in asphalt roadway; mushrooms mark lane 
for straight-driving test. Bottom row: A clover-shaped 
dead-end permits practice in backing and turning; 
driver takes big circle in heart of the course (prac- 
ticing going round and round, while in background is 
amusement center of the Fairgrounds); hills, inclines 
and curves are built into the six-acre course. Layout 
is marked with signs later encountered on streets. 


sion, reveals the state government 
has under study the idea of using 
the course for driver license tests. 

Traffic Inspector Clifford Legg 
of the Memphis Police Department 
pledged enthusiastic cooperation by 
the city in use of the course by the 
Tennessee Highway Patrol. Lack 
of funds stands in the way of tak- 
ing that step at present. 

Commissioner Armour, who 
snipped the ribbon formally open- 
ing the course, publicly thanked 
the Jaycees “for their cooperation 
and support in all our traffic safe- 
ty projects—particularly for the 
money and time spent on this 
project in behalf of safety.” 

Russell I. Brown of Chicago, 
driver education staff representa- 
tive for the National Safety Coun- 
cil, who attended the ceremony, 
urged more behind - the - wheel 
training in Tennessee schools. He 
noted that California, facing a 
similar lack of funds for such 
training, “adds one dollar to each 
moving violation fine.” 
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Closer customer follow-up, improved 
plant facilities and advertising are 
uppermost in the operators’ thinking. 


md repair volume was up in 
1954 over 1953 for nearly half 
the firms who answered a ques- 
tionnaire sent out last month by 
SOUTHERN AUTOMOTIVE JOURNAL 
to 400 franchised dealers and 400 
garagemen over the South and 
Southwest. In some instances the 
increase was minute. 

The percentage reporting in- 
creases ranged around 45%, while 
a third reported a decrease from 
1953’s figure and the remainder 
listed volume at about the same 

The unusually dry weather in 
some areas slapped shop volume in 
the face. 

Reports from throughout the 
territory revealed plans for mod- 
ernizing shops by installing more 
modern equipment (especially 
front-end) to do jobs faster and 
thereby reap greater benefits un- 
der flat rate. Customer follow-up 
will be emphasized more keenly 
this year. Many new and larger 
shops are being planned. More 
advertising is being projected too 

The reports included: 





Alabama 











George L. Frazer, Penton-Coker 
Co (Packard), Birmingham 
“Service absorption 60.3% in 1953 
and 61.7% in 1954 due to hard 
work. We are watching shop ex- 
penses and planning better cus- 
tomer follow-up.” 

Fred Cruikshank, Bear Safety 


Service, Selma “Up 5% At- 
tribute it to increase in car regis- 
trations and fact we are specialists 
and equipped. We plan to build a 
new, modern shop this year, in 
crease efficiency by equipment, 
carry exchange shoes for all brake 
work and enough lining for factory 
shipments, thus saving half time 
on a brake job 

“We look forward to at least an 
other 5“ increase this year in spite 
of the fact that this is a hard-hit 
drought area. We plan to be ina 
new, modern building on the main 
street by mid-summer. We will 
have a new, fast-moving safety 
lane going through the building 
with easy access and egress with 
out involving working area 

“We plan to make most of ou! 
increase this year in brake serv 
ice, With factory shipments of lin 
ing, carrying oversize linings and 
bonded already on shoes, we will 
cut our labor time in half and also 
save on shim stock. Re-shoeing can 
be done in our off periods. Too, we 
plan to give the premium lining 


! 


A Reader Survey 


for the same price as regular due 
to cheaper price in buying and 
still make the same profit as pur- 
chasing locally in sets of one o1 
two at a time 

“Our brake volume now is about 
a fourth of our gross and we hope 
in time to bring it close to half. If 
and when it does, I will feel like 
we have hit the top unless car 
registrations keep moving forward 
in this area.” 

Pate Chevrolet, Inc., Winfield 
Volume was the same as in 1953 
To boost volume we are planning a 


new shop.’ 





Delaware 








V. B. Dawson, Automotive Serv 
ice, Inc., Wilmington “Volume 
was same. Have no plans for boost 
ing volume as no good men avail 
able. We may lay a couple of our 
men off and take in less work.” 





Florida 











Lakeland shop “Volume was 
same. Moving into a larger shop 

GMC truck dealer “Volume 
was up 10°, attributable to fai 
ne and satisfactory service ren 
dered. We plan more of the same.’ 

L. A. Driggers, Cox Motor Co 
(Lincoln - Mercury), Daytona 
Beach—"“Volume up 12% due to 
service follow-up, regular service 
specials and clean shep.”’ 





Georgia 











M. J. Armstrong, Armstrong’s 
Garage, Byron “Volume down 
10% due to dry season here and 
fact we depend largely on farm 

(Continued on page 142) 
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The Questions Asked 
How did your shop volume in "54 compare with ‘537 
lf it was up, to what do you attribute it? 
What plans, if any, have you for boosting your shop volume? 








Behind the question mark is the original prototype of the Lincoln-Continental, built in 1939 under Edsel Ford's direction. 


Pe 


The Coming Continental 


| pena of the Lincoln-Conti- 
nental have been looking for- 
ward now for months to the latter 
part of this year when Ford Motor 
Co, is expected to bring forth its 
modern-day version of the car 
which the late Edsel Ford, son of 


Henry Ford, originated while he 


was president of Ford Motor Co. 
The car was conceived in 1938 
and first produced in 1939 as a 


1940 model. A total of 5,322 units 
were built before production was 
suspended in 1948. 

Now the Ford factory 
tives, from President Henry Ford 
II on down, have carefully with- 
held any pertinent details of what 
the new Continental will be like, 
other than to say it will be in the 
custom-price class and the fact that 
production is not expected to be 


execu- 


Gordon J. Axelson of Martinsville, Va., polishes his 1948 Lincoln-Con- 
tinental coupe before joining more than 150 other members of the Lin- 
coln-Continental Owners Club in a parade through downtown Detroit, 
part of a rally held by the club at Greenfield Village, Mich., last October. 











William Clay Ford, youngest of the 
three brothers, is vice-president 
and general manager of the Con- 
tinental Division of Ford Motor Co. 


very high for that very reason 

Last month came an additional 
comment on this subject as con- 
struction crews continued work- 
ing on the Dearborn building from 
which the luxury car will come 
(some say as early as this coming 
August and at a price of $7,500 
plus) 

Ben D. Mills, assistant general 
manager of the Continental Divi- 
sion, last month described plans 
for the forthcoming car as “a sym- 
bol of the company’s faith in the 
strength of the American economy 
and in the health of the automobile 
business.” 

He asserted 

“‘We have come to the conclusion 
that there are thousands of people 
in the United States and abroad 
who can afford the luxury of this 
kind of product, who have the taste 
for the finest design and the best 

(Continued on page 58) 
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Now It's the Independent 


- Garage Owners of America 


— states sent 57 garage op- 
‘rators, including nine state 
presidents, two executive secre 
many other ranking 
tate and local officers, to a name 

less association organization con 
vention in Oklahoma City, Okla 

Jan. 14, 15 and 16, and after three 
days and much of two nights in 
laborious discussion, the delegate 
turned homeward with satisfactior 
almost unanimous in these accom 
plishments: 

Adoption of constitution and by 
laws, designation of a head 
quarters city, election of 12 direc 
tors who, in turn, elevated six of 
their number to official status; em 
ployment of an executive director 
and full agreement upon a name 
Independent Garage Owners of 
America. 

However, delegates were warned 


taries and 


by several experienced association 
factors present that upon arriving 
home they should not hold out 
promises of immediate benefits to 
flow from the new association to 


members 


Below: Opening session of the organization conven- 
tion. Bottom: Committee on constitution and by-laws 
(lL. to r.): John A. Luton of San Diego, John M. “Jack” 
Spath of Detroit, Ralph James of Tulsa, Byron Albright 
of Dallas, chairman, and G. E. Druehl of Long Beach. 
Top right photo: First of two key committees appointed 
was this on name and headquarters location (I. to r.): 
C. W. Cruce of Tulsa, L. W. Reed of Little Rock, Ernie 


Members 
bers will 
will we get?” it wa 


and prospective mem 
What 


pointed out 


promptly ask, 
In response to this question dele 
gates were urged to stick to facts 
namely: The association is not yet 
egally in existence because it 1 
not chartered, it i not expected 
that dues will be 
amount from any 
for 60 days 
essential and other de 


received in any 
member group 
ome employed pe! 
onnel is 
tails of 
realization of a treasury. For these 


organization must await 


reasons, real benefits to individual 
members cannot be expected in 
less than a year, it was emphasized 
as organizationa! and _ financial 
inews must be acquired and the 
new IGOA must learn to walk be 
fore it can sprint 

However, as the weary officers 
and directors concluded their busi 
ness at 5 oclock on ihe last day 
Sunday, there was an atmosphere 
of optimisin olemnized by the 
realization of much more work 
ahead. The first hurdle, one that 
aid could not be 


many critics 
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cleared, was behind them, The 
had completed the task of basi 
organization 
One of the first acts of con 
vention designation of Tulsa 
Okla., as permanent national head 
quarte! with an office yet to be 
established, was an early tip-off t 
an action which was one of the 
last by the new board of directo 
employment of Ralph Jame 
Tul “aa 
The IGOA contract with Jame 


executive directo! 
retiring temporary president, be 
comes effective on March 15 on a 
alary-plus-expense basi and 
James indicated that he expects to 
devote all his time to a 
national income 


oclation 
work a fast a 
permits. In his own words, he ex 
pects to invest full time u oon 
as there | 

To this end hi 
with IGOA will be reviewed by 
the board of directors every three 
months, although this did not mean 
a called meeting of the board that 


enough to eat on 


arrangement 


appeared to be Oo 
future 


often Jame 


sure of the association 


Welborn of Wichita, Howard Eves of Pasadena, Pau! O. 
Wilson of Toledo, Robert L. Pelletier of New Bedford. 
Mass., Howard G. Swaggerty of Detroit, Jimmie Mit- 
chell of Birmingham, Joe P. Brown of San Antonio, 
R. W. Hodge of Shreveport and E. C. Broyles of Kansas 
City. Bottom below: Partial view of the dinner meeting 
which was sponsored by Oklahoma City wholesalers. 
For a list of delegates present, turn to next page. 





Officers and directors are (I. to r.): 


president; Ernie Welborn, first 


Seated, R. W. Hodge, third vice- 
vice-president; Ralph James, tem- 


porary president and now executive director; Bert Cook, president: 
Howard Eves, second vice-president; Jack Spath, secretary; standing, 
Directors Robert Pelletier and J. R. Wilson, Treasurer C. W. Cruce and 
Directors Paul O. Wilson, Elry Welpman, John Luton and W. R. Mayfield. 


that he discussed with officers and 
directors the early sale of his own 
repair business in Tulsa 

Fmployment of James followed 
by only a few hours the election 
on Sunday morning of officers by 
a 12-man board, the twelfth direc- 
tor being occasioned by represen 
tation from California of two as 
sociations, this giving California 
two directors. Officers are: 

President, Bert Cook of Dallas; 
first vice-president, E. R. “Ernie” 
Welborn of Wichita, Kan.; second 
vice-president, Howard Eves of 
Pasadena, Calif.; third vice-presi 
dent, R. W. Hodge of Shreveport, 
La.; secretary, J. M, “Jack’’ Spath 
of Detroit, Mich.; treasurer, C. W. 
Cruce of Tulsa, Okla 

The six directors are J. R. Wil- 
son of Birmingham, Ala.; Elry 
Welpman of Joplin, Mo.; William 
R. Mayfield of Little Rock, Ark.; 
Robert L. Pelletier of New Bed- 
ford, Mass.; Paul O. Wilson of 
Toledo, Ohio; John A. Luton, San 
Diego, Calif. Luton represents the 
Brake and Wheel Association, Inc., 
of California, while Eves, second 
vice-president, represents the In 
dependent Garage Owners of Cali- 
fornia. 

With the exception of James, 
who has no elective status, the 
dozen men comprising officers and 
board include all ef those who 
served as temporary officers 
Welborn as vice-president, May- 
field as secretary and Cook as 
treasurer, 

Throughout the entire conven- 
tion the only scheduled remarks by 
anyone not actively connected 
with the garage business were by 
Baron Creager, Southwestern edi- 


tor of SOUTHFRN AUTOMOTIVE 


34 


JOURNAL, Dallas, Texas, and J. B 


Bushyhead, vice - president in 
charge of sales for Moog Industries, 
St. Louis, Mo, In the order named 
they spoke to the assembled 
garagemen following a_ dinner 
ponsored by the Automotive 
Wholesalers of Oklahoma City on 
the first night of the convention 

During this function A. C 
Stover, representing the whole 
salers, related receipt that day of 
a telegram from the Motor and 
Equipment Wholesalers Associa 
tion, extending best wishes to the 
garagemen. Toastmaster was B. A 
“Pete” Kline, Oklahoma City 
manufacturers’ agent. 

Creager told the garagemen that 
Temporary President Ralph Jame 
had assigned the subject, “You 
Proposed Association from the 

(Continued on page 80) 








CONVENTION 
REGISTRATIONS 
BY STATES 


Alabama: J. J. Mitchell, state 
president, Jimmie Mitchel! Repair 
J. R, Wilson, Ensley Paint and Body 
Service: J. B. Braswell, Birminghan 
‘ pring Service: all of Birmingham 

Arkansas: Lonnie W. Reed, state 
president Reed Garaae Frank 
Zahn, Alexander Rebuilding Co 
Wm, R. Mayfield, Mayfield Garage 
all of Little Rock. 

California: Howard Eves, state 
Howard Eve G sraae 
Pasadena: J. A. Luton, Kobeck Aut 
Work San Diego: G. E. Drueh 
American Body Shop, Long Beach 


president 


e 


Wayne Bettis, Sr J Bear Serv 
Harbour City. 

Kansas: E. Ernie’ Welborr 
tate presiaent Ernie Gar ge 
Wichita. 

Louisiana: R. W 
president, R. W. Hodge and Son 
Shreveport. 


Massachusetts: Robert Pel 
R J. Pelletier 


H< dge state 


etier 


xecutive ecretar 
New Bedford 
Michigan: J. M Jack" Spat 
state executive secretary, A.M.A. of 
Howard Swaggerty How 
ras Garage both of Detroit. 
Missouri: E. C. Broyles, state pres 
dent, Broyles Bros. Auto Service 
Kansas City: C. Bill Keck, Hudsor 
c 


service Station, Carterville Sam Na 


Mich gan: 


k Keck Products, Inc., St. Louis; E 
C. Ensley. Automotive Unit Rebuild 
Elry M. Welpman, Welpmar 


©arage; botn of Joplin 


Ohio: Pau o WV on pre aer 
Wilson Body Service Ery ng B. Su . 
c 

If f ectric ana Ign tion ervice 


O ver R R aeout R de uf A jt 


Service: all of Toledo 
Oklahoma: Stanley R. Hessor 


Garage: | 


? 


president, Stan ey : 
Plant. Plant's Garage; Carl Wil 
West Side Garage: Paul Tedd, ‘ 
Auto Service J E 
Sammetinger Garags Ross H. Sma 

wood, Gate City Glass; R. E. Puckett 
Puckett's Radiator Works; H. R. Mor 
ricen, Klein Car Service; E. L. Fry 
. Fry Garage } f Oklahoma 


Sammetinaer 


E 
Cc 


ty 
Loran Je ne r De 
Gattney 


Je hns< n Aut 
motive: J. y B & G Aut 
Hectric: Ralph James, James Aut 
Repair: Mell H. Martin, Mell Martir 
Auto Rebuilders; Louie P. Lukent 
Tulsa Auto Service: Tom Aton, Ator 
Certified Servi e: Charle W. Hick 
man, Hickman Armature Service: A 
. Edens Eder Brake & Clutct 
Dor Goodison Don's Aut 
C. W. Cruce, Cruce Motor 

) all of Tulsa. 

H. K, Thomas, Highway Garage 
Floyd Mathis: C. V. Courtney, C 
ege Hill Garage Neal Montgomery 
Frank C. Knight, Knight Autc Serv 
ice, all of Shawnee 

Texas: Jess Allman 
Jess Allman Garage 
Dave Carlson Garage: both of Austin 

Jack Sutton, Jack Sutton-Top & 
Body Works Glenn Smith, Majest 
Paint & Body: Bert Cook, Bert Cook 
Cadillac Service Byron Ww. Albright 
Albr ght Automotive Service } VV 
Luc i Aut f 


| 


tate pre ident 
Dave Carlson 


i c 
LUCS ervice 4 


Dalla 

Joe Brown, Joe F 
San Antonio: Farris Maynard, Farr 
Garage: C. A. ‘Bill’ Bean, Parkview 


< cu 
Auto Service’ bot + Houstor 


Brown (> waade 
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Bootleg-Plagued Dealers Add Men 


F RANCHISED dealers of the South 
and Southwest frequently feel 
that the car factories could be of 
more assistance in helping to stop 
bootleggers. Two other problems 
of the dealers are how to perk up 
their sales force and to meet rising 
overhead costs. 

Those were conclusions from re- 
plies to a questionnaire sent 500 
dealers last month. The answers 
poured back in before the an- 
nouncement by General Motors of 
the plan to repurchase or to ar- 
range for repurchase by other GM 
dealers in other areas of any new 
and unused passenger cars which 
might be considered “excess sup- 
ply 

Overproduction by the factorie 
got a lot of the blame, too, but 
Chrysler dealers were squawking 
about not getting enough units 

Quite a few respondents told of 
hiring more salesmen 

Among the replies were 





Alabama 











A Chevrolet dealer “Over- 
head expense and a flooded mar- 
ket” were his biggest problem in 
selling new and used cars. Asked 
what he had to say in regard to 
“bootleggers,”’ he commented, “The 
factory is to blame 100%.” He re- 
ported hiring 25% more salesmen 

(One factory executive ex- 
plained to editors of SOUTHERN 
AUTOMOTIVE JOURNAL that for any 
factory to dictate to a dealer about 
the person to whom a deale! 
should sell a car might bring on 
action by the Federal Trade Com- 
mission, since once the dealer has 
taken delivery of the car it is hi 
and he is free actually to do with 
it as he pleases 

(He cited Detroit as “‘the worst 
spot of all for bootleggers.” Thi 
executive mentioned that there 
women were being paid $10 to buy 
new cars and drive them around 
the corner to the arms of the true 
purchasers. “How are you going 
to stop that sort of thing? he 
asked. 

(This same executive said that 
if the situation were reversed and 
that if the factory interferred, “the 
dealers would be the first ones 
running to the FTC to ask action 
he taken against us.’’) 

Morris Service Station, Tuscum- 
hia “Our biggest problem i 


A Reader Su 


stubborn custome: who have 
been confused by foolish adverti 
ing and immature salesmen. I 
think that franchised dealers who 
ell the new cars to the used-ca! 
bootlegget 


salesmen. All 


dealers are the real 
We have added two 
problems of overhead will _ be 
olved when the dealer grows up 
and refuses to let the factory o1 
the chiseler-type custome! who 
is certainly in the minority run 
his business.’ 





Arkansas 











Elmer A. Adams, Adams Motor 
Co (Studebaker-Packard), De 
Witt “Biggest problem is give- 
away competition by overstocked 
Ford and Chevrolet dealer I 
think the bootlegging trouble 
comes from the manufacturers and 
not dealers; some dealers are 
forced to take more cars than they 
have markets for. We have added 
no salesmen.” 

I. J. Whitescarver, White Coun 
ty Motor Co. (Ford), Searcy 
‘Our biggest problem is overboard 
financing by some dealers. Boot- 
legging is awful. It could be con 
trolled by manufacturers if they 
would. We have added no sales- 
men. Our overhead is steadily go- 


ing up.” 





Washington, D. C. 








dealer 
getting new 


Chrysler-Plymouth 


‘Biggest problem i 


cars and color and equipment, A 
to bootlegging, if people want to 
buy new cars off used-car lots, 
nothing can stop it. I don’t think 
they do We have added three 
alesmen. As to overhead, we are 
making a budget that is as low 
as we honestly think one can op 
erate on, then cutting it 10° and 
ticking to it.” 

] A Peake, Peake Motor Co 
(DeSoto-Plymouth) “Biggest 
allowances shopper 
Used-cat 


problem i 
and ‘would you takes’ 
deale hould be licensed to sell 
econd-hand cars only; that would 
end bootlegging. We have added 
Waste and fringe 
are problems of overhead 
keep checking reg 


two salesmen 
benefit 
we face we 
ularly.” 





Florida 











Hooper, J. W. Hooper 
(Chrysler-Plymouth) 
‘Biggest problem is ob 
administering cal! 
; are there 


James A 
Votor Co 
Cocoa 
taining and 
alesmen. The customer 
The deals can be made if we can 
make the initial contact and fol 
low-up. While we are not bothered 
by bootlegging, the factory atti 
discouraging. We have not 
alesmen. We have a ‘hot 
and don't need an‘ 


tude is 
added 
line two! 
more salesmen now.’ 








Georgia 








A Chevrolet~Oldsmobile dealer 
Price is our biggest problem 
Factory should cut off 
ource to stop bootlegging. We 
have added one salesman, We are 
endeavoring to cut expenses and 
buy used cars at their true value 

Doyle NeSmith, NeSmith Mo 
tors (Ford), Forsyth “Too many 
dealers ell car for very mall 


upply from 





added? 


doing about them? 





The Questions Asked 


What is your biggest problem in selling new and used cars? 
What have you to say in regard to “bootleggers''? 


Have you expanded your sales force? If "yes," how many men have you 


Any special comment regarding problems of overhead and what you are 





. 
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to bootlegging, 


Said the 


wild trades, thereby 





An Oklahoma Olds dealer 


"Old-model trade-in 


Dodge-Plymouth dealer at Suffolk, Va. 
biggest problem is that some dealers have gotten skittish and are making 
causing the used-car market to be over-valued in the 


inventory, and causing a terrific loss from the sales of used cars." 


is our biggest problem. As 
to H--- with it. We share the profits with our employees 
and encourage them to help cut overhead expenses." 


"In selling new cars our 








profits. Bootlegging is quite a 
problem, Dealers who are bootleg- 
ging should be cancelled. We have 
added no salesman. We are cutting 
overhead in every way possible. I 
find the little incidentals are really 
big expense in the long run.” 





Kentucky 








C. S. Greer, Greer Motor Co 
(Oldsmobile), Lebanon “Biggest 
problem is in getting competitive 
dealers to stay with a fixed price 
I think factories should cancel 
contracts of dealers who knowing- 
ly sell to bootleggers. We have ex- 
panded our sales force. Our over- 
head is up and profit down. 

“The greatest menaces we think 
we have to the automotive indus- 
try are bootlegging of new cars 
by scared dealers who will sell for 
$25 over invoice and auto auctions 
which are operated open to the 
public.” 





Louisiana 











Oscar Carlson, Carlson Motors, 
Inc. (Studebaker-Packard), De- 
Quincy — “Bootlegging has slowed 
down in this area and things are 
much better. We have added no 
salesmen,” 

A Dodge-Plymouth dealer 
“Biggest problem is industry’s go- 
ing all-out for sales competition to 
the extent of making it difficult 
to retain sufficient gross, It’s hard 
to make a deal that really counts 
Bootlegging is a bad situation a 
disrupting factor to orderly auto- 
mobile retailing. We had two sales- 
men a year ago; today we have 
four. We are finding overhead very 
hard to control,” 

Nettles Chevrolet, Inc. (Buick- 
Chevrolet-Oldsmobile), Abbeville 

“Biggest problem is not in sell- 
ing new cars; it’s in moving the 
used ones. Bootlegging could be 
stopped if the factories wanted to 
stop the sales of new cars to deal- 
ers who are supplying the boot- 
leggers. We have added _ three 
salesmen.’ 





Mississippi 





A Dodge-Plymouth dealer—“On 
new cars we find that the trade 
are shopping and have the wrong 
view as to the value of their used 
car. The used-car prospects in our 
territory are without money I 
think bootlegging should be 
stopped, but I do not know the 
way. We have added one salesman 
Overhead has gotten out of con- 
trol and we don’t know what to do 
about it.” 

R. F. Cross, Cross Motor Co., 
Ine. (Chrysler-Plymouth), Merid- 
ian “Biggest problem is not 
being able to get the model cars 
needed. Both Chrysler and Plym- 
outh factories are behind in pro- 
duction. As to bootlegging, my 
opinion is the manufacturers are 
the only ones who can stop this. 
We have added one salesman and 
will add more later.’ 

H. W. McLeod, Leflore Auto Co 
(Dodge-Plymouth), Greenwood 
“Our line is new and we have not 
had enough cars to know whether 
we can sell at a good profit. We 
think factories and dealers should 
work together to stop bootlegging. 
We have added one salesman and 
hope for one more. On overhead 
we are trying to evaluate each 
job, combine jobs and make 
each employee pay his way.” 

James A. Tabor, Tabor Motor 
Co. (Ford), Winona “Biggest 
problem in selling new cars is a- 
vailability or having the right ca! 
at the right time. Biggest problem 
in selling used cars is having the 
used units worked over and ready 
to sell. I wish there was an iron- 
clad contract to protect the legiti- 
mate dealer from the bootleggers 
We have added two salesmen. In 
fighting overhead I am just watch- 
ing my business staying 
closer to each department.” 


closer, 





Missouri 








A Chevrolet dealer “Biggest 
selling of new 
Bootleg- 


problem is cross 


cars line competition 


gers are being fostered and abetted 
by factories’ production policies, 
plus refusal to _ police 
dealers who are bootlegging. We 
have added no salesman.” 


new -Cal 





North Carolina 








J. S. Blair, Leading Motors, Inc 
(Dodge-Plymouth), Wallace 
“Biggest problem is moving used 
cars and getting new Plymouths 
As to combatting bootleggers, there 
should be protection at the factory 
level. We have added one sales- 
man.” 

M. T. Johnson, Johnson Auto 
Sales & Service (Kaiser-Willys), 
“Biggest problem is 
independent 


Henderson 
trade allowance on 
makes. Bootlegging is hurting fair- 
trade allowances for new-car deal- 
ers. We have added one salesman 
As to meeting overhead, we have 
consolidated the used-car and 
new-car lots.” 

Caswell Motor Co (Ford), 
Yanceyville—"Biggest problem is 
getting salesmen to work. Boot- 
legging is here; we have to meet 
the competition. We have added 
one salesman and are managing to 
hold overhead static.’ 





Oklahoma 








A Dodge-Plymouth dealer 
“Biggest problem is in finding 
salesman who can sell product in- 
stead of price. The new-car deal- 
ers who sell new cars to used- 
car dealers should be cancelled! 
We have added several salesmen 
We spent $12,000 for a business 
management survey and 
system in an effort to control over- 
head.” 

A Pontiac-GMC truck 
“Biggest problem is 
wants too much for his used cat 
on the new one. Bootlegging i 
killing the honest dealer who ji 
trying to shoot square. We have 
added one salesman. Our overhead 
is Increasing and don’t know fo! 
sure what to do 

(Continued on page 74) 


budget 


dealer 
custome! 
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designated L’Universelle, a French 
word meaning all-purpose or ve! 
atility of application 

L’Universelle was unveiled to 
the public in the GM Motorama of 
1955 at the Waldorf-Astoria Hotel 
in New York City last month 

Although the basic design is a 
pane] delivery, minor manufactur- 
ing changes can convert it into @ 
mall bus, taxi, station wagon or 
portsman’s car, Monaghan di: 
closed, On such other applications 
windows would replace the pan 
els 

As a panel delivery truck, the 
GMC creation is 10” lower and 10” 
horter than current-model] panel 
delivery trucks, vet has a greater 
cubic foot capacity and a load floor 





























L’Universelle is an all-purpose vehicle with front-wheel-drive, V-8 180hp height only half that of any in use 

engine, inverted Hydra-Matic transmission, torsion bar springs, pano- today, Monaghan said 

ramic windshield and two-way radiotelephone, Grille for the air intake TT lace the floor only 13” from 

to radiator is seen on the roof. Capacity is greater than current models. ; ts = GM Pa - Me r En ines 
the groune ' entra ngineet 






ng eliminated the regular drive 
haft to the rear, used a drop-cen 


a | af ter rear axle and gave the unit a 
4 front-wheel drive 
Thu L/ Univer elle become the 


first truck in history to have ex 





clusively front-wheel drive 






i of a GMC experiment- Truck and Coach Division of GM Under a 1,000-pound load 54% 
al “dream” truck, a _ front GMC’s all-purpose vehic!e, pro of the gross vehicle weight will be 
wheel-drive ‘“‘mechanical marvel ject XP-39 in the General Moto: on the front wheels, insuring ex 
with the grace and versatility of a Stvlir ection, has been official] (Continued on page 64) 
Pegasus,” was announced last 





month by Philip J. Monaghan 
vice-president of Genera] Moto! 










and general manager of the GMC 





Right: A close-up of the front end 
of the chassis discloses the invert- 
ed Hydra-Matic transmission, the 
fluid coupling, brake drums on the 
driving shafts as they come out of 
the gear box and constant-velocity 
universal joints. 















Below: Note how chassis positions 
engine behind the driver, with 
power output transmitted to the 
front wheels, eliminating custom- 
ary driveshaft to the rear. This 
along with a drop-center rear axle 
permits a load floor height of only 
13”. Radiator is tilted to conserve 
load-compartment space. 
















Below right: Phantom drawing 
exposes some of the unusual fea- 
tures. Arrows indicate air flow 
from roof to radiator. 
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= Look What's Happened 
to Dealers’ Profits! 


By L. M. STEWART* 
L. M. Stewart, Inc. (Chrysler-Plymouth), St. Louis, Mo. 


8 alee 


THE year 1949 5,800,303 new 
passenger cars and trucks were 
sold and new-car dealers sold 5,- 
220,272 used cars. The gross profit 
experienced by the dealers was 
19.3% of their sales volume. 

In doing this volume, their total 
expenses amounted to 13.5%, so 
the dealers, that year, averaged an 
operating profit before taxes of 
5.8%. This operating profit includ- 
ed reserve from finance companies 

Now we come to the year of 
1950. The sales of new cars and 
trucks that year were 7,468,745, 
and the sales of used cars by new- 
car dealers were 8,215,619. The 
gross profit dropped to 18.6%. 
However, the total expenses were 
only 12.3%, so the dealers experi- 
enced an average operating profit, 
before taxes, of 6.3%. That was 
the year of the greatest volume 
in the history of the industry, and 
the dealers participated in the 
prosperity. 

Let’s take a look at the year 
1951. The new-car and -truck sales 
that year were 6,064,753, and the 
used-car sales by new-car and 
truck dealers were 8,490,654. 

The gross profit continued to 
drop, but slightly. It was 18.2% 
of total sales, but expenses climbed 
up to 13.3%, so the operating prof- 
it was only 4.9% before taxes. I 
want to call to your attention that 
it was in the year of 1951 that we 
started on our toboggan, as far 
as operating profit is concerned. 

In 1952, our sales of new cars 
and trucks were 4,970,493, and the 
sales of used vehicles were 7,952,- 
788. 

The dealer’s gross profit that 
year dropped to 
gained speed on the profit tobog- 
gan. Total expenses that year 
jumped up to 13.6%. Operating 
profit took a nosedive — to 3.6% 


38 


17.2%, so we 


Then we come to the year of 
1953, the year of the “Blitz,” and 
we find our sales of new vehicles 
were 6,669,301 cars and _ trucks, 
and our used-vehicle sales were 
10,670,881 

Our gross profit really took a 
dive, as it was only 15.2%, and 
our total expenses were 13.0% 
Consequently our operating profit 
dropped to what we consider the 
cr.tical bracket of 2.2%, before 
taxes 

Now let us focus our attention 
on the most recent period and 
that is the first nine months of 
1954. We find the gross profit was 
15.3%, which was an improvement 
of 1/10 of 1% over our experience 
of the entire year of 1953; but our 
expenses climbed up again to 
13.6%, so our operating profit be- 
fore taxes for the first nine months 
of 1954 was down to 1.7%. This in- 
cludes the reserves from finance 
companies, which amounted to 
7/10 of 1%, so the operating profit 


Excerpts from an address 
before the annua! convention 
of the National Automobile 
Dealers Association at Chi- 
cago Jan, 31. The speaker is 
a veteran dealer, 


of the dealers in selling 4,139,272 
new cars and trucks and 7,450,690 
used vehicles, plus the service and 
parts volume, was actually only 
ONE PER CENT. 

This, in my judgment, is most 
alarming. To 20% of the dealers 
it was calamity, as one out of every 
five dealers was in the red fo! 
the first nine months of 1954. May- 
be the year 1954 will go down in 
the history of the industry as the 
year of the Great Battle for Posi- 
tion. It was a terrific battle and 
these figures reflect that deale: 
paid dearly for it. 

Now, let us take a look at the 
next chart and see what our ex- 
perience was in selling used cars 

This line portrays the gross 
profit or loss per used unit sold 
You will note that in 1949 the deal- 
ers experienced an average gros 
profit of $20 per used unit sold. 

In 1950 that profit dropped to 
$13 and in 1951, it increased to 
$24. In the year 1952 it was a 
gross profit of $22 

Then we really hit the toboggan, 
because, in the year of 1953, in- 
stead of having a gross profit, we 
had an average gross loss of $45 
per used unit sold. That was the 
year in which the new-car dealers 
sold over 10,000,000 used cars, and, 
according to my arithmetic, thi: 
fabulous number of used cars sold 
at an average gross loss of $45 per 
car means that the dealers’ total 
gross loss on used cars was Ove! 
$490,000,000. I'll repeat that figure, 
for it may seem as unbelievable to 
you as it did to me the first time 
I saw it. The dealers’ combined 


gross loss on used cars in the year 
1953 was over $490 million dollars 

Let me again remind you that 
1953 was the year of the “Blitz” 
and this $490,000,000 loss was only 


(Continued on page 92) 
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Alabamian Answers 


At NADA Meeting— 


Where Do Dealers 


Go from Here?” 


By HAYSE TUCKER 
Tucker Motor Co. (Ford), Tuscaloosa, Ala. 


7. profits slipping rapidly 
1% ata time we are reminded 
of the statement by Roger Babson 
that the difference between suc 
cess and bankruptcy was not the 
difference between black and 
white but the difference in a few 
percentage points. 

With profits to sales dropping 
from 9.4% in 1946 to 2.2% in 
1953 to 1.7% for the first three 
quarters of 1954—-with 5,166 fran- 
chised dealers out of business in 
the last 22 months, of those re 
maining one out of every five cur- 
rently operating at a loss—with 
18% of 1954 new-car sales being 
made by non-franchised dealers 
there is no doubt but that the red 
flag of danger is flving 

We have two choices: We can 
take the situation lying down and 
be certain of one thing and that is 
that we have met defeat. Or with 
chins up we can decide what the 
fundamentals are and “Where we 
should go from here and what we 
should do about it.”’ 

The theme we propose to pre 
sent for your consideration is the 
simple but basically sound premise 
that the sound fundamentals will 
out. If this be true, this is a timels 
management conference 

We are a fu 
bama but we make no effort to 
pose as an expert. We do want it 
in the record that we have been 
through hard times in this busine: 
and we have seen rough going a 
a dealer. We have waited a few 
years for color on our car when 
the only paint the factory had wa 
black. We have had a warehouse 
full of touring cars and roadster! 
and unloaded cast iron tractors at 
one freight depot and a $5,000 ope 


piece from Ala 
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passenger car at the other—all of 
it was overstock. We have waited 
a year for a new model without a 
ingle car to sell. We have been 
through the depressions of thi 
nineteen twenties and thirtie 

As an additional base to this di 
cussion is an agreed set of facts a 
exist in our business today. It 
agreed there has been over-produc 
tion by the factories; it is agreed 
there has been bootlegging by the 
dealers; it is agreed there ha 
been blitz selling and unethical ad 
vertising. Most certainly not all 
factories and most certainly not all 
dealers can be accused of this mal 
however, agreed 
30 widespread 


practice. It is, 
that the sickness 1 
as to be properly 
problem of the whole industry. We 
docu 


considered a 


record that 
evidence is in hand to 
hould the need 


insert in the 
mentary 
prove this point 
arise 

We come here a no Pollyanna 
because we look on the situation 
today as being the first time when 
it seems that everybody in the 
business 1s In a Jam 

We do come with black 
crepe frame of ou! 
picture to think on these thing 
oberly and with concern 
say in the face of all of 
The attitude and thinking of 
should be 
one of accepting a challenge and a 
hard fight, with confidence and 
the will to win. We come here a 
a calm optimist. Whether 
we make our point is up to you to 


some 


around the 


to think 


a rugged dealer today 


or not 


decide 

Certainly the going is rough 
However, we should not forget the 
lush years of the seller’s market 
and the 25 years before that. Thi: 
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Presented here are healthy-size 
excerpts from an address before 
the annual convention of National 
Automobile Dealers Association 


at Chicago Jan. 29-Feb. 2. The 
speaker is a veteran dealer who 
has attracted national attention 
by his forceful addresses on prob- 
lems currently faced by dealers. 


convention represents the solvent 


net worth of over four thousand 
million dollar 
vidual dealer: 
profits in this busine 
whelming majority of us will say 


owned by indi 
most of it earned 
The over 


that our business is not for sale 
we are solvent—and we love both 
the profit and the fun of the game 
imple but significant 


single rotten apple 


Qurs is a 
tory that one 
can spoil the whole barrel—surely 
among the nations 
Another 


same thing |} 


and ultimately 
or automobile dealer 
way of saying the 
that the volume gained the wrong 
folly—-cheap folly of ulti 


good to no one-——and of ce! 


Way ] 
mate 
tain detriment to all 

We repeat that it is our belief 
that the fundamentals will out, The 
law of supply and demand is a 


certain in its operation as New 


ton law of gravity if you 
hold an apple in the air and let it 
drop, it is certain to fall and not 
to fly 

It l a 


have five 


imple as thi If you 
automobiles available 
for sale and a demand for six, you 
have a seller's market with full 
profit. You may even have a gray 
market or a black market of high 
profit If you 
biles for sale and a demand for 1x 


have six automo 
you have a balanced market and 
may even have to find the fifth and 
sixth going out and 
doing 
market for six cars and 
sale, that seventh car controls the 
market 

(Continued on page 70) 


prospect by 
some selling. If you have a 
even for 
because 


price and profit 








SOUTHERN JOBBERS 
and FACTORY MEN 














- CONSIDERING the Southwest 
Automotive Show in its relation 
to this geographic section of the 
automotive aftermarket, I am 
deeply impressed with the obviou 
importance of this show at this 
time to automotive wholesalers 
participating in thi 
apparently 
Briefly, they 


and all others 
market—-for several 
ignificant reasons 
are these 

l1..-This ever-expanding South 
western market will be even great 
er this year 

2.—-Competition will be 
determined, with everyone striving 
more diligently for the net profit 
that has been so elusive recently 

3.—-With automotive horsepowe: 
at an all-time high. car factories 
are asking dealers to equip them- 
selves to service higher-compres 


more 


ion engines 
The situation seems to demand 
closer liaison than ever before be 


and Facts of Our Life 


By ELMER T. MILLER 
President, Southwest Automotive 
Show, March 31-April 3, San Antonio, 
Texas, and general manager of the 
automotive division, Straus-Frank Co. 


tween their dis 


tributors and wholesalers and be 


suppliers and 


tween wholesalers and their cus- 


This was the scene when the last Southwest Show was held (Dallas in ‘53). 


okt WM ites 


* A) 


tomers. This co-ordination can be 
best realized through personal con- 
tact such as will be available at 
the Southwest Show 

The Southwest consisting of 
Oklahoma, Arkansas, Louisiana 
and Texas, is one of the most ac 
tive markets in the nation. Thi 
area contains, roughly, one-tenth 
of the total 
tenth of the population, but more 
than one-tenth of total motor 
vehicle which 1 
easily proved. By the end of 1953 
the Southwest contained 5,512,350 
compared with 


national area, one 


registrations, 


motor vehicles 
total national vehicle registrations 
of 58,129,000 at the end of 1954 

Therefore. the market will be 
greater than ever in the Southwest 
because there has been a propor 
tionate increase in the number of 
over-age cars. For personal satis 
faction, without the labor of re 
search and arithmetic, the one 
tenth relationship used in reference 
to area, population and registra 
tions may be applied for a con 
ception of the size of the South 
western market where age and 
vehicles are concerned 

The Automobile Manufacturer: 
Association announced 
that the average passenger car age 
is 6.5 years and truck age 6.6 
years, the average being higher 
due to the large number of pre 
war models still in operation. A 
total of 11,000,000 passenger car: 
now in use are more than 11 year 
old and 4,000,000 trucks are of pre 
war vintage, the association said 

On the same basis, a proportion- 
ate share of the replacement part: 
and accessory market falls to the 
Southwest. National sales in these 
categories for 1954 have been re 
corded as $1,650,000,000, and thi: 
does not include. to my knowledge 
the sales of equipment 

To get his fair share of this mar- 
ket, however, the wholesaler will 


recently 
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find it necessary, in my opinion, to 
work his area with more vigor and 
more skill in sales technique than 
he has in the past. There will be 
more competition from the auto 
mobile manufacturers, probably 
more from the major oil com- 
panies. 

Therefore, we in distributing 
and wholesaling must learn to be 
better operators. The year 1954 
was a challenge of major conse- 
quence and I doubt that in the past 
year wholesalers realized anything 
like the net profit they have been 
accustomed to. This indicates to me 
that we must learn to operate more 
economically to bring about a net 
profit condition that we can live 
with 

It is scarcely necessary for me 
to discuss the possibilities in the 
car dealer and garage shop market, 
created by new-model cars, thei! 
high-compression powerplants and 
their greater hor sepowel! greater! 
than we dared dream about a few 
years ago. Equipment 
are recognized by all those in that 
category. 


potentials 


The Factories’ Sales War 


Meanwhile, the Big Three of the 
automobile manufacturers have 
openly declared war, one upon the 
other. All are pledged to a sale 
battle for percentage of price 
class. Joining this battle are some 
fortified independents. What in 
fluence the sales race will have on 
the related programs of some man- 
ufacturers remains to be seen 

Of interest to both those in the 
new-car field and 
aftermarket is a statement by L 
L. “Tex” Colbert. president of 
Chrysler. Late in December he wa 


those in the 


quoted as saying 

“Conditions are favorable for an 
active market for good used car 
which in turn should lead to in 
creased now-car sales. One indica 
tion of the great need for good used 
cars is the continued use today of 
between 8 and 9 million cars ove! 
13 years old—cars built before 
War II. Most of these would have 
been scrapped if a supply of good 
used cars had been available. The 
older cars, early postwar as well a 
prewar, are being scrapped in ever 
increasing numbers and this will 
result in an increased demand fo! 
cars five years old or younge! 

Too many statistics can be bor 
ing, it must be conceded, yet where 
they concern the bread and butte! 
of an industry, they are most 
pertinent. As a reminder that the 
automotive transportation busine 
is on a sound, expanding econom 


nationally, I will quote briefly a 
few national statistics 

Agitation is afoot for tederal 
modernization of the 40,000-mile 
interstate highway 
millions of school children rode to 


system; 89 


and from school in public buses in 
53-54 at a cost of $300 million 
13 millions of motor vehicles, in 
cluding five millions of new cat 
changed hands in 1953 and these 
will all be in the market in ‘55 for 
minor or major gasoline 
consumption in gallons in ‘54 was 
44 billions; vehicle miles traveled 
in the same year were 566 billions 
there are 69,869,781 licensed driv 
ers in the U.S 

An idea of the huge potential of 
the automotive aftermarket can be 
gained from this fact, anothe: 
figure of the Automobile Manu 
facturers Association 

Automobile use in the United 
States has created sustaining em 
ployment for a total of 9,700,071 
those only l 


repairs 


people, but—of 
009,852 are employed in the manu 
vehicles, part and 
8,690,219 
are either selling the products o1 
using them on the highways 

The immensity of this potential 
in the Southwest may be illustrated 
with a Texas statistic, for in the 
employed in 


facture of 
tires. The remainder 


number of person 
highway transport endeavor, Texa 
is third in the nation with 692,142 
Michigan is first with 855,541 and 
California second with 803,052, but 
in Michigan 505,069 are engaged 


in manufacture. More than half of 
all jobs created by highway trans 
port in the nation are accounted 
for by the trucking industry and 
here, again, Texas with 433,642 | 
econd to California 

It is regrettable that comparable 
figures for these categories are not 
available on Oklahoma, Arkansa 
and Louisiana. There is no in 
clination on my part to single out 
my own state, for it is certain that 
our neighbors play as important a 
part in relation to size and popula 
tion. However, I believe still an 
other Texas statistic is quite in 
dicative of another phase of after 
market potential in the whol 
Southwest, For the past six year: 
Texas has led all states in_ the 
union in new-truck 
truck sales in 1954 were 74,857 

Last November Dr. Arthur A 
Smith, vice-president and econo 
mist for the First National Bank in 
Dallas, announced in his monthly 
bulletin that “Employment in the 
Southwest has held up exception 
ally well,” and added that Texa 
employment was better than that 
of the nation with 95.9° of the 
tate labor force employed com 
pared with 95.2 for the U.S. In the 
he reported that 


sales, and 


ame _ bulletin 
Arkansas employment gained 7,600 
between August and Septembe! 
and that in Louisiana the gain wa 
5,700 

In his December bulletin, Doctor 
Smith reviewed a study of the po 


(Continued on page 72) 





Air-Conditioned SW Show Planned for 1956 


few first air-conditioned auto- 
motive show in history of the 
aftermarket will be the 3th 
Southwest Automotive Show, now 
definitely scheduled for May 10 
through 13, 1956, in the Coliseum 
in Houston, Texa 
Installation of air 
in the Coliseum i 
and this factor caused directors of 
the Southwest Show to 
their event later in the year than 
Latest the show wa 
cheduled wa 


conditioning 
now complete 


chedule 


ever before 
ever previously 
April 8-11, 1948, in Dalla 

In a recent meeting of the of- 
ficers and members of the board 
of directors, the vote was 9 to 2 
in favor of returning to the every- 
year basis with the how 

Meanwhile, for this year how 
in San Antonio—March 31 through 
April 3—additional been 
obtained to meet the demand of 


pace ha 
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exhibitors for whom there was no 
room in the Bexar County Coli 
eum in San Antonio 

The second building is 100 feet 
directly behind the Coliseum and 
arrangements have been made to 
provide an additional 60 booth 
tandard 10 by 10 in size, in 
these quarters. There wa 
tainty, according to Helen Bumpu 
how ecretary, that all 60 addi 
would be required 


eat h 


no cel 


tional booth 
On the occasion of the last show 
in San Antonio, late in March of 
1950, 330 booth were available 
in the Coliseum, compared with 
the 315 now possible since altera 
tion within the tructure How 
ever, addition of the second build 
ing give the show a total of 375 
booths for 1955 and approximate! 
6,750 


pace, compared wit! 90 OOO 


quare feet of total floor 


1950 





Drive-In Service 


_— drive-in businesses have 
'/swept the country, from _ hot- 
dogs to banks—and even church 
services in some areas—Jewell & 
Strickland Auto Parts Co. Wil 
mington, N. C., 
an adjoining building and added a 
parts drive-in service : 

Hurried customers can drive in 
to one side of the building (see top 
left), be waited on at the drive-in 
counter which accommodates six 
cars (top right), or stop by the ma 
chine shop which features a con 
venient loading area, and emerge 
on the other side of the building in 
a matter of minutes. 

The idea of a drive-in was con 
ceived by Alex Strickland and 
Bert Jewell, who started the busi 
ness in mid-'46 with only two em 
pleyees—a parts man with 22 
years’ experience and a delivery 
boy 

Today their business employs 11 
people (aside from the owners), 
three of whom are salesmen who 
travel a 100-mile radius of Wil- 
mington and Southeastern North 
Carolina, — 


recently acquired 


42 


Pictured in bottom left photo 
are (1. to r.): William Small, Her 
man Powell, P. B. Platt, Dot Pen 
nington, W D Holmes, Alex 
Strickland, Bert Jewell, Caroline 
Geddes, Edward L. Palmeter, B. C 
Bryan, L. W. Hood and J. C. Davi 
Sam L. Houston, an employee, took 
the picture. The total parts experi- 
ence of the group would total over 
two centuries 

Photo at lower right shows the 
counter in the front part of the 
building 


Timken Ups Gibson in Dallas 


The Timken Roller Bearing Co 
has appointed D. C. Gibson as dis- 
trict manager of its Dallas, Tex- 
as, territory to succeed the late 
Harry Trump. Gibson joined Tim- 
ken in 1938 and was appointed as- 
istant district manager in Dalla 
in May, 1949 


Mustang engines are now being 
carried by Motor Service & Sup- 
ply Co., Andalusia, Ala., Truman 
Southwell, partner, reported 


The Crescent Co., Pawtucket, R. I., 
manufacturer of insulated wire 
and cable, has promoted Kenneth 
R. MacLean, former automotive 
divisional sales manager, to gen- 
eral sales manager. For the past 
year MacLean has been active in 
organizing a new industrial sale; 
force for the company’s electrical 
manufacturing - wholesaling field. 





Cliff Remm Hires Russell 

The Cliff Remm Co., Jackson 
Miss., has chosen Jim Russell, 
former buyer for the _ Billups 
Wholesale Supply Co., Greenwood, 
Miss., to work it Kentucky 
Tennessee and North Alabama di 
trict. 
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Temporary officers of the new Oklahoma association are (1. to r. in 
top photo): Ben Leva, Ben Leva Auto Supply, Lawton, director: Joe 
Owen, Owen’s Supply, Enid, president; Vernon Kleier, Ponca Automo- 
tive Supply, Ponca City, secretary-treasurer; Bobby Thompson, Ada 
Aute Supply, Ada, director; Al O’Connor, Agnew Auto Parts, Oklahoma 
City, director; Sid Revis, Standard Parts, Tulsa, vice-president; Jim 
Duncan, Hank’s Auto Supply, Cherokee, director. Others who were 
elected directors are Paul Dickinson, Auto Electric Sales and Serv- 


ice, Ardmore, and Jim McGinn, 


McGinn Auto Supply, Elk City. 


Oklahomans Inaugurate Association; 
Plan Another Meeting February 26 


Sea automotive whole- 
salers from 25 Oklahoma com- 
munities met at the Black Hotel 
in Oklahoma City Saturday, Jan 
22, and by 1 p.m three hours 
later had elected officers and 
directors and had launched thei: 
state association 

The officers and directors were 
made responsible for recommenda- 
tions of name, constitution and by- 
laws, which will be presented in 
a second meeting called for Sat- 
urday, Feb. 26, also in Oklahoma 
City 

Location of officers and direc- 
tors was determined by drawing 
two spaced vertical lines and two 
spaced horizontal lines through a 
map of Oklahoma. This divided 
the state into nine districts, with 
an officer or director from each 

During the meeting it was esti- 
mated that the association has a 
potential of 160 members. 


Only speaker other than partici 
pants in the organization meeting 
was G. C. Morris, executive dire 
tor of the Automotive Wholesale! 
of Texas 

Jobber 
the officers were, by citi« 

Ada: Jim Thompson and Wal 
lace Miller, Ada Auto Supp! 

Alva: Bill Hackett, Hackett Au 
to Supply 

Anadarko: Tom Bassett, Ana 
darko Auto Supply 

Zartlesville: C. W. Enterline 
Enterline Auto Supply, and Tom 
Williams, Standard Auto Part 

sritton: Tom Williamson, Gen 
line Auto Part 

Chickasha: Henry Nichols, Nich- 
ols Brother 

Clinton: Gene Mahanay, Mahan 
ay Brothers 

Duncan: Casey Jones, Mann Au- 
to Supply, and D. Wayne Sledge, 
Auto Parts & Equipment 


attending in addition to 
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Elk City: V. A. Cowherd, South 
west Motor Supply 

El Reno: Arnold A. Sawallisch, 
El Reno Parts Co., and Arlie L 
Boling, Lanman Supply 

Enid: B. N. Birdsall and Ray 
Lockney, Birdsall-Lockney; Ira 
Soderberg and Harvey Hotchkis 
Enid Parts Supply; Herb Metcalf, 
Garfield Battery & Electric, Lester 
Cook, Hackett Auto Supply, and 
L. E. McClellan, McClellan Motor 
Supply 

Guymon: Charles F 
Guymon Motor Parts 

Henryetta: Bill Turnet 
Auto Supply 

Holdenville: C. A 
ams Auto Supply 

Miami: W. W. Painter, Standard 
Auto Parts Co 

Okmulgee: Herman Rector, He: 
man’s Auto Parts 

Ponea City: L. L. Fawcett, Auto 
Electric Co., Chet Keys, Keys Au 
to Supply, and M. G. Monge: 
Monger Auto Supply 

Seiling: Paul Simmerman, Sim 
merman Auto Supply 

Shawnee: Dick Bazemore, Baze 
more Automotive, and Lonni« 
Lam, Lam Auto Supply 

Tulsa: Bob Eden, Eden's Brake 
& Clutch, R. L. Hahn and Vernon 
Sears, R. L. Hahn Auto Supply 
and C. A. Waste, Standard Motor 
Supply 

Watonga: Duff Norton, Norton 
Auto Supply 

Oklahoma City 
vin, A & B Spring Co., Reid V 
Robinson. Auto Needs Co., George 
Rodesney, Auto Parts & Machine 
Merle Chumley, The Automotive 
Ine Ben Hebisen and Mark Rob 
jrittain Brothers, O. 7 
Scott Dannenburg Distributing 
Co Eddie Fightmaster, Eddie 
Motor Supply Inc Ed Hamilton 
J. C. Hamilton Co., Felix Jorski 
J & R Supply & Equipment, Vil 
gil Salathiel, Jobber Service & 
Supply, Ed Renier, Modern Beat 
ing & Supply Co Ray Houk Mo 
tor Supply Co., Bill Brogdon, Ok 
lahoma Clutch Susply, L. L. Al 
bertson, Severin »upply Co., Art 
Stover, Sharp Auto Suppl y, Roy J 
Garner, Standard Parts & Bearing 
Co,., Ed Barrett, Van Auto Sup 
ply, Don Boulton and John Dick 
on Yow Brake & Clutch Suppl 


Sizelove 
Soone! 


Adams, Ad 


Harold E. Col 


inson 


Tennesseans Meet March 20-22 


The second annual conve 
the Automotive Wholesale 
ciation of Tennessee will 
March 20-22 at the Andrey 
on Hotel in Nashville 


(More Jobber Neu on pat 




















Steps for Checking 
And Testing the- 


‘54 Chevrolet AC-DC 


enerating System 


peer systems are increasing in 
number as more and more 
drivers are installing mobile tele- 
phones, Testing pro- 
cedure for the '54 units varies con- 
siderably from previous units 
The source of energy for closing 


radios, ete 


Technical data and illus- 
trations courtesy of Chevro- 
let Division of General Motors 
Corp 


side of a 


the circuit breaker relay on 1954 
A.C. generator circuit is the relay 
rectifier (Fig. 1). This differs from 
the 1953 installation where the 
energy source was from the bat 
tery through the ignition switch 
The circuit breaker relay has a 
core with one winding. This wind 
ing consists of many turns of fine 
wire and is connected to the “IGN 
terminal of the regulator. This 
winding is energized from the D.C 
small separate relay 
rectifier which is connected direct- 
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By E. M. Lowery 


Technical Editor 


ly to the generator. The D.C. volt 
age available from the relay recti 
fier is impressed across the circuit 
breaker relay winding at all time: 
When the 
erating. a flat spring holds the con 
tact points open 

When the D.C 
relay rectifier reaches the 
for which the circuit breaker relay 
is adjusted, the magnetism in 
duced in the core by current flow 
in the winding is enough to over 
come the spring tension and the re¢ 
lay points close. Closing of the con 
tact points permits the D.C. cur 
rent to flow from the D.C. side of 
to the battery 
remain 


generator is not op 


voltage from the 
value 


the power rectifier 
The relay contact point 
closed as long as the D.C 
from the relay rectifier is sufficient 
to hold the relay armature against 
The contact points open 
decreases to a 


voltage 


the core 
when the voltage 
value at which the magnetic pull 
of the core can no longer over 
come armature spring tension 


Quick Check 


Fully - charged battery 
charging rate 

Where a fully-charged 
with a high charging 
countered, it may be the result of 
any of the following conditions 

1. High voltage regulator et 


ting 


batter’ 


rate is en 
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2. Defective 
unit. 

3. Grounded generator field cir- 
cult in either the 
lator or wiring 

4. Overheated battery. A high 
battery electrolyte temperature re 
the counter voltage of the 
battery, allowing the battery to 
accept a high charge rate even wit! 
a normal voltage regulator setting 

If the not due to an 
overheated battery, disconnect lead 
from regulator “F”’ terminal, with 
generator operating at a_ speed 
that will give a generator output 
of approximately 30 amperes. If 
output drops off, the regulator is 
at fault and should be checked for 
a high voltage setting, open volt- 
age regulator shunt winding or 
abnormally grounded field circuit 
If output remains high, disconnect 
field circuit at generator. If gener 
ator output drops off, the wiring is 
grounded. If output remains high 
the field circuit is grounded in the 
generator. 

Note: If the 
open on the 


voltage egulato! 


generator, regu- 


duces 


trouble is 


reverse winding i 
generator, a high 
charging rate to a fully-charged 
battery will be noticeable at high 
speeds, although all other units of 
the system are performing in a 
normal manner. 

Low battery, low charging rate 

When a low battery with a low 
charging rate is encountered, it 
may result from any of the follow 
ing conditions: 

1. Loose or high resistance 
nections, frayed or damaged wire 

2. Battery with high internal re- 
istance resulting from sulfation 
or poor internal connections 

3. Loose generator drive belt 

4. Defective regulator or gener- 
ator 

Check the battery for 
internal connections or 
drive belt. If the ab 
caused by 


con 


ulfation 
poor loose 
generator 
normal condition is 
the aforementioned 
as follows: 

With the operating at 
a speed which will give a charging 
rate of approximately 30 amperes 
turn on a load of approximately 30 
and momentarily ground 
terminal of the regulator 


not 
items, proceed 


generator 


amperes 
the “F’ 
If the 
increase 
peres, the generator is probably a 
fault and should be checked 

High rectifier reverse cur 
also be the cause fora 


and low charging rate 


generator output does not 
to approximately 30 am 
? 


Note 
may 
low battery 
See “rectifier checks.’ 

Should the generator 
with the “F”’ terminal of the 
regulator grounded, the trouble i 


rent 


output In 


crease 
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Fig. 2 


due to either a low regu 
lator setting and or oxidized regu 
lator contact point 

Low battery 

A low battery 
rate could result 
following condition 

1. Loose or high resistance 
frayed or damaged wire 


\ oltage 


no charging rate 
and no charging 
from one of the 


con 
nections, 
Open-circuited battery 
Defective powe! 
relay rectifier 

4. Defective 
lator 

If defective 
battery is not the 
follow 


) 
2 
J] 


rectifier o1 


generator or regu 


wiring or an open 
circuited 
of the trouble, 

Operate 
which will give a 
approximately 30 
measure the D.C. voltage available 
at the power rectifier. If this volt 
age 1s sufficient to charge the bat 
tery, the rectifier and gen 
erator are probably all right 

If the and gen 
produce a 


proceed as 
generator at a speed 
charge rate of 


ampere and 


powe! 
power rectifier 
erator voltage capable 
of charging the battery, measur* 
the D.C. voltage available at the 
relay rectifier. If this voltage 1 
high enough to normally close the 
aker (7.0 to 7.7 volt 


volts preferred remove the 


circult bre witl 
iKnC@l 
the trouble 
open rela 


cont: 


probably 
nding contact are 
sed check Yr an pen le 
vithin the egulator If 

D.C. voltage available at rela‘ 
ifficient to 


rectifier 1 not close 


the circuit breaker rela replace 
the relay rectifier 

If the D.C. voltage at the ; 
rectifier is low or erratic, di 
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cause 


nect the relay rectifier and re 
check. Replace the 
if the D.C. voltage at the 
rectifier is no longer low or erratik 
with the rectifier 
nected 
Should the D.( 
at the 


or erratl 


relay rectifie 


powell 
relay discon 


voltage available 


rectifier remain low 
the relay 


the generato: 


powe! 
with rectifier 
disconnected top 
and disconnect the rectifie: 
Start the 
the field 


peed by connecting 


powe! 
and 
draw at 
low 
with the 


measure 
idle 
reading 
field 
regu 
than 
ground 


generator 
current 
ammeter in serie 
circuit at “Fk terminal of 
lator. If field current is les 
1.93-2.71 amps at 80° F, 
Fk’ terminal of regulator 
check 

If field current 
trouble is in the 
circuit. If field 


to norma] value 


and re 


low, the 
field 


increas 


remains 
generator 
current 
check 
field circuit or ox! 
points. If field cur 
check the AC 
with 
and 


regulator 


for an 
adize d 


rent 1 


ope n 
contact 
normal 


rect 


phase voltage powel 


fier disconnected generator! 
operating at a 
vive a charge rate of 30 
If the A.C 
one volt, the 
hould be 
and stator check 
When phase voltage 


than one volt reconnect 


peed which will 
ampere 
than 
faul 


checked. Se« oto! 


voltage vary more 
generator 1s at 


and 


rectifier and recheck 
oltage Vary 


check tne 


more 
rectifie 
phase voltage 
volt with power 
nected, check 
oltage setting 
Arcing at 











POSITIVE 
TERMINAL 








points 

Excessive arcing at regulator 
contact points will cause rapid 
oxidation of points. The condition 
may result from one of the follow 
ing causes: 

1. Open regulator resistors 

2. Short-circuited generator 
main field coils 

Note: After replacing regulator 
contact points, excessive arcing 
may result temporarily from an oil 
film or other combustible matter 
on the contact points. Cleaning the 
points before installation will pre- 
vent this and insure longer con- 
tact point life. Of course, oxidized 
points are also the result of 
lengthy periods of service 


Rotor Checks 


Use a 110-volt test light to check 
the rotor for grounds, Connect the 
test light to the rotor shaft or seg- 
ments, then check between each of 
the slip rings successively. If the 
test lamp lights, it is indicative 
that the slip ring, reverse winding 
or main field winding is grounded. 

Check the rotor for an open 
winding by connecting the 110- 
volt test light successively between 
each two slip rings. If the lamp 
fails to light when connected to 
any two slip rings, an open wind- 
ing is indicated. 

The main field and reverse field 


46 


windings of the rotor are checked 
for short-circuits by measuring the 
current draw in the windings, 
which should meet the following 
specifications: 
Main field 
winding 6 volts 80° F. current 
draw 1.93 - 2.71 amps 
Reverse field 
windings—6 volts 80° F. current 
draw .24 - .29 amps. 
To check main field winding 
current draw, insert a low reading 
ammeter in series with the arma- 
ture lead as shown in Fig. 2. Turn 
ignition key on and take current 


draw reading. This reading is the 
total main field and reverse field 
current draw. If high resistance is 
suspected in the regulator, ground 
field terminal on generator during 
this test. To check further, discon- 
nect lead to field terminal at 
alternator and take the current 
reading. This reading will give the 
reverse winding current draw 
reading. Subtract reverse winding 
current reading from total current 
draw reading to obtain current 
draw of main field windings 

Example: 
First reading 

reading). 
Second reading 

verse field windings). 
Difference—2.63 amperes 
field windings) 

When these readings are taken, 
the rotor should be rotated by 
hand to obtain the resistance be- 
tween the slip rings and brush as 
would be encountered under actual 
operating conditions 

Note: If either coil is found to be 
grounded, or open, the field wind 
ing or rotor must be replaeed. If a 
short-circuited main field windinz 
is found on an alternator, check 
the regulator contact points. Ex 
cessive field current will cause the 
regulator points to burn. The re- 
verse field windings, together 
with the regulator. assist in con 
trolling the alternator voltage. A 
cause of high voltage, even though 
the regulator checks out satisfac 
torily, could be found in the re- 
verse field windings 


2.89 amperes (total 
26 amperes (re- 


(main 


Stator Check: 


The stator may be checked elec 
trically with a 110-volt test lamp 
for a grounded or open circuit. To 
check for a grounded stator wind- 
ing, connect the test light to any 
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of the three A.C. terminals on the 
alternator and to the frame. If the 


amp gare nestor winane ® | BIL'S AUTO HOSPITAL 


grounded. 

To check for an open circuit BODY cities 
connect the test lamp between each a 
two stator A.C. terminals. If lamp 
does not light, the stator winding 
is open. 

To check for stator winding 
short-circuit (after checking fo! 
ground and open), measure the 
A.C. voltage output of each phase 
with the generator operating and 
the rectifier disconnected 

If phase voltages vary more than 
one volt, a short-circuited stato 
winding is indicated 

Should the stator prove defective 
in any of the above checks, it must 
be repaired or replaced 

The relay rectifier and powe1 
rectifier are of the magnesium 
copper sulfide type. Since the re 
lay rectifier provides an _ inde pinata aon 
pendent source of D.C. power for “But, Miss Gams, you wanted to see how I operate.” 
energizing the circuit breaker re 
lay, it is practically impossible for 
the circuit breaker relay contact for service e Fig. 3 to identify connectin 
to separate while carrying a large Note: Before testing a new o points. Adjust the voltage to 5.0 
amount of current. used unit that has been idle for a volts with the variable resistor for 

Where a sizable charge-at-idle period of time exceeding two each connection before’ reading 
is possible, the relay rectifier is weeks, operate the rectifier unde1 the reverse current. Note the am 
especially effective in protecting i load of 30 to 40 amperes for 10 to meter reading when the ammete! 
the circuit breaker relay, since the 15 minute becomes stabilized. If any of the six 
D.C. voltage of the relay rectifie: Equipment required for testing readings exceeds two amperes, the 
must decrease considerably before the reverse current includes an rectifier should be replaced 
the relay will open. In many case ammeter, voltmeter, 6-volt battery Caution: When reconnecting the 
this voltage will not decrease to variable resistor capable of carry rectifier, the rectifier must have 
the required leve] until generator ing two amperes, 10-ampere fuse the same ground as the battery o1 
peed is considerably below that of and suitable test lead a direct short-circuit will occur 
engine idle. This feature practically Disconnect all external leads to and the wiring and rectifier may 
eliminates the possibility of burned the rectifier and disconnect on be damaged 
relay contacts. end of each of the two D.C. jumpe: Chemical changes may 

The rectifier has no moving leads of the rectifier. Fig. 3 show the rectifier during periods of 
discon idlene These changes permit in 
reverse current 
the unit to burn 














Fr occur in 


parts and no adjustments can be one end of the D.C. lead 
made to control its operation. To nected and the terminals identified creased rectifier 
insure the useful life of the recti for checking reverse current which could cause 
fier, it should receive periodic Using the test leads (see Fig. 4 out if subject to a heavy load im 
care. Excessive operating tempera- for equipment hook up), make each mediately after installation. To re 
ture, mechanical abuse or chemical of the following six different test turn a rectifier to its original con 
deterioration. which may result connection dition and prevent possible dam 
from exposure to solvents or road Test Connect Connect age, it i 
plash, may cause an early failure Positive Negative generating ystem be operated 

At the lubrication period, the )testlead (—>) test le: under a toad of 30 to 40 ampere 
rectifier should be cleaned with / l for 10 to 15 minutes immediate] 
air, a soft cloth or brush. The 2 before being placed in active 
normal accumulation of dust and y 4 : ervice. All new and used unit 
dirt prevents proper cooling of ths 5 which have been idle for a period 
rectifier 5 } exceeding two week hould be 

Caution: Do not damage the 6 
painted surface of the plates, o1 
the rectifier will become more 
usceptible to short circuits and 


premature failure March: Why Bearings Fail 


Testing the magnesium-coppe: ; 
ulfide rectifier Despite the fact he's now a "grandpa" of twins, Tech- 


, ee a oe vee nical Editor Lowery will hurry back down to earth next 
defects, then test its reverse cur : ? ; 
month to analyze the causes of engine bearing failure. 


recommended that the 


rejuvenated in this manner 





rent as follows to determine 
whether the rectifier is suitable Se 
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Lifter jobs are just another job—if you know how. 
Above: Pliers with specially-shaped jaws are used 
to remove the type of lifter which protrudes above 


to the retainer ring and pulling pressure is applied. 
Right: On this type of lifter the pressure against the 
retainer is relieved with the unloader tool which keeps 
ball from seating, and then retainer ring is removed 


the block bore. Middle: To remove lifter which is 
flush to the block bore, this extractor is attached 


by means of the remover tool for the disassembly steps. 


Giving a Lift to Valve Lifters 


By E. S. Harris 


7” can usually distinguish be- 
tween a real mechanic and a 
“flat rater” by his attitude and re 
actions to a knotty job 

When a flat rater can’t hit pay 
dirt on the first couple of opera 
tions he tries, he sends word up 
front that he’s a specialist and this 
troublesome operation ain't his 
specialty; how about giving future 
jobs of this nature to somebody 
else? 

From now on out we'll be deal 
ing with this “somebody else’’ who 
catches the tricky jobs that toss 
the hit-and-run operators for a 
loss. Since he automatically be 
comes a specialist in every opera 
tion that falls off the gravy train, 
he’s always busy. He’s developed 


know-how and techniques so he 


can finally make money out of job 
that at first promised to be turkeys 
He's usually too smart to pass on 
the bit of information that is the 
secret of his namely, 
patience. 

He knows that, like himself, 
other mechanics aren’t endowed 
with more than a couple of elbow 
and something short of a dozen 
fingers, so if he has trouble with 
a job, other mechanics will too. If 
other mechanics in sufficient num 
bers can’t cut the mustard, the up 
s of the maintenance 


success, 


town member 
team will give them a hand for 


good and sufficient reasons. These 
boys are the manufacturers’ engi 
neers, and they can be depended 
on to get back into the game when 
they find the field needs a lift 

It became apparent some time 
ago that mechanics needed a lift 
with hydraulic-lifter service and 
mechanical, chemical and lubricant 
engineers all contributed to the 
assist. Servicing techniques, clean 
ing and testing fluids and im 
proved lubricants have all com- 
bined to put the servicing in the 
reasonable category, and tradition 
ally, “reasonable” means profitable 
for the trained mechanic and eco- 
nomical for the car owne! 

As each manufacturer adapted 
hydraulic lifters to new engine 


At left below: Cleaning tank with compartment for 
solvent and kerosene and tray with compartments to 
keep matched component parts of lifter together 
during operation. Middle: After solvent bath the 


bore of the lifter body is scrubbed thoroughly with 
brush soaked in kerosene to remove any remaining 
varnish deposits. Right: Lock ring installer sim- 
plifies this operation after the assembly of parts. 
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Above: Assembly of one type of lifter is done with 
tool inserted through oil hole in bottom of plunger 
to prevent ball from seating. Second tool is then 
inserted in aligned oil holes in body and plunger 
to position them while other parts are being installed. 
timing of 


Middle: Leakdown test 


for reasons we'll later explain, he 
usually soon after received a few 
gift-wrapped packages in the Re- 
turned Goods or Merchandise Re- 
turned department from his deal- 
ers’ service departments. Their 
engineers in the most approved 
manner under such circumstances 
cleaned up the returned lifters, 
tested them and found about 95% 
of them perfect! Only by making 
the inspections before they cleaned 
up the lifters were they able to 
find why the mechanics had 
bounced them back. Varnish was 
the main offender. The rejects 
were gummed and dirty—that’s 
all. 

So it was immediately apparent 
that a field serviceman should be 
able to properly clean hydraulic 
lifters, and once cleaned, he should 
understand how to assemble and 
handle them, then test them to 
make certain they were ready for 
return to the engine. There was no 
doubt that replacing dirty lifters 
with new units after warranty 
would not prove popular to the car 
owner who had to pay for them. 

While considering the hydraulic 
lifter let’s look at the “why” for its 
existence, for certainly a_ solid 
mechanical lifter is simpler and 
cheaper. Engineers assure us it was 
not used simply to make good news 
for the advertising copy writers. A 
hydraulic lifter, they assure us, 
excels in several departments of 
valve train operation. First off, it 
maintains a constant minimum 
lash in the valve train, no matter 
what the relative amount of ex 
pansion of engine parts at the vari- 
ous operating temperatures rang 
ing from ice-cold to boiling hot. It 
has proved in tests to reduce valve 
seat pounding and valve stem 
stretching and breakage, while 
minimizing camshaft and lifter 


requires 


leak- 


damage. Tappet clearance noise 
adjustments have been eliminated 
by its use and a far more precise 
control of valve timing is possible 
It is generally considered vital to 
the modern engine. 

It must be understood that like 
any other moving part with a big 
job to do, hydraulic lifters are 
subject to wear and mechanical 
damage and because of their un- 
usually close clearances they are 
particularly sensitive to fuel and 
lubricant difficulties and impuri- 
ties. Considerable care must be 
taken in the cleaning and fitting of 
parts because of these close clear- 
ances and tolerances, too. Matching 
of the parts of the individual lifter 
is a must, and even though an 
engine manufacturer may approve 
the use of two or more types of 
lifter in one engine, the parts of 
any one lifter must always be kept 
together since they were closely 
mated during their original assem- 
bly 


down of lifter held in cup full of special fluid from 
pressure exerted by weighted lever. Right: In the 
usual order are spring-loaded hydraulic lifter plung- 
er unloader, plunger retainer ring remover, lifter 
extractor and cleaning brush. As you've seen already 
by now, lifters are showing up in greater numbers. 


Removal of the lifter assembly 
from the engine block isn't always 
easy, particularly if a “shoulder’ 
of varnish has built up beyond the 
travel area of the lifter body 
Softening of the accumulation with 
solvent is sometimes necessary, 
and usually one of two types of 
lifter removal tool is helpful. For 
lifters which protrude above the 
surface of the block, a special pair 
of pliers with rounded jaws can 
be used. For the flush-type lifter a 
tool which attaches itself to the re 
tainer ring at the top of the lifter 
can withdraw the unit with reason 
able pressure. Usually a_ tight 
lifter will come out if it is worked 
up and down to break the varnish 
shoulder before trying to lift it out 

Assembly and disassembly can 
be greatly simplified and the time 
shortened when the proper tools 
for this work are used. Tools for 
removing and replacing the re 
tainer ring, brush for cleaning 


(Continued on page 52) 





Cer Make & Model 


Buick in-line 
Cadillac ‘48 only 


Chevrolet 6 

Chrysler ‘53 and earlier 

Chrysler 54, DeSoto, Dodge, Lincoln 
Packard 

Pontiac V-8 


* Slotted end gauge downward. 





Hydraulic Lifter Leakdown Specifications 


Cadillac '49-'54, Oldsmobile V-8, Buick V-8 


**Pius 4" steel ball placed on plunger under gauge 


x Requires adapter sleeve in cup for test. 


Plunger 
Travel 


Ram Gauge 
Length 


* 24%," 094" in 9-38 sec 
%," "in 6-20 sec. 

oe 2'/,' 12-40 sec 
=~ 4 9-38 sec 
oe 1%” 12-40 sec. 
** 2¥," 12-40 sec. 
1%’ “in 4-18 sec 
2"/,"" 9.30 sec 
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The Whys of 


POWER 
TOOLS 


By E. M. Lowery 
Technical Editor 


| ee to modern design, the re- 
building of automobile bodies 
is becoming more and more com- 
plicated, To meet this problem the 
body shop must be equipped with 
the most modern tools and equip 
ment. Yet, it is not uncommon to 
see operations where the mechan- 
ical department is equipped with 
the best in modern equipment, 
while the “boys” in the body shop 
are doing it the “old way.” 

A survey by the operator will 
disclose that collision damage ac- 
counts for almost 30° of all serv- 
ice work. However, not much 
profit will result from doing the 
work the “hard way.” 

The best way to cut time and 


Figs. 3 through 12 courtesy 
of Blackhawk Mfg. Co., Mil- 
waukee, Wis 


Top: Fig. 1 


cost and increase profit is through 


the proper use of the variou 
powel 
and which should be a part of every 


body shop tool inventory 





March: Chrysler's New Doors 


The 1955 Chryslers, DeSotos, Dodges and Plymouths are 
sporting new door handle, lock and regulator systems. 
Ed Lowery will explain servicing procedure next month. 





tools which are available 








Above: Fig. 2 


Three cf these power tools which 


are most practical for reducing 


time and cost are the disc sander 
the pneumatic power cutter and 
the power jack and attachments 
The disc sander (Fig. 1) ha 
practically eliminated the old 
method of filing. Used with the 
available type and contour ot 
disc, it has many time-saving ap 
plication This tool 
ised mostly in the final finishing 


however, 1 


operation 
The pneumatic power cutter 


(Fig. 2) will save many hours in 
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Above: Fig. 6 


emoving damaged section Such 
ections as roof and quarter panel 
can be removed in a small fractior 
of time normally required with the 
old “hammer and chisel 


Probably the most ve! 


method 

atile of all 
body shop power tool the powel! 
(hydraulic) jack and it 
The 


and use of thi 


varied at 
tachment correct applicatior 
tool 


time 


will result in 
By it 
profit may be 


naterial and 


aving 
correct use a larger 
made on that 


that 


paired at le 


“clo e’ e timate ! 
trade-in ma be re 
cost 
Following are 
llustrate 
application 
Fig 4 and 5 


wreck 


whict 


of thi tool Val 


picture 


ome 


2 
One of our mo 


t common Majo! 
the result of a “roll 
ver,’ causing damage to the roof 
These illustra 


the correct set-up 


iamMage l 


and quarter panel 


ions show used 


t damage 

4 illustrates correct tool ap 
top. Two 
left side 
while 
dents in 


» ‘rough out thi 
Fig 


plication for reshaping 


et-ups exert pressure on 


ind rear top body section, 


third set-up pushes out 


center of car top 
Fig. 5 illustrate 


of repairing; 


application for 
et-ups hold 
while 
ure. This pre 


two 
damaged area under tension 
ird exert pre 


! 


vent collap e of damaged meta 


Top: Fig. 4 
Above: Fig. 7 


Fig. 6 


now etl 1} 


rear quarter panel I 
new cars thi 
to obtain 


imilar set 


operation i 
correct deck 


up may be 


hood to pull or push to obtain 


ect fender to hood spacing 
Fig 7 1 et-up fo 
front fende Ir 
fender is pulled 


Cpa! ating 
front Into 
ment while set-up 


against opposite undamaged 
eC! 

The following 
of the 
the spreade! 

Fig. 8 how tn 


application in one 


picture 


ome Variou 


panel damage 
Fig y 


preading nside 


now 


Fig. 9 











Top: Fig. 5 
Above: Fig. 8 


applied to a 


} ullit f 
ae 
alig I 


anchorea 


fend 


i} pli ation 











Fig. 11 


alignment equipment. However, 
Fig. 2 shows a set-up for straight- 
ening a bent rear axle housing. 
Of all the power tools, the power: 
jack and attachments, if properly 
used, will save more time than any 
one piece of body shop equipment 


Changing from a Six-Volt 
To a 12-Volt System 


HE following item on advan- 

tages and cautions in install- 
ing a 12-volt system appeared in 
a recent issue of Chevrolet Serv- 
ice News: 

Better ignition performance is 
the primary reason for changing 
from a six-volt to a 12-volt elec- 
trical system. Two other notable 
advantages of the 12-volt system 
are the increased wattage output 
of the generator and the increased 
cranking speeds. Although the 12- 
volt electrical system in itself is 
new, the individual units that 
make up the system are similar 
in appearance to earlier six-volt 
equipment. 

The higher voltage of the 12- 
volt system should continually be 
kept in mind when working on 12- 
volt equipment. Accidental short 
circuits that may not damage sim- 
ilar six-volt units will be more 
apt to damage 12-volt units. Arcs 
that occur around the battery, 
since they are larger, will be more 
apt to ignite any gas escaping from 
the battery. In addition, tools and 
testing equipment involved in ac- 
cidental short circuits may be se- 
verely damaged. 

Lift to Valve Lifters 


(Continued from page 49) 


tight plunger remover, and an un- 


loader and alignment tool will 
cover this portion of the operation. 
Cleaning of the lifters’ parts should 
be done in separate compartments 
of the cleaning tank so they will 
not get mixed. Recommended 
cleaning fluid will do the cleaning 
job. 


52 


Fig. 12 


While the car owner won't hold 
still for the replacement of serv 
iceable lifters with new ones fo: 
economic reasons, the mechanic is 
likewise not made happy if he 
finds that he has to replace a unit 
after he has cleaned it up and put 
it back into the engine only to dis- 
cover it isn’t operating properly 
Hydraulic lifters can be tested and 
proven with a leakdown tester on 
the bench before replacing them 
in the engine. 

Using a special fluid in the cup 
of the tester, the mechanic pumps 
the lever until the lifter in the cup 
is filled, and then he times the 
leakdown rate as the weight on the 
lever forces the plunger down- 
ward, Too slow or too fast leak- 
down rate is thus indicated and 
the lifter is pulled for further in 
spection, repair or replacement 

Nothing is more wasteful of 
time and money than replacing 
serviceable lifters with new ones 
unless it is trying to sharpshoot a 
noise caused by a lifter “doing 
what comes naturally.” For in 
stance, during some shop timing 
operation or something requiring 
the engine to be cranked or turned 
slowly with the ignition switch off 
the lubricant charge in the lifter 
may finally be exhausted, and 
when the engine is started they are 
certain to click for awhile until 
they pick up another charge after 
the oil pressure returns to normal 

Likewise in the case of the en- 
gine stopping for a period of time 
with some valves in the open posi 
tion and their lifter on the high 
side of the cam. The valve spring 
pressure will force the lifter 
plunger down, and the lifter or 
lifters involved will click until 
they pick up a charge, when the 
engine is again started. 

But there are a few general rules 
that can help identify lifter 
troubles when they do require at- 
tention. 

A loud rapping noise usually in- 
dicates a stuck lifter plunger. 

An intermittent or general noise 


throughout the valve train may be 
caused by a too-fast or too-slow 
leakdown. 

A clicking noise may be caused 
by a spalled foot on lifter follower 
or on base of lifter body or a stuck 
lifter plunger 

Sometimes the noisy lifter can 
be isolated by listening at one end 
of a piece of heater hose as the 
other end is held over the indi 
vidual push rods. 

Since fuel varnish is the most 
common cause of lifter mis 
behavior, the choice of engine oil 
containing the detergent-dispers 
ants intended to battle this forma 
tion is important to avoid the 
trouble. A recommended additive 
concentrate of the same type de 
tergent-dispersant is sometimes 
necessary to control the formations 
under unusual type of driving. Oil 
and oil filter change intervals 
should be made as frequently as 
the individual operation requires. 

Since there are already millions 
of hydraulic lifters in service 
and more to come—no engine 
mechanic can afford to overlook 
their service as a source of revenus 
for himself and the satisfaction of 
his customers. 


Chevrolet Expects 10-12% 
Production Increase 


sad ber EXPECT Chevrolet produc- 
tion to be increased ten to 
12% this year,” said T. H. Keating, 
General Motors vice-president and 
general manager of the Chevrolet 
Division, in late January. 

Manufacturing and _ assembly 
plants have been increased by 
25%, completing 5% _ million 
square feet of construction in new 
plants and additions. Seven of its 
11 assembly plants are now on 
two-shift operations. 

In the next three months, em- 
ployment in all 36 plants in 21 U 
S. cities combined will increase 
from 82,000 to 85,000. 

Just before Christmas, Chevrolet 
set a new weekly record for itself 
in passenger-car production, turn- 
ing out 38,795 cars as compared 
with 37,739 in the week of June 
24, 1950. 

Keating said that Chevrolet now 
has greater capacity than ever be 
fore to build new engines, a com 
pletely new capacity to build ca: 
frames, expanded forging capacity 
and more grey iron foundry ca 
pacity. 

The 32,000,000th Chevrolet came 
off Jan. 25, rolling from the At- 
lanta, Ga., plant as Detroit officials 
looked on. 
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OLD DEALERS WILL TELL YOU! 


NEW DEALERS WILL TELL YOU! 


Studebaker 


is the franchise of 
big new opportunily 


You have already seen the resourceful new Stude- 
baker-Packard Corporation team score a ten-strike 
for Studebaker dealers. 

Outstanding new 1955 models—the most competi- 
tive cars and trucks in Studebaker history —are receiv- 
ing such a public response, the Studebaker plants have 
had to go on overtime! 

New low-level Studebaker pricing is playing an 
important part in this electrifying upsurge in sales. 

In addition, Studebaker dealers are cashing in on 
the constant news-making that is part and parcel of 
Studebaker-Packard Corporation's forward march. 


32 years a Studebaker dealer and 
more than ever sold on the franchise 


“In all our experience with the Stude 
baker organization—ond our associa 
tion began in 1923—we hove never 
entered a new-model year as confident 
as we are this year. We like Stude 
baker's new low-level competitive pric 
ing of course. But more importantly we 
like the vigor and drive of Studeboker's 
new merchandising policies. ‘America's 
Friendliest Factory’ is friendlier than 
ever now in its dealer-minded attitude.” 

Ralph Farmer, Sr., President, Farmer 


Motor Co., Lexington, Ky 


3 months a Studebaker dealer and 
doing better than he ever expected 


"You feel you're really getting somewhere if you're a Studebaker 
dealer right now. know. | hear from dealers all over this area who 
want to find out if the Studebaker franchise is as good as it's purported 
to be. | tell them yes, | 

joined with Studeboker 

becouse | wonted to be 

with a real ‘growth’ outfit 

and that's what this go 

getting Studeboker man 

agement surely is.” — Ber 

nord T. Redrow, Partner, 

Bernie's Motor Sales, 


Bernard T.Redrow NormanW.Redrow Dayton, Ohio. 


That's the reason Studebaker dealers like what's 
happening—and that's the way we intend to keep 
things progressing. 

That's why the signs all point to a better life and a 
better living for the dealers with a Studebaker franchise. 

There is room for a few more dealers on this victory- 
minded Studebaker teom backed by the resources 
and the constructive initiative of the great new Stude- 
baker-Packard Corporation. 

Write immediately to Director of Sales, Studebaker 
Division, Studebaker-Packard Corporation, South 
Bend 27, Indiana. 


STUDEBAKER 


STUDEBAKER DIVISION OF STUDEBAKER-PACKARD CORPORATION... 


WORLD'S 4TH LARGEST FULL-LINE PRODUCER OF CARS AND TRUCKS 
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1955 PASSENGER-CAR SPECIFICATIONS 


ENGINE WHEEL ALIGNMENT BRAKES 


MAKE AND 
MODEL Bore 
ant 


Stroke 


Caster Camber 
¢ Degrees Dejrees 
oO 


and Vaive 
Arrangement 
Main Bearings 
Oil Filter 
Vibra. Damper 
Cooling System 


Qs 
Air Cleaner 


Sta. Wheelbase 
Crankcase Cap 


No. Cylinjers 
Camshaft Drive 


“*@ ini 


BUICK Special 


BUICK Century 236@ 4600 


BUICK Super and Roadmaster 136@ 1600 
4i@ 4600 
V@ 1600" 

LY@ 4600) 


CADILLAC 60 
CADILLAC 62 
CADILLAC 75 


CHEVROLET 6 ee) ’ a) 3 cos yee 
CHEVROLET 6 1@ 440 
“h@ 14K 
V@IH00 
250@ 1000 
250@ 4600 


CHRYSLER Wincsor De Luxe 
CHRYSLER New Yorker De Luxe 
CHRYSLER imperial 
CHRYSLER Crown imperial 


185@@ 4400 
00@ 44100 


DeSOTO Fire Dome 
DeSOTO Fire Fite 

DODGE Coronet 6 2 y 4 123@3600 
DODGE 6 and Royal 8 2 ‘ 1.63 j 175@ 4400 
DODGE Custom Royal 8 ; 2! 2.2 1833@ 4400 
120@ 1000 
162@4400 

} 


FORD Customline 6 
FORD Customiine 8 
FORD Thunderbird 


HUDSON 
KAISER Manhattan 
LINCOLN Cust. & Spec. Cust 23 3.04 1 3.50 { 225@4400 


MERCURY Custom and Monterey 1.75 x 3.30 } 18K 4400 

MERCURY Montclair 3.75 x 3.30 5 198@ 4400 

NASH-HUDSON Metropolitan 4 om she $2@4500 
ASH 


N 
NASH-HUDSON Rambier 90@3800 
1855@4000 


202@4000 
202@4000 


OLDSMOBILE 68 

OLDSMOBILE Super 68 
OLDSMOBILE 98 

PACKARD 0 4600 
245@ 1600 
225@ 1600 
225@ 4600 


PACKARD Clipper Custom 
PACKARD Clipper Super 
PACKARD Clipper De Luxe 


117@3600 
167 @4iw 


PLYMOUTH 6 
PLYMOUTH 8 


180@ 4600 


Ls0@ 4600 


PONTIAC Chieftain 
PONTIAC Star Chief 
lOl@ 4000 
140@ 4500 
1, 5@ 450 


STUDEBAKER Champion 
STUDEBAKER Commander 
STUDEBAKER President 
WILLYS Bermuda & Custom @600 
WILLYS Jeep 


@ 4000 


ABBREVIATIONS 


Eldorado 270@ 4800 Valve-in-head OB Oil Bath 
A 2 Dr. 100 and 4-Dr. 108 140@ 3800 with supercharger Prf. Preferred 
Ch Chain 16.5 with conventional transmission Ps Propeller shaft, rear transmissior 


F  193@4400 straight drive, 198@4400 with For.Jo natic trans 18.5 with Dynafiow RW Rear Wheels 
G Gear L L-head Y Yes 
HH Mydraulic N No Z CJ-5 81" and CJ-3B 80 
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The “STUBBLE-CUT” is 
the newest addition to the 
STEARNS Power Mower Line! 


‘. - SELECTIVE 
e “STUBBLE-CUT” jew “ST. AUGUSTIN TRANSMISSION! 
Rotary Model 789 SPECIAL” 
21” Imperial Model 55 REMOTE CONTROL! 
pnopeiee POWER MOWER . powes. | owen Famous Reel and Rotary Mowers 
’ FREE A wide variety from which to choose 
' WHEELING Imperial Model 54 Every mower designed for that 
DIRECT 18” “extra-special” job 


DRIVE POWER MOWER EASY TO SELL! 


The / = The 
“SIDE- “SIDE- 


TRIMMER” Rotary TRIMMER” Rotary Imperial 


i v8 = 921 * Reel Model 824 


24” 
rowen Gi. rowan POWER 
MOWER MOWER MOWER 


CUT “CREW-CUT”’ “SHORT-CUT” “BRUSH-CUT”’ 
POWER imperial 


(Push Type) oe (Push Type) Rotar 
th y y 
MOWER ¥ Reel Model 821 Model 721 Model 781 


The =e” 18” 
MISTER-STEARNS 


POWER POWER 
Reel Model 818 MOWER MOWER 
18” CUT 


Imperial Reel ” 
The Model 630 30 BRAZIER 


“GAV-SLADE” POWER §& CHARCOAL 
ee 


Model 99 MOWER GRILLE 
eS Model 624 Model 
18 Feather-Cut R 
POWER rage 24 
MOWER 


WEATHER COVER 
Th SAME AS 
GROUND-MASTER mover 630 fy AYAUNASE 


For Data & 
Over 50 years of Lawn Mower production experience produces the Ilustrated Catalog 


Stearns Power Mower Line... Sell STEARNS for Big Year-Round Profits. ; 
please write... 


E. C. STEARNS & CO., inc. secure 


SYRACUSE, N.Y 
SALES REPRESENTATIVE 


R. B. PILKINGTON CO., JACKSONVILLE, FLORIDA JOHN W. RILEY, GREENSBORO, N.C 
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MPKE AND 
MODEL 


BUICK Special 
BUICK Century and Super 


BUICK Readmaster 


CADILLAC 60, 62 and 76 


Conventional 
CHEVROLET 6 Powerglise 

Conventional 
CHEVROLET 8 Pewergiide 


CHRYSLER Windser De Luxe 
CHRYSLER WN. Y. De L. & imperial 
CHRYSLER Crown imperial 


DeSOTO Fire Dome 
DeSOTO Fire Flight 


Corenet 6 
Coronet 6 


Custem Reyal 


FORD Custerline 6 
FORD Customiine 6 
FORD Thunderbird 


HUDSON 


KAISER Manhattan 


LINCOLN Cust. & Spec. Cust 


MERCURY Custom, Monterey and 
Montclair 


NASH 
NASH-HUDSON Metropolitan 
NASH-HUDSON Rambler 


OLDSMOBILE 66 
OLDSMOBILE Super 68 
OLDSMOBILE 96 


PACKARD & Custom 
PACKARD Clipper Del. & Super 


PLYMOUTH Plaza, Savoyand 
MOUTH 

PL 1 Plaza, Saveyand 
Belvedere 6. 


PONTIAC Chieftain & Star Chief 


STUDEBAKER Champion 
STUDEBAKER Commander 
STUDEBAKER President 


WILLYS Bermuda & Custom 
WILLYS Jeep 


* Auto t., Obie. 

ato After tep center 
Au Automatic. 

B4B Bal. & Bal. 

Ste Before top center 
Ca Carter. 


1955 PASSENGER-CAR SPECIFICATIONS 








ble 


Ob 
O’bte 
Obte 


1 bt« 
bte 


2h 
4° 
4 hyte 
4° bte 


hte 
Htc 
Obte 














| 


ELECTRICAL 


2) 

a 

}? 
11-13.5°°@1730 
11-13.5°@1750 
11-13. 7°@1700 
10.75-12.75° 

@2000 


1°@1730 


16°@ 1800 


7-7 @00 
11-13°@ 1800 


1~19°@ 1625 


N 
N 
N 


0° @ ' 000 


N 


7°@1700 
21°@:3800 
2°@un 
28° 3450 
28°@3450 
16°@2100 
20° @ 1200 
7-7°@ 1350 
17-19°@ 1900 


30°@ 3400 


16°@2300 
34°@ 2000 
34°@2000 


9°@ 1675 
22°@3400 


ABBREVIATIONS 


CaP. Crankshaft pulley 
FW OF ly wheel. 


10.5°@ 12” 


10.5°@ 12” 


10.5°@ 12” 
13-144°@ 15" 


149@y" 
134°@15 
104%4-!4°@17” 
1014-1244°@ 17" 
104-124" 


6-9°@i1” 
1044-1244°@ 17” 


7-7°@14" 


14° @74" 
16}4°@4.6" 


1644" 1500rpro 
@32.4 HoO 


°@15 
25°@ 2000 
@2.35 HG 


1544°@2000R PS 


1.95” HG 


12°@ 16” 
7\4°@15” 


2114°@ 16” 
ae 
214°@ 16" 
10°@12'4” 
5'4°@10" 
77@\4" 
6-8°@ 11” 


16°@ 15" 


20°@ 12” 
18°@ 114” 
18°@11\4” 


5°@ 15" 
None 


17” | P65 | Ca 


FUEL SYSTEM 


i 


StAAVB-267 § Au 
wed 


Cap. & Ter. Grd. 


z 
3 


WwCrB 


RP-4G 
WCB 


Ca-WCYB 
21858 
RP-7097970 


700.502 | 
22 

RP 7006825 
0058 10 


t4B 21808 
Ca WCPR21265 
WCFB21268 


Ba BBD21178 
(“ WCF122105 


P105 
P105 
P105 
P105 
Pw 


P90 2100-DD 
P90 1074 


{ 1075 at. tr 
1074 au. 


wVIGIO 
YF20148 


P51 Z 
P100 | Ca 
N60 RP 


N60 RP 
N6O | RP 


P60 RP 
P60 Ca WCFB22328 


P100 | B&B 20638A 


P100 
NO Ca Ca-WGD 
RP 22078 
RP-7006100 
P1000 | Ca | WE21088 =| +5 16 | 16 | 
Pio | St | . 23-25/23-254 
P100 | Ca WCFB22198 23-25/23-26) 


WGD20528A 54 4} 


NO | Ca 
YF9388 he is | 16 


N100 (a 


RP Rochester Products 

St Stromberg 

tdc -Top dead center 

VD — Vibration damper 

X—Jeep CJ-5 42°, Jeep CJ-3B 37-43", 
Z_ Zenith. 


VALVES 


25° bte 


1°ate 
1014°%b 
12’ bt« 
18" bte 


15° bt 
15° bt 
15° bte 


sate 
12°hte 
12"bte 
14°hte 
14°bte 
14°bte 


1a°bt« 
12° 


1? 


tc 


5° bt 
10° Ac 
19e* bt 


13}4"bte 
1344°bte 
14% bt 


14° bt 


12°bt« 


15°bte 
IP’ bte 
11*bte 


10° bt 
bt 
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Johns-Manville is convinced ... 
after grueling road and laboratory tests 


These J-M Brake Lining 
Sets ate the best made today 
by 


Every one of these J-M Brake Lining 
sets has earned the right to carry the 
Johns-Manville name—a name that 
is known to millions for its high 
standard of quality. Each type has 
been subjected to grueling tests in 
the laboratory and on the road. Item 
for item, they will outperform any 
others in the specific jobs they are 
designed to do. 

In addition totop quality materials 


P B Sets are power biltfor power brakes 
on passenger cars and light trucks. Hard, 
dense lining has no equal for power 
brake systems. 


Lined Brake shoes — handy packaged 
brake shoes relined with Custom 4 Star, 
WireKlad or P B material. 


JON NS many? 


4) Johns-Manville 


overs 
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stemming from unequalled research 
and development facilities, the 
Johns-Manville and Johns 
Manville products are consistently 
supported with the most powerful 
advertising in the Brake Lining field 

on television, “Meet the Press’’; 


name 


in national magazines, “The Satur 
day Evening Post,’’ “Collier's,” 
“Look,” plus local sales promotion 


dealer helps. 


pric ed 
Wire 


all-round, 


popular 
service 


WireKlad sets — the 
lining for passenger car 
reinforced lining that gives 
outstanding performance. 


i 


Le 


Brake Blocks give top performance at 
lowest cost per mile on heavy duty trucks 
and buses 


Custom 4 Star sets for passenger cars 
increase the efhiciency of any standard 
brake system 


Fleet Tested sets—specially com- 
i 
pounded for greater mileage on taxicabs 


and light trucks 





Put this complete Johns-Manville 


line to work for you. See the local 


J-M Distributor or write to Auto- 
Johns-Manville, 
a. Be 


motive Manager 
Box 60, New York 16 


asbestos BRAKE LININGS 
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The Coming Continental 


(Continued from page 32) 


quality, and who will buy it be- 
cause it will satisfy their desires 
and give them a better return on 
their investment.” 

The new Continental will 
retain certain styling features 
of the Lincoln-Continental, he 
said, Stylists studied the lines 
of the latter car before de- 
signing the forthcoming unit, 
Mills said. They also took full 
advantage of the relationship of 


the lines of their design to make it 
seem “even lower, longer and 
wider than it really is,” he added 

Engineers have been at work to 
make certain that whatever was 
put on the car would be function- 
al and serve a useful purpose, not 
“ornamentation for the sake of 
ornamentation,” Mills told the 
New England section of the Society 
of Automotive Engineers at Cam- 
bridge, Mass. 

Precise attention to details of 
engineering and manufacturing 
will make the Continental virtual- 
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IS ALL YOU NEED TO WIN THE 
\* G§ASIEST MONEY OF YOUR LIFE: 


SIMPLY WRITE A LETTER, TELLING US ABOUT 
ANY DIFFERENT. INTERESTING WAYS YOUVE 
FOUND To USE MARVEL MYSTERY O/L AT 
YOUR SERVICE STATION OR SHOP THATS ALL 
THERE 1S TO IT! AND YOU CAN SEND IN 


AS MANY TIPS AS YOU LIKE — 


THE MORE THE MERRIER / 


YOU CAN WWW... 
FIRST PRIZE #100. 


SECOND PRIZE *50. |, 


AND 40 ADDITIONAL 
CASH AWARDS AT 
FIVE DOLLARS EACH/ 


Pick uP YOUR PENCIL 
AND WRITE TO: 


es 


Y EMEROL 


MANUFACTURING CO., INC. 
Dept. 8, 242 West 69th Street 
New York 23, N. Y. 


Entries become the property of the Emero! Mig 
decision of the judges are final 
1955 
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Contest ends March 30, Mystery Oil. Automatic 
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Marvel Mystery Oi! is @ lightweight, high 
film strength oil specially developed for use 
in modern high compression engines. Install 
Co. The the Inverse Oiler in engines for Marvel 
fully adjustable 


easy to install fully guaranteed 





ly a handcrafted car, he said 

The first Lincoln-Continental 
was driven to Florida by Edsel 
Ford on vacation as his personal 
car, but he returned with 200 or- 
ders from persons who saw it. This 
prompted him to have it placed in 
production. It had a V-12 Lincoln 
engine and was produced in two 
body styles a two-door (hard- 
top) coupe and a (convertible) 
cabriolet. The first Lincoln-Conti- 
nental was less than 62” high, sim- 
ilar to many production 
today. 

Why hasn’t Ford built the Con- 
1948? William Clay 


Cars In 


tinental since 

Ford answered 
“Postwal 

tances and our company 


circum- 
vast re- 
organization advis- 
able for us to suspend production 
of this 
and concentrate on products that 


economic 
plan made it 


custom-type automobile 
were more adaptable to mass-pro- 
duction technique 

The new car “will be 
able as a very 
the Lincoln-Continental,” he 
mitted 

Interest in the latter was re- 
flected by the the 
Linecoln-Continenta] Owners Club 
in 1953 after a Boston businessman 
wondered in print if other owners 
of Continentals were as proud of 
their cars as he was of his 


recogniz- 
modern version of 
ad- 


formation of 


Denison Brothers Purchase 
Two Asheville Agencies 


— E. and David N. Den- 
4 ison, brothers, Asheville, N. C., 
have bought Brown Motor Co., 
Inc., Packard, formerly owned by 
C. Fred Brown, and Sawyer Motor 
Co., Studebaker, owned by Eugene 
C. Sawyer, forming a new Pack- 
ard-Studebaker agency, Denison 
Motors, Inc., at the Brown Moto: 
Co. site 

Eugene C. Sawyer, 83, Ashe- 
ville’s first dealer, has retired afte: 
having sold automobiles for 55 
years. Brown, who has had 35 
years’ experience in the automo- 
bile business, will remain for 
year as chairman of the board of 
the new company 


one 


Cummins Promotes Jung 


Co- 
* a 


‘ 


Cummins Engine Co., Inc 
lumbus, Ind., has advanced 
Jung to regional manager of 
Southeastern area with headquar- 
ters in Atlanta, Ga., to replace R 
P. Parshall, who has moved to Mil- 
waukee, Wis., to take over thi 
Cummins distributorship 
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Buick Hose and Clamps 
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engine temperatures that wé 
BUICK WATER PUMPS, HOSES AND THERMOSTAT 


for dependable, durable service. 
R BUICK DEALER — at your full discount. 
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ENGINEER APPR 


Did You Know that—in engineering tests— 
Buick thermostats must satisfactorily open 


and close 35,000 times? 
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ALL MUFFLERS ARE NOT ALIKE... 


No 


Today's motorist is out for greater horsepower, and he'll buy 
anything that will help him get it. Mufflers that build up big 
back-pressures rob him of horsepower. Today's better-breath- 
ing engines call for better-breathing (exhaling) mufflers. 

In a series of tests of all leading competitive mufflers, AP 
mufflers showed the least back-pressure. This low back- 
pressure saves gasoline, and speeds pick-up, too. 

AP mufflers have many other features that make them 
different. Extruded holes practically eliminate clogging, and 
the larger tubes and chambers can handle a greater, faster 
exhaust flow. Double crimp-locked seams, stronger than spot 
welding, give greater protection against leaking—lessen the 
carbon monoxide danger. The patented outer shell, plus the 
intermediate shell, creates sound-deadening chambers that 
insulate against noise and heat. These better-breathing muf- 
flers give '/ longer life because, wherever service require- 
ments call for it, the shells are Y3 heavier steel. 

These are just a few of the many features of AP mufflers. 
Ask your jobber to show you the AP “Inside Story.” It’s an 
eye opener that you should be sure to see. 


longer will any muffler do... 


How to Become an AP Muffler Specialist: 
Simply register with your AP wholesaler, carry a 
minimum basic stock, and make it routine to look at the 
muffler of every car that comes into your shop. 
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Low back-pressure in AP mufflers is clearly indicated in this 
chart of competitive tests with three other leading brands—one of 
a series that showed the AP muffler ahead every time. 


BETTER-BREATHING MUFFLERS—DESIGNED FOR TODAY'S 
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YOU GET A LOT MORE WITH AP 


here’s the exact reason why 


AP DESIGN AND HEAVIER CONSTRUCTION MEAN LONGER LIFE 





%, AP is 
heavier 


Y, AP is 


Ford heavier 


= 


14% Ib || 1Y%lb 
10% Ib 40.5 Blb9oz | 34.3 
11% Ib 25.5 9ib | 278 








12 Ib 23.0 || 8ib11oz 32.3 


Y, AP is i %, AP is 
heavier Hudson heavier 


Plymouth 





16 lb 12% |b 
12 |b 33.3 9% Ib 


12 lb 33.3 9% |b _— a - a : 
Soaked in corrosive acid, like that encountered in actual opera- 
‘ Ye | > F actual of 
-¢ 12% Ib 20.8 12% Ib tion, three leading competitive mufflers are soon eaten through. The 
AP muffler (extreme left) withstands this “acid test” far better than 
* Car factory replacement, AP produced the others, lasts 1/3 longer, because of its heavier steels 


All the sales helps you need from AP 





























ID ADVERTISIN 


Your initial sales package will include a poster, a post card, an inspection tag, a Ads like this Post ad will be read by hundreds 
decalcomania, classified ads, a catalog, and price sheets. Then AP mails direct to you of your customers and prospects. They'll look 
a constant flow of additional sales aids and up-to-date price and catalog data. for the sign of the AP Muffler Specialist. 


HOW TO MAKE $2000 EXTRA WITH AP 


JUST 6 SALES A WEEK FOR 50 WEEKS = $2100 
AP Muffler AP Pipe Labor Daily Yearly THIS FREE SIGN IDENTIFIES YOU 


You collect $9.00 $5.20 $4.00 $18.20 TTT) 
You poy 5.80 340 200 11.20 3360 


You make $3.20 | $1.80 $2.00 | $ 7.00 $2100 


Based on average purchase and sale prices. Labor figured on average fat rate, split 50.50 with help 


THE BP parts CORPORATION 


161 AP Building, Toledo 1, Ohio 
Mufflers and Pipes © Miracle Power © dgf 123 


BETTER-BREATHING ENGINES 
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“SPECIAL” TIRES 


Fort Wayne, Ind 
Gentlemen 
In the September-Octobe! 
of The Bear Line-Up appeared an 
article from your August issue en- 
titled “Some Tires Are Rolling 
Shops into Trouble.” 


Issue 


We read this article with a very 
great degree of interest because if 
there has been one condition that 
has given u: 
periences as 
nights, it has been 
described by you so well 

Twice in the article you mention 
“special” tires which 


many unpleasant ex- 
well as_ sleepless 


this condition 


the use of 





Acco 


product 


, i 
Po Pade 


Manley Towing Hitch 


YR b 


Tow Rieter Loads... Faster i ‘Safer 


@ This MANLEY Heavy Duty 
TOWING HITCH (No. 2209) gives 
closer, safer hook-ups on heavy 
loads with strength to spare. 

Special, quick-tightening chain 
lock mechanism and two big, 
deep-throated grab hooks cut 
hook-up time in half, 

Telescoping action of rugged 


Closer hook-up 


@ The best-equipped garage gets 
the profitable business. See your 
MANLEY Jobber today. 


Manley Division 


AgCo 
G AMERICAN CHAIN & CABLE 


shock-absorbing tubular steel 
arms allows closer, better balanced 
loads—with automatic load cen- 
tering for off-center hook-ups. 

Permits full brake application 
at highway speeds. Telescoping 
arms absorb shocks, jars, bumps. 

Turns in safety. Wrecker and 
towed vehicle can’t touch. 


MANLEY DIVISION 
American Chain & Cable, York, Pa SAJ 


Please send literature and price 
of MANLEY Heavy Duty Towing Hitch 


ame 





York, Pa., Chicago, New York, Portland, Ore 


q San Francisco, Bridgeport, Conn 


in Canada 


Jommion Chain Company, Lid, Niagara falls, Ontario L 
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A column of informal 

comments about the 

automotive trade and 
its problems. 





corrected the condition. We would 
like to know just what these spe 
cial tires are and how they are ob 
tained 

We and 
other service 
groping for the 
problem We are 
just what the cause i 


countle hundreds of 
organization are 
olution to thi: 
certain 
, and so far 
atisfactorily 


never 


have been unable to 
wrap these jobs up 
It usually is a contest 
the service department’ 
“talk the owner out of” 
plaint and the owner's 
withstand the sales pitch 
Your cooperation will be greatly 


between 
ability to 
his com 
ability to 


appreciated 
V. H,. MopricKeErR 
Goral Motor Sales, Inc 
The “special” tires referred to in 
the article in our August issue in 
each instance were either supplied 
by the car manufacturer or the 
tire manufacturer 
We suggest you contact the car 
depart- 


manufacturer’s service 


ment or the tire manufacturer 


A TEXAS JOKE 


J. L. “Jim” Quicksall of Lub- 
bock, president of the Automotive 
Wholesalers of Texas, told this one 
at Winston-Salem N. C., last 
month while attending the conven- 
tion of the North Carolina Auto- 
Wholesale: 


apologized to any 


Association 
Cath 


motive 
(and he 


Address any comments to: South- 
ern Automotwe Journal, 806 
Peachtree S$t., N.E., Atlanta 5, Ga. 
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MIAMI, FLA. Outdoor disp! 


TYLER, TEXAS. Deal rship thronged! EVANSVILLE, IND 
ay Color ! i nteriot 


New Horizon” windshield a rave hit! fashioned Dodge s 


There’s never been anything like it! Dodge dealers experi- 
ence greatest New Car Announcement in history, 
as thousands jam showrooms 


to see and admire “The Big One!” 


Flash ahead with 


the big Dodge in” 
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olics as he has many friends of 
that faith which he respects): 

There was a fellow in a small 
Texas town who always seemed to 
know every “big shot.” He even 
knew “Ike,” as evidenced by the 
fact when the president was being 
inaugurated, the presidential car 
was stopped on Pennsylvania Ave- 
nue, “Ike” came over and shook 
hands and talked with the Texan 
at length before proceeding on to 
the capitol. 

Later Texas Jim was in Vatican 
City, where his friends were cer- 
tain he wasn’t known. When the 
pope came out on his balcony, 


there stood the Texan. His fellow 
Texans then overheard some Ital- 
ians say, ““There’s ole Jim, but who 
is that fellow up there with him?” 


WHICH HALF IS WHOSE? 


Levi Myers and Mary Claire 
Paris Stewart became engaged 
and he advanced her various sums 
of money, but eventually the ro- 
mance fizzled and she married 
another man, James F. Stewart of 
the Navy. 

Now Myers wants his money 
back, so the Norfolk, Va., Federal 
District Court has awarded him a 
$3,000 judgment. To raise the sum, 
however, the car of Mr. and Mrs. 
Stewart must be sold, and Mrs. 
Stewart, by law, owns only half. 
The other half is owned and will 
continue to be owned by her hus- 
band. 

The court order states that an 
undivided half interest in the 1953 
automobile will be auctioned, and 
that Stewart will retain total use 
of the vehicle half the time or 
half use all the time. 

“If justice were to be done,” the 
judge said, “I would collect the 
$3,000 and give it to this man’s 
(Myers’) wife and two children . . 
this is a matter of the pot calling 
the kettle black.” 


MR. FORD OF CHEVROLET 


There is a Mr. Ford of Chev- 
rolet, and Mayor William B. Harts- 
field of Atlanta, Ga., is one man 
who today is positive of that fact. 

It happened when his honor was 
speaking at the luncheon Jan. 25 
that preceded the ceremonies 
marking the production of the 32,- 
000,000th Chevrolet, which was 
one rolling off the Chevrolet as- 
sembly plant first opened in that 
city in 1928. 

Hartsfield became right jolly as 


64 


he pointed out that frequently in 
his dedication work the hosts gave 
him a souvenir. A shoe store had 
presented him with a pair of shoes 
after he had cut the ribbon there 
He admitted he would be happy 
to accept the Chevrolet after driv- 
ing it off the assembly line. 

But the officials had promised 
him “only some literature,” which, 
he admitted, at least was in keep- 
ing with the spirit of giving some- 
thing. 

“But at any rate I assure you 
all I’ll be mighty happy to drive 
that Ford off the ----. 

“Oh, I’m sorry! What have I 
said!” 

And he really was abashed by 
his slip. 

Recovering, his honor explained: 

“It’s all because I’ve been sitting 
next to Mr. Ford — Mr. Ford of 
Chevrolet. I’ve been kidding him 
about it and was thinking of some 
of our conversation when I uttered 
that word.” 

He was referring to R. G. Ford, 
a Detroit official present for the 
ceremonies, who laughed as up- 
roariously as others. 


Million Chevrolets Built 
In Seven Months 


5 pew latest million Chevrolets 
were produced in only seven 
months. That fact was brought out 
Jan. 25 at the ceremonies mark- 
ing production of the 32,000,000th 
which happened to come from the 
assembly plant at Atlanta, Ga. 

The firm passed the 31,000,000 
mark in its United States and Ca- 
nadian plants last June 24. 

In the non-war years that Chev- 
rolet has held production leader- 
ship in the industry since 1936, 
it has built nearly 21,000,000 cars 
and trucks. 

Meanwhile, the Atlanta plant 
went on two shifts Jan. 31 — the 
first time in its 26-year history 
Six other plants had already gone 
to two shifts. 


Market Good, Says AFC, 
But Watch Credit Terms 


ITH encouraging public re- 
sponse to new models and an 
expected higher level of consume: 
income, the 1955 market for auto- 
mobiles is excellent, the American 
Finance Conference reported in its 
latest dealer newsletter, but deal- 
ers should be cautioned against the 
lowering of standards in granting 
installment credit. 
With nearly 62% of all new and 
used cars being sold on the install- 


ment plan, “low payments and 
over-extended terms bring serious 
problems,” the letter stated. 

“With competitive pressures 
running high, terms wil] need close 
watching. Easing up on financing 
standards may give a temporary 
edge over competition, but within 
a few months that type of border- 
line paper means trouble.” 

The letter is distributed to more 
than 34,000 dealers. 


Althouse, a GM Founder, Dies 


W. L. P. Althouse, 87, one of the 
founders of General Motors Corp., 
died in Pasadena, Cakf., Jan. 18. 
He was associated with W. C. Du- 
rant in the formation of the com- 
pany in 1904 and was instrumen- 
tal in the construction of its first 
plants in Flint, Mich., and Oak- 
land, Calif. 


GMC's "Dream" Truck 
(Continued from page 37) 


cellent traction effort,’”’ Monaghan 
said. “In addition, the front-wheel 
drive combined with a wheelbase 
of only 107” and an over-all length 
of 188” gives our truck a man- 
euverability and more positive 
control on turns that are highly 
desirable safety factors. The front- 
wheel drive pulls the body around 
corners instead of pushing it, elim- 
inating tire skid and making a 
safer turn.” 

The rear loading door is a 3814” 
high and 44” wide clear opening 
For loading bulky articles the two 
side doors open to a 46” high and 
48” wide clear opening. They fold 
uniquely upward on a four-bar 
hinge, extending a maximum of 
20” away from the body as they 
open to afford an unobstructed 
opening to the load compartment 

Average maintenance is through 
an access panel behind the seat 
The battery, water, oil and Hydra- 
Matic are checked in this manne: 
There is an additional access pane! 
through the load wall giving ac- 
cess to the carburetor, generator, 
fan belt, spark plugs, etc. 

The instrument panel is a “float- 
ing” type wherein the instruments 
are clustered on a dais that seems 
to float against a concave copper- 
anodized perferated screen. Below 
it is the console with various con- 
trols. 


Pressures in a diesel fuel injec- 
tor sometimes reach the equiva- 
lent of pressures found 12 miles 
below the surface of the sea 
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= MOUNTAIN MASTER Brake 

Lining—Favorite of fine car owners, truck, 

bus and heavy transportation equipment ASCO SUPER BLOX for 
operators — Now Demanded by sHREWpD 7 7 a oe 
Winning Race Car Drivers — LASCO MOUN- , { undrilled sets 
TAIN MASTER is America’s Finest Brake en 
Lining and MOST IMITATED — Provides ORY, © late Oh 
Surer TOP NOTCH PERFORMANCE... .SUPER- oni reer 
LATIVE SAFETY—It’s because LASCO MASTER elt 

is made by an ORGANIZATION Of ENGINEERS 

with over 45 years of experience in pio- Se ae ae Eee Gee 
neering better Brake Materials — Proven te high 
with laboratory testing equipment second 
to none, and on the World’s Largest and 
Toughest Proving Grounds... the Western 
Mountain Ranges. More and more wise 
Brake Mechanics are switching to LASCO MOUNTAIN MASTER 
MOUNTAIN MASTER. They’ve discovered mee 

from actual experience that it is truly 2 Friction Sets For 
AMERICA’S FINEST. Bendix Brakes 


N MASTER 


LASCO BRAKE PRODUCTS CORP., LTD. 


ST. LOUIS, 2131 Locust St. @ OAKLAND, 2615 Magnolia St. @ PITTSBURGH, 4024 Liberty Ave. @ MEMPHIS, 300 Madison Ave. @ KANSAS CITY, 
1630 McGee St. @ LOS ANGELES, 807 E. 8th St. @ FORT WORTH, 910 Florence St. @ SAN FRANCISCO, 98 - 12th St. @ SALT LAKE CITY, 541 
So. State St. @ SEATTLE, 714 E. Pike St. @ PORTLAND, N.W. 15th & Davis @ SPOKANE, 1319 W. Second Ave. @ SACRAMENTO, 1217 - 16th St 


ASSETS INDUSTRIES 


t —— “ 
LAHER TIRE & RUBBER CO. INC. © LAHER® BATTERY PRODUCTION CORP. © LAHER SPRING & TIRE corp @ LASCO BRAKE PRODUCTS CORP, 
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NeW watker 


‘Handy Boy ° 


No. 99 


| THE EASIEST-TO-USE 


EASIER... = HYDRAULIC BUMPER LIFT 
TO POSITION Ww e d / 
you ever owned : 
EASIER Here is a truly great hydraulic one-end bumper lift— Walker 
—— engineered to meet in detail the new lifting requirements of modern 
TO RAISE automobiles. 
It’s the easiest-to-use jack you can own. You'll like its convenient 
“Top-Column” controls and its unusual ‘Tri-cycle’” maneuvera- 
EASIER... bility. You'll like its new Walker designed hydraulic power unit 
and its fast, low effort operation. You'll like its safety features and 
TO LOWER its permanently attached ‘swing-away” handle. 
On the driveway or on the service floor . . . for tire changing... 
wheel rotation ... chains . . . brake or shock absorber service . . . 
»» AND —_ front end assemblies . . . light body work . . . or wherever it is 
rr necessary to release springs or have both wheels free and accessible 
—choose the new Walker No. 99. 
“Handy Boy” provides the convenient, fast, safe, unhampered 
hydraulic lifting power you have been hoping for. 
WALKER MANUFACTURING CO. OF WISCONSIN 


RACINE, WISCONSIN 
Jacks « Exhaust Silencers « Oil Filters 


al \ 
> 


WALKER 
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NO OTHER HYDRAULIC BUMPER LIFT HAS 
ALL THESE OUTSTANDING FEATURES 


NEW SPECIALLY DESIGNED WALKER POWER UNIT. . . Not an adaptation 
but an entirely new Walker precision engineered hydraulic power 
unit designed specially for the lifting job to be done. Fully en- 
closed and protected, Easily serviced. 


RUGGED “STEEL COLUMN” STRENGTH .. . The load is safely supported 
on an unusually strong steel column with a welded steel triangular 


base to provide stability and safety. 


“COUNTER-ACTING” ROLLER ACTION .. . The load moves up and down 
the steel column on broad ‘“Counter-Acting” rollers operating on 
the front and back of the column. Rollers are mounted on hardened 
pins and “‘guide-flanged”’ to the corners of the column to assure 
low effort and long-lived, smooth operation. 


TWIN “SYNCRO-LOCK” SAFETY . . . Twin safety dogs automatically 
engage in both connecting links at three positions to protect the 
load and the operator against accidental lowering, 


“ALL-CAR” ADJUSTABLE LIFTING SADDLES . . . Welded pressed steel 
saddles are adjustable from 237%” to 43'4” to provide firm lifting 
points for any design of bumper. Clears all guards, hitches and 
tail pipes. 94” clearance from front of column to center of saddle 


prevents damage to bumpers. 


“FINGER TIP” CONTROL . . . Single control conveniently located on 
top of column disengages safety mechanism and releases hydraulic 
pressure for lowering. 


PERMANENTLY ATTACHED “SWING-AWAY” HANDLE .. . The “Handy 
Boy’s” handle is always ready to use—but never in the way. When 
not in use it swings down—out of the operating zone and may be 
locked in its “swing-away” position. Fitted with a comfortable 


plastic grip—the handle cannot get lost or laid aside. 


“¥-BAR” SUPPORT PLATFORM WITH “TRI-CYCLE” MANEUVERABILITY.. . 
The unique V-Bar base design provides an unusual combination 
of stability and maneuverability. Three wheels carry the “Handy 
Boy.”’ The forward wheel is a swivel type caster spring loaded so 
the jack rolls freely in any direction. The two rear wheels are malle 
able iron. Under load the forward wheel deflects to allow the full 
“V-BAR” base to contact the ground or pavement. The forward 
cross member prevents the “toe” of the base from “digging in” 
when used on dirt, gravel or soft pavements, 


LEADS IN JACKS 
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Dear Bill. 
4 lot of our customers kid us THE NUTBUSZER WRITES 
along by telling us they are get- 
ng {WIS BUDDY 


ting out of our hair (or getting our 
hand out of their pocket) because 
they are trading in their old 
chariot and taking off in a new 
one. They don’t realize how much 
time and work we have to put in 
long before they get the new car 
and that we'll have a lot of respon- 
sibility for its operation for some 
time after the new has worn off. 
The more successful we are in 
getting out a good make-ready job 


and eliminating bugs at the new 
car checkups, the less likely they 
are to know just what a big hand 
we have in their new-car opera- 


tion. But we know that if they are 
Ly ‘ satisfied with the new car and its 
2 ee performance, the more likely we 


are to hold them for customers in 

the future, so that makes us even 

Not many drivers know how 

much we have done in our shop to 

give them exactly what they 

GHT wanted, although a check of our 


CLEARANCE-MARKER Li factory delivery records would 
show that no such vehicle was 
NO. 56 ever delivered to us. Heaters, 
radios, air conditioners and other 
accessory units have been added 
or subtracted to taste, and not in- 
frequently color combinations have 
been supplied to order 

A few little favors we’ve done 
for them in predelivery would 
likely be better not mentioned out- 
side of the trade, for what can be 
gained by advertising our factory’s 
own mistakes? I recall a couple 
boners by our make-ready me 
chanics that almost piled me up 
when I was doing their testing for 
them. 

One guy pulled the bolt on the 
steel hold-down strap on_ the 
frame used to hold the car to the 
freight car floor, and just left the 
U-shaped strap hanging there. An- 
other wool gatherer put a front 
wheel bearing in backwards. 

In one case the boner found me 
making a double-U turn, as the 
strap dropped down and caught the 
drag link on a turn. In the other, 
a hard brake application almost 
put me in the ditch 

Right now there is a _ service 
manager in a small town shop near 
here hospitalized because of a dry 
wheel bearing on a car he was 
taking home from another dealer- 
ship before any make-ready serv- 
ice was done. The bearing seized 
and pulled him in front of an ap- 
proaching car for a nasty headon 











@ Quick and Easy to Mount 
and Service. 


@ Snap-on Lens—No Screws 
or Retainer Required. 


@ Full 180° Visibility— 
Shallowest, Narrowest 
Construction. 

@ Die-cast Body—Water, 
Dust & Corrosion-Proof. 

@ 6v.or12v.—Red or Amber 
Lucite Lens with Smooth, 
Easy-to-Clean Surface. 
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LUCITE NEOPRENE RUBBER CAST ALUMINUM RUBBER GROMMET ASPHALT 
LENS “0” RING BASE SOCKET SEAL GASKET 


[4AM MM Lh 
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Engineered 


for the 


\\V0)) tees 


high 


compression 


PESSBLEREUERIIDE 





An engine never had it so good! With a 
Rochester Carburetor on the job, today’s modern 
high-compression power plants are better “*fed”’ 
than ever! They’re assured of a balanced 
diet—the right mixture of gas and air to meet 
every driving situation. From take-off to 

top speed—regardless of temperature or load 
condition— Rochester Carburetors are outstanding 
performers. They’re rugged and responsive, 
dependable and durable . . . and specifically 
engineered to feed the finest engines in 

the industry. That’s why you'll find Rochester 
Carburetors fueling the new Cadillac, Buick, 


Oldsmobile, Pontiac and Chevrolet! 


CARBURETORS BY ESTER 


ROCHESTER 


—— OOUCTS 


GENERAL MOTORS 
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It simply goes to show that the 
behind-the-scenes work we do for 
the satisfaction and safety of the 
new-car buyer is actually only one 
step in the circuit that keeps us all 
eating high on the hog from year 
to year. If he gets everything the 
factory and dealer sales and ad 
vertising departments promised 
him, he’s in a fair way to become 
“our boy” in the service depart 
ment for years to come. So long as 
he plays along with us in the 
service department, he’s more 
likely to bend an ear to our sales 


man when he’s again ready for a 
trade. So we try to keep him in the 


family, but hard. 


Since we always benefit in the 


long run. we can’t worry too much 


if the customer doesn’t know 


there are several mechanics on the 


sales department’s selling team 
We know that 
new-car salesmen on our 
we'd soon run out of customers 
Hope you got lots of valentines 
from your best gal friend 
Yrs, 
Ed 


team 


if we didn’t have 





IN AWAY Zeb MLOMES-)/ MCU ilele ake] okie) a ol-1a3 


BRIGGS 


Hydro Muscle’ 


RIDE CONTROL 


AS ADVERTISED IN 
The Saturday Evening 


POST 


* Be a ride control specialist. 
Sell Briggs Hydro-Muscles from 
high-profit, fast-action, 12-shock 
assortment, Potent tie-in sales 
tools included FREE! Ask your 
NAPA Jobber for the full facts. 











No wonder BRIGGS business is BIG business! 
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“Where Do We Go?" 


(Continued from page 39) 
the purchaser can buy the seventh 
car instead of the fir 
is not to be blamed 

If you have eight, nine or ten 
cars and a healthy demand for 
only six, even hard selling 
you have no healthy market but a 
market with 
legging, blitz selling—with low o1 
no profits 

We can be 
this whole situation if we will ac- 
cept head-on the full responsi- 
bility of the dealer in this picture 
And it is hopeful to do this be 
cause this is our problem and we 
can do something about it. My one 
memory of the San Francisco con- 
vention of two 


t car and he 


with 


accompanied boot- 


more hopeful about 


years ago was a 
sales clinic at that meeting. The 
moderator knew his stuff and in 
reflecting on the years of the sell 
er’s market it was his opinion that 
we dealers had become fat in two 
places—around the middle and 
around the head 


Afraid of Work? 


Two pretty rough have 
passed since then but we must ad- 
mit that even now a number of us 
still prefer to play checkers around 
the warm stove inside instead of 
facing the rugged wind that blows 
through the peach orchard in the 
field. Some of us here in this audi- 
torium may squirm a bit to know 
that a recent factory study of sev- 
num- 
infor- 


years 


eral thousand bootleg motor 
bers revealed the startling 
mation that half of the violation: 
were traced to neighboring dealer 

dealers who had no freight ad 
vantage but who preferred an easy 
one hundred dollars rather than go 
out and do some work 

We know ourselve 
our favorite indoor sports is to 
gripe at the factory when what 
many of us need is a good-sized 


that one of 


mirror 

The 
gestions and 
grams but only dealers can do it 
for themselves 

We know that ou 
have gradually increased well be 
yond what is healthy for profit 
now and many of us have not yet 
shocked ourselves up to a vigorou 
cost control program, with guide 
figures and a strict budget 

No dealer need ever fear going 
high service 
care of his 


make sug 
pro- 


factories can 


outline sound 


expenses 


broke who has a 
absorption to take 
overhead. Second and fundamental 
is that these very service facilities 
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Independents: 


What’s blue and white and 
eread all over by Ford owners? 


There’s no riddle to getting more 
Ford business into your garage. 
Just let Ford owners know you 
carry the right parts for their cars 
by hanging up this Genuine Ford 
Parts sign. Once they see it—they’ll 
make a beeline for your service. 


@ And here’s the big reason why. Year-round adver- 
tising in national magazines constantly reminds Ford 
owners how “right” Genuine Ford Parts are for their 
cars. And a Genuine Ford Parts Oval outside your 
garage quickly identifies yours as the right garage for 
Fords. This blue and white sign will make you stand 
out from your competition. 


A Genuine Ford Parts sign will help you capitalize 
on Ford’s consistent national advertising and on the 
ever-grou ing number of Fords on the road if 


you are set up to handle Ford service business 
And, remember, your “stock” of Genuine Ford 
Parts is as near as your nearest Ford Dealer's 


Here's all you do to get a Genuine 
Ford Parts sign in a hurry. 


Just fill out the coupon below and mail it to us 
We'll let you know how easy it is to have an attrac 

tive Genuine Ford Parts sign pulling more Fords 
into your garage 


MAIL THIS COUPON NOW! 


PARTS AND SERVICE SALES DEPARTMENT 
Ferd Division, Ford Meter Company, Bex 658, Dearborn, Mich. 


Please send me complete information telling me how 
independent garages can get a Genuine Ford Varta magn 
I'd like to cash in on thia, too! 


FIRM NAME 
INDIVIDUAL @ NAME 
ADDER FAS 


cTry 
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with genuine parts, modern equip- 
ment, trained mechanics and 
supervised labor rates — are 
the base plea which entitles us as 
authorized dealers to retain con- 
trol over the sale of our product to 
the benefit of dealer, factory and 
the buying public. 

Selling is the other major area 
of responsibility of the dealer. I 
say that we have been lulled into 
the practice of emphasis on the 
deal and the price and not the 
product, This is not fundamental 
elling. A recent set of figures we 


have seen indicates that over 85% 
of our sales are showroom drop-in 
deals. It is elementary to admit 
that these are the shoppers and 
offer little opportunity for creative 
selling, doorbell ringing, demon- 
stration and selling the product in- 
stead of the deal. We let chips fall 
where they may—on the day these 
notes were dictated we examined 
1l registrations of our nearest 
competitor. 

Ours is a medium-sized uni 
versity town where a sales force of 
ten should be able to pretty well 





~ W IX E Nisin 





ONLY HELLER 
~— THE VIXEN 


FILES 
HAMMERS 


A New Jersey 
Corporation 
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milled curved-tooth files 


Originated by Heller, the VIXEN is still 
the best metal finishing file. The curved 
teeth are like miniature milling machines, 
cutting fast and clean. The self-clearing 
action of the deep, curved gullets results in 
smooth, scratch-free finish. 


eee 


a a | 


2 Mn 


‘o) 


identify by the White Amin: 


HELLER BROTHERS CO. 
Every File You Need 


Newcomerstown, Ohio Branches: New York, Detroit, Chicago 





cover the water front. We checked 
the name and occupation of each 
purchaser. We had been brushed 
off on two deals and had no 
knowledge that the other nine 
people were alive. We can each 
decide whether any of this ex- 
perience applies to us 

We know of a factory with a 
new department assigned to one 
responsibility—it is named “busi- 
ness management,” but it’s one 
main function is to get informed 
on, and to control bootlegging 
Every motor number reported by 
any dealer is traced to the produc- 
ing branch and on through to the 
selling dealer. Best of all, we d« 
not hesitate to tell you we know 
that vigorous action is accruing 

We know of a factory with a de- 
partment under an assistant gen 
eral sales manager with the sole 
responsibility of supervising a 
nation-wide clipping service study- 
ing the ads of all dealers and or- 
ganizing a “code of ethics for deal- 
er advertising. 

We know of a factory where a 
high official ranking above the 
status of general sales manager 
has been assigned a special port- 
folio of “dealers’ profits.”” This is 
certainly recognizing the emphasis 
as moving from production to sell- 
ae 

In closing we rest the case by 
saying that the major responsi- 
bility is up to our leaders—factory 
and dealers. 


” 


The Southwest Show 


(Continued from page 41) 


tential economic growth of the 
United States by the joint con- 
gressional committee on the eco- 
nomic report and came up with 
this conclusion: 

“In short. we may expect to pro- 
duce and consume about 50% 
more by 1965 than we do today. In 
the Southwest, even this remark- 
able rate of growth should be sur- 
passed.” 

The quotations, the statistics and 
the facts used here have been pre- 
sented for the purpose of reassur- 
ing our people in the automotive 
aftermarket—if any reassurance is 
necessary—that the automotive 
economy is sound and progressive. 

It has been my purpose to 
demonstrate that our market will 
be bigger and better—and that 
competition will follow the same 
pattern. Who gets what share of 
this market depends upon the in- 
dividual—his ingenuity, his skill, 
his determination and his vigor 
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Today’s full and cor stantly 
growing line of Filko Pre-Set 
Contact Combinations heralds 
a brilliant new era of increased 
efficiency and profitable time- 
saving in ignition service, With 
the precision setting of the 
contacts now performed for 
you at the Filko factory, con- 
tact installation is now quicker 
se than ever 


and more preci 
before 

Thus, Filko continues its tradi- 
tion of ignition advancements 
that spell improved engine 
performance! With Pre-Set 


you also get such exclusive 


features as Nv/on Rubbing 
Blocks for ncy 
see Stainie 

endurir 

Filko pr 


and deter 
@s alway 
of Ignit 


World’s first Pre-Adjusted at-the-factory Contact Combinations 


Another outstanding example of Filko's engineering leadership that makes Filko 


More than a replacement part 


A trve improvement in ignition 


F. & B. Mfg. Co. 
4246 W. Chicago Ave 
Chicago 51, IMineis 
Warehouses in 

New York, Boston 
Cleveland 

Los Angeles, Oakiand 
Fort Worth 

Atlanta, Miami 


2 ee | 
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Bootleg-Plagued Dealers v"~ have added no salesmen. Peo- 


}2e have bought too much on time 
payments and owe on these cars 

“The dealer is really faced with as much as they are worth. New 
a problem today, trying to oper- cars are too high in relation to the 


(Continued from page 36) 


ate a dealership with good trained price of used ones.’ 


mechanics and selling personnel. 


the dealer any profit at all. We bootlegging, to H--- with it 
need territory security and better have added one salesman 
franchise contracts.” share the profits with our 


Charles Norris, Norris Motor Co. ployees and encourage them 
“Our help cut down on our overhead 


(Hudson), Ponca City 
biggest problem today is money. expenses.” 


V. C. Davis Motor Co. (Oldsmo- 
The margin of profit on today’s bile), Walters—“Old-model trade- 
‘dog eat dog’ market doesn’t leave in is our biggest problem. As to 








ro 


more flexibility 
less investment 


with K-D truck mirrors 


For example, with K-D's new unit packaging, a stock of one mirror arm, one brace, 
one of three complete assemblies with 


ihree mirror heads enables you to make any 


40%, less dollar investment one third less shelf space required 


representative K-D mirror heads 


Preference for K-D mirror heads is earned by their endurance features: silvered surface 
glass sealed against deterioration from moisture and weather changes sturdy Bonder- 


ized steel housings well gasketed shock proof ... swiveling steel studs 
KD 111 KD 100 KD 99 


Rectangular 41/,” Round truck mir 5," x BY,” rect- 
x 8” mirror head ror head 5,” angular mirror 
‘ off center diameter uni- head replace- 
mounting reduces versal ball socket able glass. ..rub- 


vibration mounting. ber guard. 


interchangeable mirror arms 


manufactured from heavy Bonderized seamless tubing 


7 = 
= KD 92 \ 
KD 98 Mirror Arm Brace 
extension 14" to 32" 
eliminates vibration 





Extension 18” to 28” extra heavy duty 
panel bracket universal adjustment 


KD 88 
Extension 17,” to 28” ... panel or 


KD 79 adjustable hinge bracket 


Extension 11” to 14,” aia ie panel or on 
adjustable hinge bracket 


dn 





The Complete Line The new West Coast type mirror, KD 71, is one of the 
most popular members of the Complete Line another importont port of K-D's 
single-source-service for all needed automotive Saftee Products. 
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Tennessee 











A Dodge-Plymouth dealer 
“Biggest problem is the competi- 
tive dealers who will not try to 
get their profit. I think that the 
‘Big 2’ with their ‘registration 
race’ are to blame for bootleggers 
We have added one salesman.” 





Texas 








N. L. Casner, Casner Motor Co., 
Inc. (Oldsmobile), El Paso—‘Big- 
gest problem is competition for my 
own product by used-car op- 
erators Unles bootlegging is 
checked it will change the entire 
system of service and new-cal 
representation. New-car dealer 
will eventually prefer to handle 
only ‘hot’ lines without service, 
overhead, headaches and invest- 
ment required for a franchise. We 
have added no salesmen.” 

Charles M. Pearre, Pearre Mo- 
tor Co (Chrysler - Plymouth), 
Weslaco “Biggest problem i 
procuring proper selection of new 
cars without exceeding credit line 
Reconditioning is biggest problem 
with used cars. I do not believe the 
factories can or will do anything 
about bootlegge: The competi- 
tion in our town is so rough they 
have all gone broke, but a few cus- 
tomers here obtain new cars in 
other towns from the bootlegger 
We have added no salesmen. Over- 
head has increased to a point that 
makes this business unattractive 
for new capital.” 

W. Goodrich Hejl, Broadway 
Motors (Studebaker - Packard), 
Midland “Biggest problem is 
creating sufficient traffic without 
undue increase in advertising ex- 
pense. We will always have boot- 
legging to contend with, but fac- 
tories could control it and will 
have to or there will have to be 
a change in the present system of 
dealer distribution. We have add- 
ed two salesmen. Considering our 
down-town location, minimum 
overhead is high and trouble comes 
in creating sufficient volume to 
overcome it.” 

James O. Mahan, Mahan Motor 
& Tire Co. (Dodge-Plymouth), 
Olney “As for new cars, the 
(limited) supply is the big disad- 
vantage at the present. As for used 
cars, sufficient equity and low 
loan value are quite a hindrance 
I think that any car purchased 
from a person other than the orig- 
inal dealer or one of the same type 
of dealership should be forced to 
be construed as a used car and the 
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solve today’s 4 toughest lube problems 
with the new _——— 


LEMITE— * 


OfG. U S$ Pat OFF, 


SUPER-H PUMP 


handle MORE lube jobs —'s faster 
even with tough, long-lasting greases... 
BECAUSE ONLY ALEMITE 
offers you a pump designed 
specifically for these problems 





1. Tough Lubricants. Easy to pump— because 
Super-H has tremendous reserve power (70-to-l 


ratio)— gives INSTANT action at the control valve! 


2. Cold Weather. In and out traffic with big doors 
open means cold, slow-moving grease. But Super-H 


means no waiting — ALWAys fast delivery! 


3. Long Pipe Lines. Long lines from basement or 
store room usually restrict delivery. Super-H has 
high speed, short stroke to push lube through long- 


est lines! 


4. Pressure Drop. A 15-second delay at the fitting 
waiting for pressure to build up is costly —it adds 
up when other lube jobs are waiting 

Super-H gives you 6,000 to 7,000 lbs 


right now — NO TIME Lac! 


a Peace 





‘‘Removall’’ Follower Plate 
Saves up to 25% of Lubricant! 4 SEND FOR NEW CATALOG TODAY! 
| bl bl | . Write Alemite, Dept. M-25, 1850 Diversey 
Flexible rubber plate fits semi-open Parkway, Chicago 14, Illinois, for new catalog 


drum — removes all the grease, right j 
' 7 a “— 
down to the bottom! No mess, no ™~.. ne 
channeling, no air pockets. A J EM I r 
1850 Diversey Parkway, Chicago 14, Illinois 
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ECONOMY 


With This 


NEW 


HEAVY-DUTY 


THE 
ORIGINAL 
MIRO-FLARE 


The Miro-Flex Com- 
pany manufactures a 
complete line of auto- 
motive safety equip- 
ment in @ variety of 
styles and sizes. Get 


complete catalog 


REFLECTED 








li 


MIRROR 


If you have an eye for savings take a look at this BIG 
new 9808-FS Miro-Flex West-Coast Type Mirror. W ith- 
out sacrifice to quality this 7” x17” perfect vision 
mirror gives you a spacious look at a substantial sav- 
ings. Cushioned in rubber, the plate glass mirror is 
easily replaced. Fits all types of trucks from standard 
models to cab-over-engine. Miro-Flex adapting brackets 


make it form fitting. See your dealer or write. 


a od No. 5643 
MIRROR 
ASSEMBLY 
No. 411 & 


TAIL LIGHT 


No. 422 
TURN SIGNAL 


—_—=a ewe eee eee eS ee 
THE MIRO-FLEX CO., INC. 
1824 East Second, Wichita, Kansas 
Send information on 9808-FS Mirror 


Assembly 
Also send catalog of complete line 


r 


Nome 
Address 


City 
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Fraternal twins receive identical 
twin 1955 Mercurys in Atlanta, 
Ga., as presents from their father 
shortly before they are separated 
for the first time to enter the 
U. S. Army. Lieuts. Bradford 
Holle, left, and Kendrick Holle, 
right, are presented keys to their 
Monterey coupes by Dan Graham, 
president, Frank Graham, Inc., 
L-M dealership. Father of the 
twins is Brig. Gen. Charles G. 
Holle of Atlanta, in the U. S. 
Corps of Engineers. 


loan value, etc., be figured accord- 
ingly. Bootleggers? Bah! Your big 
dealers and poor distribution esti- 
mate on the part of the factory are 
the cause for this deplorable sit- 
uation. We have added one sales- 
man.’ 

A Ford dealer “Bootlegging 
hurts established business. We 
have added three salesmen.” 

A Chevrolet dealer “Getting 
the factory to ship new cars is our 
biggest problem. As to bootlegging 
let’s all get in the bootlegging 
trade.” 








Virginia 








T. Vincent Chorey, Chorey-Jone: 
Motors, Inc. (Dodge-Plymouth), 
Suffolk “In selling new car 
our biggest problem is that some 
dealers have gotten skittish and 
are making wild trades, thereby 
causing the used-car market to be 
over-valued in the inventory, and 
causing a terrific loss from the 
sales of used cars. If dealers would 
take more consideration of a deal 
make a reasonable profit, all the 
dealers could steady the market 
and hold it on a level and be bette! 
off. We do not seem to have much 
bootlegging in this area not e- 
nough to cause us much worry. We 
have added approximately 
salesmen. Overhead is terrifi 
this is due mostly to increasing 
costs of material more than labor, 
as our men work on flat rate.” 

A Chevrolet-Oldsmobile dealer 
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YES, WE HAVE 
MORE BONANZAS! 


In 1953 and 1954, Purolator Bonanzas 
helped dealers make oil filter sales 
history! 
NOW—February, 1955 
lator’s New Bonanza 
ord-breaker! 


Purolator’s latest 
and greatest—NOW! 


comes Puro- 
a sure-fire rec 





——Here’s the Deal: 


2. Dealers add $1.90 for beautiful, 
nationally advertised TROY ROBE 
complete with waterproof zipper case. 


1, Dealers buy Bonanza assortment of 
26 fastest selling, most profitable 
Purolator refills. 


They pay regular prices 


VALUE: 3 to 4 times price 


Purolators and Robe packed in same carton 





TOTAL COST 
$31.49 


(For filters and robe) 


YOUR PROFIT 
$21.28 


(Plus oll changes) 





BUT THAT’S ONLY THE BEGINNING! 


Purolator’s New Bonanza ’55 ties in with 
PUROLATOR’S ANNUAL NATIONAL 
FILTER CHECK TIME—the most concen- 
trated and successful selling drive ever presen- 
ted to help dealers sell more. 


Stock up — Now. Get your Purolator Bonanza. 


Be Safe. See that you have Purolators on hand 
to sell every car that calls during the next 
60 days. Ss 


Get in touch with your supplier NOW! 





PurOlator 


yWesl-lalet-m-me) (oP mC @lIME fib d-) a 
PUROLATOR PRODUCTS INC., RAHWAY, NEW JERSEY AND TORONTO, ONTARIO, CANADA 
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“Proper reconditioning of used | a 
cars is our biggest problem. Boot- West Virginia 


legging is the dealers’ own fault. W. J. Robinson, Robinson Mo- 
We have added one salesman to tors, Inc. (Dodge-Plymouth), Har- 
our staff.” risville “Purchasing the trade- 
Edgar Y. Bernard, Bernard Mo- in at a fair price is our biggest 
tor Sales (Studebaker-Packard), problem. There’s no problem here 
Fredericksburg—‘Financing cars with bootleggers. We have added 
is our biggest problem. Factories one used-car salesman. We are re- 
should handle bootlegging at once viewing overhead periodically and 
We will add two salesmen in the eliminating any unnecessary ex- 
next 60 days. To meet overhead pense.” 
we plan to stress better personnel, 5.8 Wisler, Wisler Motors 
service, courtesy, etc. in our op- (Kaiser), Welch “Our biggest 
erations.” problem is keeping the quality and 








BY A LEADING INDEPENDENT LABORATORY 


Acme Valve Cores were found to be 
equal to or better than other leading 
brands tested after severe 

Spring Fatigue, Pressure 

and Vacuum Tests. 

Send for complete 

Catalog No. 1003. 


Acme Long Vaive 
Core — No. 150 


Acme Short Vaive 
Core — No. 151 


ACME VALVE CAPS ACME TIRE GAUGES ACME RUBBER VALVES 


Precision-machined from Rated among Top Two by ‘Tempered'' for extra 


solid bross. They're heov- leading testing orgonizo- toughness. Vulcanizing 
ler, sturdier, more alr- tlen. (Shown: Ne. 525 gum bose insures secure 
tight. and No. 515) bond, 


VALVE CORES 


AND OTHER AIRLINE ACCESSORIES 








ACME AIR APPLIANCE CO., INC. 
100-120 Hinsdale St., Brooklyn 7, N. Y. 





public-accepted used cars. Boot- 
legging is an imaginary problem. 
As to problems of overhead, I’ll 
have to quit the independents 

“As a Kaiser dealer who is quit- 
ting business I have studied the 
auto business and have arrived at 
definite conclusions 

“1. The independents cannot 
make it with the ‘Big 2’ (or 3) 
producing and selling in their low- 
est-priced makes cars of such high 
horsepower and quality and in 
such volume 

“2. Bootlegging is only free trade 
and should not be called bootleg- 
ging. As time goes by the auto 
business will see (as other busi- 
nesses have seen) you cannot leg- 
islate against free trade. You can- 
not restrain trade and therefore 
the man with the mostest and best- 
est and gits it thar fustest will 
survive.” 


To Release Trapped Air 
In Chevrolet Brakes 


A RECENT issue of Chevrolet 
Service News contained the 
following in regard to removing 
trapped air from ’55 Chevrolet 
brake systems 

It is possible for air to be 
trapped, after bleeding, in the 
brake system of 1955 passenger 
cars equipped with power brake 
installations. This is due to the in- 
stallation of the power brake unit 
where for design reasons the for- 
ward end of the unit is slightly 
tilted up above a horizontal line 
from the push rod eye 

Since the outlet of the main cyl- 
inder of the power brake unit is 
located in back of the forward 
edge of the power unit, it is pos- 
sible to trap air in the main cyl- 
inder if the brake system is filled 
and bled after the power unit is 
mounted to the dash panel. Since 
no bleeder is provided at the for- 
ward end of the power unit to let 
this trapped air escape, one of the 
following methods can be used to 
eliminate any air trapped in the 
system: 

1. Fill the power brake main 
cylinder assembly approximately 
half full, with the forward end of 
the unit tilted down below a hor- 
izontal line from the push rod 
eye, before the power unit is in- 
stalled in position on the dash 
panel 

2. With the power brake unit in- 
stalled in position on the dash 
panel, raise the rear end of the 
car until the forward end of the 
power unit is tilted below a hori- 
zontal line from the push rod eye 
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LET’S ASK THE WHEEL ALIGNMENT SPECIALIST... 


“How do you correct Front-End Sag?” 


o 
As "Gadgets and gimmicks? No! They kill the action of the coil — 
and are only temporary at best. 


“Nothing beats a set of new Moog Coil Springs installed in 


matched pairs!” 


“Why Moog?” 


> 
As "Moog Coil Springs are designed with a Built-in Overload 
Factor. Here’s what that means... 


"Moog Coil Springs carry the car at the right height... give a 
smooth, easy ride...and have plenty of lasting power. 


"Moog Coils give my customers better performance, under all 
driving conditions. They're designed that way, with Built-in 
Overload Factor.” 


MOOG “Nothing beats a 
° matched set of 


A GREAT NAME IN 


AUTOMOTIVE MAINTENANCE \ Moog Coil Springs 
MOOG INDUSTRIES, INC. for correcting be y 
a , 














St. Louis 14, Mo. 
GHOQ fo: Front-End Saq" 


Coil Springs - Leaf 
Springs - Tie Rod Ends 
King Bolt Kits - Shackles 
Coil Action 

Piston Rings 
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Garagemen Organize 

(Continued from page 34) 
Viewpoint of the Trade 
zines.’ 

“But in considering this subject,” 
he said, “I came to the conclusion 
that the only viewpoint of the 
trade one of helpfulness 
and friendliness, toward this or 
any movement for the good of any 
segment of the industry 

“And it was also obvious to me 
that since the trade press deals al 
most exclusively in facts, there 


Maga- 


press 18 


fore, you, individually and col- 
lectively and as a state or national 
association, will yourselves shape 
the viewpoint of the trade press 
and, for that matter, through the 
trade press, the viewpoint of you 
members, your prospective mem- 
bers and the industry in its en- 
tirety 

“Further exploration of the 
viewpoint of the trade press leaves 
little to talk about, as I see it, un 
less I proceed to tell you how to 
run your business, That I will not 
do, because I have sat in too many 








} BALL-JOINT SUSPENSION 
REPLACEMENT KITS 


FORD, MERCURY 
and LINCOLN 


Stock these preci- 
sion-built G-H kits for 


For Further Information, Write: 


HERSHEY PRODUCTS, INC. 


DERBY, CONNECTICUT 
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TM 


extra protits and more business now! Like all G-H_ replace- 
ment parts, they guarantee a perfect fit for easy installation— 
every time! 
Ask the G-H man about the new, complete “Package Pro- 
gram” for both jobbers and dealers. 


for 





convention audiences and heara 
too many editors tell businessmer 
how to run their business.”’ 

He added, however, that since 
it seems that editors are expected 
to tell businessmen how to run 
their business, he would do so in 
the one respect in which he con- 
sidered himself qualified. There- 
upon he recommended that each 
garageman go home after the con 
vention, close his shop and take a 
car trip of some duration to a 
chosen part of the country, stop- 
ping at every independent garage 
along the way. The result would 
be a headful of ideas on how to 
run the business, he pointed out 
After a pause, he continued 

“Actually, you don’t need to 
make any such trip for you can 
stay at home and accomplish the 
same thing. If you will budget your 
time. allowing yourself a _ fixed 
amount of time for regular read 
ing of trade magazines, you will 
get the same headful of ideas. For 
I will venture the assertion that 
in every issue of every trade maga- 
zine you will find at least one idea 
profitable in your business.” 


“Master of Your Fate" 


declared that the 
could be 


Bushyhead 
proposed organization 
“anything you want it to be and, 
although many people think you 
are going to fail, I do not believe 
so, or you wouldn't be here.”’ His 
assigned subject was, “Your Pro 
posed Association from the View 
point of the Independent Manu 
facturer.”’ 

He expressed the opinion that 
the whole independent chain of 
distribution should be strengthened 
and related an experience when 
his own car gears became “frozen” 
With no_ identifying 
signs along the road, he knew of 
no place to go except the car deal 


in second 


er 

Speaking of the 
by his company over hi 
in support of the independent or 
ganization effort 3ushyhead em- 
phasized that the letter should 
not be considered a Moog project 
and that because of it, garagemen 
should avoid pushing Moog prod 
ucts only 

“There are two principal chan 
nels of business in this industry 
he said, “the car factory and the 
wholesaler. The car manufacturer 
is highly organized and efficient 
and the independent chain is more 
There 1s no 


letter released 
ignature 


or less confused 
reason you can’t make yourselve 


(Continued on page 83) 
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HEIN-WERNER 
Announces New Lower Prices! 


/ WEIN-W ERNER 
| £1.7F Hydra"! 
ge eon” dealer net now 


$ 7.45 


V. 
Suggested dealer net now 


[ _ $12.55 y 


1.20 Bumper-Lif} ; \ 


a, 


HEIN-WERNER 


remains the lowest-priced major 
line of Hydraulic Jacks 


Attractive price reductions on all passenger car and truck jacks, make 
it easier than ever to buy the finest quality jacks on the market — 
HEIN-WERNER! Take advantage of these reductions to get all the 
jacks you need for faster, more profitable service .. . and to boost 


your resale business. 


Dollar-for-dollar and feature-for-feature, Hein-Werner Jacks offer Also -- ask your H-W Jobber 


you and your customers the most for the money. That's why Hein- 


Werner manufactures and sells more hydraulic jacks than any other about the new low prices 


company in the world today. See these value-packed jacks at your 


H-W jobber today, on 3-5-8-12 ton truck jacks 
HEIN-WERNER CORPORATION 


Waukesha, Wisconsin 


des: Under Axle Jacks of 1 » 100 tor capacity Bumpe 
Jacks for shop use Adjustoble Cor St ds Push and Pu ‘ 


ete He: Werner 
possenger cors Service Jc 
Jacks for body, fender, and frame repoir work 
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The Greater The Mileage 
The More Vital The Gasket 

















The average annual mileage traveled by 
America’s cars and trucks has just about 
doubled the past 3C years, making it 
specially important today that the gasket 
designed to seal the power in the engine does its job without fail. 


FITZGERALD GASKETS equal or sur- 
pass original equipment standards in compressibility, resiliency and 
strength — three factors adding up to a lasting, perfect seal in today’s 
high compression engines. 

Stocked by leading jobbers throughout 
the nation .. . sold abroad exclusively since 
1936 by the world’s largest manufacturer of 
automobiles. 


SINCE 1906 


THE FITZGERALD MANUFACTURING COMPANY 
TORRINGTON, CONNECTICUT 
BRANCHES AND WAREHOUSES 
Los ANGELES, CALir.; CHICAGO, ILL. 


CANADIAN FITZGERALD LtTp., ToRONTO, CANADA 


ALSO... OL SEALS ¢ CORK GASKETS + FITZ.rITE TREATED FIBER GASKETS FOR 
OIL, GASOLINE AND WATER CONNECTIONS * COMPLETE SETS FOR MOTOR REBUILDERS. 
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Garagemen Organize 
(Continued from page 80) 


as efficient as that other chain of 
distribution 

“You might not agree with thi 
but I see no quarrel at all with the 
car dealers. It would be a serious 
mistake if you make war on the 
car dealer. Your principal interest 
should be, it seems to me, to de 
velop a more efficient chain of 
distribution at the independent 
level 

“None of us can go it 
That’s why an association 
you propose so much good 

In their convention. garagemen 
reached most of their goals except 
decision upon an emblem. Their 
first session began at 10 a.m. the 
first day and from that moment 
they were at work almost con 
stantly, formally or informally 
and into the morning hours of 
Saturday and Sunday. The matte: 
of name and location of head- 
quarters was quickly decided afte! 
a report by an 1l-man committee 
which favorably regarded the 
California idea of “independent 
garage owners.” 


alone 
such as 


can do 


Shaping the Constitution 


most of the work in- 
constitution 
document: 


Thereafter, 
volved shaping the 
and by-laws. These 
even as revised in convention, are 
subject to legal rewriting by an 
attorney and then approval at the 
state and local levels 

Significant of the “of, by and 
for garagemen” concept of Ralph 
James, the convention opened with 
prayer by a garageman who is also 
a pastor—M. W. Gibbs of Okla 
homa City. And equally significant 
of the thoroughness with which 
the temporary president had clung 
to his theme, he solemnly aligned 
the newly-elected officers on Sun 
day and administered the oath 

The consisting of 
two and a half legal-sized page 
devotes almost all of the first page 
to enumeration of purpose srief 
ly these propose 

To unite members in the closest 
bonds, to foster and protect busi 
members by all 


constitution 


ness interests of 
honorable and lawful 
abuses, to encourage the 
_ to aid in 


means to 
correct 
highest ethical standards 
the dissemination of knowledge of 
methods, to pro 
garage stand 
afety through 
standards, to 


improved repai! 
mote independent 
ards and highway 
the highest repair 
promote favorable legis 
to assist In any areas, organization 


lation and 
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Je Allman, pre 


of a unit “which will in turn be 
part of this association 


Was spent 


come 

Most convention time 
after a five-man com 
mittee had reported on this six 
page, legal-sized document, and of 
all the Article III, on 
dues, inspired the most discussion 
On this or any other subject, any 
delegate could speak, but the vot 
ing for a state or a local, as the 


on by-laws, 


by-laws 


case might be was done 
designated individual 
Voting throughout wa 


sident Texa 


done by 


by one 


Jimmie Mitchell, president, Ala 
bama; Jack Spath, executive secre 
tary, Michigan; Paul Wilson, presi 
dent, Ohio; Howard Eves, presi 
dent (IGO) J. A. Luton 
(Brake and Wheel), California 
Ernie Welborn, president, Kansa: 
Bill Keck, Missouri; Robert Pelle 
tier, executive secretary, Massa 
chusett known to 
Southern delegates as the “Yankee 
Cajun;” C. W. Cruce, Oklahoma 
W. R. Mayfield, Arkansas; R. W 
Hodge, president, Louisiana 
Article III of the by-law 


California: 


who became 





rs 
of 


/ x 
| 


Checking transmission oi! pressure 
Adjust front serve band internal! 


Correct throttie linkage adjustment 


perform 


first time, 





*"Hydra-Mat 











Check alignment of throttle lever 


Yes, just a few simple external adjustments 
all it takes to correct 75% 
encountered 
Matics now 
these 
Rate-Maker 
they're available in a special new kit cost- 
ing less than $100.00! 
thorough training in the use of the tools, a wall chart 
containing complete instructions and tool data, plus 
hard-hitting sales aids to help promote the service 
Call your Kent-Moore jobber 


Kent-Moore 


KENT-MOORE ORGANIZATION, INC. 


5-105 GENERAL MOTORS BUILDING 


to) MU ee 


Cash in on these profitable Hydra-Matic* Service Jobs with a New 


KENT-MOORE ra 7E-MAKE®. TOOL KIT! 


that’s 
of the service problems 
the more than 6 million Hydra- 
use. What's more, all you need to 
profitable operations are the right 
Tools. And now, for the 


.4@ price that also includes 


order your kit today! 


tered trade mark of General Motors Corporation 


KM 


Engineers and manufacturers of special avtomotive service tools and equipment ‘5 


* DETROIT 2, MICHIGAN 
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A GENERAL MOTORS PRODUCT A UNITED MOTORS LINE 








DISTRIBUTED BY WHOLESALERS EVERYWHERE 
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-Makee Em Top Sellers 


DELCO-REMY COMPLETE BREAKER PLATES 


MAKE REPLACEMENT EASIER, SURER 


There are plenty of customer advantages to help you sell 
Delco-Remy pre-adjusted, center-bearing type breaker plate 
assemblies . . . extra advantages, too, for the man who does 
the installing. Fact is, all he does is put the plate in the 
distributor! Contact points are already aligned, spring tension 
already adjusted, condenser mounted, and clearances already 
checked. Looking at it from the mechanic’s viewpoint, Delco- 
Remy’s complete replacement breaker plate assembly is a real 
time and work saver when servicing Delco-Remy distributors. 


And here are the mechanical advantages the Delco-Remy 
complete breaker assembly offers the customer: 


4 Scientifically spaced support bearings provide maximum 
stability under all operating conditions. @ Smooth motion 
of movable plate on molded anti-friction bearings allows quick, 
accurate response to sudden engine-speed changes. @_ Built-in 
oil-retaining felt provides dependable, long-term lubrication. 

Chemically treated support plate increases service life by 
resisting surface corrosion and “grooving.” 


Breaker plate assembly packages are available to cover the 
original equipment replacement needs of many 6- and 8-cylinder 
late-model passenger cars from 1949 through 1953. 


See your United Motors catalogs for complete description and 
application data. Then order a stock of Delco-Remy breaker 
plate assemblies from your United Motors distributor. 


COPYRIGHT 1955 DELCO-REMY DIVISION, GENERAL MOTORS CORPORATION 


y 
Delco#Kemy 
ThunderVelt: 


’ 
ERECTRICAL SYSTEMS 


jf 


DELCO-REMY . DIVISION OF GENERAL MOTORS * ANDERSON, INDIANA 
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such dues, in addition to those al- meetings, that the next $2.50 to $3 
ready levied, were too high. How- will be used to pay expenses of 
ever, Jimmie Mitchell of Alabama regional directors to be appointed; 
dues provides that each state or advised the convention that his therefore $4 of the $6 will remain 
local member of the national or- delegation came authorized to ac- in the region of origin, the remain- 
ganization becomes, on acceptance cept national dues of as much as ing $2 to be for national costs 
of the by-laws, obligated to na- $1.50 per month per individual One of the few spontaneous 
tional for payment of dues 60 days During the discussion James bursts of applause during sessions 
after adoption; and that dues are gained the floor and clarified the of the general convention came 
to be paid at the rate of 50 cents situation, explaining: The first later when James spoke again in 
per month per individual member, dollar received in individual an- defense of the proposed dues 
or in a lump sum of $6 per year. nual dues will be set aside in a structure, saying 

Eves of California, Joe Brown of fund from which expenses of na- “I slough off more money than 
San Antonio and Bill Bean of tional officers and directors will that every week and I know you 
Houston expressed opinions that be paid in attendance at national do 

“We buy a five-dollar ad in this 
little newspaper and a ten-dolla: 
ad in another just because we're 


L ‘| ee afraid of what might happen if we 
] don’t 
C 


YJ f “We Buy Everything” 
I “And we buy tickets to every- 


u 


thing, from anybody who asks : 
including the police force, just be- 

ae. cy 4 i 0 cause we’re afraid not to.” 
The applause was vigorous and 


unanimous 
If dues are paid regularly by all 


MAKE EXTRA PROFITS! units represented at the conven- 
ad tion on the basis adopted, the po 
tential is $13,800 annually from the 
; individual membership source 
@ Every car needs a seasonal tune-up- alone. on the basis of 2.300 mem- 
so get your share of this highly profit ~~ 4 tatinected : foll A 
able business—order Niehoff War- . - s Cues aS ng owe 
ranteed Ignition Parts now! Quick, easy . State Chap- Mem 
installation means quick, easy profits. . ter: bers 
Niehoff Warranteed Ignition Parts Alabama ‘ 150 
are precision-made to fit all popular Arkansas 60 
makes and models of cars and trucks. 4 California (IGO) ‘ 547 
Combination catalog and tune-up chart if vr California (B&W) : 225 
gives you all necessary data ina hurry. ‘ ] . Kansas 100 
What's more, each part is warranteed paren , 57 
for 90 days or 4,000 miles of use—a / ’ 7 pai 
pledge of Niehoff dependability that ~* ' , Massachusett & 
wins satisfied customers for you. 4 Michigan 900 
Ask your jobber now about Niehoff 
Service Stocks—get ready for extra 
profits! 


Garagemen Organize 
(Continued from page 83) 





Warranteed Ignition Parts 





Missouri 75 

Oklahoma ; 150 

Ohio 51 

Texas 300 

In the case of Massachusetts and 
Ohio, representation was only 
from a local organization, New 
Bedford in the former and Toledo 
in the latter. 

Membership dues are not the 
only possible source of income 
however, since the by-laws pro- 
vide three other sources, namely 

1. Affiliated members can be 
“service station operators or own 
ers, or others allied to the auto 
mobile service may become a 
member, only after written re 
quest of a state association has 
been approved by the board of 
S aa al g FE 4 Oo | oe directors,” but “the standard em 

& co. blem of the association shall not 
be displayed by an affiliated mem- 
4925 LAWRENCE AVENUE, CHICAGO 30, ILLINOIS ber. They shall have a different 
WAREHOUSES; NEW YORK 19, N. Y., 250 W. 54th Street oP io 

emblem—. Affiliated member 


PHILADELPHIA, PA., 163! Fairmont Ave. « BOSTON 34, MASS., 254 Brighton Avenve 
BRANCHES; LOS ANGELES 15, CALIF., 1330 W. Olympic Bivd shall pay dues as regular member 
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New Bnilain 


6 in 1 SEAL DRIVER 
_ 





OTHER MONEY MAKING 
NEW BRITAIN TOOLS FOR 
AUTOMATIC TRANSMISSIONS 


“ 
“WYDRA-MATIC \ 


AH-10 External Band 
Adjusting Tool 


owe 


\ 
DYNAFLOW — POWERGLIDE 
ADP-10 Adjusting Tool 


FORDOMATIC-MERCOMATIC 
AF-11 Rear Band 
Adjusting Tool 


cel ile Nii li tae 7 bila 
AF-10 Front Band 
Adjusting Tool 


HYDRA-MATIC 
AH-12 Rear Bend \ 
Adjustment Gavge . 


« 


a) 
HYDRA-MATIC 


AH-11 Front Band 
\ Adjusting Tool 
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This one Tool combination SAVES money 
for you — replaces more than a dozen in- 
dividual tools costing many times more. 
For Hydra-matic, Dynaflow, Powerglide, 
Fordomatic and Mercomatic, this money- 
making new Tool by New Britain speeds 
automatic transmission servicing for you. 
The zugged, top quality alloy steel Seal 
Driver and 6 Adapters, with rust-proof, 
Parkerized finish, give you the right com- 
bination for installing both front and rear 
oil seals FAST and EASY. Permits installa- 
tion of seal without removing pump from 
transmission. Proper fit prevents the seal 


distortion that causes oil leakage. 


Add to your profits with this new 6-in-1 
Seal Driver and other New Britain Auto- 
matic Transmission Tools. Call your Jobber 


today! 


GREATER STRENGTH + BETTER FIT 
THE NEW BRITAIN MACHINE CO. * NEW BRITAIN, CONN. 


Replacing Front Seal 
(Oil Pump Removed) 


Replacing Hydra-matic 
Front Pump Oil Seal 


Replacing Hydra-matic 
Rear Oil Seal 
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othe, 
& [RITA yy ES 


lightest and most powerful 


1” drive in its field! 


RUNS NUTS You'll be amazed at the power you get 
from this new leader in '%” drive Air 

DRILLS Impactools. Actually does all work which 

REAMS previously required two or more tools. 
Handles all but the largest nuts and bolts 

DRIVES SCREWS = oncars and trucks. Ideal for close-quarter 

SAWS HOLES work. Reduces arm fatigue in any work- 
ing position. Standard attachments con- 

WIRE BRUSHES vert tool for multiple uses and multiple 
savings. 


TAPS 
The new 404 will help YOU turn out 
BORES WOOD more jobs in less time . . . for more profit. 
DRIVES STUDS Seeing is believing. Your Ingersoll-Rand 
jobber will demonstrate this sensational 
DRILLS MASONRY tool in your shop now. Give him a call 
today! 
1OALZR 


Ingersoll -Rand 


11 Broadway, New York 4, N.Y. 


ore |e en — 


mPa 100 tet 100) 
etc te 


aagunalos yf 7 Doyaciools AIR & ELECTRIC 





2. Allied members can be “in- 
dividuals or firms representing 
trades allied with the automotive 
repair business which said _ in- 
dividuals or firms shall operate on 
a nation-wide or area-wide basis.’ 
Before becoming nationally affili- 
ated, they must first become a 
member of a _ state association 
Their annual national dues are 
$150. 

“The board of directors is spe- 
cifically empowered to accept from 
individuals, companies, corpora- 
tions or other sources, donations 
for the good of the organization.” 
The board is “authorized to use 
funds so obtained according to 
their discretion for the benefit of 
the organization.” 

(Further discussion of constitu 
tion and by-laws will await legal 
draft of the instrument, which will 
be published at a later date in 
condensed form.) 

Perhaps the last act of the board 
of directors was to select Wichita 
Kan., for the next convention be 
cause of central location. Whether 
a second convention will be held 
late in 1955, or not until '56, will 
be decided later. 

Delegate Bill Bean of Houston 
received telegraphic advice that 
while he was in Oklahoma City, 
the Houston association had par 
ticipated in the Houston Automo- 
bile Show with a booth, that 15,000 
visitors had been recorded at the 
booth and that the chapter had 
gained 20 members and eight as 
ociates 

During the deliberations and 
movements from room to room in 
Oklahoma City, the Oklahoma 
president, Stanley Hesson of Okla 
homa City, made himself indis 
pensable as a one-man arrange- 
ments committee and errand boy 
Although he never raised his voice 
in meeting, he was one of the most 
weary of all delegates when it was 
over 


How It All Started 


— retiring as temporary 
president in Oklahoma City, 
Okla., to become executive director 
for the newly-organized Independ 
ent Garage Owners of America, 
Ralph James of Tulsa told two 
members of the staff of SOUTHERN 
AUTOMOTIVE JOURNAL—during the 
Automotive Service Industries 
Show in Chicago—how he became 
interested in the movement. 

He had griped and grumbled 
from time to time, he related, about 
the unorganized plight of garage- 
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men. One day in the spring of 
1954 he griped longer and louder 
than usual and Mrs. James heard 
him through again. But this time, 
when he finished, she asked: 

“And just what have you ever 
personally done about it?” 

That question eventually sent 
James to the Joplin, Mo., meeting 
last June and because of what he 
said in Joplin, he came away as 
temporary president. From. that 
time on, for nearly seven months 
he carried much of the load of the 
effort to organize independent 
garagemen, with the help of other 
temporary officers—Ernie Wel- 
born, vice-president, of Wichita; 
W. R. Mayfield, secretary, of Little 
Rock, and Bert Cook, treasurer, of 
Dallas. 

At the ASI Show James talked 
with everyone who would listen or 
who, he _ thought, could help 
stimulate the movement. His rou- 
tine day in Chicago was about 20 
hours spent getting acquainted and 
talking organization for independ- 
ent garagemen—up at 7, to bed at 
3 

In Oklahoma City he was the 
same tireless, sleepless ramrod 
When other delegates wanted to 
cut the meeting short and rest, 
James was on his feet, pointing 
out the amount of work to be done, 
urging them on. When he wasn't 
explaining the intents, purpose and 
program of the proposed associa- 
tion to those who had misconcep- 
tions, he was huddling with small 
groups, planning the next step fo! 
the organization 

James literally drove the con- 
vention through on schedule and 
when, on Saturday night. a large 
hotel room was engaged for “just 
a bull session,’ James turned it 
into a work session. 

Delegates knew when the con- 
vention began that James was to 
be executive director and he wa 
the unanimous choice, the opinion 
being that the country contains no 
better man for the job 

Mrs. James was present in Okla 
homa City, conceding with some 
pride that she lighted the match 
that built the fire that made Jame 
a workhorse for IGOA 


GM Opens Houston Center 


General Motors Corp. officially 
opened its Houston, Texas, me- 
chanic-training center on Jan. 13 
and classes were scheduled to be- 
gin Jan. 24. A. M. Numbers is man- 
ager of the center. He has eight 
instructors on his staff. 
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lightest and most powerful 
Y,” drive in its field! 


Never before has so light an electric tool 
been able to do so many of your jobs so 
fast and easily. The new 5U's 25% more 
power handles all but the largest nuts and 
bolts on cars and trucks—makes this Im 
pactool ideal for use on today’s high com 
pression, high torque engines. You get 
extra speed and power on universal joint 
and angle head jobs. You get multiple 
uses with easy-to-apply standard attach 
ments. 


For time, effort and money savings, 
nothing can compare with the new 5U 
See a demonstration of Ingersoll-Rand’s 
2U, SU, 8U and 34U Electric Impactools in 
your shop now. Call your Ingersoll-Rand 
jobber today! 


18-173 


RUNS NUTS 
REAMS 

DRIVES SCREWS 
SAWS HOLES 
DRILLS 

WIRE BRUSHES 
TAPS 

BORES WOOD 
DRILLS MASONRY 
DRIVES STUDS 


ngersoll-Rand 


11 Broadway, New York 4, N.Y. 


dP PP 


lag 


Cniigumidd rh Vi Sing» ulocla Min & ELECTRIC 
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DRY ALREADY! 
"DUCO" 
PRIMER SURFACER 


SURE SAVES 
WAITING! 


ORDINARY / 
PRIMER SURFACER [a : : — EU a aaa 


Much more yni- 
form pigment dis- — 
tribution—geoed — 


S. PAT. OFF 


Gc. 
BETTER THINGS FOR BETTER LIVING 
...» THROUGH CHEMISTRY CHEMICALLY ENGINEERED TO DO 
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SAVES WORK, TOO 
IT SANDS 


High Speed DUCO Primer Surfacer gives maximum protec- 
tion from pinholing because, when thinned, it stays uniform 
in the cup...makes it almost impossible for solids to settle 
out and cause pinholing. 


This modern primer surfacer is made for economical! 
thinning —thins up to 2 to 1—1 gallon gives 3 “‘at the gun.”’ 

You’ll find it fills in fast, dries fast, and sands fast and 
smooth, without tearing or pulling. And its excellent hold- 
out means less compounding of color coats! 





TEAR OUT OFFER BELOW 

FREE OFFER ‘To prove to you how much easier- 
working High Speed DUCO Primer Surfacer really is, High Speed DUCO Primer Surfacer 
Du Pont will give you your first quart free! Just tear out 
this offer from Southern Automotive Journal, sign it, and 
hand it to your DUCO-DULUX® supplier. He’ll give you 
your free quart of High Speed DUCO Primer Surfacer with- 
out cost or obligation. Offer expires March 8. 


@ SANDS EASIER finely ground for smooth, free 


flow-out, less sanding 
© DRIES FAST —ready for sanding in 30 minutes 
@ PROTECTS AGAINST PINHOLING —stoys 


more uniform when thinned 


@ HOLDS TIGHT —resists chipping, peeling and 


e flaking even under worst conditions 
Materials © SAVES TIME —fills in file marks ond pits quickly 
because of high solids content 


THE JOB BETTER 
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COLEMAN COMPENSATOR 
10-77 installation 








“Ley 
Arm» 


AN ‘Steering Third 
COMPENSATOR 
Saves Buying New “Third Arm” and “Bracket Assembly” 





Make faster, more profitable repairs 
on 1949-54 Chevrolet passenger cars 
and trucks with this precision-engi- install 
neered, fully guaranteed part! in 

bd Helps mechanics make accurate steering 10 Min. 
line adjustments. Or Less! 
@ Improves car steering at high road speeds. 


@ Prevents excess wear on king pins, tie rod 
ends and other steering line parts. 


@ Repair made without removing original 
“steering third arm" and “bracket"’ from car. 


@ No special tools or machine work needed. 


Thousands im daily use 
all everthe Nation 


Ask yeur jobber, or write ws direct. 











SON 


NS NATIONAL MACHINE WORKS, INC. 





The 1955 Studebaker President 
State sedan, featuring wrap- 
around windshields, is powered by 
a 185hp engine, the most powerful 
ever installed in a Studebaker pas- 
senger car. Air conditioning and 
new power assists are available as 
extras. The Champion and Com- 
mander sedans and station wagons 
also have full-range visibility. 


Look What's Happened 


(Continued from page 38) 


a part of the cost that the dealers 
had to bear. 

Now we come to the first nine 
months of 1954, and the gross loss 
per used unit sold took a further 
nosedive. We find that the aver- 
age loss was $81, and according 
to our computation, the new-car 
dealers sold, in that period, ap- 
proximately seven and one half 
million used cars. So, with an av- 
erage gross loss of $81 per unit, 
our total gross loss on our used- 
car sales amounted to over $600,- 
000,000. How much is $600,000,- 
000? Well, even in these days of 
big figures it seems like a tre- 
mendous price to pay for volume 
at little or no profit 

Now our surveys show that the 
average operating profit for all 
dealers was $79 per new car and 
truck sold in that nine-month 
period. This amounts to some 
$327,000,000 for the more than 
40,000 dealers of the coun- 
try In other words, in or- 
der to make $327,000,000 for 
ourselves, out of which we still 
have to pay our income taxes, we 
handed over to our customers more 
than $600,000,000 of our legitimate 
profits in deliberate overallow- 
ances on trade-ins and we're 
supposed to be good horse traders 

What sort of muddled thinking 
is it that leads us to commit this 
sort of financial hara-kiri and 
what must we do to get straighten- 
ed out? 

The question is “Where are we 
headed?” Just “where” I don’t 
know, but I don’t think there can 
be any doubt that we are headed 
in the wrong direction. Let us hope 
that the “Blueprint for Profit” 
(the NADA convention theme) 
will show us the way to change 
our course. 

Here is a chart that definitely 
shows a trend that should make 
the dealer body do a lot of deep 
thinking and planning and organ- 
izing. If we don’t, it could be the 
circumstance that will destroy us 

This chart shows the ratio of 
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Are you confused by batter claims ? 


SO ARE YOUR CUSTOMERS 


4 
oe arecen on — ee 


Battery claims are a dime a dozen but they don't mean a thing unless 
they are backed by quality you can point out to your customers. Quality 
that means trouble free service and low operating cost, that builds 
repeat sales and new business. Batteries that fail prematurely are no 
bargain at any price!...they cost the consumer time, trouble and 
money. Too many adjustments and your customers lose confidence in 
you and you lose customers... makes no difference how broad you 
smile or the promises you make... adjustments mean trouble! Regard- 
less of the manufacturer's name or claim the customer holds you and 
you alone responsible for failures. Why not sell the battery that is engi- 
neered to produce its guaranteed life? SOUTHLAND RUB-GLAS with 
SILVERNODE grids. Southland doesn’t sell batteries alone . . . Southland 
sells service and customers satisfaction. Try us and see! 
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For the battery deal that is 
best for you and your custo- 
mers, contact the nearest 
Southland Battery Ware- 
house or write: 
ALLIED BATTERY CO. 
2040 Amelia Street 
Dallas, Texas 
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BRAKE FLUID 


AD 


ALSO 
TRANSMISSION FLUIDS 
ANTI-FREEZES 
MOTOR OILS end 
PRIVATE BRAND PRODUCTS 


WRITE FOR INFORMATION 
AND PRICES 
P. ©, Box 8565, DANVILLE, ILL. 
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used-unit sales to new-unit sales. 

You will note that in 1949 the 
ratio was 9/10 to 1. In 1950, it rose 
to 1.1 to 1; in 1951 it continued to 
rise to 1.4 to 1; in 1952 and 1953 
it continued to climb to 1.6 to 1. 
In the first nine months of 1954 
it got up to 1.8 to 1 and there is 
every indication that it might 
reach the 2 to 1 ratio very soon. 

Thus we are caught in a two- 
way squeeze. We have now reached 
the point where we not only have 
to take a heavy loss on every used 
car we sell, but we are forced to 
sell a great many more of them 
in order to do the same volume of 
new-car business. 

Predictions as to possible sales 
of new cars in 1955 have been 
made by a number of leaders in 
this industry. These predictions 
seem to hover around the 51% mil- 
lion mark. There can be no ques- 
tion about the industry having the 
capacity to build that number, but 
does the dealer body have the ca- 
pacity to sell 11,000,000 used cars 
and to improve the profit exper- 
ienced by them in 1954 which, you 
will recall, was down to only 


1.7%? 


U-C Loss Vs. New-Car Sales 


I have shown you the average 
losses taken on every used car 
sold. Now let’s see how much this 
used-car loss amounted to per new 
car delivered. 

In 1949 the used-car profit per 
new car was $18. In 1950 it was 
$14. In 1951 it got up to $34 and 
in 1952 it went up to $35. But then 
we seemed to fall off of a prec- 
ipice, because in 1953 it was no 
longer a profit it was a loss of 
$72. In the first nine months of 
1954, we really took a nosedive, 
as the used-car loss per new unit 
sold in that recent period was $146 

It occurred to me that it might 
be very interesting to you to see 
how the automobile dealer’s oper- 
ating profit, in relationship to his 
sales volume, compares with the 
experience of other industries re- 
tailing commodities and services 
with which we are all very famil- 
iar and which are in no way re- 
lated to the automotive industry 

We have obtained reliable data 
from a recognized national author- 
ity and the next chart will show 
you that the retailing of automo- 
biles is far down the list. Of the 
41 groups of retailers included in 
this study, automobile dealers are 
in 40th position. This, in my judg- 
ment, should be of grave concern 
to the industry, as it reflects a sit- 
uation that undoubtedly will not 
attract the investment of new cap- 


ital in our business, unless the best 
brains in this great industry can 
develop a “Blueprint for Profit” 
that will drastically improve the 
profit return on the tremendous 
amount of capital now invested by 
the automobile dealers of Amer- 
ica. 

This, in my judgment, is one of 
the most acute problems confront- 
ing the industry today, and prob- 
ably one of the most acute that 
has confronted it in its entire his- 
tory. The problem, stated simply 
and briefly, is that on account of 
the drastic decline in operating 
profit in the last five years, we 
must now come to the realization 
that the business of merchandising 
motor vehicles is, seemingly, no 
longer attractive to new capital. 

It is with the deepest regret that 
I have been unable today to bring 
to you a more encouraging picture 
But, as I stated in my opening re- 
marks, I am dealing with facts, 
and I have felt a very deep sense 
of obligation to portray to you, in 
graphic form, the economic exper- 
ience of the automobile dealers 
of America for the last five years 
In that relatively short time the 
operating profit ratio of the deal- 
ers has dropped 73%. If this down- 
ward trend continues at a rate 
comparable to that experienced in 
the last three years, then it will 
only be a matter of a short time 
before profits will vanish com- 
pletely for all of us, as they al- 
ready have for a great number of 
dealers 


Libbey-Owens-Ford Plans 
$25 Million Expansion 


we of Libbey-Owens- 
Ford Glass Co. have authorized 
a $25,000,000 expansion of plate 
and safety glass manufacturing 
facilities to increase its capacity 
for automotive glass production. 

The improvements include plans 
for additional equipment in the 
two Toledo, Ohio, plants and the 
Ottawa, Ill., factory 


Oklahoman Heads Tire Men 


The Association of Independent 
Manufacturers of Tire and Tube 
Repair Materials has elected the 
following officers for 1955: Ray T. 
Lehman, H. B. Egan Manufactur- 
ing Co., Muskogee, Okla., presi- 
dent, T. H. Darnell, Rite Way 
Products Co., Memphis, Tenn., 
vice-president, and R. N. Bene- 
dict, Ace Rubber Co., Dallas, 
Texas, secretary-treasurer. The 
association’s annual meeting was 
held in Chicago in December. 
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WHIRL 


design makes 


GENERAL 
MOTORS. 





UMS 


warehouse in 


There's a well stocked dis- 


tributor or branch 
your area. For further information, 
contact UMS, Motors 


Building, Detroit 2, 


General 


Michigan. 


COOL... efficient 


on the finest radiator core! 


ee A a 5. 


Availability! Quality! Market! 


Only Harrison radiator cores have “Whirl Cool” —louver- 
designed air cells for top cooling efficiency. That's one of the big 
reasons Harrison is the best bet for your radiator core 
replacement jobs. What's more, there's a Harrison core surface 
for every type of application. And as for a big market, nearly 
half the cars that pass your shop are cooled by Harrison 
radiators. So check Harrison's new low prices and watch for a 
new, widely expanded line of replacement cores. You'll soon 


discover— you can’t beat Harrison for beating the heat! 





TEMPERATURES 


MADE 
TO 


ORDER 
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RISO 


RADIATOR OFVISIONM GENERAL MOTORS CORPORATION, LOCKPORT Ww FY 
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101 WRITE FOR CURTIS LITERA 
TURE ASSEMBLY KIT C-6—(ives 
full information on Curtis Air Compressors, 
Ourtis Car Washers and Curtis Auto Lifts 
Ourtis Pneumatic Machinery Division of Cur 
tis Mfg. Co., 1944 Kienlen Avenue, St. Louis 
20, Mo 


10 MODEL NUMBER INTERCHANGE 

Handy reference sheet with com 
plete listing of all passenger cars by model 
number interchangeably with model name 
Saves look-up time by including car model 
data not found elsewhere, Useful as a supple 
ment to every automotive parte catalog. Kem 
Mfg. Co 20-21 Wagaraw Kd Fair Lawn 
N. J 


105 WAGNER AIR BRAKE AND RO 
TARY AIR COMPRESSOR BULLE 
TIN—Discusses in detail straight air and 
air-over- hydraulic air braking systems. Con 
tains an explanation of the operation of the 
Wagner Rotary Air Compressor complete with 
diagrams, cross section drawings, and photo 
graphs, Lists by catalog numbers component 
parts as well ag field installation kits, Write 
for Catalog KU 201, Wagner Electric Corpo 
ration, 6562 Plymouth Avenue, St. Louis 14 
Missouri 


10 DESCRIPTIVE LITERATURE 

Hallard Idler Arm Stabilizer designed 
to immediately stop shimmy and steering 
wheel ‘‘fight Fits Fords, Mercurys and 
Linecolns, Write I & B Specialty Co,, 1718 
Hawthorne St., Houston 6, Texas 


MENT FOR PASSENGER CARS 

20 page book covering the description 
care, maintenance, checks, and servicing of 
the latest type Deleo-Remy 12-volt electrical 
equipment used on passenger cars, 44 illus 
trations covering the charging, cranking and 
ignition circuits, ete Technical Literature 
Department, Delco Remy Division, Anderson 
Ind 


109 AMMCO HONING, ENGINE RE 
BUILDING, AND BRAKE SERV 
ICE TOOLS AND EQUIPMENT Catalogs 
describing the Ammeo line of Wet and Dry 
Pin Fitting Honing Machines, Brake Shoe 
Grinders, Brake Drum Lathes, Brake Shoe 
Betting Gages Brake Drum Micrometers 
Brake Cylinder Hones, Con Rod Alignors 
Main and Camshaft Bearing Boring Ma 
chines, Ridge Reamers, Cylinder Hones, Sur 
facing Hones, Torque Wrenches, Small lore 
Hones, Tappet and Rocker Arm Grinders 
and other tools, Ammeco Tools, Ine 0 
Commonwealth Ave North Chicago, Illinois 


] ] ] SELECTION GUIDE OF SPECIAL 
IZED LUBRICATION TOOLS—»s«t 
up in ehart form covering 19 makes of care 
and &® apecialized tools Easpectally helpful 
to inexperienced operator making it prac 
tically impossible to select the wrong gun 
any given operation, Also 


108 12 VOLT ELECTRICAL EQUIP 
A 


or accessory for 
has chassis drawing pointing out every part 
named. Form No. 38-808, Alemite Div., Stew 
art Warner Corp 1426 Diversey Parkwa 

Chicago 14, Ilinois 


] MUSTANG ENGINES Complete 
] catalog on MUSTANG precision 
geared engines, Information on regular, plus 
power, and high compression nodels. Infor 
mation on the MUSTANG uarantes and 
testing processes, Mustang Division of Re 


builders, Ine Garland, Texas 


] FPEATHERTOUCH Colorful catalog 
1 sheets showing with complete spe 
cifications, the Feathertouch valve seat 
grinders, ‘‘Intheblok valve grinder, Uni 
versal Press and many other Winona prod 


96 


You Can Keep Up 
to Date! Send in 
the Card for ... 


© more information about NEW PRODUCTS on following pages 
® copies of these new FREE CATALOGS AND BULLETINS 


ets, Winona Tool Mfg. Co., Winona, Minn Hudson and Studebaker pecif hich 
Guides you want, John |} r, Ingersoll- 
114 INDUSTRIAL CLEANING COM Rand Co., Phillipsburg, N. J 
POUNDS Catalogue information 
on the complete line manufactured by the 133 CATALOG NO. 54-25th ANNIVER. 
K. G. Liner Co., Canton, N, C SARY — Feature more than 200 
Champ-Item automotive replacement parts 
] 15 DIXIE LAWN MOWERS Beauti for all makes of cars. A handy service book 
ful color catalog sheets on this com Champ-Items In 6190 Maple Ave St 
plete line of mowers. Also sales aids and dis Louis 14, Mo 
tributor mailing pieces, Southland Mower 
Co,, Selma, Ala 13 STREAMLINER CATALOGS on 
7 Moog Coil action front end parts, coil 
1] BRAKE SERVICE GUIDE Com springs, chassis parts and electrically heat 
plete instructions for inapecting, treated springs for cars and trucks. Moog 
flushing and bleeding the brake system. Han Industries, In¢ 6651 Easton Ave St. Louis 
dy trouble check chart. Write for Bulletin 14, Mo 
HU-411,. Wagner Eleeric Corp., 6400 Plym 
outh Ave., St. Louis 14, Mo 13 DELCO-REMY ELECTRICAL SERV- 
SERVICE A 20-page #%x1l1-inch 
1] RAMCO SERVICE MANUAL — ‘Sth booklet covering essential steps in servicing 
edition, Illustrated, Gives complete the electrical system on an automobile. Pro 
data on piston ring installation—also hints fusely illustrated (#4 pictures). A must for 
on locating engine trouble—causes of oil the automotive electrician, Delco-Remy Serv 
loss-—pitfalle of motor-overhauling and how ice Department, Anderson, Ind 
to overcome, Ramsey Corp., 4608 Forest Park 
ivd,, St. Louis 8, Mo 138 SPARK PLUG SPECIFICATION 
CHART — Covering all types of in 
12 NEW GRIZZLY BOOK — Nine basi stallations, designed to hang on wall, in 
steps to extra miles of safe braking cludes correct procedure on installing and 
Iliustrated charts enable maintenance men servicing spark plugs, Spark Plug Division, 
to visualize faulty braking conditions and Electric Auto Lite Co., Toledo, Ohio 
help them in trouble shooting and servicing 
truck and bus brakes. Grizzly Mfg. Co., ] PRESSURIZED COOLING SYSTEM 
700 W. Caroline St Paulding, Ohio Servicing and maintenance of the 
pressurized cooling system is detailed in a 
12 OIL FILTER MANUAL — Cartridge booklet available from Stant Mfg. Co., 1620 
installation manual emphasizing Columbia Ave., Connersville Ind 
easier service on late model cars with hard 
to-reach filters, Illustrated instructions for 14 NEW PISTON RING CATALOG and 
are thru 4 sith cross reference chart full Power Story on Moog X-Plus 
Wix Corporation, 1211 Ozark St., Gastonia, Piston Rings for motor reconditioning. Moog 
N. ¢ Piston Ring Co., 6651 Easton Ave St. Louis 


14, Mo 
12 TIRE RETRUING An illustrated 
bulletin about this newest extra-prof 142 WIRE, CABLE and IGNITION CAT- 
ALOGS of Andrews Mfg. Co., 924 
8 ‘ . 


it service, Describes ‘‘Bear Balantru Serv 
Theresa, St, Louis, Mo 


ice which makes possible both tire re-truing 
and wheel balancing in practically one oper 
ition, Explains method using just one mount 14 NATIONAL MACHINE LINE—New, 
ng. Bear Mfg. Co Dept. SAJ, Rock Island fully illustrated pamphlet describing 
Ii function and construction of National Drive 
Shaft Bushing and Seal Assemblies Uni 
125 STANDARD DUTY GENERATOR versa!) Joint Ball Housing Kit, Transmission 

REGULATORS A l6-page 8% Case Ball Seat and Coleman Steering Com 
x il pensator for Chev. Cars & Pickups and most 


inch booklet covering the operation and 
Special Pinion Bearing As 


maintenance of Deleo-Remy regulators. (62 GMO Pickups 
pictures) Contains illustrations showing va sembly for most Chev suic Olds and 
rious steps of adjustment. Will help automo Pontiac models Natior hine Works 
tive electricians understand and service reg Inc 1800 8S. Broadwa ma City 9 
ulators, Deleo- Remy Service Department, An Oklahoma 


derson, Indiana 
15 ELECTRIC POWER DRIVE—Iiu! 


127 HYDRAULIC BRAKE FLUID letin DH 897 contains complete in 
SERVICE HOW TO CHECK, formation on the new Manik P D3 ele 
DRAIN, FLUSH, REFILL, BLEED Easy tric power drive which no requires no 
reference book that contains helpful service power take-off, Gives the operator @& mov 
instructions as well as detailed descriptions able push-button control, Make a safe easy 
and illustrations of the latest methods and one-man job of tough hoisting operations 
procedures for profitably servicing hydraulic Manley Div American Chain & Cable, York 
braking systems. Send for Bulletin HU-17H Pa 


Wagner Electric Corporation, 6562 Plymouth 
Avenue, St. Louis 14, Missouri 153 SERVICE MANUAL FK SPARK 
PLUGS and how to properly service 
12 SIGNS OF PROFIT A four page them is completely ljeacribed in the new 
pamphlet describing Arrow generator SERVICE MANUAL Ne 7K now offered 
by Champion Spark Plug Ce ’ Upton St., 


and starter stock assortments, One page is 
Ohio 


devoted to a description of the Arrow Quick Toledo 


Checking Meter and its uses. Arrow Arma . 
tures Co., Box 1428, Spartanburg, 5. ¢ 15 V-C CLEANSERS Complete in 
formation on the new nproved V-« 


13 AUTOMOTIVE SERVICE GUIDE— line of cleansers. Includes, V-C ZIP (heavy 


! 
A practical and factual presentation duty steam cleanser) V4 ruUrFE hea 
concrete cleanser V-C ROY oncrete 


V-cC CEL water conditioner). No 
for complete Virginia 
erature Virginia 


of the use of Impactools in automotive serv duty 
cing. Contains time study reports showing cleanser) 
dealers and shops can increase profits cost or obligation 
for both themeelves and their mechanics Carolina informational 
Automotive Service Guides are now available Carolina Chemical Cory Chemicals Division 
for Ford, Chevrolet Plymouth, Oldsmobile 401 East Main St Richmond, Va 


how 
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deta ~~ An euthentic reference 
new model and for everyone interested in testing 
rod nding and and se tomotive storage batteries 
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WIRE & CABLE CATALOG — A 
26 samp catalog covering every one 
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conctreetees features. ilard Bat- plete 

tery Gompany, 246 BE. 13lst &t., eland Aato-Lite me Bpa ue Division, Cham- 
1, Ohio plain &  Obaclnnt 8. edo 1, Ohio. 

63 COMPOSITE SERVICE TOOL 95 CATALOG — Presenting the anes 
I ope B — Kent-Moore tion 1 Yankee line of Heng 

‘ ers, without o tion. a ve specialties in twenty pages, Each » Bae og Hy il- 
time-saving Toei ¢. Contains special lustrated text ven condensed 
tools you need to perform specific operations Items are ¢ for quick refi 
3 w no adequ — tool exists, Catalog is punched for fing: 
. ng ved *Moore Crees Rats Gen- A separate page devoted to a description 
ra ding, Detroit 2, Michigan of the various of sale aids, Yankes 
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222 ‘WHAT PRICE QUALITY’ — 
Read how tion a should 
made and why, ** T P Beabauiry 
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1 —— Mad 
ndard Motor P roducta, Inc. M “18 
orthern Blvd. Long Island City 1, 8. ¥ 


22 oe FILTER SELECTION — ia. 

let explains proper selection of oil 
filters based on sew A.P.I. classifications, 
Gives important jatormotion on threat of 
crankcase water erage more, Bend 
ror Opengeins MB, walker Mfg. , Racine, 
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REPORT Qesromar reset veggie and 
consteneyes — of Exid 
tery 3 rw ge lect 


8. 16th , Phile- 
delphia 2, Pa. 
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650—Accelerator Depressor 


A detachable accelerator pedal d¢ 
pressor to hold engine rpm at the de- 
sired level for motor tune-up and 
rear wheel balancing has been in- 
troduced by John Bean Division, 1305 
S. Cedar St., Lansing 4, Mich 

The device may also be used for 
carburetor adjusting, motor warm-up, 


battery charging and automatic 
transmission adjusting, the manufac 
turer said, and is easily attached to 
a steering column bracket or dash 
board, It is adjustable from idle to 
full throttle setting 

Want more info? Use coupon on 

page 98 and you will get 


7) 


651—Cooling System Tester 


A tester for pressurized 

tems, which enables almost any; 
service station man, the manufacturer 
said, to find even internal leaks in a 
matter of minutes, ha been an 
nounced by Radiator Specialty Co., 
1700-1900 Dowd Rd Charlott ] 
N.C 

The “Pres-SURE-tit« a = 
called, operates on the theory that 
when a car is in a garage being 
checked, pressure escapes through on¢ 
or more leaks which become invisible 
without pressure. This unit brings the 
system up to its required pressur¢ 
thus enabling leaks to be pinpointed 

Want more info? Use 

page 98 and you will get it! 


( ooling 


coupon oT 


652—Fuel-Tank Valve 


A two-way fuel-tank valve 
ated by a dash control, permitting a 
change-over of fuel supply from one 
tank to another, has been introduced 
by The Weatherhead Co., 300 E. 13 1st 
St., Cleveland 8, Ohio 

The “Selectrol,” which may be used 
with gasoline or diesel fuel, i: 
furnished with control cable, mount 
ing bracket and all needed hardware 


opel 


It can be quickly and easily installed, 


according to the manufacturer, on the 
frame or firewall with ordinary tools 


SOUTHERN AUTOMOTIVE JOURNAL for February, 1955 


NEW PRODUCTS 


AND CATALOGS 


The dash control requires the drilling 
of only one hole for mounting 
Want more info? Use coupon on 
page 98 and you will get it! 


653—Panoramic Manual 


A 12-page illustrated booklet, No 
SG-30-C, describing removal and in 
stallation of panoramic windshields 
and backlights in '55 Chevrolets and 
Pontiacs is available to safety glass 
dealers and replacement shops 
through distributors of Libbey 
Owens-Ford Glass Co., Nicholas Bldg., 
roledo 3, Ohio. The manual is the lat 
est of a series of four instructien 
manuals covering installation of 
curved windshields in 1950-55 model 
of General Motors cars 

Want more info? Use coupon on 

page 98 and you will get it! 


(More New Products on page 102) 








a small item 
--e but mighty important 





Thermostats are small items—but 
don’t overlook them. Check the 
thermostat on every motor tune-up 
job. Then replace with a new Dole 
Thermostat. Your customer will 
thank you for the improved motor 
performance. He’ll be more likely 
to call again. 

Replacement thermostats have a 
big market millious of them 
every year. Be sure to get your 
share . .. and be sure you feature 





DOLE DV THERMOSTATS 


help restore smooth engine performance 


Dole Thermostats . “tops” in 


quality and performance for 30 
years. 


protec! your good name with another 


Control with Dole 


OLE 
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Get em all from one source-- 


WAGNER LOCKHEED BRAKE PARTS 
The most complete line on the market. Includes hard-to- 
find numbers not easily obtainable elsewhere. Every 
make and model of vehicle is covered. Parts are manu- 
factured for replacement use to the same specifications 
as parts used in complete assemblies for original 


WAGNER LOCKHEED BRAKE FLUID 
Chemically balanced to function dependably in all 
seasons and under all driving conditions. It surpasses 
S. A. E. specifications. 21 is for cars operating under 
moderate conditions. 21-B is for trucks, buses, and cars 
where a heavy-duty type fluid is recommended. Avail- 
able in 12 0oz., quart, gallon, 5-gallon, 30-gallon, and 
54-gallon containers. 


equipment. 


WAGNER UNIVERSAL NeoRol 
Operates automatically with the application of the 
brakes. By keeping the brakes applied it holds car firmly 
stopped on up grades, and also prevents cars equipped 
with automatic transmissions from creeping forward at 
stops. Brakes are released automatically the instant the 
accelerator is touched. 100% safe. Easy to install. 
Trouble-free performance. Only 1 unit to stock. 


EVER-SAFE BRAKE FLUID LEVEL INDICATOR 
Excellent safety device that every motorist will want. 
Glowing red light automatically turns on when fluid 
reaches ‘danger’ level. Prevents brake failure due to 
insufficient fluid. 3 sizes fit all makes of cars and trucks. 
Easy to install. A profitable, fast-selling accessory. 


Wasner *“““ 
. narne in brake service 


Want more facts? Use Reader Service Card Page 98 SOUTHERN AUTOMOTIVE JOURNAL for February, 1955 





your WAGNER jobber! 


BEV 


WAGNER CoMaX BRAKE LINING WAGNER LINED BRAKE SHOES 
Unsurpassed for quick, safe, smooth stops and extra Enables shop to save from V2 to 12 hours per brake 
long service life. Available in more than 100 width and job by eliminating time-consuming delining, cleaning and 
thickness combinations in internal rolls, external rolls, relining. Available for all passenger cars and some 
and block segments ...over 400 individual sets... over light trucks, with Wagner Brake Lining “bonded-on" 
350 block sizes. Also in slabs and shoe exchange sets. or “riveted-on” in both standard and over-size lining 
Coverage is complete for all vehicles. thicknesses. 


MASTER AND WHEEL CYLINDER REPAIR KITS 


This FL-450 unit includes a 

selected assortment of repair kits 

to cover a large number of cars 

and trucks. Kits are stocked in 

quantities to correspond with 

popularity of vehicle. Sturdy, 

colorful metal cabinet provides 

striking display and simplifies 

parts handling and inventory con- 

WAGNER STOP-LITE SWITCHES pty cereale + gl 
4%". Shipping weight 211 Ibs. 

Attractive display unit FL-334C holds a balanced stock 

of 20 top quality stop-lite switches. This gives you widest 

coverage for they are furnished in quantities according 

to the popularity of the models they cover. An 

excellent merchandiser! 


BOOST YOUR PROFITS BY BECOMING A 
WAGNER FRANCHISED DEALER 


o 
\\ focts 
fu eto oblige" 


o for on 


adm ountny 
Fill of eats sweeping the « 
progr? 
NAME 
Firm NAME 
ADORESS 


city 
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More New Products 
(Continued from page 99) 





654—Camber Tool 


A ball joint camber tool to decrease 
camber in a negative direction after 
shims are removed has been an- 
nounced by Horton Manufacturing 
Co., Inc., 1020 Hogan St., Jackson 
ville, Fla. 

Wheels or parts do not have to be 
removed, the announcement said, and 
excessive positive camber can be re 
moved in minutes. 

Want more info? Use coupon on 


655—Brake Parts Manual 


A 16-page illustrated hydraulic 
brake parts manual prepared in non- 
technical language, featuring step- 
by-step descriptions of servicing, 
bleeding and flushing procedures and 
instructions for rebuilding master and 
wheel cylinders, has been issued by 
the Thermoid Co., Whitehead Rd., 
Trenton, N. J. Brake fluid require- 
ments are completely listed and the 
hydraulic brake system operation 1: 
thoroughly explained, the announce 
ment said. This manual, No. HBP- 
100, is a companion-piece to the brake 
service reference book 

Want more info? Use coupon on 

page 98 and you will get it! 


656—Portable Tire Truer 


An “On-a-Car” portable tire truer 
capable of handling passenger-car 
and truck tires up to and including 
9:00 x 20 without having to change 
any belts, pulleys or cutters and e 
quipped with an out-of-round indi 


page 98 and you will get it! 








cator, has been introduced by Bear 
Manufacturing Co., 2016 Fifth Ave., 
Rock Island, Ill 

The truer features a tilting blade 
principle, adjustable control and a 
built-in vacuum unit to collect dust 
The machine can be moved from one 
wheel to another quickly and easily 
on the built-in rubber wheels 

Want more info? Use coupon on 

page 98 and you will get it! 


‘a A ial re | r e UW ~~ 657—Pressure Cleaner Catalog 
An eight-page illustrated catalog 
describing the uses of its high-pres 


sure combination cleaner and con 
taining charts on cost comparisen, 


a operating and specifications has been 
issued by Malsbary Manufacturing 
Co., 845 92nd Ave., Oakland 3, Calif 


Included are descriptions of the 

pumping system, reverse blowdown, 

steam gun and diaphragm pump 
Want more info? Use coupon on 
page 98 and you will get it! 


a s s ) 
Ignition Specialists Know 
THE FULL QUALITY 
THE FULL VALUE— 














For more than 33 years the name 
“Andrews” has meant top perform- 
658—Hardware Assortments 


Assortments of USS hex nuts, SAE 


ance in ignition replacement parts. De- 

signed to meet rigid requirements of 

the replacement trade in quality and hex nuts, flat washers, lock washer: 
cotterpins, sheet metal screws, stove 


value, these parts, wire and cables, bolts and nuts and wood screws, 
packaged in transparent plastic con 


have won wide acceptance the world va-33 tainers with metal lids and bottom 


over. Keep your customers satisfied by D-150H 
using Andrews Ignition Parts on those 
service jobs. 
CS ee | 
wp 


c-9l 


ORDER FROM YOUR JOBBER 


Andreus 


, ver and heavy cardboard dividers, havé 
Wraay been introduced by Dorman Products, 
Inc 


, 1004 Sycamore St., Cincinnati 2, 
Ohio. All parts are cadmium plated 
Sesthweetern Representative: Want more info? Use coupon on 


LYNN & HEMPHILL page 98 and you will get it! 


ag ag ed (More New Products on page 106) 


ST. LOUIS, MO. 


Southeastern Representative: 


LAWRENCE M. HIRSIG & COMPANY 


American National Bank Building 
Jecksonville 7, Florida 
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Car owners come back 


for MARFAK 


chassic lubrication! 


Continuous advertising, like this, reaches 
millions of car owners month after month. So — 
all over America, motorists try Marfak ... like 
Martak ... keep coming back to Texaco Deal- 
ers for more Marfak . .. It’s a terrific customer- 
builder ... and a powerful sales-builder in other 
departments and for TBA items. 

’ ° os! 45 Here is another example of how we hel 
F r car feels like this eee its time keep business coming to Texaco Dealers in 
you all 48 states...with outstanding products... 


for MARFAK chassis lubrication and sales-making advertising and promotion. 


THE TEXAS COMPANY 

















ill be “pillow soft” 


lasting Marfak lubri- MILLIONS know 
MARFAK... 


Your fall driving W 


the job longer. It's specially made to resist 


jar-out, wash-out, squeeze-out. So you enjoy 
sneethet going for 1,000 miles or more Mose tee 
Drive in for longer lasting Mar{ak lubrica- 


tion — today! See your Texaco Dealer, the 556 1 
best friend your car bas ever bad. - “= 


TEXACO. DEALERS pounds of 
in all 48 states MARFAK - 


been sold! 











dint 
Products ore also distributed 1" Canoda on 
co Pr 
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NEVER BEFORE! 


Con-Pet 


SALES CENTER 


Requires only 17x22 inches of floor space 


Put yourself in business with this new, complete 
Car-Pet department, for an investment of $53.10. 
Everything is included to increase your sales and 
profits. The Car-Pet Sales Center sells, displays and 
stocks. You receive a carefully selected assortment of 
30 Car-Pets in 11 Colorama colors; a sturdy, non- 
corrosive metal display rack; a color guide of all 
eleven colors attached to the display, and a complete 
merchandising program to build permanent, repeat 


profits. 


Each colorama-styled Car-Pet is individually pack- 
aged in permanent, transparent plastic that protects 
from dust and handling. Car-Pets can’t be soiled 


can't be damaged. 


And your only investment is $53.10. A single turn- 
over earns for you $35.40 in gross profit—66%440 of 
your original investment! Fill out the coupon on 
the opposite page and we'll rush you complete infor- 
mation on how a Car-Pet Sales Center can turn 17 x 22 


inches into your most profitable floor space, 


Car-Pet—an all-star attraction on 


any dealer’s floor! 95 
$9 LIST PRICE 


Car mats have been growing in popularity every year. But never before has 
one been offered to equal Car-Pet. Colorama-styled of vinyl plastic perma- 
nently fused to Thana Foam Latex, they’re available in 11 high styled colors 
—both pastels and deep shades. These colors are locked-in—they can’t fade. 
Thana Foam Latex grips the car floor. Car-Pet is truly “always under foot.” 
Floor Topper Colorama Styled Car-Pet: Medium Dark Blue, Medium Dark Green, Pastel 


Blue, Pastel Green, Citrus Yellow, Turquoise, Silver Gray, Salmon Pink, 


Always Under foot” Snow-White, Flame Red, Jet Black. 
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To Build Sales and Profits 


NEVER 
BEFORE! 


SALES CENTER 
Shipped complete in a single package 


Take your choice of three selected assortments in 

the famous Cushion Topper color range: 

1. 8 standard Cushion Toppers, 

2. 6 standard Cushion Toppers and 2 of the bril- 
liant new Saran Plastic Toppers, or 





Be 8 Saran Plastic Toppers in lovely pastel shades. 








Fach Cushion Topper Sales Center includes a strong 





metal display rack that displays 6 and stocks an addi- 
tional 6 Cushion Toppers, a sample swatch book, 
ha Be Ad oe envelope stuffers, a wall banner, a window streamer, 


ae ; ‘ied a complete merchandising assortment to build con- 


Bie eet, P ‘ 
ye ete ys hs ot 4 
ON aa a eg en, > tinuing profits. Fill out the coupon. Take advantage 
Na . he A . 4, he 
_ ae oer er) of 7 


of these automatic sales and profits today. 


The new Saran Plastic Cushion Topper in gay pastel shades 


Now! Just what your customers have been waiting for—the new Saran 
Plastic Cushion Topper, available in pastel red, pastel blue, and pastel 
green. It combines all of the famous features of Cushion Topper with 
those of Saran Plastic. Colors are locked-in—they can’t fade. Saran 
Toppers wipe clean with a damp cloth, There are no soft fibres to absorb 
stains or moisture. And Cushion Toppers’ method of fusing Saran Plastic 
to Thana Foam Latex retains the breathing quality and keeps the cushion 
cool and comfortable, even in the hottest weather, Saran Plastic Cushion ty 
Toppers are available with the Sales Centers. Place this Cushion Topper 
merchandising unit on your sales floor now! Fill out the coupon below. 


be - = = 


CRES] k THE CREST COMPANY 
5735 Cass Avenue, Detroit 2, Michigan 


Please rush me complete details on 


if 
[}) Car-Pet Sales Center [jCushion Topper Sales Center 


CUSHION COVER Adee 


ipl, Company Name 
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More New Products 
(Continued from page 102) 





659—Hydraulic Jack 


A portable twin-lift 14%-ton hy 
draulic jaek weighing 94 |bs., featur- 
ing lifting arms that are adjustable 
from 9” to 40” lifting width and a 
load-carrying top cap which can be 
used for abnormal lifting jobs, has 
been announced by Milwaukee Hy- 
draulic Products Corp., 800 S. 108th 
St., Milwaukee 14, Wis 

The jack, which has a positive safe 
ty stop at the top of the lift, requires 
35% less handle effort, according to 
the manufacturer, for uniform lifting 


throughout the entire range. The hy- 
draulic post has eight guide rollers 
and the hydraulic piston is fitted 
with O-ring oil seals. 
Want more info? Use coupon on 
page 98 and you will get it! 


660—Ratcheting ‘Box Wrench 


An alloy steel ratcheting box 
wrench to facilitate removal of un- 
der-the-chassis oil filters on the 1955 
Ford, Lincoln, Mercury and General 
Motors automobiles has been devel- 
oped by Owatonna Tool Co., 306 N 
Cedar St., Owatonna, Mich. 

The 12-point ratcheting box open- 
ing permits easy application on hard 
to-reach nuts, the announcement 
said, and saves half the time on this 
job. The wrench is 8” long with 





Volts 


NOTE THESE 


aA truly fast charger for 12-volt 


botteries — unequalled for simplicity 


2. Convenient as a booster for 


starting cars with “flat” batteries 


extra 


3. Place charger inside car 


long leads will always reach battery 


26th Yeo 


3410 West 67th Street - 


CHARGALYZER $198.00 
d 10 Second Ano 


model awk 
fos ¢ —— “ 4, 100 Amps of 
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en cac “Cell Bolonce h 2 
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of Battery Che 


McCOLPIN-CHRISTI 


Los Angeles 43, California 


TEL, 


0 


Model QWM 
30 amps on 6 v. 
30 amps on [2 v. 


FEATURES! 


4. Reliable overload protection 
against reversed connections, wrong 


voltage selection, shorts of grounds 
5. Weatherproof cabinet, rugged, 
lightweight, compact size one year 


Underwriters’ Approved 


warranty 


ger Manulacturing 


E CORP. 


R $149.50 


© Volts. 80 Amps 


MODEL aw FAST CHARGE 
100 An PS on 

12 

2 Volts Unequalied ¢ 
. 'y and effic eon re 
elt Adjusting Ch Ag 
fem saves ¢ ra 
and 


Hn ple 


_ me, reduces erro, 
Protects battery ©, 
ne 
‘ my Coast to , ” 
. all O08 servi 
7S O4 equipment ” 


a 


year 


— 











openings of %” and 34” at either end 
Want more info? Use coupon on 
page 98 and you will get it! 


661—Chrome-Like Molding 


A flexible chrome-like molding for 
covering and _ protecting exposed 
edges on cars, featuring an inside 
channel with a pressure-sensitive ad- 
hesive, has been introduced by Glass 


Laboratories, Inc., 65th St. at 9th 
Ave., Brooklyn 20, N. Y 
Called Super-Silvatrim, the prod- 
uct is said to hold firmly to the edge 
on which applied 
Want more info? 
page 98 and you 


662—Brake Sand Trap 


A hydraulic brake sand trap for in 
stallation between the master cylin 
der and the vacuum booster or whee! 
cylinders has been announced by 
Horton Manufacturing Co., Inc., 1020 
Hogan St., Jacksonville, Fla 

The filter which can be cleaned, 
reportedly prevent the booster from 
clogging from sand or foreign matter 
and filter dirt that may enter through 
the breather port 

Want info? Use coupon on 

page 98 will get it! 


663—Oil Ring 


A self-expanding oil ring, which 
combines the spring and spacer in 
one piece and permits uniform con- 
tact with irregular cylinders as well 
as conventional and bottomless piston 
grooves, has been developed by Per- 
fect Circle Corp., 522 S. Washington 
St., Hagerstown, Ind 

The ring has 110 individual spring 
(3%” diameter) exerting § side 


Use coupon on 
will get it! 


more 


and you 


and 


radial pressure against chrome- 
plated rails to seal the sides and face 
of the ring. Constant movement of 
each spring retards accumulation of 
carbon 
Want more info? Use coupon on 
page 98 and you will get it! 
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664—Power Brake Kits 


Power brake kits for popular ’55 
cars, featuring preflared steel tubing 
to save installation time, have been 
announced by Bendix Products Di 
vision, Bendix Aviation Corp., 401 
Bendix Dr., South Bend 20, Ind 

The kits contain advancements in 
packaging and installation technique, 


according to the manufacturer, which 

make installation easy and quick for 

even an inexperienced mechanic 
Want more info? Use coupon on 
page 98 and you will get it! 


665—Truck-Axle Tool 


A tool to remove or install truck 
axle tubes without removing axle 
housings on opposite wheels has been 
announced by the Jergens Tool Spe 
cialty Co., 712 E. 163rd St., Cleveland, 
Ohio 

The unit, which is equipped with a 
100-ton straight-pull jack and various 
adapters, will permit changing of al- 
most any model of truck axle, the 
manufacturer said, in approximately 
1% hours. All screws and adapters 
are of heat-treated alloy steel 

Want more info? Use coupon on 

page 98 and you will get it! 


666—Electric Wrenches 


Electric impact wrenches’ which 
may be used for nut running, drilling, 
loosening frozen nuts or extricating 
broken studs have been announced by 
Albertson & Co., Inc., 3100 Lowell 
Ave., Sioux City, Iowa 

The wrenches feature reverse cap 
switch locks to prevent reversing 


while the switches are on, thus elimi 
nating a common cause of burned 
commutators, brushes and _ switch 
contacts. The tools operate at 3.5-4.5 
amperes on 115 volts, AC or DC. Im- 
pacts are 2,000 per minute, the an- 
nouncement said. 

Want more info? Use coupon on 

page 98 and you will get it! 





Py Eee oh s&s BO eel) 


Pvuc.iT 
TIREPAIR KIT 





& Approved by Manufacturers of Tube- 
less Tires, this specially designed Bowes 
equipment will enable you to make sure, 
safe, satisfactory repairs on Tubeless 
Tires 

The result of months of experiment 
and actual tests and backed by our many 
years of successful experience in the Tire 
repair field we are proud to offer to you 


this outstanding development. 


ALSO AN INDISPENSABLE AID 
IN STANDARD TIRE SERVICE 


You will find this same equipment equally 
valuable for standard tires. If you just 
repair the tube you are missing a lot of 
easy profit possibilities. With this equip 
ment it is easy to sell the customer a 


minor casing repair. 


BOWES “SEAL FAST” CORPORATION, INDIANAPOLIS 7, INDIANA 
BOWES PACIFIC CORP., RIVERSIDE, CALIFORNIA 
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The TULDEX is an entirely new idea for 
protecting and locating tools. It was de- 
signed particularly for the master mechanic 
who appreciates and wants the best of 
care and protection for his equipment. 
Saves those many hours that are lost 
hunting for a misplaced tool 

Six tool holding panels, 12” x 20”, are 
made of tempered, perforated hardboard 
and move on separate tracks with geared, 
self-lubricating nylon bearings. Doors 
swing completely out of the way when 
open. Panels and doors together have 
more than 24 square feet of tool storage 
area— twice as much as most tool chests! 
Top and bottom locks are built-in 

The cabinet of heavy steel is finished 
in attractive blue and grey baked enamel 
and is grease proof. The big drawer is 
just right for power tools or bulky items 
You can place the Tuldex on a bench, 
hang it on a wall or mount it on top of a 
portable Huot Porta-Cab. Overall size: 
29° x 26" x 13%’ 

Werehouse Stocks 
Carried in Dallas. 


Made by America's leading manufacturer of 
** Modern tool storage systems for modern tools.” 





HUOT MANUFACTURING CO. 
587 Neo. Wheeler St., St. Paul 4, Minn. 


Weat more facts? Use Reader Service Card Page 98 





667—Brake Cylinders 


A line of hydraulic brake cylinders 
made of steel alloy castings with mi- 
cromatically honed walls has been 
announced by Master Parts Division, 
Airtex Products, Inc., Fairfield, Il] 


. 


The rubber parts are of gum-base 
rubber, said to be impervious to brake 
fluids. 

Want more info? Use coupon on 

page 98 and you will get it! 


668—Bead Expander 


A pneumatic bead expander, said 
to fit most sizes of tubeless tires and 
to operate from any standard air 
supply, has been announced by Sals 
bury Corp., 1161 E. Florence Ave., 
Los Angeles 1, Calif. 

The tool, which is claimed to op 
erate quickly and easily, consists of 


POH ft W¥ FYVTVRL LAMAN 


a flat clockspring steel band and a 
pneumatic cylinder. 
Want more info? Use coupon on 
page 98 and you will get it! 


669—Hydraulic Jack 


A four-ton hydraulic jack for cars, 
trucks, and buses, featuring a pow 
er arm which raises to any desired 
position between 4” and 24” in one 
stroke, the manufacturer said, is a 
vailable from K. R. Wilson, Inc., Ar 
cade, N. Y 

After the jack is positioned under 
the vehicle, one movement of the 
handle will bring the rest pad to axle 
height and light pumping strokes will 
then raise the vehicle to working 
height, the announcement said. The 
unit, which is constructed of heavy 
steel frame members, has a tamper 
proof safety valve and fingertip con 
trols located in the handle for easy 
handling. 

Want more info? Use coupon on 

page 98 and you will get it! 


670—Bumper Bolt 


A tool steel, inc-plated, rust-proof 
bumper bolt for towing and tieing 
bulky items to cars has been devel- 
oped by C&K Co., Inc., Box 68, Shel- 
ton, Conn. 

The bolts, which are bolted through 
the bolt hole to the bumper bracket, 
nave an 11/16” “eye” in bolt head 

Want more info? Use coupon on 

page 98 and you will get it! 


671—Cylinder Kits 


Two wheel cylinder kits designed 
for replacement on one- or two-piece 
Chrysler pistons have been an- 
nounced by Eis Automotive Corp., N 
Main and High Sts., Middletown, 
Conn. 














Kits are made for one- and two- 
piece pistons and cylinders that are 
still serviceable. 

Want more info? Use coupon on 

page 98 and you will get it! 


672—Booster Cable 


An emergency booster cable set for 
service station, fleet shop, farm or 
passenger-car service, featuring solid 
copper speed clamps delivering up to 
200 amps, has been introduced by 
Belden Manufacturing Co., 4647 W. 
Van Buren St., Chicago 44, Ill 

Clamp handles are colored to dis 
tinguish positive from negative 
cables. Belden No. 7589 includes two 
flexible eight-foot cables made of 
welding cable 

Want more info? Use coupon on 

page 98 and you will get it! 


673—Cap Merchandiser 


A 21” high cap merchandiser for 
wall or counter, equipped with 48 
gas, locking gas, radiator and pres 
sure caps, application chart and sug- 
gested prices, is available from Stant 


—_— 


Manufacturing Co., Inc., 1620 Colum- 
bia Ave., Connersville, Ind 

Stock may be expanded and pro 
vision made for separate stock of 
gas and radiator caps 

Want more info? Use coupon on 

page 98 and you will get it! 
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*"COLEDOX” Reg. U.S. Pat. OF 
**""TRI-LOY’ TM. Reg. opp’d for 


That Increase Battery Life 50% 


TRI-LOY**is an exclusive new PRICE formula, produced 


in our own smelting plant, that is now used in casting all 
Thor grids. It increases battery life by 50% or more 
because it prevents corrosion caused by over-charging .. . 
the greatest single cause of battery failure today. 
COLEDOX* is another exclusive PRICE development. 
This special oxide yields higher capacities, increases shelf 
life and improves zero starting by 20% or more 
DOUBLE INSULATION: Top lines in all groups of Thor 
Batteries are double insulated with high grade wood sepa- 
rators and glass fibre retainer mats, which greatly prolong 
battery life. 

IMPROVED CONTAINERS: The latest types of hard 
rubber and plastic containers are available. These provide 
maximum protection against heat, cold, vibration, impact, 
leakage and acid corrosion... greatly increasing battery life. 
NEW CELL COVERS: Developed and produced by our 
own Rubber Division, they insure the greatest possible 
resistance to breakage. 

NEW SEALING COMPOUND: The same compound 
developed for and specified by the Armed Services to with- 
stand extremes of both heat and cold. 

SPECIAL GRID FEET: These provide extra space below 
the grids to safeguard against premature failure from short 
circuits, 


Are you getting these top quality features from your present 
supplier? Get the complete facts about the famous Thor line... 
backed by 35 years of experience in building fine batteries. 
Write today. 





674—Engine Stand 


An engine stand which can rotate 
the work through 360° and be stopped 
in the desired position, enabling one 
man to handle heavy engines, ha 
been announced by K. R. Wilson, 
Inc., Arcade, N. Y 

Also available is a gear drive kit 
which converts the stand, without 
machine work, to a gear drive ar 
rangement. The conversion can be 
made in less than five minutes, the 
manufacturer said 

Want more info? Use coupon on 

page 98 and you will get it! 


675—Battery Servicers 


Its 1955 line of battery service 
equipment, including an automatic 
charger and tester, portable fast 
chargers and two testers, have been 
announced by the Exide Automotive 
Division of The Electric Storage Bat 
tery Co., 42 S. 15th St., Philadelphia 
2, Pa. 

The automatic charger and tester 
(pictured here), which charges six- 
volt batteries at 100 amperes and 12 





volt batteries at 50 amperes, accurate 
ly determines, the manufacturer said, 
the exact condition of the battery 
after the fast charge 

A portable fast charger is offered 
in two sizes. All their fast chargers, 
except a 75-ampere portable, have 
temperature-compensated electronic 
control which is actuated by battery 
and ambient temperatures. The EX- 
93 and EX-94 “check charge” testers 
may be operated on batteries in the 
car for state of charge and condition 
They feature a patented scale and 
test method. One includes facilities 
for testing regulator voltage 

Want more info? Use coupon on 

page 98 and you will get it! 


676—Frame, Axle Straightener 


Several models of a heavy-duty 
frame and axle straightener, said to 
enable one man to handle all opera- 
tions with an unobstructed view of 
the work area, have been added to 
the line of John Bean Division, Food 
Machinery & Chemical Corp., 1305 S 
Cedar St., Lansing 4, Mich 

The straightener is available in 
raised or pit models and can be used 
with any pertable aligning equip- 
ment, the manufacturer sadd. 

Want more info? Use coupon on 

page 98 and you will get it! 


677—Wheel Cover 


A one-piece wheel cover for the 
1954 Chevrolet which is interchange- 
able with original equipment covers 
with standard 15” wheels is available 


from Namsco, Inc., 333 3lst Ave., 
Bellwood, III. 

The cover, which is chrome-plated 
over nickel, features springs to pre- 
vent slipping, turning or squeaking 

Want more info? Use coupon on 

page 98 and you will get it! 


678—Contact Points 


“Ventilated” heavy-duty contact 
points said to assure quicker heat dis- 
sipation and increased resistance to 
burning or pitting have been intro- 
duced by American Motor Products 
Co., Fond du Lac, Wis 

The points feature heavy-duty 


tungsten discs and are available in 
sets to fit Ford, Auto-Lite and Delco- 
Remy ignition systems 
Want more info? Use coupon on 
page 98 and you will get it! 


679—Tubeless Tire Clip 


A spring-steel clip designed to give 
a tailor-made fit to tubeless tires has 
been intro 
duced by 
Snugl Wheel 
Weight Mfg 
Co., 824 E 
Elm St., Ko- 
komo, Ind 
e The clip is 
contoured to fit tubeless rims and is 
dove-tailed on both ends inside and 
outside the lead to hold weight firm 
ly 
Want more info? Use coupon on 
page 98 and you will get it! 


680—Safety Belt 


An automobile seat belt of airline 
type design of nylon webbing with 
a tensile strength of 3,600 Ibs. is be 
ing manufactured by Rupert Para 
chute Co., Pal-waukee Airport, 
Wheeling, Il 

A self-cinching buckle fastens and 
releases by a spring-loaded tongue 
The belts fasten to the floor or frame 
of the car and the straps are placed 
between the back cushion and seat 

Want more info? Use coupon on 

page 98 and you will get it! 


681—Air Filters 


A line of dry-type Micronic air 
filters which eliminate, the manu 
facturer claimed, oil pullover, prob- 
lems of off-level operation and déffi 
cult cleaning, has been introduced 
by Purolator Products, Inc., 970 New 
Brunswick Ave., Rahway, N. J 

Because the filter offers little re 
sistance to air flow, it reduces pre: 
sure drop to a minimum, keeps en- 
gine power at maximum and reduce: 
fuel consumption, according to the 
announcement 

Want more info? Use coupon on 

page 98 and you will get it! 


682—Exhaust Extensions 


Two exhaust extensions for low 
slung cars, flattened on the end to 
prevent scraping of the road on high 
centers, inclines, steep grades, etc., 
have been announced by Richlite 


Manufacturing Co., 2326 Indiana 
Ave., Chicago 16, Ill 

The extensions, which fit 
popular cars, are chrome-plated and 
constructed of heavy-duty welded 
tubing 

Want more info? Use coupon on 

page 98 and you will get it! 


most 


683—Air Brake Diaphragm 


A truck and bus air brake dia 
phragm made of a combination of 
neoprene and nylon neoprene for 
resistance to oil, abrasion and heat, 
and nylon for strength has been 
introduced by Thermoid Co., 400 
Whitehead Rd., Trenton, N. J 

It features a double air seal for 
greater protection against air leakage 
caused by uneven tightening of bolts 
The construction of the diaphragm 
is said to prevent blowouts, oil de 


terioration, fatigue cracks and fail 
ure from improper brake adjust 
ment 

The toughness of neoprene combats 
excessive wear due to constant flex 
ing in contact with rust particles 
which develop in the air chamber, 
the manufacturer said, and the ne 
oprene is reinforced by a heavy-duty 
nylon fabric which increases tensile 
strength and gives extra resistance 
to failure due to the constant flexing 
action. It is also claimed to resist the 
deteriorating effects of heat from 
nearby exhaust pipes. 

Want more info? Use coupon on 

page 98 and you will get it! 
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Rings — _YVES ! 
Kr”: Teamed with . . 


ons The PE PEDRICK 





Prevents oil pumping, yet 
meters proper lubrication to 


cylinder walls 


ALMOST TRIPLE OIL 
DRAINAGE WITH 22 TIMES 
MORE OPEN AREA 





CHROME FACED FOR FAR 
LONGER LIFE. RESISTS 
ABRASION AND SCUFFING 





IN ENGINEERED FORMFLEX 
CHROME SETS GUARANTEED 
TO OUT-LAST, OUT- 
PERFORM ALL OTHER 
PISTON RINGS. 





WILKENING MANUFACTURING CO, 
PHILADELPHIA 42, PA. 
ia Coneda: Wilkening Manufacturing Co. (Canada) Ltd., Toronto 
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1951-55 
and Chrysler cars, 
tion 
proximately 
nounced by the 
Chrysler 


brake ] 
with vy 
nections 
the factory said 
included 


684—Power Brake Package 


brake package for 
Dodge, DeSot« 
featuring installa 
shop tools in ap 
been an 
Part Division 
Detroit 31, Mich 
placed on the 
disclosed that 


powel! 


A MoPar power 
Plymouth, 


with ordinary 
two hours, ha 


Corp., 
The unit, which wa 
market after surveys 
a‘ of car owner: desire 
bolted to the car fram« 
acuum and hydraulic line con 
to complete the installation 
Installographs are 
each unit 
info? Use 


will get it! 


with 
wore 
and 


Want 
page 98 


coupon on 


you 


685—Garage-Wall Protector 


buffer 
and 


h] 


steel garage-wall 
damage to cars 


A spring 
to prevent 





New TUNG-SOL All 


VISION-A 


IMPROVED BEAM PROVIDES 
BETTER VISIBILITY 


» Aid Headlamp emits letle serey light —« 
sual beam level Drwers con see ber 
further mm good weather The lighe 


VISION-AID HEADLAMP is the most power- 
ful and the safest headlamp ever developed 
Light output has been increased by raising the 
lower beam wattage from 35 to 40 and the 
upper beam from 45 to 50 watts 


VISION-AID HEADLAMP provides 23 per 
cent more light on the low beam and 26 per 
cent more light on the high beam 


VISION-AID HEADLAMP projects the pass 
ing beam up to 80 feet farther ahead, but more 
to the right, at the same time reducing the 
amount of light directed toward an approach 


ing vehicle 


VISION-AID HEADLAMP produces less un 
controlled light, thereby reducing the light 
reflected back at the driver from fog, rain, dust 
or snow encountered in bad weather 


Want more facts? Use Reader Service Card Page 98 


Glass Sealed Beam 
D HEADLAMP 


Two TYPES 
5040 fer 6 volts 
for 12 volts 


ay 


rffer this 
customets 
D HEAD 


Be the first in your community & 
new and safer headlamys 

Order Tung Sol VISION 
LAMPS from your jobber today 











been in 
760 


while parking ha 
troduced by Tuthill Spring Co., 
W. Polk St ae a 7, Ill 

The “Protect- Wall” kit con- 
tains three om Se steel curved 
prings which are bolted to the 
garage-wall studding, an adjustable 
two-piece steel crossbar that 1s 
fastened to the springs with U-bolts 
at any desired height to meet the 
bumper of the car, necessary lag 
screws, U-bolts and instructions. The 
springs are painted black, while the 
crossbar i finished in aluminum 
paint for maximum light reflection 
The device can be used in com 
mercial or private garages and in 
tations 
info? Use 
will 


Zarages 


crvice 
Want 
page YS 


686—Vacuum Cleaner 


An air-operated vacuum cleaner for 
either wet or dry pick-up, featuring 
an absence of electrical parts which 
eliminates chances of short circuits 
or shocks in wet areas, has been an 
nounced by M-M-A, Inc., 53 N. Duke 
St., Lancaster 3, Pa. The cleaner 
weighs less than 1% Ibs. and can be 
connected to large receptacles such 
as drums. 

Want more info? 

page 98 and 


687—Automatic 


tubeless tire inflator 
which stops air flow at preset pres 
sure and holds pressure at 50 lbs 
while a tire is inspected for leaks has 
been announced by Barmotive Prod 
ucts, Inc 440 Peralta St., San 
Leandro, Calif The inflator is 
equipped with a grip chuck which 
is locked on the valve stem after 
the tire is on the rim and the valve 
core is removed 
Want more info? 
page 98 and you 


688—Wheel Alignment Set 


A portable wheel alignment set 
occupying minimum shop Space, but 
featuring toe-in gauge, caster, cam 
ber and kingpin inclination gauge, 
wheel turntables and a display-stor 
age board, has been announced by 
John Bean Division, Food Machinery 
& Chemical Corp., 1305 S. Cedar St 
Lansing 4, Mich 

The toe-in gauge, 
84” width, scribes a line from either 
front or rear of tire and allows quick 
checking of rear wheel toe-in due to 
bent axle housing. The caster, can 
ber and kingpin inclination gauge 
self-calculating 

Want more info? Use 

page 98 and you will ge 


coupon on 


get it! 


more 


and you 


Use coupon on 


you will get it! 


Inflator 


An automatic 


Use coupon on 


will get it! 


adjustable to an 


couUupo 
f 


689—Battery Carton 


A dispos 
electrolyte, 
batteries fresh 
er’s inventory 
ales turnover, ha 


able carton for Dpattery 
which is reported to keep 
regardle of a deal 
problems or normal 
been developed b 
Willard Storage Battery Co., 246 F 
3lst St., Cleveland, Ohio 

The lightweight cont 
has a plastic liner claims 
pervious to the sulphuric 
electrolyte, ji ealed in a 
plastic wrapper 

Want info? Use 

page YS 
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FREE 


(FOR A LIMITED TIME ONLY) 


12 Pints of Du Pont N27” Polish $12 List 
OR 

16 12-02. Du Pont ‘cow Brake Fluid *16 ist aa 

with every b-case purchase of these 


CLEANSE 7] 








on 


ina Du Pont N? 7 Products + *& = 


as oo 


For appearance and performance 


—— 

aU PON Sittin o ) i" Dp 
esvense “se o Du Pont No. ‘7’ Products give 
CLEANER ; <a | you one popular, nationally adver 
tised line. Now an even better deal! 


Call your supplier today 


Free displays help you cash in on Du Pont's nation- 
ally advertised Spring Drain-Out Program 

Your customers will soon be reading about the Du Pont 
Spring Drain-Out Program in LIFE and THE SATURDAY 
EVENING POST. Make sure they know you offer this profit 

able service. Free window posters packed in cases of merchan 


dise. Order now! 


DU PONT N° 7, PRODUCTS 


From Chemical Research .*< For Easier Car Care BETTER THINGS FOR BETTER LIVING 


THROUGH CHEAMSTRY 
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PACKARD PRESENTS... 


G0 ew Care 
Great [ew 


THE NEW PACKARD... 


Macha 


In a series of advertisements that have 
been appearing in automotive trade 
publications you’ ve been reading about 
the New Packard Program. You've 
read about the new plants, increased 
facilities and resources... and the op- 
portunities created by Packard’s new 
Dealer-Factory Relations Program. 


Here in the New Packard and 1955 
Clipper are the results of more than 
two years’ intensive planning ... two 
great automobiles now being shown 
for the first time throughout America 

the fulfillment of a promise to 
give the American public a new 
choice in fine cars. 


The challenge of making this dream 
come true attracted the most able 


Went more facts? Use Reader Service Card Page 98 


men from every segment of the 
industry. They joined forces with 
the proud craftsmen and _ brilliant 
production engineers who have made 
precision workmanship and creative 
engineering a Packard tradition. 
Modern factories, with the latest and 
best in automatic equipment, were 
acquired. Packard and Studebaker 
pooled their skills to build cars of 
individually distinctive quality in 
every price field. We believe there 
is a large and important market for 
these cars. 

There are still opportunities in a 
few selected areas to associate yourself 
with an organization that will be 
making automotive sales history in 
the months that lie ahead! 


PACK AR D 
STUDEBAKER -Pac kK 
DETROIT 32, 
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@ TORSION-LEVEL SUSPENSION RIDE 


@ WORLD’S MOST POWERFUL V-8 ENGINES — 
260 AND 275 HORSEPOWER 


TWIN ULTRAMATIC TRANSMISSION 


ADVANCED GRACEFUL STYLING 


And another great line... the 1955 CLIPPER! 





For those who want individuality in a medium-priced car 


D a VW a Ss | Oo Pe ENJOY “TV READER'S DIGEST’ ABC-TV NETWORK 


See your sewspape: ler time and station 


ARD CorRPORATION 
MICHIGAN 
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TIME SAVERS 











Stopping Oil Leakage 
On Studebaker 


gemeren you have experienced 
trouble in stopping oil leakage 
around the valve doors of the 
Studebaker Champion engine. 
Actually the trouble is caused by 
oil oozing through the six little 
holes that are beneath the gasket 
on the lower flange of each valve 
door opening. 

This pressure against the gasket 
can be stopped quite easily. Simply 
take a couple of 20-penny nails and 
cut into 12 pieces, each %” long. 
These pieces will fit snugly into 
the troublesome holes, and will 
completely stop oil leakage.—E. L. 
Fleming, Service Manager, Shelton 
Motor Co., Inc., Concord, North 
Carolina. 


Making Container to Keep 
Bearing Caps Straight 


7 SAVE time and avoid mixing 
rods and caps while working on 
a motor, I have taken an eight-hole 
muffin pan and numbered the 


holes to match the cylinders. I take 
all the caps off and place them in 
their proper places in the pan and 
push all the rods and pistons up. I 
put them in a piston rack that is 


ko) eS 


=> ‘ 


numbered for each piston. The 
caps can be taken out for inspec- 
tion and cleaning and be put back 
under the car where they are ready 
for reassembly. This time 
and there is no chance of a mix-up 

Arthur Kay, Sitton Buick Com- 
pany, Greenville, South Carolina 


Saves 


Putting Six-Volt Extras 
On 12-Volt Cars 


T° INSTALL six-volt accessories 
such as radios, heaters, siren 

fog, spot or back-up lights on cars 
having 12-volt systems, we simply 
install an ailigator clip on the 
positive lead of the accessory and 
connect it to the center cell con- 
necting strap of the 12-volt bat- 
tery.—Arthur Kay, Sitton Buick 
Company, Greenville, S.C 





MORE PROFIT, QUICKER DELIVERY 


_with your own WINONA CRANKSHAFT GRINDER! 


The Winona Crankshaft Grinder is a pre- 
cision tool for grinding rod journals with- 
out removing the crankshaft, or for 


removal of crankshaft and grinding of both 
main and rod journals in your lathe or in 


You'll have better control of your price 
and delivery, and the cost is only a frac- 
tion of that for heavy grinding equipment. 


the Winona Crankshaft Grinding Stand. 


Crankshaft Grinding 
Stend Complete With 2 
Grinders $1,423.54° 
Stend Only $770.09". 


INTHEBLOK Grinder Complete Less 
Drive Unit $333.27 *. Rear Wheel Drive 
Unit $113.07°. Fiywheel Drive for all 
models including Dynefiow, Hydra- 


Alse INTHEROD Insert and Rod Boring Machine; Parts Cleaner; matic, etc. $93.95" 


Feather Touch Valve Seat Grinder; Universal Press 
"All Prices F.0.8. Winona. 


WINONA TOOL MFG. CO. 
WINONA, MINN., U.S.A. 


Export Offices: 238 Main St. 
Cambridge, Maoss., U.S.A, 


Cable Address: 
McKim, Beston 
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GOOD 
IDEA? 


GOT A 
will be paid for every 
time - saver or shop 


short - cut accepted 


for publication in this section. 
A photo or rough sketch will 
make your idea more valuable. 
Only original items, not previ- 
ously published, offered for our 
exclusive use, can be consid- 
ered. Send them to: Southern 
Automotive Journal, 806 Peach- 
tree St., N. E., Atlanta 5, Ga. 











Freeing Hands to Attach 
Booster Pump Diaphragm 


Wm attaching the booster 
pump diaphragm to the un- 
seen operating link, it is a great 
advantage to be able to use both 
hands for the job. On pumps with 
sufficiently long arms, this can be 
accomplished without outside help 
by pushing the arm down, then 
wiring it to the lower part of the 
pump. 

Such an arrangement will hold 
the booster pump link on the up- 
stroke and allow use of both hands 
to attach the diaphragm - Lynn 
F. Snoddy, 1622 Vivian Street, 
Shreveport, Louisiana 


Removing Driveshaft 
From Nash Rambler 


Q* A Nash Rambler, it is neces- 
sary to pull back the differen 
tial housing to work on the drive 
shaft, transmission. etc. However, 
the driveshaft can be removed by 
jacking up the car and setting 
stands under the then re 
moving the jack 

Turn the driveshaft so the 
pinion end of the shaft is horizon- 
tal, then remove the locks with a 
crewdriver and, with a hammer 
tap the driveshaft by the 
the horizontal position of the pin- 
after removing these 
two bearings (which come out very 
easily due to rigidness at the hori 
zontal position). Turn the 
end of the shaft vertical 
light pry it will come out, 
will go back just a 

We have been using this method 
ince 1950, and have found that it 
saves a lot of time and you don't 
have to work on hard-to-get-off 
U-bolt nuts, ete Charlie Dono- 
van, R. R. 9, Box 431, Susan Road 
St. Loui Missouri 


body P 


weld in 


ion flange 


pinion 
With a 
and it 


easily 
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To Make Battery Double 
As Six- and 12-Volt 


Xo KEEP from having to use two 

batteries as boosters since 12- 
volt systems have been out, we 
take a 12-volt battery and rework 
it to use on both six- and 12-volt 
cars as boosters 

To rework a 12-volt battery 
aw the negative part from a junk 
battery and solder it to the center 
connecting strap Arthur Kay, 
Sitton Buick Company, Greenville 
South Carolina 


For Silencing Rattle 
In Defroster Duct 


defroster duct 
have 


N CARS with the 
built in the body, we 
had a noise like something rolling 
or sliding around in the dash when 
sharp turns. After lookin; 
we decided that it wa 


weld, a nut, a washet! 


making 
everywhere 
a piece ol 
or a bolt that had droppe d into the 
duct at the time of assembly. 
Since these are almost impossible 
to get out, we simply mall 
hole in the duct and 


punch a 
qucesze ome 





The difference 
that makes 


easier to sell 


Pick up a Wiry Joe cable and see how 
the lug and terminal are permanently 
attached—electronically welded. Feel 
the smooth plastic insulation—sure 
protection against damage by oil, 
grease and abrasion. You and your 
customers can see and feel the 
difference that means increased battery 
cable sales and profits for you 





WIRY JOE 


CHECK THE WIRE AND CABLE ON EVERY JOB! 


liv CRESCENT COMPANY, INC. 
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This group consists largely of ga- 
rage operators and personnel from 
the Wichita Falls area of Texas, 
19 of them having been transport- 
ed by chartered bus by R. L. 
“Dick” Naylor, owner of the Auto 
Spring and Supply Co. of that city. 
The occasion was an all-day in- 
spection of the plant of Rebuilders, 
Inc., of Garland, Texas, whose 
product is represented by Nay- 
lor’s firm. Naylor is center, bot- 
tom row, hat in hand and directly 
behind his right shoulder, stand- 
ing. is Barton Wright, general 
manager of Southwestern Ware- 
house Distributors. First two men 
standing at the extreme left 
are Frank J. Brogan, Southwest- 
ern representetive, and Charles A. 
Dunmore, executive vice-president 
of Rebuilders. 


sealer or glue into the duct. The 
loose piece will lodge in this ma- 
terial and the hole can be filled 
with body putty and touched up 
Arthur Kay, Greenville, S. C 


When Replacing Screws 
On Garnish Molding 


Ww removing and replacing 
garnish molding on Chevro 
lets, sometimes the serews will not 
tighten because the holes are too 
large. When this occurs, take a 
piece of steel wire, such as choke 
wire, %” long, bend to a “V" 
shape and place the wire in the 
oversized hole. The wire will re 
duce the hole size. 

Replace the screw. This saves 
you from looking for a larger 
screw.—Louis Peete, Tubbs Motor 
Company, Arkansas City, Kansas 


To Successfully Improvise 
Double Bullet Connectors 


N ForpD cars as well as a num- 

ber of others, a let of the wir- 
ing is connected by rubber-covered 
bullet connectors. In some places 
where three or more wires come to 
gether are double bullet connector: 
At such critieal points we some 
times find the connectors lost o1 
damaged, and while plenty of 
simgles are available, there are no 
deubles. 

In such cases it is easy to make 
double conmectors by removing the 
rubber from two singles, fastening 
them together with a generou: 
drop of solder and wrapping the 
whole with black plastic tape. The 
resulting product looks neat and 
there is no doubt about it holding 
the wires together Lynn F 
Snoddy, 1622 Vwian_ Street, 
Shreveport, Louisiana 
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with new WORLD BESTOS 


> Peetadl sf-¥- Me dalaiteli Me falls am -la-1 <- 
lining sets for light and 
medium trucks 


new P.F.T. sets give Triple Value 


1 NO BREAK-IN PERIOD 
Exclusive new World Bestos formula makes brake lining seat faster. You get safe, 
quiet stopping power right from the start! Eliminates the dangerous and costly 
“break-in” period. Cuts down on trouble and adjustments that tie up equipment 


and eat into profits 


2 GREATER STOPPING POWER 


Five different frictions are used in various combinations in the new PFT sets These 
frictions are engineered to give greatest stopping power for each specific type of 
truck and its braking system. New PFT sets operate equally well on conventional, 
hydraulic or vacuum booster brakes. 


3 LONGER LIFE 


Only the finest grade of friction materials goes into these rigid, Dry-Mix segments 

assuring exceptionally long wear, even under terrific multi-stop punishment! 
The ideal lining for hard-driving light and medium truck fleets that must hove 
dependable brake service 


New PFT Sets are available for riveting or bonding in 4-piece, single axle sets 
for all light and medium trucks requiring linings up to and including %” thickness. 
For price list and complete details see your 
World Bestos distributor or write direct to 


World Bestos, New Castle, Indicna. LY a 
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More Jobber News (continued from page 43) tractive and of interest to the 


erator and their personnel 





f 


every place of busine 


Southeast Show in Atlanta in April a Tagg ga Mie 


erviced and repaired Special 


To Be Shaped to Draw Servicemen _iicurs are being set aside in whicel 


these people will be welcome t 

_ scores and scores of manu- pointed to an unusually successful go over the exhibits and talk ove 
facturers already signed up Southeast Show to be held in At their needs with the representa 

for display space in which will be lanta April 28-30 tives of factorie who will staff 
exhibited all sorts of parts, chem Hayes, who is president of Haye these booth The exhyrbit will 


icals, equipment and accessories of & Hopson, In Asheville, N. C represent tens of thousands of dol 


interest to the service industry commented lar 
President Max A. Hayes reported ‘We are exerting every effort 1 There is every reason to be 
this month that advance sign etting up this show to make it at lieve. from statistics with which 
everyone is acqwainted, that thi 
may be one of the greatest—if not 
the greatest years for the service 
industry in this eounwy. We are 
keying this show to that fact.’ 

Several hundred wholesaler 
have already signed up a spon 
ol of the show, which will be 
hekd at Lakewoed Park on At 
lanta’s south side 

Ample faeilities will be availabl 
for parking. Attendees will be abl 
to buy their meals or sandwich 
on the spot 

Drawing of exhibit space was set 
for Feb. 21 in Atlanta 

A fellowship hour is planned fo: 
wholesalers and factory men on 
Wednesday evening before tix 
show opens Thursday. Automotive 
Booster clubs of the Southeast will 
be hosts for the occasion. A “duteh" 





dinner will follow 

Earlier that day conferences of 
member and other attending 
wholesalers and factory men will 
be conducted by National Stand 
ard Parts Association and Motor 
and Equipment Wholesalers A: 


ociation 





Arthur J. Jenking (left) of Clarks 
burg, W. Va., and Winston B, Tag 
ney (right) of Omaha, Neb., have 
been named eastern and western 
field representatives, respectively, 
by The Gabriel Co., Executive 
Vice-President L. W. Klein an 
nounced late last month. 





THE 5 DIFFERENT FRICTIONS 

USED IN PFT SETS ARE EXCLUSIVE 

DRY-MIX FORMULAS USING ONLY THE FINEST 
FRICTION MATERIALS AND ENGINEERED TO GIVE 


SUPERIOR BRAKE PERFORMANCE 


x 
@ aw 


BesTos 
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Members of the parts council of 





St. Clair Cements 
come packed in 
Gallons, Quarts, 
Pints, and handy 
5% Ounce Tubes. 


USED IN 


MILLIONS 
TALL 


RED and GRAY TRIM CEMENTS 
St. Cloir trim cements provide a 
stronger, more permanent bond be- 
tween fabric and metal, wood and 
painted surfaces. 

Write for samples — prices. 


CLAIR finer CARPET 


Manufactured by the St. Clair Rubber Co 
Carpet-like Rubber material 
Trim, Runners, etc 36” width 
€ olors 
on gray, green on gray 


All purpose for 


Black, taupe, blue on gray, maroon 


ST. CLAIR WEATHERSTRIP CEMENT 
Is used for bonding weatherstrips to 
doors, windows and windshields. It 
is the same cement used in millions of 
cars, by car manufacturers. 


Write for samples — prices. 


Yard Rolls 


In 25 





AMCOR WOOL POLISHING DISCS 


Chemically strengthened fibres wash 
heavy 


long 


able — stitched sheepwool tufts 
canvas back 


economical 


heavy duty 
wearing 


Write for Catalog sheets 


MIDTEX RUBBER MATTING 
6 sheets, 27” x 68 packed in cylinder 
Colors Black blue on 


maroon on gray, green on gray 


carton taupe 


gray 


Prices 


MIDWEST GENERAL CORP. 
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AC Spark Plug Division of General 
Motors are pictured here in this 
recent meeting. They are (lI. to r.): 
Seated, H. L. Lowery, Bay City. 
Mich.; L. T. White, Sr., Raleigh, 
N. C.; R. S. Allbright, Riverside, 
Calif.; Orville L. Butler, Portland, 
Ore.; Frank K. Meyer, Houston, 
Texas; Arthur P. Johnson, Peoria, 
Ill, and Victor L. Toft, Omaha, 
Neb. Standing, W. H. Teeters, 
Pittsburgh; Ralph Silverman, E. 
St. Louis, Ill.; Ben Shanfeld, guest, 
E. St. Louis, Ill; E. M. Gass, 
Indianapolis; C. M. Scates, Mem- 
phis; B. S. Arnold, Syracuse, N. 
Y.: Joseph Fischer, Chicago; Edgar 
H. Francois, AC sales manager, re- 
placement products; Lew Dorman, 
Columbus, Ohio; Joseph A. Ander- 
son, AC general manager; William 
C. Lee, AC assistant sales man- 
ager, replacement products, and 
Roland Withers, AC general mer- 
chandising manager. Other council 
representatives not available when 
picture was taken were J. L. Bald- 
win, Charleston, W. Va., and L. J. 
Roazen, Dorchester, Mass. 


J.H. Williams Announces 
Executive Changes | 


H. WILLIAMS & Co., Buffalo, 
J. N. Y., has appointed Edward 
R. Burkardt, formerly sales repre 
sentative in the Los Angeles area, 


sales manage! Gerald W 
named assistant 


as 
Caruso has 
ales manager 

John B. Perkins will slowly 
taper off his activities as vice 
president, tool sales, until Dec. 31, 
at which time he will transfer to 
the West Coast to take charge of 
the company’s Los Angeles office 
until his retirement 


been 


Federal-Mogul Names McKinley 


Service has ap- 
McKinley as 
sales with head- 
quarters in Memphis, Tenn., Harry 
F. Gee, Southeastern district man- 
ager, announced recently. McKin- 
ley is well known in the industry 
in that territory 


Federal-Mogul 
pointed Thomas W 
representative 
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— : ) ARE SET 
pei one eng HisTORY! ;, 
gore sv nationally-advertis" + 

ba sagen copper-bottom — 

or very woman wants! ee 
ware EXTRA COST with 12 ger non 
eed that serve mos 
ee ant Get —" 
oft without extra cost.-- 


12 POPULAR FUEL PUMPS 


serve most cars and trucks 


Tailor-made for your most frequent repair jobs —contains 
only the fastest-moving numbers. Serves Chevrolet, Ford, 
Plymouth, Dodge, Buick and Oldsmobile— 1937-54 Every 


pumpinclearly marked carton, easy toidentify, select, re-order. 


Get Full Details from your AIRTEX Distributor Today! 


AIRTEX PRODUCTS 


INC. @ FAIRFIELD, 
SOUTHERN AUTOMOTIVE JOURNAL for February, 1955 


ILLINOIS 
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You'd expect this picture to be 
hazy with cigaret smoke, since it 
was made in Winston-Salem, 
home of the world’s largest cigaret 
factory. It shows one of the gen- 
eral sessions of the convention of 
the North Carolina Automotive 
Wholesalers Association. 





Ruark Deplores “Tragedy” 
Of Non-Selling Salesmen 


gro eaeage tien of scores of 
jobbing firms attended the 
second annual convention of the 
North Carolina Automotive Whole- 
salers Association at Winston- 
Salem Jan. 9-10 

Membership in the association 
has reached 130 and a drive is be- 


* Vulcanizing Patches 
Only MONKEY ing continued for the remaining 


are widely recom- 


mended by many tire : GRIP “SIZZLE” eligible firms which would push 


manetamerere End eh the total above 200. 


h 
we a PATCHES and B. W. “Whit” Ruark, general 
manager of Motor and Equipment 


TUBELESS TIRE Wholesalers Association, told the 
REPAIR CLAMPS group “the tragedy today is that 


ff h f wholesalers are loaded down with 
er these features: men not trying to sell,” but added 
hé bbers were “more alive to- 
TOP QUALITY “BLUNT DIAMOND" VULCANIZING — jo a “ cme for al selling 
PATCHES in only two sizes for ali repair requirements day to e nee or real §& B 


— with “Filler Tabs” made right on the Patch itself. than ever before.” 


Business, the native North Caro- 

FILLER TABS PLUG THE HOLE — as recommended by linian asserted, “is going to the 

most tire manufacturers to strengthen the repair — an “th 2 

exclusive Monkey Grip feature. man who expends the greatest 
selling effort.” 


PORTABLE an i - 

“ MAGNETIC Sa ae ss je oto His description of the “new look 

in positioning patch — extra conveniences in this industry included a “need 

for (wholesalers’) organizing thei 

Get in line for this great new opportunity — buying so they can give their 
place your orders for Monkey Grip Tubeless Tire manufacturer volume so he can 
Repair Clamps and Monkey Grip Sizzle Patches reduce his costs and keep you com- 
NOW! petitive;” effect economies and yet 
not impair services; more selling 
and, finally, the “need for diversi- 
fying so that whatever may come, 
Other Monkey Grip Products: f you will not have too many eggs 

in one basket 

Auto and All-Purpose Mats ’ On the last point he pointed out 
e Cold Patch Rayon Cord that basically the wholesaler has 
ire Patches @ Friction Tape only floor and walls and he must 
e And other Automotive j be “alert to any changes,” while 
Rubber Products. the manufacturer has heavy in- 
vestment in machinery which is 


P. O. BOX 6170 adant: » ce d s 
MONKEY GRIP SALES CO. Cains ts rs 
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You can bank your profits on a job you do with CHROME 
CONTROL LEAK-PROOF Piston Rings the very day it’s 
finished because the job won't be back. They seat quick, they give 


quick customer satisfaction—and that adds up to quick profits 


McQUAY-NORRIS McQuay-Norris Manufacturing Company, St. Louis 10, Mo. 
BEARING SERVICE 
. a“ hy) 


r 
(m Guay woes) ; > 
\ as 4 ’ eh 


oe 
>< HROME 


* IZ ONTROL 
\EAKTRoot 


PISTON RINGS 
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JOIN THE 
COLUMBUS 
PROFIT DRIVE 
FOR ‘55 


hs selling 
couvieus SHOCK ABSORBERS 


We've got a whole year-full of hard-hitting, profit- 
pulling, sales-scoring activity...and it’s loaded with 


surprises. It is your year to MAKE MONEY if you’re 


ready to meet the fastest growing market with the LO 
fastest selling shock absorbers...COLUMBUS. 


Contact your 
COLUMBUS Jobber NOW 


for full details. ot 6) Lu Mm B us 


SHOCK ABSORBERS 


HECKETHORN MANUFACTURING & SUPPLY CO., LITTLETON, COLO. 





New and retiring officers of the 
North Carolina Automotive Whole- 
salers Association are shown here 
(L to r.): L. T. White, Sr., of Ra- 
leigh, retiring vice-president and 
treasurer; Ed Brown of Hickory 
Auto Parts, Inc., Hickory, presi- 
dent; Floyd C. McLean of Laurin- 
burg, retiring president, and R. E. 
Kirkland, Sr., of Wilson, vice- 
president. L. T. White, Jr., of Ra- 
leigh was named treasurer. Jesse 
F. Jones, Jr., is the executive sec- 
retary. Brown and Kirkland were 
earlier elected directors along with 
B. E. Winstead of Rocky Mount. 


enal” profits of the car factories’ 
wholesale parts and accessories 
sales “warrant the jobbers’ giving 
closer attention to their buying 
procedures.” 

Edward Scheidt, North Carolina 
commissioner of motor vehicles 
and an ardent supporter of a move 
in the current legislature to revive 
compulsory safety inspections of 
motor vehicles, said mechanical 
defects were involved in 5% of 
all accidents and in 7% of fatal 
accidents. 

“The very fact of the ex- 
istence of these mechanical de- 
fects indicates a poor attitude on 
the part of the owners of these 
cars,” he declared 

The figure he cited, Scheidt ex- 
plained, covered “only those in 
accidents. If we could reach out 
and get all cars with defects, the 
figures would be much higher.” 

Other speakers included James 
W. Cassedy of legal counsel for 
National Standard Parts Associa- 
tion and Walter A. Kirkpatrick of 
Philadelphia, Pa., manager of ad- 
vertising and sak promotion of 
Wilkening Mfg. Co. (Abstracts 
from the latter’s remarks appear 
on page 126.) 

Robert Grubb of Champaign, 
Ill., explained the CAS plan of fi- 
nancing repairs 

Carolinas Booster Club B-33, 
Charlotte. wa host at a cocktail 
hour 


Van Cleef Bros. Elects Boyle 


Van Cleef Bros., Inc., a subsid- 
iary of Johns-Manville Corp., has 
elected Earl F. Boyle as vice-pres- 
ident, general manager and a 
member of the board of directors, 
A. R. Fisher, J-M president, an- 
nounced. Boyle, who was also 
elected vice-president of Johns- 
Manville Sales Corp., joined the 
organization in 1916 and has been 
J-M building products sales man- 
ager in Chicago since 1933 
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BIGGEST BRAKE NEWS OF ’55! 


. POINT 
BRAKE 
CHECK 


A brake service plan to increase your profits 

















HERE’S ALL YOU HAVE TO DO 






Pull front wheels and 
inspect linings 


Check brake drums 


wv 


Siay beste: cezer 







POINT 
BRAKE 
Inspect front wheel CHECK 


bearings 













BRAKE EXPERT ON DUTY 





Check hydraulic system | 





SOLO WERE 






Adjust brakes 





ENVELOPE 
STUFFERS 











DEALER WALL CERTIFICATE 






DECALCOMANIA 


fi JMiti Mil a 

BUTTONS FOR can 9 or | 

STATION OWNERS | j 
ATTENDANTS CERTIFICATES “urn 


Road-test brakes 









And with the Raybestos 
Plan you can charge for 





every check you make! 









ADS LIKE THESE WILL 
-. URGE CAR OWNERS 
‘Y TO ASK FOR THIS CHECK 













AND RAYBESTOS “CONTOUR GRINDING” 
WILL HELP YOU CASH IN 


| PCOaAZOO 









Raybestos Contour Grinding” assures true shoe radius 
All Raybestos Lined Shoes are ‘Contour Ground” tor per 
fect ving t lrun ntact. No chance of high spots 


nO spongy pedal action due to excessive belly 


MT 
(Ca 
SELLING BRAKE LINING ke) 


RAYBESTOS DIVISION of Raybestos-Manhattan, Inc., BRIDGEPORT, CONN. 
RAYBESTOS-MANHATTAN, INC., Brake Linings « Brake Blocks + Clutch Facings « Fan Belt Ra j k ] 










SEE YOUR 
RAYBESTOS JOBBER 
FOR DETAILS 












AMERICA’S BIGGEST 












Plastic. and Sintered Metal Products « Rubber Covered Eq sipment e Asbestos Textiles + Pack gs « Abrasive and 4 1 Whee « HOW 
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Kirkpatrick Cites the '55 Market Size 
For North Carolina Convention Group 


By WALTER A. KIRKPATRICK* 


Manager, Advertising and Sales Promotion 
Wilkening Mfg. Co., Philadelphia, Pa. 


— market ahead is BIG. For number of your very important 
many lines or products, bigger lines. All of them are headed up- 
than it ever was. Here is a graph ward, not just for 1955 but for the 
based on very recent data. It next four or five years at least 
shows the total replacement mar- To these data you add the re- 
ket among passenger cars for a placement markets represented by 

*Excerpts from an address 
before the annual convention 
of the North Carolina Auto- 
motive Wholesalers Associa- 
tion at Winston-Salem last 


i <> _ month 
A] L S ry R ; 
some 10 million trucks and buses 


on the road and some 4% million 


™~! 
» & 7 FO Q farm tractors, not to mention 
of of other 


hundreds thousands 
units using internal combustion 





engines. 

Whenever you have a big market 
for replacement parts, as you 
know, you also have a market for 
shop tools and equipment, for 
supplies and for services. 

Second: The opportunities are 
You want to be syre that BIG. The size of the market makes 
the bearings you fhstall will this so. Opportunities are espe 

cially big for you men who are in 
give long, trouble free service. \ ’ dependent wholesalers, because 
4 you have long been the chief sup 
plier to the service market; you 
j d have the experience, the facilities, 
all-star perforgnafice every time : the products and most of the cus 


You can be sufe ... with 


Johnson Bearings. They give 


The line includgs motor tomers 
An important factor in this 1 
pi ; that many wholesalers along with 
automatic trangmission, chassis ' 
‘ their suppliers have reached this 


bearings, starfer, distributor, 


and other beafings and bushings . lofty position during an era of 
relatively “soft” competition. That 
enten tor Your copy, today factor, I believe, should be one of 
; ‘ the guideposts to 1955 plans and 
; activities. To what extent each of 
us cashes in on these opportunities 
is largely up to us 
Third: The competition ahead i 
BIG. That this is so, helps to 
prove that the market and the op- 
portunities are big. Otherwise 
BIG competition would not be at 
tracted, especially the kind of 
competition that already is doing 
business on the billion dollar level 
I don’t think there is any doubt 
about it. Our competition in 1955 
will be big league. Therein lie 
the real challenge to all of us 
Most of the competition in 1955 
will not be new. It has been with 
us for a long time. But, like a 


JOHNSON BRONZE CO., 565 S. Mill Street, New Castle, Pa. slumbering giant, some of it is 
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os, 
New catalogjavailable . . . 








RIPEEXSPIST ONS 





COLOR-CODED 


PACKAGED WRIST PINS” 
| | 


New Triplex cartons are one 


Complete SINGLE-STEP ASSEMBLY! ist pcdtyelpns"™"°*"" 


@ Saves costly shop time! The new TRIPLEX 

method of color-coding precision-matched 

pistons and pins eliminates pin-from-piston 

disassembly . . . saves time in boring or 

honing connecting rods . . . reduces danger 

of piston skirt diameter and pin end distortion 
assures exacting fit every time! 


No more disassembly! Simply match same color WRITE TODAY for catalogs and prices 


coded pins and pistons! 
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now awakening and will have to 
be dealt with, even as David dealt 
with Goliath. The only really new 
competition affecting our industry 
are the discount houses and these 
affect only some of our inde- 
pendent wholesalers on lines like 
automobile supplies, appliances 
and sporting goods. 

Actually, we can say that an 
automotive wholesaler, as _ such, 
is free from this particular compe- 
tition, Discount houses are affect- 
ing automobile sales 
of auto supplies, which means that 


and the sale 


it is a plague to vehicle factories 
and auto supply chains and actual- 
ly helps divert some of their at- 
tention and energy from competi- 
tion with you folk... . 

The competition which is upper- 
most in many minds undoubtedly is 
that of the vehicle factories, par- 
ticularly General Motors car and 
truck divisions. In the farm fields, 
it includes International Harvester. 

On a trip he made to the West 
Coast early last year, Mr. Harlow 
Curtice, president of General 
Motors, was heard to remark that 





GLAZE BREAKER 4 


BIG VALUE... 
BIG RANGE 


HANDLES CYLINDERS 2° TO 7 


tne Model BHX 
BRAKE 
CYLINDER 


HONE 


HANDLES BRAKE CYLINDERS FROM 4” TO 2” 


Both of these low priced hones offer exclu- 


sive controlled pressure in all sizes of cyl- 


inders. Both operate with 14,” 


Both are easy to operate—fast 


elec tric drill. 


economic al. 


LISLE CORPORATION 


BOX 1028, CLARINDA, 1OWA 


QUALITY TOOLS 
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General Motors intends to get the 
parts business of all its own make 
cars—in one way or another. 

If one plan doesn’t work, then 
another will be tried, and another, 
until they find the open sesame... . 

The (GM) plan required a very 
substantial capital investment in a 
GM-UMS inventory package by 
the jobber, without giving him full 
coverage on important lines. At- 
tractive as it seemed at first 
glance, many jobbers viewed this 
plan with great caution. Most of 
them still do. The plan has made 
relatively slow progress and I 
understand GM executives again 
are unhappy. . 

In the meantime, 
Motors dealers are very unhappy, 
both because their independent re- 
pair shop competitors now get the 
long discounts which they 
local 


many General 


same 
have enjoyed, and because 
jobbers are competing with them 
on products which, in the past, 
have been theirs exclusively 

They Shut the Door 


I know of one case not far from 
here where all the GM dealers, as 
soon as they learned that a big 
local jobber had taken on the GM 
UMS program, advised the jobber 
that from then on he would get no 
further business of any kind from 
any of them. This had the effect of 
making all these GM _ dealers 
practically “sitting ducks” for the 
other jobbers in that town 

On the other hand, I have heard 
also of a case in another section of 
the country where one of the 
largest Chevrolet dealers, on hear- 
ing that a local jobber had signed 
up on the GM-UMS plan, said he 
was very happy about this, that the 
jobber could carry the inventory 
and he’d be glad to buy from him 
So, there you are! .. 

I do not find a lack of brain 
power among jobber executive: I 
do not find a lack of knowledge o1 
a lack of understanding. What I do 
find frequently is a lack of long- 
range planning 

The reason, I think, is that many 
jobber executives have not de- 
veloped the capacity or the will 
ingness to promote a long-range 
program and keep it going. The 
jobber starts something, and if the 
immediate, it is 
discard and the 
something 


results are not 
thrown into the 
jobber starts looking for 
different 

Contrast this with the planning, 
development and programming of 
vehicle factories, major oil and tire 
companies. They do not approach 
things from an opportunistic point 
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DUTCH 3RAND CEMENTS 
ere meade for trim shop vee 
Gray and Clear Trim Cement for use 
with fabrics. Weathers... ip Cement for 
cementing rubber to rubber or rubber 
to metal, and Drip-Seal for use around 
windows and windshields. Your job 

ber can supply you 


outcn Beant 


Rub R-Stew 


LILLAL AA 
~ / be) ma 


, 
i 
, , 
{+ ee ; 
DUTCH BRAND RUB‘'R-STRIP 
is ideal for replacement ef 
original equipment 
Rub’R-Strip is available in three standard 
shopes and sizes for correct replacement 
of original equipment. It comes in o dis 
pensing box with rule at base for easy 
measuring of lengths. Order a supply 


from your jobber today 


Flexi bil | Ty 


on those small 3” 
curves ... easy to use 


Performance is the true test of flexibility . 
masking small curves smooth! . . without curl 
ea 9 y DUTCH BRAND TUFF-PAK 
ack... saves time window chennel packing 
DUTCH BRAND Masking Tape is flexible . . . strong Tuff Pok made of qpeciel grede 
clean. unitornm e ground cork co” 
. extra thin. sticks tight and remains on the ‘ = 5 with ¥ - ae , 
»ined with long life rubber compoun 
job through wet sanding or baking operations applied to rough cotton sheeting 


you can depend on it. Specify DUTCH BRAND It features long life, flexibility, extra 
strength and weather proof qualities 


when you order and get extra performance. 
7 Four thicknesses are available. 1/32, 
3/64", 1/16", 3/32 





DUTCH BRAND 
R o D U c rT §$ 


a @ros.twe Oivrsteaw 
- awh Avenue “Cas? : 
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of view. The programs they enter: 
into they know are going to take 


from one to as much as 15 
years! ... 
Mr. Martin Goldman of the 


Aitkin-Kynett Advertising Agency 
in Philadelphia, who, I am happy 
to say, is also my company’s adver- 
tising agency, made a study, just 

’ V a couple of months ago, of auto- 

Glace Run Automobile . motive distribution on five or six 
WINDOW CHANNEI f products in Philadelphia, Balti- 

and ‘ more and Washington 
WEATHERSTRIP Personal calls were made on 

359 dealers, including car dealers 
independent repair shops and gaso- 
line stations. Two questions were 
asked: Do you handle this product” 
Where do you buy it? 

The most significant fact re 
vealed by the survey is the weak 
CATALOG Te) } ness of retail distribution. For ex 

ample: Out of 160 dealers in Phila 
delphia who bought oil filter 
from jobbers. no jobber had more 
than ten of these dealers as oil 
filter customers, or 6.2%. The oil 
filter brand showing the greatest 
over-all retail distribution, which 
77] was only 30% of the dealers, wa 
GENERAL INDUSTRIAL PRODUCTS Division u ped es ee - ag 
eo Compared w to ° 


WABASH, INDIANA 

eo maeee In most other businesses, a 40°; 
ee 

5402 CHESTER aa retail distribution is con 


REPRESENTATIVE 
1S COMPANY to 60% 


CMEVELAND 3. OM idered reasonable but in the 
—— automotive service market a large 
portion of the manufacturers never 

get as much as 10% distribution 
recent irvey point 


One of the most complete Bcc eeaynpersi A cp 


tail distribution, the great need fo: 
Channel Catalogs aides ta aac ieee ane 
organization for themselve and 
bl d thei manufacture! You may 
ever assem e have 500 or 1000 accounts on youl 
books but chance are \ ale 
Just off the press! Here is the latest and most complete mer ee — 
. Youl oO ony a 
information available today on the selection and applica neniieie 6f Cham 


tion of quality channel. Over 16 pages of practical Two very commor 
this are 


buying information on General Tire channel is presented in 
First, that most salesmen of job 


easy-to-use, quick reference style nie Sie eaeieel dediieinn 4h 
Order your free copy on the coupon below individual lines or products—th« 
ones they like to sell—and eact 


alesman concentrate on the 


THE GENERAL TIRE & RUBBER COMPANY caine ie MAGIA dick aon tena 
turers of other lines handled by the 


INDUSTRIAL PRODUCTS DIVISION . 


tory 
And, second, that the buying 


NA TIONAL SALES l nubber Products Company 
and inventory mainte 


5402 Chester Ave. * Cleveland 3, Ohio practice 


REPRESENTATIVE Send free catalog on your glass channel nance of many jobbers, as ! 


tioned yesterday by Whit Ruark 


RUBBER PRODUCTS (general manager of MEWA) di 


courage the salesmen from tryin 


COMPANY 
to get orders except for those 


5402 Chester Avenue products they know their hous¢ 
Cleveland 3, Ohio i State tocks and can deliver promptly 
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Ever see an advertisement that said so much 
in so very few words? 


A single glance tells you that General Motors 


We put OHV CA RS leads the style parade in every price class 


And it includes the schedule for the GM Motorama 
of 1955. It's a greater show than ever this year 


OW the tabl po will make GM cars the 


This ad is one of a series of sparkling and 
! power- pac ked messages appearing in national 
° magazines, mostly in four colors. 


It's a campaign designed to bring folks 


buy” word from coast to coast 





to your showroom sold on the idea that the key « 
greater value is the key to a General Motors car 


a packages 
=F 


wont well in (reenes? th, 
ga tr pach ‘ng 
animun une of i 


wr Hy, 
wimg Tethae 


or: first fruits and), 
: { staltag 5 
ey 


GENERAL MOTORS 
leads the way 


with the High Fashion Five 
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GUARANTEED 
FOR LIFE 
AGAINST 

BREAKAGE! 


Quality Passenger | 
Rim Wrenches by | , 


Ken-rool 


Preferred by tire repair men everywhere 
for their we yven superiority and long 
life. Insist on these stronger, tougher, 
longer lasting wrenches hot-forged 
from chrome nickel alloy steel, with 
two %"' sockets for double life! 


New Extra-Long Heavy 
Duty 4-Way Wrench~ 21'A"’ 


Extra-Long Stondard 
4-Way Wrench--21 14° 


T-61 
Extra-Long 4-Way 
Wrench with forge-welded 
intersection, extra-deep sockets—21 4%" 


T-62 
Stondord 4-Way 
Wrench with forge- 
welded intersection 
nt 


FULL FENDER 
CLEARANCE 


SEE YOUR JOBBER on the complete 
line of Job-Designed Ken-Tools. Forged 
dl the largest exclusive manufacturer of 

quality Tire-changing Tools and 
comm THE KEN-TOOL MFG 
CO., AKRON 5, OHIO 


' HENFOOL OE -OLSIGNEO 


CHANGIN 


™ ‘t 


a ’ AROUND THE WOR 


@ om oe oe oe oe os oe 
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MEWA Admits 45 Firms 
At December Meeting 


HE Motor and Equipment 

Wholesalers Association admit- 
ted 45 firms to membership at it 
December board of directors meet- 
ing, making a total of 160 new 
members for 1954. 

Southerners in the new list are 
Alford Parts Co., Florence, S. C 
Arlla’s Auto Supply, Houston, 
Texas; Auto Machine & Parts Co 
Savannah, Ga.; Auto Parts Supply 
Co., Richmond, Ky.; Auto Wheel & 
Rim Service Co., Louisville, Ky 
Automotive Parts Co., Inc., Nash- 
ville, Tenn.; Autometive Part 
Corp., Covington, Ky., and Auto- 
motive Service Co., Louisville, Ky 

Batten Auto Parts, Inc., Wilson 
N. C.; The Buchanan-Lyon Co 
Campbellsville, Ky,; Capitol Auto 
Supply, Austin, Texas; Cook Bro 
Auto Parts, London Ky.; Edward 
Auto Supply, Greenville, N. C 
Frankland’s, Jackson, Tenn.; Har 
rison Motor Supply Co., Ine 
Montgomery, Ala.; Jordan Auto 
Parts Co., Inc., Lexington, Ky.; W 
T. Lowe & Son, Murfreesboro 
Tenn., and M & W Auto Supply 
Co., Union City, Tenn 

McHugh Bros. Auto Supply Co 
Maysville, Ky Manchester Part 
Co., Manchester, Ga Motor 
Machine & Supply Co., Hous- 
ton, Texas; Motor Specialty 
Co., Inc., Charlottesville, Va.; My 
ers Auto Parts, Inc., Lexington, N 
C., and Navasota Sales, Navasota 
Texas 

Parker Auto Parts Co., Winston 
Salem, N. C.; Paul Auto Supply 
Co., Washington, N. C Sanford 
Auto Supply, Sanford, N. C.; Sell 
Auto Supply, Kingsville, Texa 
Service Auto Parts Co., Inc., Knox- 
ville, Tenn Tracy’s Auto Part 
Inc., Brunswick, Ga.; West Auto 
Parts Co., Warsaw, N. C.; Wilson 
Motor Parts, Wilson, N. C.; Win 
chester Auto Supply Co., Winche 
ter, Tenn., and Wright Supply Co 
Owensboro, Ky 


Harper Dies in Arkansas 


S. Birnie Harper, 64, president 
of Yantis-Harper Co., Fort Smith 
Ark., died late in December. He 
was an organizer and member of 
the board of directors of The Au 
tomotive 


P-M Auto Parts Co., Dallas, Tex 
as, has recently added a_ 1,000- 
square-foot building for warehouse 
space in the rear of its present lo- 
cation, Morrie and Paul Giller, 
owners, announced 


The board of directors of Walker 
Manufacturing Co., Racine, Wis., 
has elected James S. Allan (top) 
as chairman of the board and 
Chester C. Moss (bottom) as presi- 
dent and general manager. Allan, 
who has served as president and 
general manager for the past 16 
years, plans to continue active 
participation in the company’s 
management in an advisory ca- 
pacity. Moss joined the company 
in 1936 and for the past several 
years has been executive vice- 
president in charge of all manu- 
facturing and engineering fields. 





Charleston Firm 
Changes Name 


— CLEMENT Co., Charles- 
J ton, S. C., changed its name to 
Stevens & Co., effective the last 
week in Dec., 1954, J. Stanyarne 
Stevens, president, announced 
“The officers remain the same 
and we have made W. L. Hart 
manager of the store. We have in 
capital stock to $100 
Steven aid 


creased oul 
000 authorized,” 


Buxbaum Company Names Katz 


The Buxbaum Co., Canton, Ohio, 
Katz as sale 
manager of its automotive division 
with headquarters in the home of- 
fice. Buxbaum makes tire and tube 
repair materials, truck and trailer 
fender flaps and rubber car wash- 


has appointed Manny 


ing aids 
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‘*,..second only to 


hard surface highways” 


says MR. J. E. HORNE, President of Horne 
Motors, Inc., Ford Dealer of Orangeburg, S. C. 


ee ACK in the days when our business was 
founded, Fords were selling for about $400. 
Business was primarily for cash and sales possi- 
bilities limited. Now things are different and we 
feel that CommerciaL Crepir’s contribution to 
mass selling of automobiles ranks second only to 


good hard surface roads. We have been using 


COMMERCIAL 
CREDIT 


CORPORATION 


A service offered through subsidiaries of 
Commercial Credit Company, Baltimore. . . 
Capital and Surplus over $170,000,000 
. . . offices in principal cities of the United 
States and Canada. 


Commerctat Crepir PLAN for 25 years. Naturally 
that would not be true unless we found thei 


plans right and their service good, 


COMMERCIAL CREDIT DEALERS 
are Successful pracers 


Why not call your local Commerctat. Creprr PLAN 


office today? Let them show you how time selling 


can help you close more sales faster 





Mixed Profit and Sales Reports 
Listed by Firms for Last Year 


| SCATTERED and incomplete re- 
turns are to be believed 
of Southern and Southwest 
in 


a ma 
jority 
ern jobbers experienced some 
volume during 1954 


he Ilved 


crease in sale 
but net profit for the year 
off 

There harp exception 
the rephe to 
mailed to 350 firms. 

A Tulsa, Okla., official reported 
ales off 142% from the total 
1953, but his profit 54 
3% compared with in 
Hi tory, a 
lightly less volume with an 
of 50% in net profit! 

a lot of volume to build 
to 


Texas: 


In 


were 


questionnaire 


hi 
in in 
2% 


you ee, 


net 
Wa 
1953 


one of 


Wa 


Increase 
It take 
net profit, if you’re 
Amarillo 
tive reported 
Volume climbed 7% in 1954 
1953 and net profit moved up 
14% 53 to 242% in '54 


contrast, this reply 


judge by 


what an execu 


ovel 
from 

In 
from another Texan 

Sales jumped 12.1% over 1953’ 
while net profit moved down from 
4.3% in 1953 to 3.1% in 1954! 

A Dallas, Texas, firm gave 
report 

Sales 19.7% 
Net profit edged down to 
from .1766 in 1953 

Jothering this executive 
“credits and price-cutting.” He as- 
erted, “We watching credits 
closely ignoring price- 


in 
conside! 


thi 


last year 
1614% 


increased 


were 


are 
very and 
cutting.’ 
The 
two-yeal 
a Southern 
while net profit 
to 4.1% 


Con 


ame sales volume in the 
period was reported by 
Alabama company, 


hrank from 4.6% 
what a 


ider Springfield 


Brown's Auto Supply Co. opened their new building 
Jan. 7-6 at Sanford, N. C., replacing the one destroyed 
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——Sas 


Mo., firm reported 
Sale net profit 4% com 
pared with 6% in 1953 
Volume off 5% 
Tampa company, but it 
it wasn’t immediately 


up 2% 


wa for one 
net prof 
ascertain- 
able 

A drop of 2.5% 
Topeka, Kan., wholesaler 
companied by a 


. t 
612% 


in sale for a 


Wa acC- 


decline in net 


profit from in 53 to 5% in 
54 
Sales by a Florence, 5S. C 
15% with an accompany 
2 9¢ 


from 3 y Ap 


jobber! 
jumped 
ing climb % to 5 ® in 
net profit 

An El Paso 
ales boost of 9% and a rise from 
19% to 2.1% in his 

A Chandler, Okla., 


perienced an increase of 
and maintained 


executive listed a 


net profit 
company ex 
18% in 
volume its sam¢e 
net profit of 5% 

Commented a Southeastern job- 
be! 

“Qui 
indicate any 
lost our parking area, also 
entrance, 1953. We built 
building of our own which we oc 
in August, 1954. Under 
these bad operating conditions we 
feel fortunate to have completed 
1954 with a net about $1,- 
500.” 

A Darlington, S. C 
boosted its by 5°, which was 


1954 would not 
we 


records for 


business trend a 
shop 
in a new 


cupied 


loss of 


company 


1 wan /ANLES 
ns 


h 


SOUTHERN 


Federal-Mogul Service has named 
Lee Gruennert as manager of its 


Dallas, Tex 
Walter T. 


as, 
Camp, 


district to succeed 


who has been 


transferred to Chicago, T. L. Camp, 
announced. 
joined Federal-Mogul 
in 1930 and has managed the com- 


general 
Gruennert 


pany’s 
since 


1948. 


Portland, 


manager, 


His 


Ore., 
new assignment 


will begin March 1. 


distri 


ct 





the amount 
lightly up 
Other 
difference 
calities, 


port any 


report 


making it 


conclusive t 


of its net 
from °53 
also 
in t 
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even 
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t in 
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Selling Methods Stressed 
By Amarillo Firm 


fe ere in g - 
phasized last month at the first 


ales 
Co 


to 


annual 
Supply 
cording 


eral manage 


Two day 


onal and panel discu 


A. K 


elli 


s meeting 
Amarillo 


I 
de 


were 


of 


were ¢ 


the 


Te Xa 


vote ad 


lon 


Wilcoxson, g¢ 


to p 


m 
lst 
ac- 


n 


film 


and a three-act playlet, al] devoted 


to the sellir 
by Stanton 


the company 


ig theme 
Thatcher 


and 
pre 


a t 
ident 


alk 
of 


by fire some months ago. Approximately 50 factory 
men attended and explained their lines to customers. 
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The most beautiful performers of them all! 





NEW 1955 HUDSON WASP—smartest new low-medium-priced car. 


New inside and out, with luxury far beyond the low price 


NEW RAMBLER—AMERICA'S LOWEST PRICED FAMILY CAR— in 
edar hardtops, and station wagor a new kind of car to meet 


new drivit need 


* 


“ » HUDSON MOTORS DIVISION 
~ of American Motors Corporation 


DETROIT 32, MICHIGAN 


See “Disneyland,"’ great new all-family show, AB 
Check TV listings for time and statior 
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SHOWN ABOVE—NEW 1955 HUDSON HORNET HOLLYWOOD hardtop 


with a choice of either new V-8 or Championship Six engine 


American Motors puts 
all this, and more, 


to work for 
Hudson dealers... 


new high style, new power, double safety, 
three times smoother ride, lowest cost 
air conditioning, lowest car prices, too! 


New Hornet V-8, ank 
vreat envine lor 


than ¢ 


Iwice as Strong 
Single Unit Bod k Cc} 
trade-in valu 


Three limes Smoother Rid 
have three times ordin 
mounted for anti 

Airliner Reclining Seats 
com ation with Twin Ir 

on whee 

Lowest Cost Air Conditioning— A 
tioning require of one temperat 
no trunk pace, requir 
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SHAV-PAK 
, LOW PRICE! 


NE 


SHAVE IN THE COMFORT 
OF YOUR CAR, 


Boat or Plane! 


- Specially Designed for 
Operating Standard A.C. 

$ 95 Electric Shavers in 
2 hutomodiles, Buses, 

tee woe uist § «© Trucks, Boats, and 


Cigarette Lighter 
Recepiacie on Dash PRICE Planes. 





At 
output 

ouiPuT 

| ooccues | WATTAGE 


115 volts 15 
5 ib) 


























MIGHTY MIDGET 
INVERTER 


WITH GREATER OUTPUT 
DICTATE REPORTS ACCURATELY- PROMPTLY! 


make your car, boat or plane 
a “rolling office’’ 
wih ATR INVERTERS 


for changing your 
storage battery 
current to A. C. 


ELECTRICITY 


Plugs into 
Cigarette Lighter 
Receptacle on Dash 


$1995 <\- 


AND UP 4S er 

LIST PRICE ca -s 
ATR INVERTERS ... 

especially designed for operating 


standard 110 volt A. C.. 


@ DICTATING MACHINES ¢ TAPE RECORDER 
@ ELECTRIC RAZORS @ WIRE RECORDERS 


in your own cor? 


2. 





1 | ourPur ust 

: wis ° emcreuts: _—_ i oe 
115 volts | 30-40 | 19.95 
115 volts | 60-75 | 29.95 
available for 12-volt operation. 


TYPE 


6-DME| 6 
6H-DME 6 
Above Inverters also 
See your jobber or write factory today 
for complele information 
American Tetevision & Ravio Co. 
Quality Products Somes (95! 


SAINT PAUL 1, MINNESOTA~U 8A 
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New officers were elected at the 
annual meeting of the Automotive 
Wholesaler Trade Association Ex- 
ecutives last month which followed 
the convention of the North Caro- 
lina Automotive Wholesalers As- 
sociation. They are (top to bot- 
tom): G. C. Morris of the Tex- 
as association, president; Keith 
Broyles of Tennessee, vice-presi- 
dent, and Jesse F. Jones, Jr., of 
North Carolina, who was reelected 
secretary. The retiring president 
was Nathan M. Roberts of the Ala- 
bama association. 





Tuthill Spring Names Fischer 


Tuthill Spring Co., Chicago, has 
appointed W. F. Fischer as general 
sales manager, H. T. Moore, 
president, announced last month 
Fischer has been associated with 
the company for 24 years in vari- 
ous sales and administrative ca- 
pacities. 


Van Norman Establishes 
“Pay-as-Profit" Plan 


A FOUR- POINT ‘“Pay-as-you- 
profit” program designed to 
permit customers to obtain equip- 
ment for immediate use without 
tying up working capital has been 
adopted by Van 
Springfield, Ma 
of shop equipment 

One conditional contract for from 
six months to five years calls fo: 
a down payment in proportion to 
the length of the contract with a 
specified balance to be paid month- 
ly. 

A pay-as-you-depreciate plan i 
used where terms longer than five 
years are required. A minimum 
down payment of 10% is paid on 
a minimum purchase of $3,500 
Monthly premiums decrease each 
year until the balance dissolve: 

Two other provide for 
straight lease and lease with op- 
tion to buy. 


Norman Co., 
manufacture! 


plans 


Jim Parker Buys Branch; 
Cites Rise in Sales 


“SHARP Automotive Supply Co 

Chattanooga, Tenn., has _ pur- 
chased Auto Accessories, Inc., 2008 
Broad Street, Chattanooga, making 
it the first branch of its Chatta- 
nooga operation, James C. Parker, 
president, announced last month 

Lamar Baker, former manager 
and co-owner of Auto Accessories, 
will remain with the company a 
outside salesman 

“Business ha tarted the new 
year with a bang for us,” said 
Parker, formerly of Mobile, Ala 
“Right now our sales are at the 
rate of about 20% over the same 
period a year ago. 1955 will be a 
banner year for those who have 
the know-how and will really sell 
The market is truly tremendou 


Permatex Advances Chance 


Permatex Co., Inc., has _ pro- 
moted T. M. “Tom” Chance to 
Southeastern regional manager to 
succeed Zac Drake, who was re- 
cently made general sales man- 
ager. Chance, who joined Perma- 
tex in 1952, is a native of Mobile, 
Ala. 


Lempco Appoints Pride 


Lempco Products, Inc., Bedford, 
Ohio, has named W. E. “Bill” Pride 
as equipment sales engineer for its 
South Texas area. Pride has had 
many years of exeprience as a job- 
ber’s and manufacturer’s salesman 
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Parts Master Pict-()-Poem’ 





“WOTHING CLEANS METAL PARTS LIKE 


PARTS MASTER 
SPEEDY -POWERFUL Be 


~ Dissolves All 

= Grease, Gum, 
— Carbon- 

Sludge, etc- 

/ \n Seconds 





(Available in 3 and 5 Galion Pails 
with or without Dunking Screen) 


and most efficient metal parts 
cleaner ever developed. 


Parts Master is the most powerful 
Ready to use — Right in the pail 
Can be used over and over again. 


Needs no special rinsing compound. Always Ready to Use 


RUST MASTER — CARB MASTER — SLUDG-MASTER — LEAK MASTER 


© 1955 RUST MASTER CHEMICAL COMPANY 


“— 


—=— 


PROOUCTS WORK Wine you aide 


Wee 56 CREIGHTON ST. CAMBRIDGE MASS 
ALT SILENT PARTNERS OF MOTOR EFFICIENCY 








Diversify in Stride—Don't Jump, 
Says Virginian, to Offset Losses 


By WILLIAM P. BUTT* 
President, General Automotive Supply Co., Inc., Norfolk, Va. 


I) IVERSIFICATION — i becoming 
more and more necessary in 
the automotive field to replace 
lines that for one reason or the 
othe7 are passing out of the pic- 
ture, In some case 
continually 
tandard 


Car manufacturer } 
adding additional items a 
equipment, of which motometer: 
are examples, 


bumpers and heate: 


and in some cases because certain 
manufacturers are bypassing the 
elling direct, and 


pressure 


wholesaler and 
in others by 
methods used by other 


reason of 
types of 
distributor on thei o-called 
“controlled” outlet 

We cannot afford to ignore these 
volume — losse without eeking 
ways to offset them, and one way 
we believe is to diversify 

But in taking on a new line it 
is much safer to buy only a few 
items at first and learn something 
about the possible pitfalls in a 
small way before investing too 
much cash, It is very necessary to 
find out whether the line you are 
considering is competitive in qual 
alable fea- 
tability 


ity in price in 
ture and in factory 
and cooperation 

Go slow with the manufacturer 
who won't sell you unless you “buy 
a carload” to start with. Most man 





Champion Spark Plug Co. has 
added North Georgia to the terri 
tory of Steve Bastean, its South 
Carolina representative. Bastean, 
who has been with Champion since 
1950, takes over the additional 
area following the retirement of 
George Baker. His new headquar 
ters will be in Atlanta. 


because the 


*Excerpts from an address 
which could not be delivered 
for lack of time at the recent 
annual convention of Motor 
and Equipment Wholesaler 
Association, of which he wa 
president in 1944 


ufacturers who want you as a di 
tributor over a period of years will 
work with you in any way you 
desire while you are getting an ed- 
ucation. Stick with this type of 
manufacture! 

Just as in the automotive indu 
try, there are a few manufactu! 
ers in every line who rank nea! 
the top in popularity and who at 
tained this position by selling an 
item with the highest quality and 
at a competitive price consistent 
with its quality, and who consid- 
er their distributors as partner 
in the distribution picture 

As an example, two years ago 
we contacted 160 lawn mowe! 
manufacturers (all we could find 
listed) and made a comparative 
break-down from the standpoint 
of quality, salable features, suf- 
ficient power and price. About 
one-third of the total number did 
not have a distributor set-up, but 
sold only through direct 
franchises. Of the balance we could 
only find about a dozen that had 
all these four points to a degree 
that, in our opinion, they could be 


deale! 


classed as a top line 
So we definitely 
that in taking on a new product 
that one should first survey the 
market, survey the product, sur- 
vey the competition, and then take 
a small “dose” of it at first 
Diversification is becoming more 
and more of a must in our indu 


recommend 


try, but remember, when you dl! 


versify, don't jump take wf in 


stride. Then you won't be 


AAC Heralds Spring Meeting 


Advertise! 
pring meet- 


The Automotive 
Council will hold it 
ing at The Homestead, Hot Spring 
Va., on May 23, 24, 25 and 26 
C. H. LeFevre, 
nounced. The meeting will mark 
the 15th anniversary of the found- 
ing of the council 


president, an 


Perfect Circle Corp. has elevated 
Herman Teetor (top) to director 
of advertising and John Senn (a 
bove) to manager of advertising 
and publicity for the piston ring 
division, the position formerly 
held by Teetor, W. B. Prosser, 
vice - president - general manager, 
announced in January. Teetor, 
who is a member of the board, 
will serve on the corporation's ex 
ecutive committee. 





Allen Names Two Southerners 


Allen Electric and Equipment 


Co. has appointed x divisional 
ales manage! two of whom 
Charle Sowers, Atlanta, Ga 
Southeastern division, and George 
Holum, Kansa ; 


Central division 


regional manage! 


Thor Advances Dempsey 


Thor Powe! Tool ¢ 
moted John B. Demp 
troit branch manage! 
of electric tool sale 
vice-president and sale 


announced last montl 
Eickelberg of Du Pont Dies 


Erwin H. Ejickelbers for 
veal middle Atlanti tate da) 
trict sale upervisor for the Du 
Pont Co.’ No i bine died re 


cently at his home sultimore 
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Everybody goes for that new 


6.-Wead La0k! 


Dealers know it... 


Sales Show it! 


It happened before... in "54! Oldsmobile launched 
a sensational ear that became the hottest-selling 


“Rocket” in history! 


But... just wate h Oldsmobile go ahead again in 755 . . 

with that new “Go-Ahead™ look! Here's a massive 
front end, a bold new fender line, a dramatic new 
use of color that packs even more sales appeal than 
last vear’s exciting model! Add the flashing new 
action of Oldsmobile’s all-new “Roeket™ 202 engine 


and you've got a selling punch thats a knockout! 


Finally, team this spectacular new car with Oldsmo 
bile’s enthusiastic dealer orgamzation, and vou ve 
vot a winning combination Phen vou ll know whis 
Oldsmobile is way ahead to stay ahead... and that 


now, more than ever... U/0s smart to be with Olds! 
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OL. DSM OO BIL. E& 


DIVISION OF GENERAL MOTORS CORP. «© LANSING, MICHIGAN 
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HOLD ON TO 


YOUR PROFITS 
... with HASTINGS rebuilt 


HASTINGS’ products are re 
bullt with precision, guarap- 
teeing your customers ut- 
most satisfaction. Strengthea 
your grip on profits—try the 
Hastings line of 
Generators 
Armatures 

Pressure Plates 
Carburetors 

Starter Bendix 
Starters 

Ford Distributors 
Clutch Discs 

Fuel Pumps 

Bonded Brake Shoes 


buy through 


your jobber 
Catalogs avaliable 
te febbers only. 


pany 


KING, N.C. 
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Auto-Lite Names Hasemeyer 


The Electric Auto-Lite Co. has 
appointed Harold E. Hasemeyer as 
vice-president in charge of pro- 
duction, James P. Falvey, presi 
dent, announced last month. Hase- 
meyer, who joined the company in 
1915, was made a vice-president in 
1951 and a member of the board 
of directors in 1952 


Sorensen Employs Gates 


Sorensen Manufacturing Co., 
New York City, has appointed Roy 
D. Gates field sales manager. 
Gates operated his own parts busi- 
ness for several years before join- 
ing Blue Crown Spark Plug Co 
prior to his association with Sor- 
ensen 


C. E. Washburn, formerly with 
McClellan at Enid, Okla., is now 
with Ponca Automotive, Inc., Ponca 
City, Okla., Vernon Kleier, pres- 
ident, announced 





Wilkening Manufacturing Co. has 
appointed Fred C. Sadler as serv- 
ice engineer for the replacement 
sales division, Ralph W. Doherty, 
sales manager, announced last 
month, He will be available to as- 
sist in field service problems, espe- 
cially with large fleet operators. 


New home in Dallas, Texas, of 
the Automotive Industries, Inc., 
which is the O, D. Buford Co., is 
shown here. Buford, together with 
a number of direct factory men 
and manufacturers’ representa- 
tives, occupied the new quarters 
late last year. At present 
at least 20 members of Au- 
tomotive Booster Club, South- 
west No. 4, make their head- 
quarters in office space here. A 
heavy growth of trees and other 
circumstances prevent a picture 
showing the entire structure, 
which is 100 feet across the front 
and 200 feet deep. Of the 20,000 
square feet available, 17,000 is 
used for warehousing and 3,000 
for office space, which is air-con- 
ditioned. On the side of the build- 
ing opposite the viewer, there are 
20,000 square feet of parking space 
and truck loading and unloading 
facilities. A railroad spur serves 
the building from the near side. 


Nashville Jobbers Donate 
Autoclave to School 


pred of giving 
Christmas gifts to individual 
friends and customers, a group of 
Nashville, Tenn., jobbers combined 
their Christmas cash to donate an 
autoclave (automatic terilizing 
unit) to the surgical research lab- 
oratory of the Vanderbilt Uni- 
versity School of Medicine 

The firms were: Auto Paint & 
Equipment Co., Auto Parts Co., 
Auto Supply Co., Automotive Part 
Co., Inc., Automotive Service Part 
Co., Berlin’s Auto Trim Supply Co., 
R. H. Chilton Co., Inc., Capitol 
City Parts & Machine Co., Cole 
Brothe1 and Howard Douglass 
Piston Ring Co 

Gardner Auto Part 
Madison Auto Parts Co., 
Service & Supply Co., Inc., Nash- 
ville Spring Service, Neil Parts 
Rebuilders, Inc., Parts Service Co., 
Reed-Downing, Inc., S & S Sales 
Co., Safety Service Co., Southern 
Auto Parts Co., Standard Motor 
Parts Co. and Tennessee Automo- 
tive Supply Co 


their usual 


& Service, 
Motor 


VCAWA Meeting Is Set 


The spring convention of the 
Virginias - Carolina Automotive 
Wholesalers Association will be 
held March 16 and 17 at the Robert 
E. Lee Hotel in Winston-Salem, 
N. C. Thomas P. Grasty of Char- 
lottesville, Va., is president, John 
F. Midyette of Richmond, Va.. is 
vice-president and Floyd M 
Hutcheson of Richmond 1 
tary-treasurel! 


ecre- 
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@_iThe ONE Tire Changer that 
CANNOT DAMAGE AIR SEALS 


Both top and bottom bead breakers ro// the bead off—cannot enter 
between bead and rim to contact and damage air seals. Wide breaker 
shoes spread pressure on tire—prevent cuts, bruises and damage to 
sidewalls. (see illustrations at left) Tongue that mounts and dis 
mounts the tire touches only the bottom of the bead —cannot contact 
or damage air seals. (see illustrations at right) 

The only Tire Changer that safely breaks both beads, removes and 
mounts Tubeless Tires is the Bishman No. 880 Electric Tire Changer 























100% SAFE, FAST BEAD EXPANDER | The SAFE Bead Breaker © 
aitiiaaiion sania dilie Hatt recommended for use 


ends of band to compress tire with other Tire Changers 


evenly, seat both beads for easy 
inflation. Absolutely SAFE 
se ; Wide circle shoe rolls beads off-—cannot 
cannot snap open under pressure ma 
Rugegedly constructed for long touch air seals or damage side walls. The 
~ y ) “| oO is) * a 
ce © SAFE, easy way to break beads on soft 
life—guaranteed against excessive 
wear or breakage sidewall nylon and rayon tires and on 
« ] « « - 
B hump type safety rims. Ruggedly built, 
Be sure your bead expander is portable, simple to use, breaks 
100 9 safe, easy-to operate, rug toughest beads easily Be 100 
ged and approved by major rub SAFE use a Bishm an No 918 
ber companies. Use a Bishman Giant Bead Breaker on tubeless 
; No. 600 Bead Expander and regular tires 
' : 


€) ‘Test Tubeless Tires as Easily as Inner Tubes 
BISHMAN TUBELESS TIRE TESTER 


Every tubeless tire you mount must be thoroughly tested for leaks in 
air seals, valves, wheel rivets and tire. Every ‘‘flat’’ should be inflated 
and tested to find a// leaks before demounting for repaiu 

Tubeless Tires are as easy to test as inner tubes when you use a 
Bishman Tubeless Tire Tester. The wheel is held on a fast chucking 
arbor and rotates freely under water to make the smallest leak in wheel 
or tire easy to spot. Available in floor model (left) and combination 
Tubeless Tire and Tube Tester (right) 


Bishman equipment has been developed especially for Tubeless Tires 


and tested and approved by major rubber companies. Over 25 years 


experience ‘‘building the best’’ backs all Bishman products 


“BUY THE BEST...BUY BISHMAN” 
Ask your Jobber or mail the coupon TODAY! 


Bishman 


MANUFACTURING CO. 
OSSEO 28, MINNESOTA 


ee 


BISHMAN MANUFACTURING CO. 
OSSEO 28, MINNESOTA 


Please send us illustrated catalog on Bishman 
Tubeless Tire Equipment 





~ 


Name 


Address 
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Shop Volume Edges Up 


(Continued from page 31) 


busine 

J. K. Cox, Harry Sommers, Inc 
(Chrysler - Plymouth), Atlanta 
“Volume was same. We plan more 
advertising and to increase num 
ber of mechanics, as well as ac 
celerate owner follow-up 50% thi 
yea! 

Robert S. Abernathy, Bob’s Auto 
Service, Barnesville “Same vol 
ume More job selling will be 
necessary this year. Customers ex 
pect more for money 

Leon T. Hallman, Hallman Ga 
rage, Atlanta——‘‘Volume up due to 
new building and equipment and 
men equipped to do. specialized 
We plan an addition to our 
pecialized 


work 
building and more 
ervice and men.” 
Alan C. Malloy, Malloy Motor 
Co. (Studebaker-Willys), Thomas 
ton Volume up 10% attrib 
utable to more of our cars being 
old, We plan to watch our follow 


up system closet 








Russell Collins, Collins Automo- 
tive, Kingman——‘Volume same and 
have no plans this year for boost 
ing it.’ 

L kK Drosselmeyer Drossel 
“Volume 
up 10°° because of increased num 


area. We have 


recently moved to a larger build 


meyer Repair, Anthony 
ber of cat in thi 


ny 





Kentucky 





J.T. Hale Motor Sales (Oldsmo 
bile-Cadillac) Volume 
up 10° due to good management 
advertising. This year 


ame courteou 


Mur ray 


and local 
we plan the greet 
ing to friends and customers of 


our shop.’ 





Louisiana 








W. C. Huston, Huston’s 
Shreveport Volume up 5% last 
half of 1954 and down 10°% first 
half. I plan to go after more front 


Garage 


end service as the newer, more 
powerful cars will need this 

S. P. Shows, Peterson Sales Co 
(White and 


Shreveport 


Autocar trucks) 
“Volume up 26.9°; 
because of increased service to 
custome! just plain hard work 


We plan to continue this policy 


142 





Maryland 





Harold B. Isennock, service man- 
ager, Griebel Motor Sales (Ford), 
Baltimore—‘Volume down 12.9% 
Plan to increase service special 
follow-up, im 
for all person- 


increase service 
prove requirement 
nel hired and put business on a 
higher level with 
on satisfaction 
“This will be quite a task to im 


prove labor now, as customers de 


pecial emphasi 


cline to spend on their cars a 


trading seems to be the swing of 
the times at present 

‘The new-car manufacturers are 
once again sales-minded. The pre 
on to keep the buyer sati 
of cost to dealer o1 


ure } 
fied regardle 
builder of new car and regardle 
of make 





Mississippi 








Hulon Fairchild, Fairchild Auto 
Service, Hattiesburg “Volume 
down 10°. Plan advertising thi 
year, mostly by 
otherwise. My 
last year wa 
September and October being ex 
All other month 


1953’ 


radio and some 
decrease in busine 

brought about by 
tra dull month 


were as good a 





Missouri 











Chevrolet and Oldsmobile dealer 
Volume 


rating a bonu 


down 15% Inaugu 
plan on labor and 
part 

City garageman “Vol 
The cars of today need 
don't last at all 


Tune-ups and brakes are the vol 


Kansa 
ume amie 


more care. Part 


ume sources today 

K. W. Smith, Brock & Smitl 
(Chrysler-Plymouth), Bolivar 
Volume attributable 


to oul mechanic in 


down 4.9% 
Naving one 


place of two 





| New Mexico 





Volume 


ervice 


Ford 


cause of improved 


dealer up be 





| North Carolina | 





Gilbert Auto 
Volume 


planning a 


R U 


Service 


Gilbert, 
Reidsville 
down (03° We are 
bette! 
more 
help.’ 


Gastonia garageman 


more convenient shop with 
pace and more and bette: 


“Volume 


down 8'4%% for the year, but 
December was the best month we 
have ever experienced o I am 
very optimistic for the coming 
year 

Oldsmobile 


( 


down 5% 


deale? Volume 





Oklahoma 








jillie O. Ham, Ham Automo- 
tive Alignment, Stillwater—‘Vol 
ume up. Have moved shop to new 
location nearer the heart of town 
We are training our mechanics in 
the latest maintenance method 
thanks to the help of SOUTHERN 
AUTOMOTIVE JOURNAI 

“We have bought a new location 
in front-end repair and mainte 
nance which gives a more com 
plete coverage of repairs. We have 
bought a tire-truing lathe to take 
the vibration out of tire 

“With balancing 
end aligning and repal! 
brake transmission 
electrical maintenance 


wheel front 
engine 
tune-up, 
rear end 
engine overhauls, this gives us a 
pretty complete shop for average 
car maintenance 

J. B. Cochran. Cochran Automo 
tive Service, Ada Volume up 
15°7 due, we think, to custome! 
able to trade cars and 
ervice. We 
install 
particularly 


not being 
our rendering better 
are going to enlarge and 
more equipment 
front-end equipment 

Lank Hill, Lank Hill 


Amorita Volume ame 


Garage 
Rain 
volume 

Volume up 


more ane 


would boost our hop 

Chevrolet dealer 
10°7. Plan to emplo 
better help 





South Carolina 








Ford deale? Volume about the 
ame. We plan to give specials and 
for the hop 
Garage, Wil- 
thank 


e more contact 
G Simmor 
Volume ame 


mak 
VW 

liamston 

to body work 
Ed Long, Ed Long Service Sta- 

tion, Due West 

2°. Plan advert 

to try to give bette! 


Volume down 


tome! 





Tennessee 





Sewell H. Lowe, Lowe Motor 
(Chrysler-Plymouth), Mur- 
freesboro Volume ip 20 at- 
tributable to persons who could 


and had to re 


Sale: 


not buy a better ca! 
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Every car is a prospect for a pair of new 


G-E @& Lather Headlamps 


° ° ° NEW.-DESIGN LENS 
Revolutionary General Electric Headlamp helps drivers see bends light down 


through fog, rain, snow 
NEW FILAMENT SHIELD 
The greatest advance in night-driving vision. But G-E Gh Lkeddoe Headlas | blocks off uncontrolled 


\ , ' uv rd light 
afety since the first sealed beam head have a built-in shield that ocks off pward lig 


lamp, the new G-E Bh Gealia Wead thi ) trolled upward light. Retlect 
lamp makes every car, new and old, an d gl iS gr iced 


immediate prospect for a pair of new 


Lights up to 80 feet farther 


headlamps. It helps drivers see through : 
on clear nights too 


fog. rain, snow. It gives 2° more light 

Ic light uy to 8O teet farther ahead on 7 ktra watts have bee ad ’ 

he side of the road beam, give about 29% m Bint. 4 . \ NEW-DESIGN 

ind hel tl FILAMENT gives 
25% more light 


Reduces kick-back glare G-E Gb Geadda Headlamp light up v af eee yi 


; 
‘ 


new design retiect 


" $4 ( t rt } 
The photos above taken in identical ) feet farther ahea 


NEW -DESIGN REFLECTOR 


ditt 5, show td littere r itl uv , pass 
condition hov T iteren¢ W ! s tilted to throw light dowr 


regular headiamps, stray light from the " | ! > 
low-beam filament shines upward and the new headlamp on the Jar romat 
hits the fog, rain or snow, creating a TV show and in national magazin Order your supply NOW! 
kick bach glare that obscures a driver s Do (Dec 4 ho tynow! 

Lamp No. | Voltage Pm val Quentity 


Progress /s Our Most /mportant Product 5040 6 $1.80 8 
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pair the old one. We have a man Inc. (Ford), Electra “Volume 
who will assume responsibility in down 10% due to additional sales 
charge of our shop.”’ of new cars and lack of repairs on 
L. H. Morris, Busy Auto Shop, late-model cars. We plan additional 
Memphis “Volume down .10% preventive-maintenance advertis- 
We plan a little advertising in ing.” 
phone book, mail, etc.’ Charles Black, King Motor Co 
Chrysler-Plymouth dealer (Ford), Eastland “Volume up.’ 
“Volume up .002%. Volume has L. E. Neitsch, service manager, 
been about the same for the past Sam White Oldsmobile Co., Hous- 
three years.” ton—“Volume up 14% due to 
moving into larger and more 
modern facilities. We are institut- 
Texas ing a courtesy campaign among 














all employees and plan _ phone 
Ralph K, Gibbs, parts and serv- solicitation for business 

ice manager, Lewis Boggus Motors, “Our desire is to try to make 
Inc. (Ford), Corpus Christi every employee show his or her 
“Volume up 22.5%, attributable to appreciation and express it to each 
expansion of service facilities in- and every customer that drives into 
cluding addition of separate body our place of business and follow 
and paint shop with 12,000 square that with honest performance of 
feet of floor area. We have recently repairs and prices.”’ 

installed a traffic control system, Pontiac dealer “Volume up 
training program for service sales 5%. People had crop failure in ’52 
men, changes in basis of incentive and ’53 and couldn't buy new car 

pay program, consistent advertis therefore we insisted last year on 
ing program pointed to raise vol repairing their old ones, We are 
ume during months of the year using competent repairmen, genu 
that have historically been the ine parts and doing a job as eco 
lowest volume months, Our part nomically a possible, because 
and ervice volume exceeded those having repairs are the one 
$1,000,000 in 1954.” to whom we can't offer new ca! 

Sam Hayes, E. C. Morgan & Co., at this time.’ 


A garageman “Volume down 
25%.” 

Manske Motors, Brownsville 
“Volume up 10% because local 
economic conditions have _ im- 
proved. We plan more customer 
olicitation by direct mail and 
radio advertising of our facilities 

James F. Hill. Hill Motor Co 
(Dodge-Plymouth), Henrietta 
Volume down because we are in 
a farm and ranch district which 
has had a lot of dry weather.” 

Brown Pontiac Co., Gainesville 
Volume up because we were able 
to hire a good mechanic to add to 
our shop. Have no plans for boost- 
ing shop volume as have all we 
can do.”’ 

Elvis McCrary, McCrary Garage, 
Big Spring—“Volume up 19% due 
to more autos, more miles driven 
and more help needed. Have no 
plans for boosting volume but will 
continue with caution as we have 
a small shop and hope to keep 
overhead low.” 

Chevrolet dealer “Volume up 
4.786% due to more need for used- 
car reconditioning 

H. A. Fleming, Sinclair Garage, 
Damon “Volume down 17% 
Plan advertising emphasizing pre 
ventive-type repail especially 





Sted fs | 
WHEEL BALANCING WEIGHTS 
for TRUCKS ona BUSSES 


| PERFECT SEALING! 


846 5 REGULAR 
Teuce 


Fite about 60% 


Tv weavy of oll Trock Gime 
OuTy Thin ‘ o, LZ 


Ps 


Write ter ive 
woted «etales 
sheets of Savy 
Wheel Balencing 
Welghts for Pas 
NEW SNUGL CLIP ond Busses - 
Our New Snug! Spring Stee! © your seerest 
Clip is tailor made to fit the 
rim. Lip of clip is beveled for METAL 
easier application and long EXPANDER 
enough to give a bull dog grip 
» « « hes been OK'd by Tube- 
fess Tire Manufacturers. 

See Us At The 
PACIFIC AUTOMOTIVE SHOW 
Los eles, Feb. 24th-27th 

ths 256-257 Regular K & L Weight for Pomenger Core 


Special Thin K&L Flonge Weight for Passenger Cors 





SEND FOR YOUR 
FREE CATALOG! 


@ Parts 


WHITTIER, CAL. 





GUARANTEES 


Now .. no more cylinder leaks when 
you install TRU-TORQUE safety cups 
because TRU-TORQUE and only TRI 

FORQUE has the new self-centering 
expander. This revolutionary metal ex- 
pander holds the cup lip firmly against 
the cylinder wall permitting the use 
of a softer, better sealing, best-grade 

rubber cup 


And .. . TRU-TORQUE safety 
cups assure gentle action, too! A 
specially designed spring which 
centers around the stem of the cup 
greatly reduces the ex- 
panding angle and elimi- 
nates the severe action 
caused by ordinary steep 
expander angle cups. 


OTTO-ITEMS 


4390 Olive Street St. levis 8. Mo 
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ALL AMERICA 


APPLAUDS THE NEW 
1999 DESOTO 


Public demand shatters all records 


Greatest Announcement Everybody is saying... 


gets exciting results 
De Soto dealers in every state of the Union have enjoyed 
the biggest, most exciting Announcement in their his 
tory. Public demand for the 1955 De Soto is shattering 
every record in our books. Never has any new car been 


given such a resounding vote of approval by the 


American public. 
| ! Shankeot of the 


Yes, folks everywhere have fallen in love with the new, 


Forward Look style of the '55 DeSoto. But more im G CS 
portant still, THEY’RE SAYING IT WITH ORDERS! TNHT UWE 


Just another reason why it pays to be a DeSoto-Plymouth dealer! 
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The Chevrolet 1955 Nomad station wagon, which has virtually unob- 
structed vision, is available with V8 or six-cylinder engines, Powerglide 
automatic shift transmission, manual shift and overdrive and most of 
the other options listed on passenger cars. The annual sales of sta- 
tion wagons have multiplied 12 times since the end of World War II. 


tune-ups, which are profitable 

Chevrolet-Buick dealer “Vol- 
ume down 2% 

O. J. Morris, Morris Garage, Dal 
las Volume up 5% due to our 
efficient shop and the very latest 
in equipment and mechanics’ train 
ing. We are increasing our man 
power and training programs and 
plan a closer inspection on every 
car and truck and then informing 
customer: 

“After more than 40 years of 
working with automobile: we 
finally had to recognize the fact 
that what we really needed were 
better tools and equipment, more 
efficient designs and procedures 
and different and modified atti 
tudes toward their usages. We also 
slowly came to the conclusion that 
we needed a building more ef 
ficiently and economically designed 
than the average garage building 
of today.” 





Virainia | 





I. A. Johnson, Johnson's Brake 
& Wheel Service, Norfolk ‘Vol 
ume approximately same. Plan 
only to continue our reputation for 
good service and a square deal 

Buick dealer—‘Volume up 20°, 
du» to increased new-car sales. Our 
hop is at capacity at present.’ 

A. E. Glendenning, service di 
rector, Lawrence Motor Co 
(Dodge-Plymouth), Richmond 
‘Volume up due to reduction in 
personnel who were dragging 
along. We are using an incentive 
basis to make everyone produce 
We are paying closer attention to 
owners’ needs, better and faster 
service, courtesy and the maxim 
that the owner is always right, 
whether or not he is.” 
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West Virginia 











Magee H. Garten, Garten Motor 
Inc. (Ford), Hinton “Volume 
down 9%. We are planning spe 
cials and incentives.” 

Nugen Motor Co., 
“Volume down 20% 
ning service special 


Richwood 
We are plan 


Breech and Crusoe 
Elevated by Ford 


_ Motor Co. elected the fol- 
lowing top officials at its board 
of directors meeting Jan. 25, Hen 
ry Ford II, president, announced 

Ernest R. Breech, who for ove! 
eight years has been executive 
vice-president and right-hand man 
of Henry Ford II, to chairman of 
the board; Lewis D. Crusoe, for- 
mer vice-president and general 
manager of the Ford Division, to 
executive vice-president; D. S$ 
Harder, vice-president of manu- 
facturing, to executive vice-presi 
dent; Robert S. McNamara, assist 
ant general manager of the Ford 
Division, to vice-president, and 
Dwillard J. Davis, who was direc 
tor of manufacturing engineering 
to vice -president in charge of man 
ufacturing 

Covering the changes in organi- 
zation and personnel, Henry Ford 
aid, ‘Within the past two years 
Ford Motor Company’s over-all 
expansion and improvement pro- 
gram has called for facilities ex- 
penditures of more than half-a- 
billion dollars, our share of the 
truck and passenger-car market 
has increased 37%, from 22.7% 
in 1952 to 31.1% in 1954, and two 
new end-product divisions have 
been created, staffed and put into 
operation.” 


Newly-elected officials of Ford 
Motor Co. are Ernest R. Breech 
(top), chairman of the board; Lew- 
is D. Crusoe (second), executive 
vice-president in charge of the 
company’s three automotive divi- 
sions: D. S. Harder (third), ex- 
ecutive vice-president in charge 
of three basic manufacturing 
groups, and Robert S. McNamara 
(bottom), vice-president and gen- 
eral manager of the Ford Division, 
succeeding Crusoe in that position. 
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Youll Match Today's Popular 
Pastel Colors Better! 


... With DITZLER’S DZL 3355 Rip Rap 
Light Gray Primer Surfacer 


—_ 


la? Phe 


Saves Time and Money..: 
Makes Paint Jobs Look Better 


@ With more pastel colors being used on today's 
motorcars, Ditzler's new Light Gray Rip Ray 

DZI is fast becomin i necessity in every 
paint shop. This new primer surfacer gives you 
more accurate matche brings out the true color 


of these subtle modern hues 


@ This new Light Gray Rip Rap is a well- 
balanced formulation that meets every painting 
requirement. Its high solid content gives 
film-forming materials fewer coat 

Rij Rap te athers out without plittr 

ping at the edges. Its ve ry fine pigment juire 
less sanding for a smooth surface. With this Rip 
Rap you also get excellent holdout that improves 
appearance of both la quer and enamel colors 
You save labor and materials— your customers get 


better looking j¢ 


Ditzler Color Division, Pittsburgh Plate Glass Company, Detroit 4, Michigan. 


DITZLER 


PAINTS @ GLASS e CHEMICALS « BRUSHES « PLASTICS e FIBER GLASS 
ane me. & Ge ee fs. ee CcCOMPAWN Y 
IN CANADA: CANADIAN PITTSBURGH INDUSTRIES LIMITED 
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Officials of six dealerships in the 
Lincoln-Mercury Division’s South- 
ern region are shown here as they 
attended the twelfth dealership 


* o 
Profit Maker—*800,000 in 16Months! | 222232 eens n2er 





Younts, East Georgia Motors, Sa- 
vannah, Ga.; Tom Cheairs, Tom 
; ae : Cheairs Motors, Tupelo, Miss.; Kil 
tributors listed below made gore Motor Co., LaGrange, Ga.: 
this astounding profit in- Emile George, George Spiker Mo 
stalling Rogers engines. tors, Port Arthur, Texas, and 
Jesse Ivey, Connell Motors, San 
Marcos, Texas. 


Garages served by the dis- 


Did you get your share? 








More News Briefs 


(Continued from page 1 








Chambers, Veteran Dealer, 


> . 
Dies in Atlanta 
Snowball your profits the Rogers way. You take no risk sell with 
confidence. Each engine dynamometer tested for new engine per- ee Henry Chambers, for- 
formance. Written guarantee for your customers. Start making big mer well-known Atlanta, Ga 
money now! dealer, succumbed Jan. 13 in that 
city 
st you. Before retiring because 
ALABAMA abil thet pica sags. 
Anda rts & Supply Co Butler Su ae aie Aiea ‘ health in 1947, Chambers wa 
— , y ae ‘ x a * , — Tamy Motor Pi ( : owner of Whitehall Chevrolet Co 
° ama A MISSISSIPMS now Downtown Chevrolet Co., and 


Parts Co alton \ rm arts Ce Motor Par 


Write, wire or call the distributor neare 


ima ’ she Parts Oe eter pa de NORTH CAROLINA had been associated with the John 
Dot! ipply Co blin—-Du hot ( Asheville-—rayes & Mopson, oF Smith Chevrolet Co., both of At 


Fort Payne Thon on Mtr Sply Co East Point t r Au ar ; ; ; “ease 
Gadsder uthern Auto Supply Elberton ' Ger Par ' lanta. He also held dealership n 
Marion Marion Aut sake F at " ruce Pine-—Mitchell Au Savannah, Ga., Jacksonville, Fla 
wooile—f Parts & Supply Co Hartwell—-Anderson Au $ SOUTH CAROLINA Birmingham, Ala and Chatta 
Montgomery  -Motor Parts Co wh ville Kee Auto Aike Thome Motor Sup ( ' Te 7” 1 Sal 

Opelika tast Alabama Auto Parts esup- -Breoks Aut f And na J nooga enn ant owner Pall 
Prichard Motor Parts & Supply Co af ayette-—LaF ayette Auto Parts Gerad. er bury N.C Western Auto Suppl 


Service Co Macon -Butler pply Co 


t ar ' nderson Aute 5 Co 


elma elma Parts 
Thomasville-—Clark’s Parts Service ‘ " eenan A 
Tuscaloosa-—W, Ala. Parts & Sply Co Keenan Aut 
Wetumpka— Turner Motor Supply Rossville-—Hart’s Auto P 5 ¢ a, ‘ 
GEORGIA ster pe eg Dh sheen worn ue Supply Se Oklahoma Buick Dealers Elect 
Albany u j avannah he Motor Sug ply Co oc nr f 
tatesboro—Statesboro Auto Parts Spartanburg 
< Aut ' wainsboro—Swainsboro Motor Parts York York Auto Parts 1" ‘ g ’ 
Anderson Auto Parts Sylvania——Pinckney’s Auto Supply Co TENNESSEE The Oklahoma Buick De ale I 
Atianta—Max Auto Parts La pe fete Parts arthage—Auto Parts & Service Club elected the following ’55 of- 
Perrin Auto Supply vromasyille ruce Jones Co hattanooga-——Hart’s Auto Parts Co : , 
Piston Ring & Parts Co Keenan Auto Part Stentthnhihegte hainn Parte ( ficers at a January meeting in Ok- 
e( eenan Auto Part keville—Auto Parts & Service lal its \ 
‘ ' , ahoma= City R. L Mattingly 
Augusta_Bowers Auto Electric Co Waycross-—-Thompson Motor Su Fayetteville—City Auto Parts = % : pt 
¢ Motor Supply FLORIDA: Supply Wichita Fall Texa president 
d Bruce Jones ( eF ur wing y arts & stin—-Auto Part Serv . . 
— — yey: rt — veenevilie—@e Stag he fy Don Robbins, Fort Smith, Arkan- 
Baxley--Brooks Auto Parts Co acksonville Hart's Auto Part as, vice-pre ident and Upton 
Blakely - Keenan Auto Parts C A t ply xville ervice Auto Parts a eat 
Brunewick-—The Motor Supply Co ake ( Consolid : J Hart’s Auto Part Ward, Stillwater ecretary-trea 
Cairo—-Keenan Auto Parts A M Auto Part : The tii ail at 
Pocesiitemc<innes Pasta 7 ae east urer. The retiring president wa 
Cartersville-- Automotive Supply ( ¢ y—Ke Auto Pa pringfleld—Auto Parts & Service ( Guy Belt, Sr Jartlesville. Forma 
arts ’ 1 nm Aut Ww hester—W hester Aut 


ri n y T 2 ’ 


{ 


tion of the club wa reported t 
helpful to the dealer! 


ersburg—Aut tive Sply 
7 0 f co have been 
JOH 4 G RS 'e 500 West Peachtree St., Atlanta, Ga. in the conduct of their busin« 


Columbus—Auto Supply Co t Pet 
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October Costley asked the group 


How bad are our public rela 


Alton Costley's Ad Slaps Straight tions? I don’t know, but when from 


$200 to $300 to $400 and, ye evel 


At Dealers Who "Pack" Car Prices $1,000 in discount is offered on 


new cars by both new-car dealer 



























f pe advertisement reproduced vould be considered a bette and bootleggers, doesn't this make 

‘ below, published in The Atlanta deal” than that offered by a dealer chiselers out of the rest of u I 
Journal-Constitution on Sunday, vi dor not go in for pack the eves of the publi 
Jan. 23, came from the firm head rhe columns list the three serie Incidentally, these big d 
ed up by Alton M. Costley. chai if Chevrolets, then, in left to right count by new-car dealet are 
man of the national affairs com de the model, body type, F.O.B ometimes known as ‘market stim 
mittee of the National Automobils | ce, excise tax delivery and ilator if vou had not heard 
Dealer Association nhandiin charge idvertisement The worst of it is that we con 

It apparently stabbed in the di fre ht and the total delivered tribute to their methods when we 

rection of meeting any dealers who ce ubscribe to ‘pack We are help 
employ “packs” elevating price In an addr before the annual ing to make our competitors prof 
quoted to customers in order then convention of the Georgia Auto itable when we overcharge on oul! 











to give them what apparently, mobile Deal Association last good 
(‘a factor ha 






ve ometime 









































un irprise ads quoting recon 

nended locally delivered price in 

order to chech pack’ agreement 
COMPARE BEFORE YOU BUY!!! Pack frequently are begun 
My ny gy —s when dealet handling the aime 











Any dealer should be glad to insert in the vacant spaces ‘below our prices) his exact pecific amount 


(new car) price of each item included in the total DELIVERED price of the new cor of Mane agree oS 








sometime their chief price-cla 






















































YOUR CHOICE. 
COMPARE EACH ITEM competitors, upon learning of thi 
Do not be misled by a low price quoted on one model new car Compare prices on the then agree on a lightly highe 
comparable model you want. LOOK AT THESE PRICES. fioure in order to make it appeat 
NEW 1955 CHEVROLETS | 322%" 
on a ospect trade-in 
ALL MODELS F Rongpasctypecbal ee som ee 
| fe Cer fecime Delivery a ms Tere! twee! the competing group 
| ete = i } foe Tes } _Hondiing ro Prete } a T n the la e] metropolitat 
ne | " : si ; 
180 L 1502 2-Door | 1535 125 | 25 20 5 1820 on - simian 
| 4 ~ ; j j i ; 
. | 1503 | 4-Door 1575 128 25 20 115 1863 
| - | . . 
’ i —| Nash Names Tillinghast 
7 a 1512 Utility | 1450 J 118 | 25 20 115 1728 
s | | | } i " h } named ( M. Tilling 
|__1529 |Sta. Wag] 1855 | 150 25 20 120 2170 Ja has ni 
6-cYyL. ‘oe = ] 1 hast a general part and ervice 
lees aad { , / manage Ro Aberneth ale 
210 2102 2-Door | 1619 | 131 | 25 20 115 1910 ce-pre ‘dant ynnounced in Jan 
] a Tillinghast, former parts and 





a j | 
2103 4-Door 1660 | 134 25 20 11S 1954 





merchandisit manape! 






2109 |Sta. Wag! 1945 | 157 25 20 120 2267 


Del Ray 





Sta Wag 






2-Door 1724 139 25 20 5 | 2023 





2402 









Phe Plymoutl D on of 





2403 





1765 | 142 | 25 | 20 11S | 2067 





4-Door | 




































: -| { / { | Chrysler Corp ha appointed 
£ 
” 2009 we ~~ 2e70 = = _— 20 1 = 2403 = Bruce Lee Kimmel forme! district 
: : es — | . er % laco i i used 
£ 2434 Convert 2018 163 _ 25 | 20 120 2346 manager at Wa lexa i ‘ 
x wi oe as car manager for the Dalla lexa 
2454 _| Spt. Cpe. | _ 1690 _ | 152 | 25 | 20 115 _|__ 2202 region. Kimmel began his automo 





6-cYL. mechani 


*Prices include all standard equipment. Add for direction signals 16.75—gas, oll, grease, anti- 
freeze 5.50. For V-8 engine add 99.00—recirculoting heater 48.15—menuel tuning redie 67.98 
—Powerglide transmission 181.60—Power steering 81.50. 


Low DOWN Payments—TERMS up to 30 Months 
Insurance Conference Rates! 
HIGHEST Allowances on Trades! 









tive career in 1946 as a 
in the ervice department 


























a dealet 











Nash Picks Saunders for East 

























Drive Out and Save! a Sse allen Phagltt 
EAST POINT CHEVROLET J viene 





nounced la 


DEALER, INC. 


600 NORTH MAIN ST. FA. 2611 
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More People Buy 


WHEEL 
WEIGHTS 


because they 


DO THE JOB! 


a ad Type 

(Design Patent No. 171,561 

Made for all cars with K and L rims. 

All passenger cars manufactured 

since 1949 have either K or L type rims. 

Made in the following sizes: Ya- Y2- %- 1- 1%- 
1Y2- 1%- 2- 2Vs4- 2'2- 2%- 3- 3%2- 4-ounce 


ALL PERFECT WEIGHTS WILL FIT RIMS MOUNTED 
WITH TUBELESS TIRES AS WELL AS RIMS 
MOUNTED WITH REGULAR TIRES AND TUBES 


PERFECT Wheel Weights are designed RIGHT and made RIGHT. They fit 
ALL rims mounted with tubeless tires. They're made to do the kind of a job 
that lasts and means satisfaction. That's why MORE PEOPLE RIDE ON 
PERFECT WHEEL WEIGHTS THAN ANY OTHER KIND. PERFECTS are pre- 
cision manufactured to fit any car and GUARANTEED to be within 1/32 
of an ounce correct. Get the weight that lives up to its name—PERFECT. 


a 


“Special” Type 


Fits all passenger cars made before 1949 Made for all late model 

which had either E or F type rims. Still gives Cadillacs equipped with 

satisfaction on most cars * (Not recommended large chrome hub caps cov 
for late model Fords and Mercurys. Use 
“ow ering the entire wheel. Made 

»\ C” Type for these cars.) manufactured ~ 

\§) up to present time. Sizes: /2-1-1%-2-2'%2- im the following sizes: ‘2- l 
3- 3¥%2- 4- 4¥a- S- 5'/2-6-ounce. -1¥a--2- 2%- J-ounce. 


ty 


-_ 
PERFECT EQUIPMENT CORP. 


804 W. Morgan St KOKOMO, IND P.O. Box 706 


Manufacturers of Wheel Weights for Trucks and Passenger Cars 





Major Henry M. Cunningham, dis- 
trict sales manager for Lincoln- 
Mercury in Washington, D. C., has 
been appointed chairman of a dis- 
aster protection committee recent- 
ly formed by the Board of Trade 
in Washington, During World War 
II, Cunningham was manager for 
Ford Motor Co.'s Washington of- 
fice and was liaison representa- 
tive with governmental agencies. 





Carolinians Choose Officers 


The Greenville (S. C.) Auto 
mobile Dealer Association ha 
elected the following officers for 
1955: Mack Christopher, Chris 
topher White Truck Sales, presi 
dent; Boggs Attaway, vice-presi 
dent, and Henry Sitton, Jr., secre 
tary and treasurer. Lindsay For- 
rester, Jr., Joyce Lynn, John 
Spearman and Paul Aughtry were 
named to the board of directors of 


the association 


Ford Fills New Orleans Post 


Ford Motor Co. has appointed 
Irwin C. Honke as manager of its 
New Orleans, La., parts depot to 
fill the vacancy left by the death 
of Everett Marselus in November, 
it was announced by Ear! G. Ward, 
manager of parts and accessories 
operations. Honke, former man 
ager of the Omaha, Neb., parts de 
pot, has been with Ford for 25 


years 
Galvestonians Name Officers 


The Galveston (Texas) County 
Automobile Dealer Association 
has elected the following officers 
Howard L. Robinson, Pontiac-Cad- 
illac, president; Kyle Gillespie, 
Lincoln-Mercury vice-president 
and Wyle H. Denton, Kaiser- 
Willys, secretary-treasurer, Cum- 
mings Kinnard, Chevrolet, and 
Roger Jacobs, Pontiac, Texas City, 
are public relations director 
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puncing a completely new line of 


Profit-Building Battery-Charging Equipment! 





Model WDT-200: Has new-type 
Electro-Thermostatic control 
that assures SAFE, fast charging 
at 100 amps. on 6-volt batteries, 


50 amps. on 1 2-volt batteries. In- 
6-12 volt dividual cell comparison tester, 
} rubber-tired wheels, weather- 
Wh | M d . proof construction, 
Model WD-150: Thermaster is 


* Thermaster identical to WDT-200 except 
- tester is not provided. Both units 

slow charge three 12-volt bat- 

teries or six 6-volt batteries. 


Model WP-100: ie = « 
Thermaster is I . 

easy to take to the 

car, has same | All rd ee 


capacity as WDT- 
= 200.Electro- Ther Willard 
: mostatic control, . Timemaster 


‘ 


Model WP-75; | » G) 
0 hy — Timemaster fast 7 at 


charges at 75 


amps. on 6-volt Model WU-40: Utility Charger 
batteries, SOamps chargesat 40amps.on6-volt 








on l2-volt bat batteries, 25amps.on!2-volt 
teries. klectric batteries. Indicator meter 
timer control shows correct operation 





batteries. Gradual tapering as battery 


Booster becomes charged. 
Model WJ6-12 charges a 12-volt battery at 
Char ers 6 amps. or a G6-volt battery at 12 amps. 
Will charge two 6-volt batteries at once. 
Ideal for farms, homes, fleet accounts or 
auxiliary use. 


rT \ 4 Models: Dry disc rectifier type. Start 
Util charging at approximately 4 amperes on 
6-volt batteries, 2 amperes on 12-volt E 





4 guilt in Ovi 


m Call your nearby 
coe Willard Distributor |\NOW, 
WILLARD STORAGE BATTERY COMPANY 


Factories in: ALLENTOWN « ATLANTA « AURORA « CLEVELAND « DALLAS « DENVER + FAIRFIELD »« KANSAS 
CITY * LOS ANGELES + MEMPHIS « MINNEAPOLIS * OMAHA « PORTLAND « WARSAW « TORONTO + CALGARY 
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This magnificent building, which 
will be trade headquarters for the 
National Automobile Dealers As- 
sociation, will be situated at 2000 
K St., N. W., Washington, D. C. 
Construction should commence 
immediately and should be com- 
pleted by late 1955, Frederick J. 
Bell, executive vice-president, an- 
nounced. The exterior will be of 
speckled gray ceramic-glazed brick 
trimmed with black granite. The 
inside will feature acoustical ceil- 
ings and air conditioning through- 
out. The corner location, which 
permits continuous windows on 
three sides, provides space for 
stores on both K and 20th Streets. 
Bell said that NADA plans to oc- 
cupy only a portion of the build- 
ing and that certain features of 
the structure “should exert a 
strong attraction for other asso- 
ciations.” Extensive conference 
and meeting facilities which will 
be located on the lower level will 
be free for the use of other ten- 
ants. The 1956 NADA convention 
wil! be held in Washington, prob- 
ably in late January. President 
Eisenhower has already accepted 
an invitation to speak at that 
meeting, the first to be held in the 
nation’s capital in many years. 





See us at PACIFIC AUTOMOTIVE SHOW ©® Booths 160-161 


they're goin’ wild 


special bonus | MAY///7§ Mi. // 4 Kizau 44 


EPT.6  Bte7277777 


Pildssneteowsenned Kar-RuGS 
(~ 2m WB IP 25 EI DPS 


eet) ae 


» —4 


*F.P.T.6—Fuel Pump Tester 
Kem exclusive ‘Bow-Tie” 

hook-up needs no fittings. 

Makes all fuel pump tests 

on the car. 


Order the NP111 assortment 
12 Lifetime Binalon fuel pumps 
2 Micro-bronze fuel filters 


Get the ''Bow-Tie”™ fuel pump 
tester as a special bonus 


KEM MANUFACTURING CO., INC. 
wwe | FAIR LAWN, NEW JERSEY, U.S. A. THE WOOSTER RUBBER CO. 
WRITE FOR FREE BULLETIN 4 ON FUEL PUMP TESTING WOOSTER, CIS 
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Du Pont gives you a product 
advantage you can see for yourself 


Naturally, your customers don’t want a cooling sys- suspension, so they empty out with solution, leay 
tem clogged with rust. And that won’t happen when ing “"B” clean 

you winterize their cars with a Du Pont anti-freeze. This is an advantage you can tell your customers 

The demonstration above shows why. Flask “A” about ... one they can understand 

contains anti-freeze with an oil inhibitor. Flask ““B”’ And it’s one more reason why Du Pont “Zerone’ 
contains Du Pont anti-freeze with an exclusive chemi- and ‘‘Zerex’’ mean better business for you. Bigger 
cal inhibitor. Some rust particles have been added business through advantages like these 

to each solution. The difference? When flasks are 


; , siletites Nation-wide Du Pont Anti-Freeze Week promotion 
emptied, notice how oily film in “A” causes rust to 


Newspaper, magazine ads, billboards, in your own town 
stick to the sides (just as it would gum up a cool- Weekly Football Forecasts, the biggest TV show in the field 
ing system). But see how Du Pont anti-freeze for Backing by famous motor experts 

mulated with a chemical inhibitor holds particles in Enforcement of Fair-Trade prices—no employee sales 





nti-treeze Team 
you sell/ 


Gell the 4 
that helps 


Du Pont makes only 
ZERONE" and ZEREX”* 
brands of anti-freeze 


*t6 vu 5 eat orf 


BETTER THINGS FOR BETTER LIVING THROUGH CHEMISTRY 
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trength temperature method 
* and equipment for specific jobs 
Franchised Dealers of Texas Seek ial Geudak aglel estiean trike 


‘ “ cleaning of parts, floors, radiators 
Passage of Dealer Licensing Law 2% «iing systems, engine exter- 
iors and chassis, wi , exterio! 
b iprees franchised dealers were complaints against offenders had and interiors, cleaning tank truck 
strongly urging last month been investigated, and had been interiors and stripping paint 
their representatives in the state found to justify suspension of 
legislature to support the deale1 licenses Studebaker-Packard Buys 
licensing law proposal sponsored (f) Any dealer would have the Aerophysics Company 
by the Texas Automotive Dealers right to “trial de novo” in his own 
Association county, if he objected to finding Vier manppapunttclag KARD Corp. ha 
The bill, which was introduced of the comptroller. \/ taken a major step into the field 
in the Texas House of Representa- (g) The bill creates no new of scientific research and develop- 
tives in January, proposes steps boards or commissions. It would ment, emphasizing defense prod- 
(a) Requiring that new-car be more than self-sustaining from ucts, by its purchase of the Aero- 
dealers be licensed to sell only the license fees, and money over and physics Development Corp in 
makes of cars for which they are above cost of administration would January, James J. Nance, presi- 
franchised to sell] go to the general fund dent, disclosed 
(b) That dealers in used cars — The purchase, Nance said, is a 
be licensed to sell used cars as Oakite Publishes Guide first move in line with the an- 
defined in the law On Cleaning Fleets nounced intentions of Studebaker- 
(c) That all dealers have a place Packard to seek a larger share of 
of business no post office box sa yrmcamiage Fleet Mainte- defense busine Although the 
numbers nance Cleaning Guide,” a newly-acquired company hold 
(d) That a $10,000 bond be 12-page booklet giving step-by- possibilities for future work of 
posted to assure that the public step instructions for cleaning oper- pioneering importance in commer- 
would not be “milked” through ations around a shop, has_ been cial fields as well as defense, im 
misrepresentation as to whether a made available by Oakite Prod- mediate emphasis will be on the 
car is new or used ucts, Inc., 152F Rector St., New latter, Nance stated 
(e) The state comptroller would York 6, N. Y The company has specialized in 
issue licenses and suspend licenses Arranged in chart form, the the guided missile field for some 
Suspension would be after sworn guide details materials, solution time 


HANDS DIRTY?) | ™sFLONEER feo! 


DON’T USE SOLVENTS ¥ The Biggest 
OR ABRASIVES... 2 Seller 








When dirt defies soap and water 
don't use harsh abrasives or sol- 
vents that irritate even the toughest 
skin. Protect your hands with DL 
HANDI-CLEANER. DL dissolves 
stubborn grime and grease with or 
without water. Fortified with Lano- 
lin and Hexachlorophene DL keeps 
hands soft, guards against infection — nd 
and prevents dermatitis. Use it... EVERLASTING . tl 


sell it... it’s a profit maker. ‘. an 


THE FIRST... 
MOST PRACTIC 


VERSAL tool « 


£0 


\ OF DISPENSER 
NO WASTE 


Beeastn wee tp Stent es | "Semues K.O.LEE CO. 


Packaged in 14 02.,3 ib., 44 and 5 Ib 


BANITE BLOG ABERDEEN, SOUTH DAKOTA 


ONLY @y BANITE co. BUFFALO 4, N.Y Sf it's made by Lee «i's a “Knock-Out” 
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COMING... 


wo big issues 


loaded with facts 





to help you get 
your business 
off to a flying start 


this spring! 


. ‘V+ ” 
gE, MIVA. 
PO Sie ane gee FG 
we Masts 4 
ee ee eee © 


SPRING TUNE-UP 


“down South Long betore tolks up North 


It gets warm early 
ZO without overcoats, Southerners enjoy balmy weather. As the 


grass turns green and the trees burst into bloom peopl Start 
for the beaches, fishing spots golf course ind enjoy picnics ane 
long rides in the country. Car owners cant wait long to vet 


ready for the extra driv ing 


Take advantage of the early spring sales opportuniti 


Southern 1utomotive jobber dealers garages ind service 





Stations get many timely suggestion practi il sales and service 
for cashing in on the big spring service busine in 


JOURNAI 


ide is 


SOUTHERN AUTOMOTIVI 


SERVICE FOR SAFETY 


This issue 18 important to you. Your alertness in « apit ilizing 
\ 
(c—_< 


on the safety factor in automotive service will reward you with 
— _wae 
man is concerned — . 


with sate driving and this is your opportunity to do some thing 
about it. In 1953, SOUTHERN AUTOMOTIVE JOURNAL received 
1 special Award from the National Safety Council, “For exceptional 
safety are big we 

— ~- 


more sales and bigger protits Every automotive 





service to safety This year plans for selling 


wa 


ind better than ever 
I very spect of motor vehic le Safety will be co ered liberall ened - - 


Vhere are thousands of repait shops, dealer 








in the April issuc 


and jobbers throughout the South who wall be given a better under 
standing of the relationship between the need for safety and 


the inherent sales possibilities 


RENEW YOUR SUBSCRIPTION NOW 


SOUTHERN AUTOMOTIVE JOURNAL 


806 Peachtree St., N.E. 
Atlanta 5, Georgia 
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NADA Head Says He's Appalled 
At What Some Dealers Are Planning 


By CHARLES C. FREED* 


President, National Automobile Dealers Association 


A S I HAVE travelled thousand 
of mile thi year a you! 
president and talked with many 
dealer I have been appalled by 
the number of outstanding dealer 
who are considering taking step 
which will lead eventually to the 
complete abolishment of the auto 
mobile dealer franchise 
Why? In 
public ha 


many instance the 
hown a preference to 
with othe: 
when they pur 


do busine than au 
thorized dealet 
chase a new cat 

Members of Conpre asked u 
why we thought our distribution 
tem was in the public interest 

Iam reliably informed that the 
auto auction busine ye they 
have a national association too 
will exceed two billions of dolla 
in the year 1954 

Sootleggzing is of importance to 
all of us because it is the threat 


which can mean the end of auto 





ATOM-IZIT | 
STARTING FLUID 


PATENT PENDING 


FOR QUICK STARTS 


Diesel or Gasoline Engines 


* Prevents Costly 
Delays « Positive, ~« 
Easy Application « 
Gives Retarded Detona 
tion « Upper Cylinder 
Lubrication Avoids 
Dry Start « Quickens 
Oil Pressure « 
Absolutely Non-Corro 
sive * Saves Equip 
ment and’ Batteries 
Phone or Wire 


SPRAY 
STARTING FLUID CO 


one 
Merchantville 86-7040 
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Excerpts from his addre 

before the annual convention 
of NADA at Chicago Feb. 2 
A one-time mechanic, he 1 
the DeSoto-Plymouth dealer 


at Salt Lake City, Utah 


mobile and truck retailing a 
and I know it 


S00tlegving ha 


become a busi- 
ness of national distribution of new 
Cal In many cases bootlegged 
cars are ordered before production 
ever begins. So we cannot say it 
is now caused by over-buying or 
over-production. No, bootlegging i 
a result of authorized 
breaking the rules of the 
competitive game 
! have learned during the last 
literally hundreds of 


customers who have 


a result 
dealers 


year that 
people, our 
bought our cars, don’t like to deal 
with us; so it behooves us now to 
prove to the public we deserve 
their business. We must prove to 
them that our competition of 40 
years gave value and that it served 
them well and that it is in thei 
interest that thi ystem be pre- 
erved 

If we are to preserve thi 
we all love and know is right and 
in the I think it’ 


necessary for us to adopt a code 


Sy stem 
public interest, 
of good business ethics, a code that 
you and I will be proud of. I’m 
ure that you, just as I have, have 
a code of ethic a code of hon 
or under which you operate your 
busine Yes, you have built your 
business on your ideas and ideals 
We must reflect these ideals as a 
united industry, on a national scale 
Our members must believe in and 
abide by a high standard, by a code 
of ethics which will revive moral- 
ity in the selling and merchandis- 
ing of new automobiles and truck 

As I travel across the country 
I am constantly proud of the mem- 
bers of NADA. They are, in the 
vast majority, fine, upright citi- 
zens of their respective commun- 
ities. This must continue to be the 
case, We must ask our manufac- 
turers to exercise due diligence, to 
be most careful, in their selection 
of any new dealers to enter this 
industry 

Again and again NADA is asked 


what are ou doin 
tory relation 
3asically, I belie 
only two probler 
day as really importa! 
tory-dealer relat 
problems are solv 
majo! propre 
made 
Right now, | m ay that alte 
ome 25 years of nvel 
these 


ing to occul overnignt but def 


ation 
ubject no miracles are go- 
inite progre has been and will 
be made toward a more equitable 
dealer agreement 

I think our first major problem 

that provision 1} OUI 
greements with the manufacturer 


elling a 


which allov cancellation without 


cause 

The time mu yme, and soon 
when we wil] secure an agreement 
which calls for 
when there i Cause Thi l a 
hould be. It right. And it will 
come 

Whe n it aot Ou 


iccept the 


cancellation only 


¢ 


and I, as bu 

nessmen, must obliga 
tions that go with such a contract 
There must be oblis 
ide and I think that today we 


are ready to a ume oul hare of 


ations on both 


these just obligation 
t 


Our second problem of majo! 
importance is, I believe, the one 
year dealer agreement 

The one-year dealer agreement 
is the most unreasonable document 
ever presented to any businessman 
for his signature 


It has 


ystem 


no place in our free ente! 
prise 
It must, and I a 


ZO 








IF YOU HAVE 
A CRANE | 
TO MOVE ... 


SOUTHERN 


FIBER BLOCK 


SOUTHERN 


FRICTION MATERIALS CO.-CHARLOTTE,N.C 
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Floridian Wins Trip graph 
From Auto-Lite ortune from 


reached into a trash-burner full With him are 


of cards and pulled out the name daughter 
of a dealer nearly 1,000 miles awa 
in Jacksonville, Fla a Winner In right 
the Southern division of a winte! tary of the 
expense ol The 
park plug 


Jimmy 


vacation at the 
Electric Auto-Lite Co.’ 
division. It was not necessary fo! tion A 
contestants all Auto-Lite deal who 1 
ers to buy anything 

C. J. Cribb (picture at left) | 
hown at the left receiving tele- and 


bon ol l 
D. Brown 
Lite representative 

bb operate 


—* CHRISTMAS Eve in Dalla Cri ‘ a Firestone store at 
Texas, Mayor R. L. Thornton 900 Laura Stree 


Deborah 
In the othe: 


Strange of the 
ociation 
howling 
to Max Smith of 
division mani 


Allen Riche 


dependent Garagemet 


Auto tion 
n Jacksonville 


Georgian Features Gifts 
At New Lot Opening 


J ALTER Ke 
ture al I ‘ Gia Plymou 
one tirne 


the 


Jac h ony lhe 
Cribb and thei 


I 


Dealer Association o 
Dalla 
Ma 


the winne! 


Dalla 
fo 





RAJAH PAT. HAND CRIMPING TOOL 


SF =m 


NOTE—The simplicity of this Tool 
Kt strips and also crimps Rajah Terminals to 
Ignition Cable 


Order from your jobber or direct from us. 
Send for circular and prices. 


The Rajah Company, 35 Verona Ave., Newark, N. J. 











BALLARD IDLER ARM STABILIZER 


MODEL F.49 fit 


LIST PRICE $2.75 
DEALER COST: 
40% off UST 


. UNCONDITIONALLY GUARANTEED 


Shipped Prepaid, Everywhere 


Haw 


B and B Specialty Company — 
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Nobody throws away a 
pair of shoes when the 
shoe laces break.... 


no need, either, to 

Junk those faulty Que 

tail pipes! Repair them easily with 

Quaker Supreme -TAIL PIPE 
REPAIR KIT! 

















install it in 5 MINUTE Remove rotied 
tail pipe end with hack saw. Slip TAIL 
PIPE REPAIR KIT over old tail pipe, move 
back until the rear is even with bumper 
tighten repair kit clamp and retasten tail 


t PROFIT 


, 
4 numbers give 
100% coverage! Se" spn" come ane 
No inventory problems (55500)) (oo oenty, Peckees 


SOUTHEAST REP.: LM. HINSIG CO. w SOUTHWEST REP.; HIRSIG-PRAZIER CO. 
| 


Quaker Supreme Chemical Corp. 


MONTGOMERY *ALABAMA 
—— 
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Aluminum Coating Method 
May Double Engine Life 


| Peper valve life may be dou- 
4bled with a new aluminum 
coating technique 
General Motors re; 
Society of Automotive Engineers 
The “Aldip which has 
been fully applied to engine 
intake and exhaust valves, was de- 
steel parts 


corrosion, 


reported by 
earchers to the 


process, 
ucce 
veloped to protect 
against oxidation and 
especially at high temperatures. It 
been used on exhaust 
heat 
turbine engine components 

of applying 


has also 
manifold exchanyet and 
Two general method 


the coating to a steel part have 


been developed. The original tech 


nique, especially adapted to coat 


ing intricately shaped parts, is to 
preheat the special 
alt flux and then dip it 
Excess 
num clinging to the part after the 
haken off 
The eliminate 
the dipping operation. Aluminum 
is sprayed onto the steel part, Then 
the part is heated in the flux bath 
until the aluminum melt Thi 
makes possible 
alumi 
well 


part in a 
patented 
in molten aluminum alumi 


dip is blown, spun or 


newer method 


pray technique 
quick, even application of 
num and is particularly 
uited to coating engine valves 

The ability of the 
coating process is the alloy layer 
formed just beneath the surface 
When the steel part comes in con 
tact with molten aluminum, the 
two metals form an 
iron-aluminum alloy layer between 
the underlying steel and the pure 
aluminum on the surface 

In road tests reported by GM 
enginee! “Aldip” valves lasted 
than twice as long as un- 
coated valves of the 
composition. Dynamometer tests on 


protective 


combine to 


more 
same _ steel 


engine equipped with coated 


valves and plain valves in alter 
cylinders that the 
coated bette 
The 
coating treatment reportedly doe 
valve distortion be 


showed 
valve wa 


nate 
poorest 
than the best uncoated valve 


not increase 
yond acceptable limits when valve 
are stress-relieved before dipping 

Successful use of the process on 
poppet valves, the report indicated 
points the way to possible applica 
tions in turbine engine parts and 
other moving engine compartment 
that operate under conditions con 
ducive to corrosion and oxidation 
Chevrolet have 


now 


Pontiac and 
production installations 


Commercial Credit Chiefs 
Redistribute Duties 


pce board of directo! 
Credit Co. has an 

that Alexander E. Dun 
can. chairman and founder of the 
requested that he be 
responsibilities a 
chief 


of Com- 
mercial 


nounced 


company, ha 
relieved of hi 
chairman of the board and 
executive of the company and that 
he be elected “founder chairman 
u econd in command 
The board unanimously 
EK. C. Wareheim 
dent, as chairman and chief execu 
Edmund L. Grime 
executive vice-president, a 
and A. W. D. Carlson as a 
president Bylaw were 
Duncan 


elected 
formerly presi 
tive forme! 
presi 
dent 
vice 
amended to provide for 
new office of “founder chairman 
Carolinians Install Officers 


The Raleigh (N. C.) Automobile 
Dealer A recently in- 
stalled new officers: Harold Pitsei 
Sanders Motor Co., president; John 
Alexander, Raleigh Tractor and 
Truck Co., vice-president; Willis 
H. Thompson, Wilson-Uzzle, se 


retary-treasuretr 


sociation 


J. B. Howard, former assistant 
plant manager at the Atlanta, Ga., 
assembly plant of Ford Motor Co., 
has been named assistant general 
manufacturing manager of the 
Lincoln-Mercury Division. How- 
ard, who was born in Greenville, 
Texas, attended Rice Institute and 
Southern Methodist University. He 
joined Ford 24 years ago and has 
held positions in Ford’s Dallas, 
Texas, plant. In his new position, 
he will be responsible for opera- 
tions of Lincoln-Mercury’s four 
assembly plants and other manu- 
facturing activities. 





Associates Discount Names 
Gilbert in Mississippi 


1 Discount Corp., ha 
appointed Gordon E. “Mike” 
Gilbert to manage its newly-cre- 
ated Mississippi, Louisiana and 
Alabama branches 
Jackson, Mi 
Gaunitz, president 
month 

Gilbert, who joined A 
1940, has managed the Jackson 
branch 1950. Other office 
under his supervision are in Gulf 
port, Meridian, New Orleans, Ba- 
ton Rouge, Birmingham and Mo- 
bile. Gaunitz cited Mississippi a 
becoming important 


with headquar- 
William F 


announced last 


ters in 


ociates in 


since 


increasingly 


in volume of automobile sales 





BOWERS Batteries 
¢ Bolter 


BOWERS BATTERY & SPARK PLUG CO., READING, PA 
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ing each issue... 


Department A-11 


Ationta 5, Georgie 


Name 


P.O. Box or 
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Name of Firm 





804 Peachtree Street, N.E. 


Enclosed find $2.00 


tr Coupon Today 


ARE YOU READING SOMEBODY 
S439 °S GOPrT OF $h9..-7 


Why not get your own subscription so you can always be sure of see 
the price is low and it's al/ good reading. 


SOUTHERN AUTOMOTIVE JOURNAL 


(C) New Subscription 


Renewa 


Enter my subscription to SOUTHERN AUTOMOTIVE JOURNAL for 3 years 


BILL me for $2.00 
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, > \ ¢. 
aceurate 
Scientific Tests 
¢ Sell More Batteries 
e Speed Service Jobs 


e Assure Customer 
Satisfaction 


ite Tes? ELECTRICAL 


TESTING EQUIPMENT 


First choice of shop mechanics everywhere, these 
dependable Auto-Test service aids pay for them- 
selves over and over again in ease of use, time 
and labor saved 


COMBINATION POWER 

TIMING LIGHT 

Operates on both 6 
and 12-V systems 


Se = 


AUTO-TONG (Pat. Pending 
Tests electrical systems 


in seconds 





r - 5 \ 
B- 

BATTERY TENSION cH - 

ANALYZER TACHOMETER 

and VOLTAGE TESTER ; Tests RPM on any 

Gives instant, accurate spark plug operated 


readings engine 





wWEO COMPRESS-AID 

FLASH é COMPRESSION TESTER 
TIMING LIGHT Permits 1-man, 
Checks engine timing 1- hand tests, fost 
in close quarters. 


ALSO: @ HIGH TENSION SPARKATCHERS 
© GROWLERS ® COMMUTATOR STONES 


See your Jobber or write direc 


INCORPORATED 
ule’ {Zz} i 


Chicago 5, Hlinois 
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$1050 


(Slightly Higher 
In the West) 


Only the Coats Iron Tireman safely ROLLS tubeless tires 
on and off the rim. This exclusive Roll-R principle is the big 
reason why more service stations use the Coats Iron Tireman 
for tubeless tire service than all other brands combined. You 
get smoother, safer tire changing that saves work, saves time 

makes tubeless tire service really profitable. And, the 
Coats two-way bead unlocker babys the beads on tubeless 
tires unlocks them gently firmly without beating, pound 
ing Give your customers the best in tubeless tire service 
with the Coats Iron Tireman. Approved by all leading tire 


manufacturers and oil companies 


New ... Coats Tubeless Tire Mounting Band 


the perfect 
finest tubeless 
e Seals beads 


Easier-to 


tubeless 
WRITE TODAY FOR FREE LITERA Ri 


JACK P. HENNESSY SALES COMPANY 


Specialists in Tubeless Tire Service 


12 Depot Square, Englewood, New Jersey 


COATS COMPANY vivreer Monetoctorers oF 


Line Tubeless Tire 
FORT DODGE, IOWA 


Service Equipment 
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... For 4 
Smoother Ride 

the Advertisersa indes ta published ase a convenience, and not as a 

wart of the advertixing contract. Buery care will be tuken to indez 2 

correctly. No allowance will be made for errors or failure to ineert re a For Wore Profits 





MOLDED 
OF HIGH 
QUALITY 
RUBBER 
e A 
STABI 
ARE LICENSED UNDER PAT. NO 


Tu ARNE ie , a Co 


KOKOMO, INDIANA usa © 


SEE YOUR JOBBER OR 
WRITE FOR LITERATURE 





triple (vege Simone 
WHEEL COVERS 
Specific Car Models 


ee eee eee - 
' - ’ wit ~ 


’ ‘ s 
NG TURNING SOVUEARING 


UNIVERSAL STYLE COVERS 
' . 


6° 9 ov 


AMERICA’S MOST C 


Hub Caps for All Populer Cors 
A molete ne, heavy geug 
beautif y chrome plated Er zir 
perfect fit Hub Caps fe many 


awn mowers ot y 





your rea ements 


Tru-Seal Gas ond Rediator Caps 
Gas Tank Cas for most 4 930.1944 





ars bot? tride and tenderw 4 
ns 


nstaliat Radiator Cag 





available for «a popular y Durable , 4 
Meta Display n three 








Wheel Ports—Exhoust Extensions 


Precision manufactured for perfect fit « 





qer ne safety Buy the hiand|.Pak way 4 
Exhaust Extensions ‘ eavily plated 


brite +r nd hror ad Jewe 


adds beauty and te 7 rt 
rp 

BUY FROM YOUR JOBBER—Write | J id 
; 

your py of our complete atalog 
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O IN BELLWOOD, ILLINOIS 
, Chicago Suburb 











THE HIRSIG ORGANIZATION 
SALUTES 


VIRGINIA 


THE MOTHER OF PRESIDENTS 


AUTOMOTIVE STATISTICS 
Total Vehicle Registrations 1,090,721 
Gallons Gasoline Used 1953 1,047,179,000 
New Car Dealers 1,003 
Independent Garages 1,071 
Service Stations 4,669 
Miles of Paved Roads 40,197 
Hirsig Managers 


RICHMOND 


—= 


, , . : F F ; < : US } He) +. 
{ & ange , ‘i 
«* ot v4 a~ ’ . yj x) rere oul 
- & x y. “Sy WILLIAMSBURG 
yall a N LA 
siituniahins rae, ced fl Je > W, 
™— a 4 sg 


COVERAGE MAKES SALES 


These Hirsig district managers cover the State of Virginia rending complete and 
effective service to jobbers and manufacturers on all Hirsig lines. 


MARK FULLER JACK GILES BOB FORD 


The Hirsig organization covers all of the ten Southeastern states just as intensely 
as they cover the State of Virginia. The ten states covered are Florida, Georgia, 
South Carolina, North Carolina, Virginia, West Virginia, Tennessee, Kentucky, Mis- 
sissippi, and Alabama. 
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TOP PERFORMERS 


@ A FAST SEATING 
COMPRESSION RING 


©) A SOFT PRESSURE 
OIL RING 


(1) The Hastings torsional is a compression ring 
that seats right now. Its torsional action brings it into 
a quick seat and perfect wall bearing in any cylindes 

tapered out-ol-round or re-bored 

(2) The Hastings Steel-Vent ts an oil ring that stops 
oil-pumping immediately It's a sof? pressure ring with 
the light inner-spring developed by Hastings. It de 
livers the extra lubrication that older engines must 
have—and with complete oil control and economy 

Here are two fop performers in the same “Motor 
Envineered” set built by replacement ring sp 
Cialists 

You don’t get come-backs due to cylinder scully 
and slow-seating when you install Hastings Steel-\ 

quick performane that ih 
happy 


hee. HASTINGS MANUFACTURING COMPANY «+ HASTINGS, MICHIGAN 
HASTINGS LTD, TORONTO 


Pist bh Casite. Oil Filters park I 


j 


sz UIA TINGS STEEL-VENT 
PISTON RINGS 
Regular ov Chaome-F. Fac g Ad 


*Tough on oil-pumping + Gentle on cylinder walls 





PRINCIPLE 


More than 50% of all 535 engines will be factory 
equipped with oil rings utilizing the CIRCUMFER- 
ENTIAL EXPANSION PRINCIPLE. In C-9 you get 
this newest development with Rameo’s years- 
ahead combination expander-spacer ring for 
re-ringing all engines originally equipped with 
circumferential expander rings. This newest 
evidence of Ramco engineering leadership 
brings you 9 important features* that insure... 


YEARS AHEAD RE-RING DESIGN FOR THE NEW TYPE ENGINES 


Stil Yéars-Ahead with 


pito-- C720 _ 


NO GAP PRINCIPLE 


Of all major ring designs, only Ramco Spiro- 
Seal has so long a record of doing the job right! 
Not in the fifteen years since introduction has 
its “No Gap” construction and its special ac- 
tion for correction of worn cylinder conditions 
been successfully imitated. Rameo engineered 
Superfine Chrome Plating* now makes them 
more efficient than ever! With 10-Up you can 
be sure of eee 


YEARS AHEAD RE-POWERING FOR ALL ENGINES 
*Ask Your Ramco Jobber or Write Us. 





MG io 90% of today’s Re-Ring Jobs * RTC for all Fleet Re-Ring Jobs * G tor the New Type Engine Ke-Ring Jobs 
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